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SUMMARY OF THE PROSPECTUS

A. Introduction containing warnings

This prospectus (the “Prospectus”) relates to the admission to trading on the regulated market (Regulierter Markt) of
the Frankfurt Stock Exchange (Frankfurter Wertpapierbirse) (the “Frankfurt Stock Exchange”) with simultaneous
admission to the sub-segment of the regulated market with additional post-admission obligations (Prime Standard) of
the Frankfurt Stock Exchange (Frankfurter Wertpapierbirse) (the “Admission to Trading”) of 50,000 existing
ordinary registered shares with no-par value (auf den Namen lautende Stiickaktien) (the “Existing Shares”) and
822,901,882 newly issued ordinary registered shares with no-par value (auf den Namen lautende Stiickaktien) from
capital increases against contribution in kind resolved upon by an extraordinary general meeting of Daimler Truck
Holding AG (the “Company”) on November 5, 2021 (the “New Shares”, together with the Existing Shares, the
“Shares”). Each Existing Share represents a notional share of EUR 1.00 in the Company’s share capital per no-par
value share and carries full dividend rights as of March 25, 2021 (with International Securities Identification Number
(“ISIN”): DEOOODTRO0013). Each New Share represents a notional share of EUR 1.00 in the Company’s share
capital per no-par value share and carries full dividend rights as of January 1, 2022 (with ISIN: DEOOODTROCKS).
The Company’s Legal Entity Identifier (“LEI”) is 529900PW78JIYOUBSR24 and its business address is at
Fasanenweg 10, 70771 Leinfelden-Echterdingen, Federal Republic of Germany (“Germany”) (telephone
+49 711 8485 0; website: www.daimlertruck.com).

The New Shares will be issued in three capital increases, each against contribution in kind under the German Stock
Corporation Act (Aktiengesetz):

(i) in connection with a spin-off by absorption (4bspaltung zur Aufnahme) under the German Transformation Act
(Umwandlungsgesetz) (“Spin-off”) resulting in the issuance of 534,918,723 newly issued ordinary registered
shares with no-par value (the “New Spin-off Shares”),

(i) in connection with a hive-down by absorption (dusgliederung zur Aufnahme) under the German Transformation
Act (Umwandlungsgesetz) (“Hive-down”) resulting in the issuance of 233,936,002 newly issued ordinary
registered shares with no-par value (the “New Hive-down Shares”), and

(iii) by way of an additional ordinary capital increase against contribution in kind (“Capital Increase Against
Contribution in Kind III”) resulting in the issuance of 54,047,157 newly issued ordinary registered shares with
no-par value (the “New Capital Increase Shares”).

The 534,918,723 New Spin-off Shares, the 233,936,002 New Hive-down Shares and the 54,047,157 New Capital
Increase Shares will result in the 822,901,882 New Shares.

The Spin-off, Hive-down and Capital Increase Against Contribution in Kind III (together the “Demerger
Transactions”) will together form the key steps of a sequence of transaction steps, where each will become effective
upon registration with the relevant commercial register, which is expected in case of the Spin-off, the Hive-down and
the Capital Increase Against Contribution in Kind IIT on or about December 9, 2021 (the “Demerger Transactions
Effective Date”).

The Company and Citigroup Global Markets Europe AG (“Citigroup”), a German stock corporation
(Aktiengesellschaft) with its registered seat (Sitz) in Frankfurt am Main, Germany, incorporated in and operating
under the laws of Germany, with business address at Reuterweg 16, 60323 Frankfurt am Main, Germany
(LEIL: 6TICK1B7E7UTXP528Y04), will ask for admission of the Shares to trading on the regulated market segment
(Regulierter Markt) of the Frankfurt Stock Exchange (Frankfurter Wertpapierborse) with simultaneous admission to
the sub-segment of the regulated market with additional post-admission obligations (Prime Standard).

This Prospectus is dated November 26, 2021 and has been approved by the German Federal Financial Supervisory
Authority (Bundesanstalt fiir Finanzdienstleistungsaufsicht—the “BaFin”) on November 26, 2021, in accordance
with Art. 20 para. 2 of Regulation (EU) 2017/1129 (“Prospectus Regulation”). The BaFin can be contacted at
Marie-Curie-Strale 24-28, 60439 Frankfurt am Main, Germany, by telephone +49 228 4108-0, or via its
website: www.bafin.de.

This summary should be read as an introduction to this Prospectus. Any decision to invest in the Shares of the
Company should be based on a consideration of this Prospectus as a whole by an investor. Investors in the Shares of
the Company could lose all or part of their invested capital. Where a claim relating to the information contained in
this Prospectus is brought before a court, the plaintiff investor might, under national law, have to bear the costs of
translating this Prospectus before the legal proceedings are initiated. Civil liability attaches only to those persons
who have tabled this summary, including any translation thereof, but only where this summary is misleading,
inaccurate or inconsistent, when read together with the other parts of this Prospectus, or where it does not provide,
when read together with the other parts of this Prospectus, key information in order to aid investors when
considering whether to invest in the Shares of the Company.
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B. Key information on the issuer
Who is the issuer of the securities?

Issuer information

Daimler Truck Holding AG is incorporated as a German stock corporation (A4ktiengesellschaft) and governed by
German law. The Company’s registered seat (Sitz) is in Stuttgart, Germany, and it is registered with the commercial
register of the local court of Stuttgart under HRB 778600. The Company can be contacted at its business
address: Fasanenweg 10, 70771 Leinfelden-Echterdingen, Germany, by telephone: +49 711 8485 0, or via its
website: www.daimlertruck.com. The Company’s LEI is 529900PW78JIYOUBSR24.

Principal activities of the issuer

Upon the effectiveness of the Spin-off, the Company will become the holding company of the Group (as defined
below).

Prior to the Spin-off, the Daimler trucks and buses business (“Daimler Trucks & Buses”) and the related financial
services business (“Daimler Truck Financial Services”) did not exist as a separate group, but formed part of a
larger group of companies controlled by Daimler AG. The separation and formation of an independent group has
been and will be executed in two phases: The first phase includes reorganization measures and transfers of certain
legal entities and operations of Daimler Trucks & Buses and Daimler Truck Financial Services to Daimler Truck AG
and to subsidiaries of Daimler Truck AG which have already occurred prior to the date of this Prospectus or will
have been completed by December 1, 2021 (the “Phase 1 Transactions”).

The Spin-off, Hive-down and Capital Increase Against Contribution in Kind III will become effective upon
registration with the relevant commercial register, which is expected in case of the Spin-off, the Hive-down and the
Capital Increase Against Contribution in Kind III on or about December 9, 2021, i.e., the Demerger Transactions
Effective Date. Upon the Demerger Transactions Effective Date (i.e., after completion of the Phase 1 Transactions),
Daimler Truck AG (including the entities transferred to Daimler Truck AG and to subsidiaries of Daimler Truck AG
as part of the Phase 1 Transactions) will become a subsidiary of the Company by way of the Spin-off.

The second phase includes reorganization measures and transfers of certain remaining legal entities and operations of
Daimler Trucks & Buses and Daimler Truck Financial Services to the Group that will be implemented in 2022 (i.e.,
after the Demerger Transactions Effective Date) (the “Phase 2 Transactions”).

The Combined Financial Statements (as defined below) include only the legal entities and operations of Daimler
Trucks & Buses and Daimler Truck Financial Services which are subject to the Phase 1 Transactions, and such legal
entities and operations are referred to collectively as the “Daimler Truck Business”.

In this Prospectus, “Daimler Truck Group” or “Daimler Truck” or “Group” means:

(i) in case of statements or information relating to the time prior to the Demerger Transactions Effective Date
(including for the purpose of the historical financial information presented in this Prospectus), the Daimler Truck
Business; and

(i) in case of statements or information relating to the time upon and after the Demerger Transactions Effective
Date, the Company and its consolidated subsidiaries.

The Group is one of the world’s largest manufacturers of medium-duty and heavy-duty trucks based on unit sales
(source: THS Markit, “Medium Heavy Commercial Vehicle Industry Forecast,” November 2021). The Group operates
a global network in which it produces trucks and buses under the brands Mercedes-Benz, Freightliner, Western Star,
FUSO, BharatBenz, Setra and Thomas Built Buses. Alongside the sale of vehicles and related components and
services, the Group also provides tailored financial services under the brand name Daimler Truck Financial Services
to support the purchase and use of its trucks and buses.

As of September 30, 2021, the Group had a total of 101,550 employees (headcount) and more than 40 production
facilities located in North America, the member states of the European Union along with the United Kingdom,
Switzerland, and Norway (collectively, the “EU30”), Asia and Latin America. The Group has a presence in most
countries around the world and leading market positions in key regions including North America, the EU30, Japan
and Brazil. The Group’s headquarters are in Leinfelden-Echterdingen, Germany, and it has significant production
operations in Brazil, France, Germany, India, Japan, Mexico, Turkey and the United States. In China, the Group owns
a 50% stake in Beijing Foton Daimler Automotive Co., Ltd. (“BFDA”), a joint venture with Chinese partner Beiqi
Foton Motor Co., Ltd. (“Foton”), which produces trucks under the Auman brand.

The Group’s truck product range includes light-, medium- and heavy-duty trucks for long-distance, distribution and
construction-site haulage, special vehicles that are used mainly in municipal applications, as well as industrial
engines. Trucks account for the large majority of the Group’s total unit sales and revenue. The Group’s bus product
range comprises city and inter-city buses, touring coaches and bus chassis.

Alongside the sale of new and used commercial vehicles, the Group also offers a range of aftersales services that
constitute a significant source of revenue. For both trucks and buses, the Group has a global network of service
points which perform maintenance and repair services and sell spare parts. As the Group’s latest trucks and buses are
wirelessly connected to mobile networks, the Group is able to offer a growing number of connectivity solutions under
brand names including Detroit Connect, Fuso Connect, Mercedes-Benz Uptime, Fleetboard and others.
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In addition to its vehicles with conventional internal combustion engine-driven powertrains, the Group offers an
increasing number of battery-electric vehicles in series production, which began with the Fuso eCanter in 2017, and
is developing fuel-cell electric vehicles, along with related charging and intelligent infrastructure. The Group aims to
only offer new vehicles in Europe, North America and Japan that are CO, neutral in driving operation (tank-to-
wheel) by 2039. The Group already has a range of battery-electric commercial vehicles on the road. The Group has
also entered into joint ventures and strategic partnerships centered on fuel cell systems and battery-electric and
hydrogen supply and charging. The Group also offers e-mobility consulting services to assist its customers with the
transition to zero-emissions vehicles.

The Group’s activities are divided into five reporting segments: Mercedes-Benz (“MB”), Trucks North America
(“TN”), Trucks Asia (“TA”), Daimler Buses (“DB”) and Financial Services (“Financial Services”, or the “Financial
Services Business”). MB, TN, TA and DB are collectively referred to as the “Automotive Segments.” The
Automotive Segments engage in the production and sale of trucks, buses, engines and related services and have
divisions which produce and market brand-specific products. In addition, other business activities and investments, in
particular in the area of autonomous driving, as well as functions and services provided by the Group’s headquarters
and other Group companies not allocated to the segments and projects managed by headquarters are recorded under
reconciliation (“Reconciliation” and, together with the Automotive Segments, the “Industrial Business”). In 2021,
Volvo and Daimler Truck AG entered into a 50-50 joint venture called cellcentric GmbH & Co. KG for the
development, manufacture and marketing of hydrogen fuel cells and systems, which is also included in
Reconciliation. The Financial Services Business supports the sales of the Group’s truck and bus brands with
tailored financial services that include leasing and financing packages as well as insurance and rental solutions
purchased by the Group’s customers, and plans to offer fleet management and integrated service offerings to the
Group’s customers.

Major shareholders

As at the date of this Prospectus, Daimler AG is the sole shareholder of the Company (the “Existing Shareholder”
or “Daimler AG”), so that the Company is controlled by the Existing Shareholder.

Following the Demerger Transactions Effective Date, the Existing Shareholder will hold a total of 35.0% of the
Shares, of which 28.43% will be held directly and 6.57% indirectly through Daimler Verwaltungsgesellschaft fiir
Grundbesitz mbH, Schonefeld (“Daimler Grund”). The New Spin-off Shares, which will then represent 65.0% of
the Shares, will be held by the shareholders of the Existing Shareholder. The number of New Spin-off Shares
attributable to each shareholder of the Existing Shareholder depends on the percentage of share in the Existing
Shareholder held by such shareholder immediately prior to the effective date of the Spin-off.

Subsequent to the Demerger Transactions Effective Date, the Existing Shareholder intends to transfer 5.0% of the
Shares indirectly to Daimler Pension Trust e.V.

Control

As at the date of this Prospectus, the Existing Shareholder controls the Company due to its ownership of 100% of the
share capital and voting rights in the Company.

In order to exclude that the Existing Shareholder can control the Company after the Demerger Transactions Effective
Date due to a possible attendance majority at the general meeting of the Company, the Existing Shareholder, Daimler
Grund and the Company entered into a deconsolidation agreement in notarized form (the “Deconsolidation
Agreement”). The Deconsolidation Agreement stipulates an obligation of the Existing Shareholder and Daimler
Grund towards the Company not to exercise their voting rights in the election of two of the ten members of the
Company’s Supervisory Board to be elected by the shareholders in accordance with section 101 para. 1 sentence 1 of
the German Stock Corporation Act (Aktiengesetz) in conjunction with section 7 para. 1 sentence 1 no. 3 of the
German Co-Determination Act (Mitbestimmungsgesetz).

Management board

As at the date of this Prospectus, the Company’s Management Board (Vorstand) consists of Martin Daum and Jochen
Gotz. John O’Leary, Karin Radstrom, Dr. Andreas Gorbach, Jiirgen Hartwig, Stephan Unger and Karl Deppen were
appointed as members of the Management Board with the appointment taking effect on or about December 1, 2021.
Upon such effectiveness of the appointment of the aforementioned further members of the Management Board, the
Management Board will consist of eight members.

Auditor of the financial statements

KPMG AG Wirtschaftspriifungsgesellschaft, Klingelhoferstrae 18, 10785 Berlin (“KPMG”) is the independent
auditor of the Company. KPMG is a member of the German Chamber of Public Accountants
(Wirtschafispriiferkammer), Rauchstrafie 26, 10787 Berlin.

What is the key financial information regarding the issuer?

The combined financial statements of the Daimler Truck Business prepared by Daimler AG and Daimler Truck AG
in accordance with International Financial Reporting Standards as adopted by the European Union (“IFRS”) as of
and for the fiscal years ended December 31, 2020, 2019 and 2018 (the “Audited Combined Financial Statements”)
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were audited in accordance with International Standards on Auditing by KPMG, who issued on August 9, 2021 an
independent auditor’s report thereon. The unaudited condensed interim combined financial statements of the Daimler
Truck Business as of and for the nine months ended September 30, 2021 (the “Unaudited Condensed Interim
Combined Financial Statements”, and, together with the Audited Combined Financial Statements, the “Combined
Financial Statements”) were prepared in accordance with IFRS applicable to interim financial reporting (IAS 34) as
adopted by the European Union. The Combined Financial Statements reflect the Daimler Truck Business (which
includes the entities and operations being transferred in connection with the Phase 1 Transactions), but do not reflect
the entities and operations which are expected to be transferred to the Group in connection with the Phase 2
Transactions.

The audited unconsolidated financial statements of Daimler Truck Holding AG as of and for the stub period from
March 25, 2021 to September 30, 2021 (the “Audited Unconsolidated Financial Statements”) were prepared by
Daimler Truck Holding AG in accordance with IFRS as adopted by the European Union.

Where financial information in the tables in this summary is labeled “audited”, this means that it has been taken from
the Audited Combined Financial Statements or from the Audited Unconsolidated Financial Statements mentioned
above. The label “unaudited” is used in the tables in this summary to indicate financial information that has not been
taken from the Audited Combined Financial Statements mentioned above, but has been taken either from the
Unaudited Condensed Interim Combined Financial Statements or the accounting records or the internal reporting
systems of the Group, or is derived from the Audited Combined Financial Statements or from the Audited
Unconsolidated Financial Statements, or has been calculated based on figures from the aforementioned sources.

Key financial information from the Combined Statements of Income
For the nine months
For the year ended December 31 ended September 30

2020 2019 2018 2021 2020
EUR millions EUR millions
(audited) (unaudited)
Revenue .. ..... ... . . . . . . .. . ... .. .. ... 36,013 46,244 43,700 28,418 25,154
Earnings before interest and taxes (“EBIT”) ........ 491 2,792 2,734 2,940 (53)
Net profit/loss . . ... ... ... ... ... ... ... ... (131) 1,750 1,839 2,265 (499)
Key financial information from the Combined Statements of Financial Position
As at December 31 Septl:l:ﬂ?ér 30
2020 2019 2018 2021
EUR millions EUR millions
(audited) (unaudited)
Total aSSEtS . . . . . . 49,989 55,367 49,972 50,817
Total eqUIty . . . . o oo 8,708 10,345 9,332 11,012

Key financial information from the Combined Statements of Cash Flows

For the nine months
For the year ended December 31 ended September 30

2020 2019 2018 2021 2020
EUR millions EUR millions
(audited) (unaudited)
Cash provided by operating activities . ............ 4,170 1,270 876 1,269 2,536
Cash used for/provided by investing activities ....... (2,352)  (3,227) (2,727) 1,942  (1,480)
Cash used for/provided by financing activities ....... (1,135) 2,493 1,512 (3,405) (580)

Key Performance Indicators and Alternative Performance Measures

For the nine months
For the year ended December 31 ended September 30

2020 2019 2018 2021 2020

EUR millions, except where indicated
(unaudited, except where indicated)

EBITY 491 2792© 27340 2940 (53)
Adj. EBIT® . . .. 657 2,792 2,734 1,958 21
Adj. RoS for the Industrial Business® .. ... ....... 1.9% 5.8% 5.9% 6.7%  0.3%
FCF for the Industrial Business® . .............. 1,781 1,478 930 649 534
Adj. FCF for the Industrial Business® . ........... 1,781 1,478 930 94 534
Notes:

(1) EBIT comprises the Group’s gross profit, selling and general administrative expenses, research and non-capitalized development
costs, other operating income/expense, and the profit/loss on equity-method investments, net, as well as other financial income/
expense, net.

(2) Adjusted Earnings before Interest and Taxes (“Adj. EBIT”) for the Group is based on EBIT as adjusted to exclude significant
results for legal proceedings and related measures, restructuring measures and M&A transactions that are not expected to occur on
a regular recurring basis for the Group.
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Q)

®

(©)

Adjusted Return on Sales (“Adj. RoS”) for the Industrial Business is calculated by dividing Adj. EBIT for the Industrial Business
by revenue of the Industrial Business. Adj. RoS for the Industrial Business includes the impact of Reconciliation for the Group
without allocating any Reconciliation amounts to the Financial Services segment.

Free cash flow (“FCF”) for the Industrial Business is defined as the free cash flow for the Group minus the free cash flow for
the Financial Services segment. The free cash flow for the Group and the free cash flow for the Financial Services segment,
respectively, each consist of the sum of cash provided by operating activities, cash used for investing activities, changes in
marketable debt securities and similar investments, right-of-use assets, and other adjustments for the Group or the Financial
Services segment, as applicable. The cash flows from sales and purchases of marketable debt securities and similar investments
included in cash flows from investing activities are deducted, as those securities are allocated to liquidity. On the other hand,
effects in connection with the recognition and measurement of right-of-use assets, which result from the change in lessee
accounting and are largely non-cash items, are included. FCF for the Industrial Business includes the impact of Reconciliation for
the Group without allocating any Reconciliation amounts to the Financial Services segment.

Adjusted FCF (“Adj. FCF”) for the Industrial Business is based on FCF for the Industrial Business as adjusted to exclude
significant cash payments for legal proceedings and related measures, restructuring measures and M&A transactions that are not
expected to occur on a regular recurring basis. Adjusted FCF for the Industrial Business includes the impact of Reconciliation for
the Group without allocating any Reconciliation amounts to the Financial Services segment.

Audited.

What are the key risks that are specific to the issuer?

The Covid-19 pandemic continues to pose a significant risk to the global economy and to the Group’s business,
in particular if ongoing outbreaks and government containment measures undermine economic recovery in the
Group’s key markets and thereby result in subdued demand for the Group’s products and services.

Demand for the Group’s products depends on economic and political conditions globally and in the Group’s key
markets given that weak or uncertain economic growth or political tension can undermine consumer confidence
and discourage investment across entire economies, thereby leading to lower demand for the Group’s products
and services.

Cyclical or variable demand patterns may result in a prolonged or unexpected decline in demand for the Group’s
products and services.

The Group’s business could be materially adversely affected by the imposition or relaxation of measures
restricting market access, including tariffs and other barriers to trade, which could increase the Group’s cost of
production or the price of its products, or jeopardize the competitiveness of the Group’s products.

The truck and bus manufacturing industry is highly competitive with a high degree of customer focus on the
total cost of ownership, as well as, increasingly, on technological leadership as the industry moves towards
alternative powertrains, connectivity solutions and autonomous driving (among other innovations) and attracts
new entrants and other competitors with which the Group may not be able to compete.

The Group is dependent on third-party suppliers and in particular faces an ongoing shortage of semiconductors
crucial to its products, which has hampered the Group’s ability to keep up with market demand for its products
and resulted in a material impact on its results for the financial year 2021, and could continue to do so for some
time.

The Group’s future business success depends on its ability to respond to evolving market trends for innovative,
attractive and energy-efficient products, technologies and services. However, as it is not always clear which
innovations will be successful, there is the risk that the Group may fail to invest in the technologies which gain
wide market acceptance.

The Group’s future success is dependent on the successful execution of its business strategy to raise its
profitability as an independent company and to become a technology leader in the market with its deployment of
zero-emissions vehicles and increasingly digitalized truck solutions on a global scale. However, there is a risk
that the Group may fail to increase its profitability, or to successfully deploy series-capable battery electric
trucks, fuel cell electric trucks or digitalized truck solutions.

The Group is subject to risks relating to its co-operations with strategic collaboration and joint venture partners,
including that these collaborations and joint ventures may not function as intended or yield the expected results,
such as achieving synergies, cost savings, expansions in the Group’s product offerings or other benefits.

The Group’s business depends on the timely availability of high-quality raw materials, parts and components at
reasonable prices. However, prices of these materials, components and parts are susceptible to significant, and at
times sharp, fluctuations.

Governmental regulations regarding climate change and vehicle exhaust emissions could result in substantial
costs for the Group, and the Group may not be able to develop commercially viable products that comply with
such regulations, with non-compliance resulting in regulatory proceedings, substantial fines and limitations on
the Group’s ability to market its products.

The Group is subject to risks arising from legal disputes and government proceedings, including legal risks
regarding antitrust regulation and related enforcement actions and damage claims.



*  The Group has not previously operated as a stand-alone publicly listed company and may face difficulties
operating effectively and fully implementing its business strategy.

C. Key information on the securities

What are the main features of the securities?
Dype, class, par value

This summary relates to the Admission to Trading of ordinary registered Shares with no-par value (auf den Namen
lautende Stiickaktien) of the Company comprising the Existing Shares (with ISIN: DEOOODTRO0013; German
Securities Code (Wertpapierkennnummer, WKN): DTR001) and the New Shares (with ISIN: DEOOODTROCKS;
German Securities Code (Wertpapierkennnummer, WKN): DTROCK; Ticker Symbol: DTG). All Shares of the
Company are shares of the same class.

Number of securities

As at the date of this Prospectus, the share capital of the Company amounts to EUR 50,000 and is divided into
50,000 ordinary registered shares with no-par value (auf den Namen lautende Stiickaktien). Each Share of the
Company represents a notional share of EUR 1.00 in the Company’s share capital per no-par value share. All Shares
of the Company are fully paid up. As of the Demerger Transactions Effective Date, the share capital of the Company
will amount to EUR 822,951,882 and will be divided into 822,951,882 no-par value ordinary registered shares, with
each Share of the Company representing a notional share of EUR 1.00 in the Company’s share capital per no-par
value share.

Currency

The Company’s Shares are denominated in Euro.

Rights attached

Each share of the Company carries one vote at the Company’s general meeting. There are no restrictions on voting
rights. The Company’s Existing Shares carry full dividend rights as of March 25, 2021. The Company’s New Shares
carry full dividend rights as of January 1, 2022.

Seniority

The Shares of the Company are subordinated to all other securities and claims in case of an insolvency of the
Company.

Free transferability

The Shares of the Company are freely transferable in accordance with the legal requirements for ordinary registered
shares (Namensaktien). The articles of association of the Company do not require that the Company grants its
consent to a transfer of the Shares.

Dividend policy

Subject to the availability of distributable profit (Bilanzgewinn), legal restrictions with respect to the distribution of
profits and available funds, and subject to prevailing market conditions and the economic situation at the time of the
distribution, the Company intends to pay an annual dividend of approximately 40% of the Group’s consolidated net
profit attributable to the shareholders of the Company according to IFRS, provided that the payment of such annual
dividend is covered by the free cash flow resulting from the Industrial Business, for the first time in 2023 for the
fiscal year ending in 2022. Any future determination to pay dividends will be made in accordance with applicable
laws, and will depend upon, among other factors, the Group’s results of operations, financial condition, contractual
restrictions and capital requirements. Any proposals of the Management Board of the Company to pay dividends is
subject to the approval of the general meeting. The Company depends to a significant extent on the transfer of
distributable profits from its operating subsidiaries. The Company can make no predictions as to the size of any
future profits available for distribution, and hence the Company cannot guarantee that dividends will be paid in the
future.

Where will the securities be traded?

The Company, together with Citigroup, will apply for admission of the Company’s Shares to trading on the regulated
market segment (Regulierter Markt) of the Frankfurt Stock Exchange (Frankfurter Wertpapierborse) and,
simultaneously, to the sub-segment thereof (Prime Standard) with additional post-admission obligations. Public
trading in the Shares is expected to commence on December 10, 2021.

What are the key risks that are specific to the securities?

*  The Shares of the Company have not been publicly traded. A liquid trading market for the Company’s Shares
may not develop.
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*  Substantial sales of the Company’s Shares may occur in connection with the Spin-off, which could cause the
price of the Shares to decline.

D. Key information on the admission to trading on a regulated market

Under which conditions and timetable can I invest in this security?

The Shares can be bought and sold on the Frankfurt Stock Exchange following the commencement of trading on the
Frankfurt Stock Exchange which is expected to occur on December 10, 2021.

Who is the person asking for admission to trading?
Admission to trading

The Company and Citigroup, a German stock corporation (Aktiengesellschaft) with its registered seat (Sitz) in
Frankfurt am Main, Germany, incorporated in and operating under the laws of the Federal Republic of Germany, with
business address at Reuterweg 16, 60323 Frankfurt am Main, Germany (LEI: 6TJICK1B7E7UTXP528Y04), will ask
for admission of the Shares to trading on the regulated market segment (Regulierter Markt) of the Frankfurt Stock
Exchange (Frankfurter Wertpapierbérse) with simultaneous admission to the sub-segment of the regulated market
with additional post-admission obligations (Prime Standard).

Why is this Prospectus being produced?
The purpose of this Prospectus is to admit the Shares to trading on the Frankfurt Stock Exchange.

No proceeds; costs of the Admission to Trading

Neither the Company nor the Existing Shareholder will receive proceeds in connection with the Admission to
Trading. All costs in connection with the Admission to Trading are assumed by Daimler AG except that the
Company will bear costs of up to EUR 1.0 million in connection with the Admission to Trading.

Listing Agreement

The Company, the Existing Shareholder as well as BNP PARIBAS S.A., 16, boulevard des Italiens, 75009 Paris,
France (“BNP PARIBAS”), Citigroup and Goldman Sachs Bank Europe SE, Taunusanlage 9-10, 60329 Frankfurt am
Main, Germany (“Goldman Sachs Bank Europe SE”, and, together with BNP PARIBAS and Citigroup, the
“Listing Agents”), acting as financial advisors and Listing Agents and Deutsche Bank Aktiengesellschaft,
Taunusanlage 12, 60325 Frankfurt am Main, Germany (‘“Deutsche Bank”), and J.P. Morgan AG, Taunustor 1,
TaunusTurm, 60310 Frankfurt am Main, Germany (“J.P. Morgan”), acting as financial advisors (Deutsche Bank and
J.P. Morgan together, the “Financial Advisors”) and Joh. Berenberg, Gossler & Co. KG, Neuer
Jungfernstieg 20, 20354 Hamburg, Germany (“Berenberg”), BofA Securities Europe SA, 51 rue La Boétie,
75008 Paris, France (“BofA Securities”) and Landesbank Baden-Wiirttemberg, Am Hauptbahnhof 2, 70173 Stuttgart,
Germany (“Landesbank Baden-Wiirttemberg”), acting as co-advisors (the “Co-Advisors”, and, together with the
Financial Advisors and the Listing Agents, the “Banks”) entered into a listing agreement dated November 26, 2021
(the “Listing Agreement”), pursuant to which BNP PARIBAS, Citigroup and Goldman Sachs Bank Europe SE act
as the Listing Agents, in connection with the Admission to Trading. In the Listing Agreement, the Company and the
Existing Shareholder each agreed to indemnify and hold harmless each of the Banks against and from certain
liabilities and obligations that may arise in connection with the Admission to Trading. Moreover, the Company and
the Existing Shareholder committed themselves to certain customary lock-up undertakings for the period commencing
on the date of the Listing Agreement and ending six months after the first day of trading of the Company’s Shares on
the Frankfurt Stock Exchange. The Listing Agreement provides that the obligation of the Listing Agents to pursue
and uphold the application for the Admission to Trading under the Listing Agreement is subject to the satisfaction of
certain customary conditions, including, for example, the receipt of customary confirmations and legal opinions
satisfactory to the requirements of the Banks.

Material conflicts of interest pertaining to the Admission to Trading

There are no material conflicting interests with respect to the Admission to Trading.



ZUSAMMENFASSUNG DES PROSPEKTS
(GERMAN TRANSLATION OF THE SUMMARY OF THE PROSPECTUS)

A. Einleitung mit Warnhinweisen

Dieser Prospekt (der ,,Prospekt®) bezieht sich auf die Zulassung zum Regulierten Markt an der Frankfurter Wertpapierborse
(die ,,Frankfurter Wertpapierborse*) mit gleichzeitiger Zulassung zum Teilbereich des Regulierten Marktes mit weiteren
Zulassungsfolgepflichten (Prime Standard) der Frankfurter Wertpapierborse (die ,,Borsenzulassung™) von 50.000
bestehenden, auf den Namen lautenden Stiickaktien (die ,,Bestehenden Aktien*) und 822.901.882 neu ausgegebenen auf
den Namen lautenden Stiickaktien aus Sachkapitalerh6hungen, die von der auBerordentlichen Hauptversammlung der
Daimler Truck Holding AG (die ,,Gesellschaft“) am 5. November 2021 beschlossen wurden (die ,,Neuen Aktien®,
zusammen mit den Bestehenden Aktien die ,,Aktien*). Jede Bestehende Aktie reprisentiert einen rechnerischen Anteil von
EUR 1,00 am Grundkapital der Gesellschaft und ist ab dem 25. Mérz 2021 voll dividendenberechtigt (mit Internationaler
Wertpapierkennnummer (International Securities Identification Number, ,JSIN“): DEOOODTRO0013). Jede Neue Aktie
reprasentiert einen rechnerischen Anteil von EUR 1,00 am Grundkapital der Gesellschaft und ist ab dem 1. Januar 2022 voll
dividendenberechtigt (mit ISIN: DEOOODTROCKS). Die Nummer der Rechtstriagerkennung (Legal Entity Identifier ,,LEI*)
der Gesellschaft lautet 529900PW78JIYOUBSR24 und ihre Geschiftsanschrift ist Fasanenweg 10, 70771 Leinfelden-
Echterdingen, Bundesrepublik Deutschland (,,Deutschland*) (Telefon: +49 711 8485 0; Website: www.daimlertruck.com).

Die Neuen Aktien werden im Rahmen von drei Sachkapitalerh6hungen nach dem Aktiengesetz ausgegeben:

(i) im Zusammenhang mit einer Abspaltung zur Aufhahme nach dem Umwandlungsgesetz (,,Abspaltung*) mit der Folge
der Ausgabe von 534.918.723 neuen auf den Namen lautenden Stiickaktien (,,Neue Spaltungsaktien®),

(ii) im Zusammenhang mit einer Ausgliederung zur Aufnahme nach dem Umwandlungsgesetz (,,Ausgliederung“) mit der
Folge der Ausgabe von 233.936.002 neuen auf den Namen lautenden Stiickaktien (,,Neue Ausgliederungsaktien®) und

(iii)) im Wege einer zusitzlichen Sachkapitalerhohung (,,Sachkapitalerh6hung III) mit der Folge der Ausgabe von
54.047.157 neuen auf den Namen lautenden Stiickaktien (,,Neue Kapitalerh6hungsaktien®).

Die 534.918.723 Neuen Spaltungsaktien, die 233.936.002 Neuen Ausgliederungsaktien und die 54.047.157 Neuen
Kapitalerh6hungsaktien ergeben die 822.901.882 Neuen Aktien.

Die Abspaltung, die Ausgliederung und die Sachkapitalerhohung III (zusammen die ,,Spaltungstransaktionen®) bilden
zusammen die wesentlichen Schritte einer Abfolge von Transaktionsschritten, wobei jeder mit Eintragung in das relevante
Handelsregister wirksam wird, die fiir die Abspaltung, die Ausgliederung und die Sachkapitalerhdhung III jeweils am oder
um den 9. Dezember 2021 erwartet wird (der ,,Spaltungstransaktionsstichtag*).

Die Gesellschaft und die Citigroup Global Markets Europe AG (,,Citigroup®), eine Aktiengesellschaft nach deutschem
Recht mit Sitz in Frankfurt am Main, Deutschland, und Geschiftsanschrift in Reuterweg 16, 60323 Frankfurt am Main,
Deutschland (LEIL: 6TJCK1B7E7UTXP528Y04), werden die Zulassung der Aktien zum Handel am Regulierten Markt an
der Frankfurter Wertpapierborse mit gleichzeitiger Zulassung zum Teilbereich des Regulierten Marktes mit weiteren
Zulassungsfolgepflichten (Prime Standard) beantragen.

Dieser Prospekt ist auf den 26. November 2021 datiert und die Bundesanstalt fiir Finanzdienstleistungsaufsicht (die
»BaFin“) hat ihn am 26. November 2021 gemidl Art. 20 Abs. 2 der Verordnung (EU) 2017/1129 (,EU-
Prospektverordnung®) gebilligt. Die BaFin ist unter der Anschrift Marie-Curie-Str. 24-28, 60439 Frankfurt am Main,
Deutschland, telefonisch: +49 228 4108-0 oder iiber ihre Website: www.bafin.de erreichbar.

Diese Zusammenfassung sollte als Einleitung zu diesem Prospekt verstanden werden. Ein Anleger sollte sich bei der
Entscheidung, in die Aktien der Gesellschaft zu investieren, auf diesen Prospekt als Ganzes stiitzen. Anleger, die in die
Aktien der Gesellschaft investieren, kénnten das gesamte angelegte Kapital oder einen Teil davon verlieren. Fiir den Fall,
dass vor einem Gericht Anspriiche aufgrund der in diesem Prospekt enthaltenen Informationen geltend gemacht werden,
konnte der als Kliger aufiretende Anleger nach nationalem Recht die Kosten fiir die Ubersetzung dieses Prospekts vor
Prozessbeginn zu tragen haben. Zivilrechtlich haften nur die Personen, die diese Zusammenfassung samt etwaiger
Ubersetzungen vorgelegt und iibermittelt haben, und dies auch nur fiir den Fall, dass diese Zusammenfassung, wenn sie
zusammen mit den anderen Teilen dieses Prospekts gelesen wird, irrefiihrend, unrichtig oder widerspriichlich ist oder dass
sie, wenn sie zusammen mit den anderen Teilen dieses Prospekts gelesen wird, nicht die Basisinformationen vermittelt, die
in Bezug auf Anlagen in die Aktien der Gesellschaft fiir die Anleger eine Entscheidungshilfe darstellen wiirden.

B. Basisinformationen iiber die Emittentin
Wer ist die Emittentin der Wertpapiere?

Informationen iiber die Emittentin

Die Daimler Truck Holding AG ist eine Aktiengesellschaft und unterliegt deutschem Recht. Die Gesellschaft hat ihren Sitz
in Stuttgart, Deutschland, und ist im Handelsregister des Amtsgerichts Stuttgart unter der HRB 778600 eingetragen. Die
Gesellschaft ist unter ihrer Geschéiftsanschrift: Fasanenweg 10, 70771 Leinfelden-Echterdingen, Deutschland,
telefonisch: +49 711 8485 0, oder Uber ihre Website: www.daimlertruck.com, erreichbar. Der LEI der Gesellschaft ist
529900PW78JTYOUBSR24.

Haupttitigkeiten der Emittentin
Mit dem Wirksamwerden der Abspaltung wird die Gesellschaft die Holdinggesellschaft der Gruppe (wie unten definiert).
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Vor der Ausgliederung existierten der Geschéftsbereich Daimler Trucks and Buses (,,Daimler Trucks & Buses®) und der
damit verbundene Bereich des Finanzdienstleistungsgeschéfts (,,Daimler Truck Financial Services®) nicht als
eigenstindige Gruppe, sondern waren Teil einer groBeren Gruppe von Unternehmen, die von der Daimler AG
kontrolliert wurden. Die Trennung und Bildung einer unabhingigen Gruppe sind und werden in zwei Phasen
durchgefiihrt: Die erste Phase umfasst ReorganisationsmaBnahmen und Ubertragungen von bestimmten rechtlichen
Einheiten und Geschéftsbetrieben von Daimler Trucks & Buses und Daimler Truck Financial Services auf die Daimler
Truck AG und auf Tochtergesellschaften der Daimler Truck AG, die bereits vor dem Datum dieses Prospekts erfolgt sind
oder bis zum 1. Dezember 2021 abgeschlossen sein werden (die ,,Phase 1 Transaktionen®).

Die Abspaltung, Ausgliederung und Kapitalerhohung III werden mit Eintragung in das relevante Handelsregister wirksam,
die fiir die Abspaltung, Ausgliederung und Kapitalerhohung IIT am oder um den 9. Dezember 2021 erwartet wird, d.h. der
Spaltungstransaktionsstichtag. Nach dem Spaltungstransaktionsstichtag (d.h. nach Abschluss der Phase 1 Transaktionen),
wird die Daimler Truck AG (einschlieBlich der Gesellschaften, die als Teil der Phase 1 Transaktionen auf die Daimler
Truck AG und auf Tochtergesellschaften der Daimler Truck AG iibertragen werden) eine Tochtergesellschaft der
Gesellschaft im Wege der Abspaltung.

Die zweite Phase umfasst ReorganisationsmaBnahmen und Ubertragungen bestimmter verbleibender rechtlicher Einheiten
und Geschéftsbetriebe von Daimler Trucks & Buses und Daimler Truck Financial Services auf die Gruppe, deren
Durchfithrung in 2022 erfolgen wird (d.h. nach dem Spaltungstransaktionsstichtag) (die ,,Phase 2 Transaktionen®).

Die Kombinierten Finanzabschliisse (wie nachstehend definiert) umfassen nur die rechtlichen Einheiten und
Geschiftsbetriebe von Daimler Trucks & Buses und Daimler Truck Financial Services, die Gegenstand der Phase 1
Transaktionen sind, und diese rechtlichen Einheiten und Geschéftsbetriebe werden gemeinsam als ,,Daimler Truck-
Geschiftsbereich“ bezeichnet.

In diesem Prospekt beziehen sich die Begriffe ,,Daimler Truck Gruppe® oder ,,Daimler Truck“ oder ,,Gruppe‘:

(i) 1im Falle von Darstellungen oder Informationen, die sich auf die Zeit vor dem Spaltungstransaktionsstichtag bezichen
(einschlieBlich fiir die Zwecke der in diesem Prospekt dargestellten historischen Finanzinformationen), auf den Daimler
Truck-Geschiftsbereich, und

(i) im Falle von Darstellungen oder Informationen, die sich auf die Zeit nach dem Spaltungstransaktionsstichtag beziehen,
auf die Gesellschaft und ihre konsolidierten Tochtergesellschaften.

Die Gruppe ist einer der weltweit grofiten Hersteller von mittelschweren und schweren Lkws basierend auf verkauften
Einheiten (Quelle: IHS Markit, ,,Medium Heavy Commercial Vehicle Industry Forecast”, November 2021). Die Gruppe
betreibt ein globales Netzwerk, in dem sie unter den Marken Mercedes-Benz, Freightliner, Western Star, FUSO,
BharatBenz, Setra und Thomas Built Buses Lkws und Busse produziert. Neben dem Verkauf von Fahrzeugen und
verwandten Komponenten und Dienstleistungen bietet die Gruppe aulerdem mafBigeschneiderte Finanzdienstleistungen unter
der Marke Daimler Truck Financial Services zur Unterstiitzung des Erwerbs und des Gebrauchs ihrer Lkws und Busse an.

Zum 30. September 2021 hatte die Gruppe insgesamt 101.550 Mitarbeiter (Mitarbeiterzahl) und mehr als 40
Produktionsstitten in Nordamerika, den Mitgliedstaaten der Europdischen Union zusammen mit dem Vereinigten
Konigreich, der Schweiz und Norwegen (zusammen die ,,Region EU30“), Asien und Lateinamerika. Die Gruppe hat
Niederlassungen in den meisten Staaten der Welt und hilt eine fithrende Marktposition in Schliisselregionen, darunter
Nordamerika, die Region EU30, Japan und Brasilien. Die Hauptverwaltung der Gruppe befindet sich in
Leinfelden-Echterdingen, Deutschland; zudem verfiigt die Gruppe iiber bedeutende Produktionsbetriebe in Brasilien,
Frankreich, Deutschland, Indien, Japan, Mexiko, der Tiirkei und den Vereinigten Staaten. In China hilt die Gruppe eine
50 % ige Beteiligung an der Beijing Foton Daimler Automotive Co., Ltd. (,BFDA*), einem Joint Venture mit dem
chinesischen Partner Beigi Foton Motor Co., Ltd. (,,Foton), der Lkws unter der Marke Auman produziert.

Die Lkw-Produktpalette der Gruppe umfasst leichte, mittelschwere und schwere Lkws fiir den Fern-, Verteiler- und
Baustellenverkehr, Spezialfahrzeuge, die hauptsdchlich im kommunalen Bereich zum Einsatz kommen, sowie
Industriemotoren. Lkws machen den grofiten Teil des Gesamtabsatzes und des Umsatzes der Gruppe aus. Die Bus-
Produktpalette der Gruppe umfasst Stadtbusse und Uberlandbusse, Reisebusse sowie Busfahrgestelle.

Neben dem Verkauf von neuen und gebrauchten Nutzfahrzeugen bietet die Gruppe auch eine Reihe an Aftersales-Services
an, die eine bedeutende Einnahmequelle darstellen. Sowohl fiir Lkws als auch fiir Busse hat die Gruppe ein globales
Netzwerk aus Servicestandorten, an denen Wartungs- und Reparaturdienstleistungen erbracht sowie Ersatzteile verkauft
werden. Da die neusten Lkws und Busse der Gruppe mit Mobilfunknetzen verbunden sind, ist die Gruppe in der Lage, eine
steigende Anzahl an Konnektivitdtslosungen anzubieten, insbesondere unter den Marken Detroit Connect, Fuso Connect,
Mercedes-Benz Uptime, Fleetboard, sowie unter weiteren Marken.

Neben ihren Fahrzeugen mit konventionellen internen verbrennungsmotorbetriebenen Antriebssystemen bietet die Gruppe,
beginnend im Jahr 2017 mit dem Fuso eCanter, eine steigende Anzahl an batteriebetriebenen Elektroautos in
Serienfertigung an und entwickelt Brennstoffzellen-Elektroautos nebst zugehoriger Lade- und intelligenter Infrastruktur.
Die Gruppe strebt bis zum Jahr 2039 an, in der Region Europa, Nordamerika und Japan nur noch Neufahrzeuge anzubieten,
die im Fahrbetrieb (tank-to-wheel) CO,-neutral sind. Einige batteriebetriebene Elektronutzfahrzeuge der Gruppe fahren
bereits auf den StraBen. Die Gruppe ist auBerdem Joint Ventures und strategische Partnerschaften mit Fokus auf
Brennstoffzellensystemen, batterieelektrischer und Wasserstoffversorgung sowie batterieelektrischer Ladung und Ladung mit
Wasserstoff eingegangen. Die Gruppe bietet aullerdem Beratungsservices zu E-Mobilitdt zur Unterstiitzung ihrer Kunden
beim Wechsel zu emissionsfreien Fahrzeugen an.

Die Tétigkeiten der Gruppe sind in fiinf Berichtssegmente unterteilt: Mercedes-Benz (,MB*), Trucks North America
(,TN%), Trucks Asia (,,TA*), Daimler Buses (,,DB*) und Finanzdienstleistungen (,,Financial Services* oder das ,,Financial
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Services-Geschift“). MB, TN, TA und DB bilden zusammen die ,,Automotive Segmente“. Im Automotive Segment
erfolgen die Produktion und der Verkauf von Lkws, Bussen, Motoren sowie damit zusammenhingender Dienstleistungen
und in seinen Bereichen werden markenspezifische Produkte produziert und vermarktet. Dariiber hinaus werden weitere
Geschiftsaktivititen und Investitionen erfasst, insbesondere im Bereich des autonomen Fahrens, sowie Funktionen und
Dienstleistungen der Hauptverwaltung und anderer Konzerngesellschaften, die nicht den Segmenten zugeordnet sind sowie
von der Hauptverwaltung geleitete Projekte als Uberleitungsposten (,,Uberleitungsposten, zusammen mit den Automotive
Segmenten, das ,,Industriegeschift*). Im Jahr 2021 griindeten die Daimler Truck AG und Volvo ein 50:50 Joint Venture
mit dem Namen cellcentric GmbH & Co. KG fiir die Entwicklung, Herstellung und Vermarktung von Wasserstoff-
Brennstoffzellen und -systemen, welches ebenfalls in den Uberleitungsposten enthalten ist. Das Financial Services-Geschiift
unterstiitzt den Verkauf der Lkw- und Busmarken der Gruppe durch maBgeschneiderte Finanzdienstleistungen, darunter
Leasing- und Finanzierungspakete sowie Versicherungs- und Mietlosungen, die von den Kunden der Gruppe erworben
werden, und plant, den Kunden der Gruppe Flottenmanagement- und integrierte Serviceangebote anzubieten.

Hauptanteilseigner

Zum Datum dieses Prospekts ist die Daimler AG die alleinige Aktionérin der Gesellschaft (die ,,Bestehende Aktionirin“
oder ,,Daimler AG*), so dass die Gesellschaft von der Bestehenden Aktiondrin beherrscht wird.

Nach dem Spaltungstransaktionsstichtag wird die Bestehende Aktiondrin insgesamt 35,0 % der Aktien halten, davon
28,43 % direkt und 6,57 % indirekt iiber die Daimler Verwaltungsgesellschaft fiir Grundbesitz mbH, Schonefeld (,,Daimler
Grund®). Die Neuen Spaltungsaktien, die dann 65,0 % der Aktien ausmachen werden, werden von den Aktiondren der
Bestehenden Aktiondrin gehalten. Die Anzahl der Neuen Spaltungsaktien, die jedem Aktionédr der Bestehenden Aktionérin
zuzurechnen sind, hiangt von der prozentualen Beteiligung an der Bestehenden Aktionérin ab, die der jeweilige Aktiondr
unmittelbar vor dem Datum des Inkrafttretens der Abspaltung hélt.

Im Anschluss an den Spaltungstransaktionsstichtag beabsichtigt die Bestehende Aktiondrin, 5,0 % der Aktien indirekt auf
den Daimler Pension Trust e.V. zu iibertragen.

Beherrschung

Zum Datum dieses Prospekts beherrscht die Bestehende Aktionérin die Gesellschaft aufgrund ihrer 100 %-Beteiligung am
Grundkapital und an den Stimmrechten der Gesellschaft.

Um auszuschlieBen, dass die Bestehende Aktiondrin die Gesellschaft nach dem Spaltungstransaktionsstichtag wegen einer
moglichen Prdsenzmehrheit in der Hauptversammlung der Gesellschaft kontrollieren kann, haben die Bestehende
Aktiondrin, Daimler Grund und die Gesellschaft eine Entkonsolidierungsvereinbarung in notarieller Form (die
,Entkonsolidierungsvereinbarung*) abgeschlossen. Die Entkonsolidierungsvereinbarung sieht eine Verpflichtung der
Bestehenden Aktiondrin und von Daimler Grund gegeniiber der Gesellschaft vor, ihre Stimmrechte bei der Wahl von zwei
der zehn von den Aktiondren zu wéhlenden Mitgliedern des Aufsichtsrats der Gesellschaft gemdB § 101 Abs. 1 Satz 1
Aktiengesetz (AktG) i.V.m. § 7 Abs. 1 Satz 1 Nr. 3 Mitbestimmungsgesetz (MitbestG) nicht auszuiiben.

Vorstand

Zum Datum dieses Prospekts besteht der Vorstand der Gesellschaft aus den Mitgliedern Martin Daum und Jochen Goétz.
John O’Leary, Karin Rédstrom, Dr. Andreas Gorbach, Jiirgen Hartwig, Stephan Unger und Karl Deppen wurden zu
Mitgliedern des Vorstands bestellt, wobei die Bestellung am oder um den 1. Dezember 2021 wirksam wird. Nach
Wirksamwerden der Bestellung der weiteren Vorstandsmitglieder wird der Vorstand aus acht Mitgliedern bestehen.

Abschlusspriifer

Unabhingiger Abschlusspriifer der Gesellschaft ist die KPMG AG Wirtschaftspriifungsgesellschaft, Klingelhoferstrae 18,
10785 Berlin (,KPMG*). KPMG ist Mitglied der Wirtschaftspriiferkammer, Rauchstrale 26, 10787 Berlin.

Welches sind die wesentlichen Finanzinformationen iiber die Emittentin?

Der kombinierte Jahresabschluss des Daimler Truck-Geschéftsbereichs, den die Daimler AG und die Daimler Truck AG
nach den International Financial Reporting Standards, wie sie in der Europdischen Union anzuwenden sind, (,,JFRS*)
jeweils fiir das Geschéftsjahr zum 31. Dezember 2020, 2019 und 2018 erstellt haben, (der ,,Gepriifte Kombinierte
Jahresabschluss) wurde von der KPMG gemdB den International Standards on Auditing geprift und der
Bestdtigungsvermerk des unabhédngigen Abschlusspriifers wurde am 9. August 2021 erteilt. Der ungepriifte verkiirzte
kombinierte Zwischenabschluss des Daimler Truck-Geschéftsbereichs fiir den Zeitraum von neun Monaten zum
30. September 2021 (der ,,Ungepriifte Verkiirzte Kombinierte Zwischenabschluss®, zusammen mit dem Gepriiften
Kombinierten Jahresabschluss die , Kombinierten Finanzabschliisse“) wurde nach den IFRS fiir eine
Zwischenberichterstattung (IAS 34), wie sie in der Europdischen Union anzuwenden sind, erstellt. Die Kombinierten
Finanzabschliisse umfassen den Daimler Truck-Geschéftsbereich (hierzu zidhlen die im Rahmen der Phase 1 Transaktionen
ibertragenen Einheiten und Geschiftsbetriebe), sie beinhalten jedoch nicht die Einheiten und Geschéftsbetriebe, die im
Rahmen der Phase 2 Transaktionen voraussichtlich auf die Gruppe iibertragen werden.

Der gepriifte Einzelabschluss der Daimler Truck Holding AG fiir die Rumpfperiode vom 25. Mirz 2021 bis zum
30. September 2021 (der ,,Gepriifte Einzelabschluss®) wurde von der Daimler Truck Holding AG erstellt geméf den IFRS,
wie sie in der Europdischen Union anzuwenden sind.

Wenn die Finanzdaten in den Tabellen dieser Zusammenfassung als ,,gepriift” bezeichnet werden, bedeutet dies, dass sie aus
dem vorstehend genannten Gepriiften Kombinierten Jahresabschluss oder Gepriiften Einzelabschluss iibernommen wurden.

S-10



Die Bezeichnung ,,ungepriift” wird in den Tabellen dieser Zusammenfassung fiir Finanzdaten verwendet, die nicht aus dem
vorstehend genannten Gepriiften Kombinierten Jahresabschluss stammen, sondern entweder dem Ungepriiften Verkiirzten
Kombinierten Zwischenabschluss oder den Buchhaltungsaufzeichnungen oder internen Berichtssystemen der Gruppe
entnommen wurden, oder von dem Gepriiften Kombinierten Jahresabschluss oder dem Gepriiften Einzelabschluss hergeleitet
wurden oder auf Berechnungen von Zahlen aus den zuvor genannten Quellen basieren.

Wesentliche Finanzinformationen aus der kombinierten Gewinn- und Verlustrechnung
Neun Monate zum

Geschiftsjahr zum 31. Dezember 30. September
2020 2019 2018 2021 2020
in Mio. EUR in Mio. EUR
(gepriift) (ungepriift)
Umsatzerlose . ... ... . 36.013 46.244 43.700 28.418 25.154
Ergebnis vor Zinsergebnis und Ertragsteuern (“EBIT”) . . . 491 2.792 2.734 2.940 (53)
Nettoergebnis . .. ... ... ... ... ... (131) 1.750 1.839 2.265 (499)
Wesentliche Finanzinformationen aus der kombinierten Bilanz
Zum 31. Dezember Zum 30. September
2020 2019 2018 2021
in Mio. EUR in Mio. EUR
(gepriift) (ungepriift)
Summe AKtiva .. .... .. ... ... 49.989 55367 49.972 50.817
Summe Eigenkapital . ........... ... ... ... ... 8.708 10.345  9.332 11.012

Wesentliche Finanzinformationen aus der kombinierten Kapitalflussrechnung

Neun Monate zum
Geschiiftsjahr zum 31. Dezember 30. September

2020 2019 2018 2021 2020
in Mio. EUR in Mio. EUR
(gepriift) (ungepriift)
Cashflow aus der Geschiftstitigkeit . .............. 4.170 1.270 876 1.269  2.536
Cashflow aus der Investitionstétigkeit . ... ..... ... .. (2.352) (3.227) (2.727) 1.942 (1.480)
Cashflow aus der Finanzierungstatigkeit . ........... (1.135)  2.493 1.512  (3.405) (580)

Leistungskennzahlen und alternative Leistungskennzahlen

Neun Monate zum
Geschiiftsjahr zum 31. Dezember 30. September

2020 2019 2018 2021 2020

In Mio. EUR, sofern nicht anders angegeben
(ungepriift, sofern nicht anders angegeben)

EBITY 491©  2792©®  2.734© 2940 (53)
Bereinigtes EBIT® . . . ... ... ... .. ... ......... 657 2792 2734 1.958 21
Angepasster RoS fiir das Industriegeschéift(3) .......... 1,9% 5,8% 5,9% 6,7%  0,3%
FCF fiir das Industriegeschaft™® . .. ... ............ 1.781 1.478 930 649 534
Angepasster FCF fiir das Industriegeschaft® ... ... ... 1.781 1.478 930 94 534
Anmerkungen:

(1) Das EBIT umfasst das Bruttoergebnis der Gruppe, die Vertriebs- und allgemeinen Verwaltungskosten, die Forschungs- und nicht
aktivierten Entwicklungskosten, die sonstigen betrieblichen Ertrdge/Aufwendungen und das Ergebnis aus nach der Equity-Methode
bilanzierten Beteiligungen, netto sowie das sonstige Finanzergebnis, netto.

(2) Das Bereinigte EBIT (,,Bereinigtes EBIT*) fiir die Gruppe basiert auf dem EBIT, ohne wesentliche Ergebnisse aus
Rechtsstreitigkeiten und damit verbundenen MaBnahmen, Restrukturierungsmafinahmen und M&A-Transaktionen, die
voraussichtlich in der Gruppe nicht regelmifig wiederkehren werden.

(3) Der Angepasste Return on Sales (,,Angepasster RoS“) fiir das Industriegeschift wird berechnet als das Angepasste EBIT fiir das
Industriegeschéft geteilt durch den Umsatzerlos des Industriegeschifts. Der Angepasste RoS fiir das Industriegeschéft beinhaltet die
Auswirkungen der Uberleitungsposten fiir die Gruppe ohne, dass Uberleitungsbetriige dem Financial Services-Geschift zugeordnet
werden

(4) Der Free Cashflow (,,FCF*“) fur das Industriegeschift ist definiert als der Free Cashflow der Gruppe abziiglich des Free
Cashflows des Financial Services-Geschifts. Der Free Cashflow der Gruppe und der Free Cashflow fiir das Financial Services-
Geschift ist jeweils das Ergebnis der Summe aus Mittelzufluss aus Geschiftstitigkeit, Mittelabfluss aus Investitionstatigkeit,
Verdnderungen in marktgéngigen Schuldverschreibungen und dhnlichen Kapitalanlagen, Nutzungsrechten und sonstige Anpassungen
fir die Gruppe oder das Financial Services-Geschift, soweit anwendbar. Die im Cashflow aus Investitionstitigkeit enthaltenen
Cashflows aus Verkédufen und Kdufen von marktgéingigen Schuldverschreibungen und dhnlichen Kapitalanlagen werden abgezogen,
da diese Wertpapiere der Liquiditit zugeordnet werden. Andererseits werden Effekte im Zusammenhang mit dem Ansatz und der
Bewertung von Nutzungsrechten, die aus der Anderung der Bilanzierung von Leasingverhiltnissen resultieren und weitgehend
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(6)

nicht zahlungswirksam sind, einbezogen. Der FCF fiir das Industriegeschift enthilt die Auswirkungen der Uberleitungsposten fiir
die Gruppe, ohne die Uberleitungsbetriige dem Financial Services-Geschift zuzuordnen.

Der Angepasste Free Cashflow (,Angepasster FCF) fiir das Industriegeschift basiert auf dem FCF fiir das Industriegeschéft,
ohne wesentliche Zahlungen fiir Rechtsstreitigkeiten und damit zusammenhdngende MafBnahmen, Restrukturierungsmafinahmen und
M&A-Transaktionen, die voraussichtlich in der Gruppe nicht regelmdBig wiederkehren werden. Der Angepasste FCF fiir das
Industriegeschift beinhaltet die Auswirkungen der Uberleitungsposten fiir die Gruppe ohne, dass die Uberleitungsbetrige dem
Financial Services-Geschift zugeordnet werden.

Gepriift.

Welches sind die zentralen Risiken, die fiir die Emittentin spezifisch sind?

Die Covid-19-Pandemie stellt weiterhin ein erhebliches Risiko fiir die Weltwirtschaft sowie fiir das Geschéft der
Gruppe dar, insbesondere wenn anhaltende Ausbriiche und staatliche EinddmmungsmalBnahmen die wirtschaftliche
Erholung in den Schliisselméarkten der Gruppe untergraben und dadurch zu einer geddmpften Nachfrage nach den
Produkten und Dienstleistungen der Gruppe fiihren.

Die Nachfrage nach den Produkten der Gruppe hédngt von den wirtschaftlichen und politischen Bedingungen sowohl
weltweit wie auch auf den Schliisselméirkten der Gruppe ab. In Anbetracht der Tatsache, dass ein schwaches oder
unsicheres Wirtschaftswachstum oder politische Spannungen das Verbrauchervertrauen untergraben und Investitionen
in ganze Volkswirtschaften hemmen konnen, kdnnen diese zu einer geringeren Nachfrage nach den Produkten und
Dienstleistungen der Gruppe fiihren.

Konjunkturabhingige oder schwankende Nachfragemuster kénnen zu einem ldnger andauernden oder unerwarteten
Nachfrageriickgang in Bezug auf die Produkte und Dienstleistungen der Gruppe fiihren.

Durch die Einfithrung oder Lockerung von MaBnahmen zur Beschrinkung des Marktzugangs, beispielsweise von
Zollen oder anderen Handelshemmnissen, die die Produktionskosten der Gruppe oder die Preise ihrer Produkte erhdhen
oder die Wettbewerbsfahigkeit der Produkte der Gruppe gefihrden konnten, konnte das Geschift der Gruppe
wesentlich nachteilig beeintrichtigt werden.

Die Bus- und Lkw-Branche ist duflerst wettbewerbsintensiv und in hohem MaBe auf die Gesamthaltungskosten fiir die
Kunden sowie in zunehmendem Mafle auch auf die technologische Fiihrerschaft fokussiert, da sich die Branche
insbesondere in Richtung alternative Antriebe, Verbindungslosungen und autonomes Fahren (neben anderen
Innovationen) entwickelt und neue Marktteilnehmer sowie andere Wettbewerber anzieht, mit denen die Gruppe
moglicherweise nicht konkurrieren kann.

Die Gruppe ist von Zulieferern abhéngig und ist besonders von der anhaltenden Knappheit der fiir ihre Produkte
essenziellen Halbleiter betroffen. Dies hat die Fahigkeit der Gruppe beeintrachtigt, mit der Marktnachfrage nach ihren
Produkten Schritt zu halten, und hat sich erheblich auf die Ergebnisse des Geschéftsjahres 2021 ausgewirkt und konnte
sich auch weiterhin erheblich auf die Ergebnisse auswirken.

Der kiinftige Geschéftserfolg der Gruppe hingt von ihrer Fahigkeit ab, auf neue Markttrends fiir innovative, attraktive
und energieeffiziente Produkte, Technologien und Dienstleistungen zu reagieren. Allerdings, da nicht immer
vorhersehbar ist, welche Innovationen erfolgreich sein werden, besteht das Risiko, dass die Gruppe es versdumt, in die
Technologien zu investieren, die sich auf dem Markt durchsetzen.

Der kiinftige Erfolg der Gruppe ist abhédngig von der erfolgreichen Umsetzung ihrer Geschiftsstrategie, ihre
Rentabilitdt als unabhidngiges Unternehmen zu steigern und mit dem Einsatz von emissionsfreien Fahrzeugen und
zunehmend digitalisierten Truck-Losungen auf globaler Ebene zu einem Technologiefilhrer im Markt zu werden.
Allerdings besteht das Risiko, dass es der Gruppe nicht gelingen konnte, ihre Rentabilitdt zu erhdhen oder erfolgreich
serienreife  batteriebetriebene  Elektrofahrzeuge oder Brennstoffzellen-Elektrofahrzeuge oder digitalisierte
Fahrzeuglosungen einzusetzen.

Die Gruppe unterliegt Risiken aufgrund ihrer Zusammenarbeit mit strategischen Partnern und
Gemeinschaftsunternechmen, wozu auch gehort, dass diese Zusammenarbeit mit strategischen Partnern und
Gemeinschaftsunternehmen moglicherweise nicht wie beabsichtigt funktionieren oder nicht die erwarteten
Ergebnisse bringen konnte, wie z.B. Synergien, Kosteneinsparungen, Erweiterungen des Produktangebots der
Gruppe oder andere Vorteile.

Die Geschiftstétigkeit der Gruppe héngt von der rechtzeitigen Verfiigbarkeit von hochwertigen Rohstoffen, Teilen und
Komponenten zu angemessenen Preisen ab. Allerdings sind die Preise fiir diese Materialien, Komponenten und Teile
erheblichen und bisweilen starken Schwankungen unterworfen.

Staatliche Regulierungsvorschriften in Zusammenhang mit dem Klimawandel und Fahrzeugabgasen koénnen mit
erheblichen Kosten fiir die Gruppe verbunden sein und der Gruppe gelingt moglicherweise nicht die Entwicklung
wirtschaftlich rentabler Produkte, die diesen Regulierungsvorschriften entsprechen; eine Nichteinhaltung kann
Regulierungsverfahren, erhebliche BuBigelder und Beschrankungen der Moglichkeiten der Gruppe zur Vermarktung
ihrer Produkte nach sich ziehen.

Die Gruppe unterliegt Risiken aus Rechtsstreitigkeiten und behordlichen Verfahren, einschlieSlich rechtlicher Risiken
aus kartellrechtlicher Regulierung und damit verbundener Durchsetzungsmafnahmen und Schadensersatzanspriichen.
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»  Die Gruppe war bisher nicht als eigenstindige borsennotierte Gesellschaft operativ titig und konnte Schwierigkeiten
beim effektiven Geschiftsbetrieb und bei der vollumfinglichen Umsetzung ihrer Geschéftsstrategie haben.

C. Basisinformationen iiber die Wertpapiere
Welches sind die wichtigsten Merkmale der Wertpapiere?

Art, Gattung, Nennwert

Diese Zusammenfassung bezieht sich auf die Borsenzulassung von auf den Namen lautenden Stiickaktien der Gesellschaft,
bestehend aus den Bestehenden Aktien (mit ISIN: DEOOODTRO0013; Wertpapierkennnummer (WKN): DTR001) und den
Neuen Aktien (mit ISIN: DEOOODTROCKS; Wertpapierkennnummer (WKN): DTROCK; Tickersymbol: DTG). Alle Aktien
der Gesellschaft sind Aktien der gleichen Gattung.

Anzahl der Wertpapiere

Das Grundkapital der Gesellschaft betrdgt zum Datum dieses Prospekts EUR 50.000 und ist eingeteilt in 50.000 auf den
Namen lautende Stiickaktien. Auf jede Aktie der Gesellschaft entfillt ein rechnerischer Anteil von EUR 1,00 je
Namensaktie ohne Nennbetrag am Grundkapital der Gesellschaft. Alle Aktien der Gesellschaft sind voll eingezahlt. Ab dem
Spaltungstransaktionsstichtag wird das Grundkapital der Gesellschaft EUR 822.951.882 betragen und in 822.951.882 auf
den Namen lautende Stiickaktien eingeteilt sein, wobei auf jede Aktie der Gesellschaft ein rechnerischer Anteil von
EUR 1,00 je Namensaktie ohne Nennbetrag am Grundkapital der Gesellschaft entfillt.

Wéhrung

Die Aktien der Gesellschaft sind in Euro denominiert.

Verbundene Rechte

Jede Aktie der Gesellschaft berechtigt zu einer Stimme in der Hauptversammlung der Gesellschaft. Es bestechen keine
Stimmrechtsbeschrinkungen. Die Bestehenden Aktien der Gesellschaft sind seit dem 25. Mirz 2021 voll
dividendenberechtigt. Die Neuen Aktien der Gesellschaft sind ab dem 1. Januar 2022 voll dividendenberechtigt.

Rang

Die Aktien der Gesellschaft sind im Fall einer Insolvenz der Gesellschaft gegeniiber allen anderen Wertpapieren und
Forderungen nachrangig.

Freie Handelbarkeit

Die Aktien der Gesellschaft sind nach den gesetzlichen Bestimmungen fiir Namensaktien frei {ibertragbar. Die Satzung der
Gesellschaft verlangt keine Zustimmung der Gesellschaft zur Ubertragung der Aktien.

Dividendenpolitik

Vorbehaltlich der Verfiigbarkeit eines ausschiittungsfahigen Bilanzgewinns, rechtlicher Beschrankungen in Bezug auf die
Gewinnausschiittung und verfligbarer Mittel sowie vorbehaltlich der zum Zeitpunkt der Ausschiittung vorherrschenden
Marktbedingungen und der wirtschaftlichen Lage, beabsichtigt die Gesellschaft, zum ersten Mal im Jahr 2023 flir das im
Jahr 2022 endende Geschéftsjahr eine Jahresdividende in Héhe von circa 40 % des konsolidierten, den Aktiondren der
Gesellschaft zurechenbaren Ergebnisses der Gruppe gemifl IFRS zu zahlen, vorausgesetzt, die Zahlung einer solchen
Jahresdividende ist durch den freien Cashflow aus dem Industriegeschift gedeckt. Die zukiinftige Festlegung der
Dividendenzahlung erfolgt nach den geltenden Gesetzen und hingt unter anderem von der Ertragslage, Finanzlage, den
vertraglichen Beschrinkungen und den Eigenkapitalanforderungen der Gruppe ab. Alle Vorschlidge des Vorstands der
Gesellschaft zur Dividendenausschiittung unterliegen der Zustimmung durch die Hauptversammlung. Die Gesellschaft ist in
erheblichem Mafle von der Abfiihrung ausschiittungsfiahiger Bilanzgewinne durch ihre operativen Tochtergesellschaften
abhdngig. Die Gesellschaft kann keine Vorhersagen iiber die Hohe der kiinftig zur Ausschiittung verfiigbaren Gewinne
treffen und kann daher nicht garantieren, dass in Zukunft Dividenden gezahlt werden.

Wo werden die Wertpapiere gehandelt?

Die Gesellschaft wird, gemeinsam mit der Citigroup, die Zulassung der Aktien der Gesellschaft zum Handel am Regulierten
Markt an der Frankfurter Wertpapierborse mit gleichzeitiger Zulassung zum Teilbereich des Regulierten Marktes mit
weiteren Zulassungsfolgepflichten (Prime Standard) an der Frankfurter Wertpapierborse beantragen. Der 6ffentliche Handel
mit den Aktien wird voraussichtlich am 10. Dezember 2021 aufgenommen.

Welches sind die zentralen Risiken, die fiir die Wertpapiere spezifisch sind?

+ Die Aktien der Gesellschaft wurden bisher nicht 6ffentlich gehandelt. Ein liquider Markt fiir den Handel mit den
Aktien der Gesellschaft konnte sich mdglicherweise nicht entwickeln.

* In Zusammenhang mit der Abspaltung kann es in erheblichem Umfang zu Verkdufen der Aktien der Gesellschaft
kommen, was zu einem Kurseinbruch der Aktien fiihren konnte.
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D. Basisinformationen iiber die Zulassung zum Handel an einem geregelten Markt

Zu welchen Konditionen und nach welchem Zeitplan kann ich in dieses Wertpapier investieren?

Die Aktien konnen nach dem Beginn des Handels an der Frankfurter Wertpapierborse, der voraussichtlich am 10. Dezember
2021 erfolgen wird, an der Frankfurter Wertpapierborse gekauft und verkauft werden.

Wer ist die die Zulassung zum Handel beantragende Person?

Zulassung zum Handel

Die Gesellschaft und Citigroup, eine Aktiengesellschaft nach dem Recht der Bundesrepublik Deutschland mit Sitz in
Frankfurt am Main, Deutschland und Geschéftsanschrift in Reuterweg 16, 60323 Frankfurt am Main, Deutschland
(LEIL: 6TICK1B7E7UTXP528Y04), werden die Zulassung der Aktien zum Handel am Regulierten Markt an der Frankfurter
Wertpapierbérse mit gleichzeitiger Zulassung zum  Teilbereich des Regulierten Marktes mit weiteren
Zulassungsfolgepflichten (Prime Standard) beantragen.

Weshalb wird dieser Prospekt erstellt?

Der Zweck dieses Prospekts ist es, die Aktien zum Handel an der Frankfurter Wertpapierborse zuzulassen.

Keine Erlose, Kosteniibernahme der Borsenzulassung

Weder die Gesellschaft noch die Bestehende Aktiondrin werden im Zusammenhang mit der Borsenzulassung Erlose
erzielen. Alle Kosten im Zusammenhang mit der Borsenzulassung werden von der Daimler AG iibernommen mit der
Ausnahme, dass die Gesellschaft Kosten im Zusammenhang mit der Borsenzulassung von bis zu EUR 1,0 Mio. tragen wird.

Borsenzulassungsvertrag (Listing Agreement)

Die Gesellschaft, die Bestehende Aktiondrin sowie BNP PARIBAS S.A., 16, boulevard des Italiens, 75009 Paris, Frankreich
(,,BNP PARIBAS®), Citigroup und Goldman Sachs Bank Europe SE, Taunusanlage 9-10, 60329 Frankfurt am Main,
Deutschland (,,Goldman Sachs Bank Europe SE®, zusammen mit BNP PARIBAS und Citigroup, die ,,Listing Agents®),
als Financial Advisors und Listing Agents sowie Deutsche Bank Aktiengesellschaft, Taunusanlage 12, 60325 Frankfurt am
Main, Deutschland (,,Deutsche Bank®), und J.P. Morgan AG, Taunustor 1, TaunusTurm, 60310 Frankfurt am Main,
Deutschland (,,J.P. Morgan®), als Financial Advisors (Deutsche Bank und J.P. Morgan zusammen, die ,,Financial
Advisors®) und Joh. Berenberg, Gossler & Co. KG, Neuer Jungfernstieg 20, 20354 Hamburg, Deutschland (“Berenberg”),
BofA Securities Europe SA, 51 rue La Boétie, 75008 Paris, Frankreich (“BofA Securities”) und Landesbank Baden-
Wiirttemberg, Am Hauptbahnhof 2, 70173 Stuttgart, Deutschland (“Landesbank Baden-Wiirttemberg”), als Co-Advisors
(die “Co-Advisors“, zusammen mit den Financial Advisors und den Listing Agents, die ,,Banken®) haben am
26. November 2021 im Zusammenhang mit der Borsenzulassung einen Borsenzulassungsvertrag — (der
.Borsenzulassungsvertrag®) abgeschlossen, gemid3 dem BNP PARIBAS, Citigroup und Goldman Sachs Bank Europe
SE als Listing Agents handeln. In dem Borsenzulassungsvertrag haben sich die Gesellschaft und die Bestehende Aktionérin
verpflichtet, jede der Banken von und gegen bestimmten Haftungsverpflichtungen freizustellen und schadlos zu halten, die
im Zusammenhang mit der Borsenzulassung entstechen konnen. Dariiber hinaus haben sich die Gesellschaft und die
Bestehende Aktiondrin fiir den Zeitraum beginnend ab dem Datum des Borsenzulassungsvertrags und endend sechs Monate
nach dem ersten Handelstag der Aktien der Gesellschaft an der Frankfurter Wertpapierborse zu bestimmten iiblichen Lock-
Up-Verpflichtungen verpflichtet. Der Borsenzulassungsvertrag sieht vor, dass die Verpflichtung der Listing Agents, den
Antrag auf Borsenzulassung im Rahmen des Borsenzulassungsvertrags zu verfolgen und zu unterstiitzen, von der Erflillung
bestimmter {iblicher Bedingungen abhéngig ist, wie z. B. dem Erhalt iiblicher Bestitigungen und Rechtsgutachten, die den
Anforderungen der Banken entsprechen.

Wesentliche Interessenkonflikte in Bezug auf die Bérsenzulassung

In Bezug auf die Borsenzulassung bestehen keine wesentlichen Interessenkonflikte.
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1 RISK FACTORS

In this prospectus (the “Prospectus”), the “Company” means Daimler Truck Holding AG. Prior to the Spin-off
(as defined below), the Daimler trucks and buses business (“Daimler Trucks & Buses”) and the related
financial services business (“Daimler Truck Financial Services”) did not exist as a separate group, but
formed part of a larger group of companies controlled by Daimler AG. The separation and formation of an
independent group has been and will be executed in two phases: The first phase includes reorganization
measures and transfers of certain legal entities and operations of Daimler Trucks & Buses and Daimler Truck
Financial Services to Daimler Truck AG and to subsidiaries of Daimler Truck AG which have already occurred
prior to the date of this Prospectus or will have been completed by December 1, 2021 (the “Phase 1
Transactions”). Following the Phase 1 Transactions, the following key steps of transactions steps will occur
which are together referred to as the “Demerger Transactions”: (i) a spin-off by absorption (Abspaltung zur
Aufnahme) under the German Transformation Act (Umwandlungsgesetz) (“Spin-off”), (ii) a hive-down by
absorption (Ausgliederung zur Aufnahme) under the German Transformation Act (Umwandlungsgesetz)
(“Hive-down”), and an additional ordinary capital increase against contribution in kind (“Capital Increase
Against Contribution in Kind III”). Each of the Demerger Transactions will become effective upon
registration with the relevant commercial register, which is expected in case of the Spin-off, the Hive-down and
the Capital Increase Against Contribution in Kind Il on or about December 9, 2021 (the “Demerger
Transactions Effective Date”). The second phase includes reorganization measures and transfers of certain
remaining legal entities and operations of Daimler Trucks & Buses and Daimler Truck Financial Services to
the Group that will be implemented in 2022 (i.e., after the Demerger Tramsactions Effective Date) (the
“Phase 2 Transactions”). The legal entities and operations of Daimler Trucks & Buses and Daimler Truck
Financial Services which are subject to the Phase 1 Transactions are referred to collectively as the “Daimler
Truck Business”. In this Prospectus, “Daimler Truck Group” or “Daimler Truck” or “Group” means: (i) in
case of statements or information relating to the time prior to the Demerger Transactions Effective Date
(including for the purpose of the historical financial information presented in this Prospectus), the Daimler
Truck Business, and (ii) in case of statements or information relating to the time upon and after the Demerger
Transactions Effective Date, the Company and its consolidated subsidiaries.

According to article 16 of Regulation (EU) No 2017/1129 (the “Prospectus Regulation”) (as supplemented by
Commission delegated Regulation (EU) 2019/980 and Commission delegated Regulation (EU) 2019/979), the
risk factors featured in a prospectus must be limited to risks which are specific to the issuer and/or to the
securities and which are material for investors in making an informed investment decision. Therefore, the
following risks are only the risks which are specific to the Company and/or to the Company s Shares and which
are material. The following risk factors are organized into categories. In each category the most material risk
factors, in the assessment undertaken by the Company, taking into account the expected magnitude of their
negative impact on the Group and the probability of their occurrence, are set out first, with the two most
material risk factors mentioned at the beginning of each category. The risks mentioned may materialize
individually or cumulatively.

1.1 Risks Relating to the Group’s Business and Industry

1.1.1  The Covid-19 pandemic continues to pose a significant risk to the global economy and to the
Group’s business, assets, results of operations, financial condition and prospects

The Group operates globally and as such is both directly and indirectly exposed to various risks related to
public health events, including epidemics, pandemics, and other outbreaks, in particular the global outbreak of
the SARS-CoV-2 coronavirus (“Covid-19”) pandemic. The global impact of the Covid-19 pandemic has led
many countries, including the United States, Canada and Mexico (collectively, “North America”), the member
states of the European Union along with the United Kingdom, Switzerland and Norway (collectively, the
“EU30”), China, India, Indonesia, and Japan, among others, to adopt measures to contain and combat the
spread of Covid-19, including travel bans, quarantines, “stay-at-home” orders, restrictions on business activities
and similar requirements for individuals to restrict daily activities. The scale and duration of the Covid-19
pandemic and the measures undertaken to contain it have severely impacted regional and global economies,
causing the deepest global recession since the end of World War II, including in several of the Group’s key
markets within North America, the EU30, Asia and Latin America.

Many economies throughout the Group’s markets are experiencing economic recoveries as containment
measures have been lifted or relaxed in certain markets and expectations have grown at times about an end to
the Covid-19 pandemic, including in the United States, Europe and Asia. Such a recovery may however not be
sustained in any of these regions. In particular, outbreaks in many countries, driven by highly contagious
variants of the disease as well as low vaccination rates (especially in emerging economies), have led to a surge
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in new cases and in some cases the re-imposition of containment measures, for instance in certain countries in
Europe. If the further course of the Covid-19 pandemic necessitates the re-imposition of drastic and
comprehensive containment measures, this would have a major adverse impact on the global economic
recovery and international trade relations, placing a significant burden on households, companies and
governments. This in turn could significantly reduce consumer confidence and business sentiment, along with
consumption and industrial activity, which belong to the most important pillars of the recovery for economies
in certain of the Group’s key markets such as North America and the EU30. A sharp correction on the stock
markets, which have already priced in a recovery in the real economy, could also depress consumer sentiment
and the investment climate, as well as have a negative impact on the global economy. The Group believes the
following factors represent particular risks:

subdued demand across various sectors of the economy, including consumer goods, construction,
manufacturing, public infrastructure and travel, which has led and may continue to lead to lower
volumes of the Group’s products being sold. For instance, for the fiscal year ended December 31,
2020, during which the Covid-19 pandemic caused a severe global economic retraction, the Group
experienced a decline in unit sales of 27.5% in comparison with the prior fiscal year ended
December 31, 2019. Although demand for the Group’s trucks has increased in 2021 as certain major
economies have rebounded, demand for the Group’s buses, in particular coach models, continues to
be low in comparison with pre-Covid-19 levels, partly due to continuing government restrictions on
travel and general apprehension among potential travelers related to the Covid-19 pandemic. If the
further course of the Covid-19 pandemic necessitates the re-imposition of drastic and comprehensive
containment measures, this could have a major adverse effect on demand for the Group’s products;

declines in demand for the Group’s products and financial services as customers and potential
customers of the Group are forced to defer investments in order to remain in business or protect their
balance sheets;

bottlenecks in the Group’s distribution channels due to lockdowns or other measures intended to
prevent the spread of Covid-19, which could materially affect the ability of the Group to sell its
products as well as its financial and aftersales services;

reduced operation or temporary suspension of production activity at the Group’s facilities aimed at
stopping the spread of Covid-19 among manufacturing employees;

supply chain disruptions, including shipping delays, and heightened freight costs due to Covid-19,
involving essential parts, components and commodities, which could affect the Group’s ability to
meet demand for its products, timely deliver the products underlying its order backlog or obtain parts
and components at commercially reasonable terms. The current shortage of semiconductors, which
has materially affected truck manufacturers worldwide, including the Group, stems in part from the
uncertainty suppliers are facing in the course of the Covid-19 pandemic. See also “1.1.6 The Group is
dependent on third-party suppliers and in particular faces an ongoing shortage of semiconductors
crucial to its products”;

inflationary pressures including substantial increases in costs for labor, raw materials, parts,
components and other inputs such as energy which have resulted in part from the Covid-19 pandemic.
For instance, in 2021 the Group has been able to only partly offset increased prices for raw materials
with increased net pricing for its products. See also “7.1.10 The Group's business, which depends on
the timely availability of high-quality raw materials, parts, components and other inputs at
reasonable prices, is currently facing, and may continue to face, delays, shortages and price volatility
as a result of global supply chain disruptions and other factors™;

heightened credit risk exposure from customers of the Group’s financial services products
experiencing financial difficulties due to the Covid-19 pandemic, which could lead to an increase
in defaults of existing customers, the need to modify payment terms for existing customers and the
Group entering into fewer financing or leasing agreements for the Group’s products. Increased
defaults and uncertainty in global markets due to Covid-19 could also lead to reduced residual values
for used vehicles financed or leased by the Group;

difficulty accessing debt and equity capital on financially attractive terms, or at all, due to disruption
and instability in global financial markets. In the event of rising interest rates, conditions could
worsen. These factors could affect the Group’s ability to fund its business operations, meet its
financial obligations, or maintain sufficient liquidity, and could affect the valuation of the Group’s
financial assets and liabilities;



»  disruptions to the Group’s internal business processes, key personnel and strategic goals, in particular
due to further Covid-19 outbreaks and human resources shortages that impair the Group’s ability to
collaborate and execute its essential functions; and

+  the increase in public debt resulting from the pandemic and containment measures could result in new
sovereign debt crises and uncertainty among consumers and investors. Governments and central
banks worldwide, including major markets for the Group such as North America and the EU30, have
provided significant fiscal and monetary support (including borrowing large amounts of money) as
well as adopting other legislative and regulatory measures to support and foster economic growth.
This has in many cases resulted in high debt levels, which could limit the scope for supportive
government action. Conversely, the premature withdrawal of government support measures or fiscal
austerity programs following the pandemic, along with potentially rising interest rates, could slow
down economic recovery. Either development could result in lower consumption and lower domestic
and foreign investment activity and correspondingly weaker demand for the Group’s products, as
could high levels of private debt, which may have been further exacerbated by the Covid-19
pandemic.

While demand for the Group’s vehicles recovered to a certain extent in the nine months ended September 30,
2021, the further development of the pandemic and consequently the outlook for the Group’s key markets and
business remain uncertain. The extent of the impact of the Covid-19 pandemic on the Group’s business, assets,
results of operations, financial condition and prospects will depend on future developments, including the
duration and scope of the Covid-19 pandemic globally (including with respect to Covid-19 variants and the
success of vaccination campaigns, both in the Group’s markets and on an international scale), together with the
resulting impact on the Group’s customers and suppliers and general economic conditions. The Group cannot
predict with any certainty if or when any further disruptions will occur due to the rapidly changing environment
as the Covid-19 pandemic continues to evolve. Even after the Covid-19 pandemic itself has subsided, the
Group may continue to experience material adverse impacts from any of the events described above to its
business, assets, results of operations, financial condition and prospects.

1.1.2  Demand for the Group’s products depends on economic and political conditions globally and in
the Group’s key markets, including North America, Europe and Asia

The Group’s results of operations depend significantly on economic conditions globally and in its core markets,
including, in particular, North America, Europe and Asia, where it derived 38.1%, 31.2% and 16.4%,
respectively, of its total revenue in the fiscal year ended December 31, 2020. Given the high proportion of
revenue attributable to North America, the Group considers itself to have a particularly significant exposure to
this region.

Demand for the Group’s commercial vehicles and services is principally driven by the needs of its customers,
which include corporate customers engaged in logistics, long-haul freight, short-haul and intra-city delivery,
distribution and construction businesses, among others, all of whom depend on robust economic conditions to
maintain and grow their businesses. The Group also depends on demand from public transportation providers
and other public sector customers that purchase and operate bus and other commercial vehicle fleets, and whose
budgets are affected, directly or indirectly, by the macroeconomic environment and public sentiment. As a
consequence, adverse economic developments, either globally or in the markets in which the Group operates,
may result in substantially diminished demand for the Group’s products.

Economic conditions can be impacted by a number of factors, including volatility in global financial markets,
macroeconomic policy, trade policy and conflicts, business and consumer sentiment, monetary policy (i.e.
interest rates), inflation, geopolitical events and public and private debt levels. A weak or uncertain economic
environment may result in lower business volume, which, particularly when combined with rising costs of
capital and low business and consumer confidence, may discourage businesses from upgrading or expanding
their commercial vehicle fleets. Fluctuating commodity prices and volatile exchange rates can also lead to
market uncertainty and thus to falling demand for vehicles. Demand for the Group’s vehicles, in particular its
buses, may in addition be adversely affected by the state of public finances and fiscal austerity programs in
cities and regions where the Group has a significant customer base. Furthermore, geopolitical events, domestic
political tension, terrorism, natural catastrophes, pandemics or other unforeseen events may prompt unexpected
responses from the markets and declines in demand for the Group’s products.

The Covid-19 pandemic has had an unprecedented effect on all of the Group’s markets. Government measures
to contain the pandemic have resulted in a dramatic decline in business activity around the world, causing the
deepest global recession since the end of World War II and steep drops in economic activity in several of the



Group’s principal markets, including Europe and North America. As a result, the Group experienced
significantly weaker demand for its products and services, resulting in a 22.1% decline in total revenue in the
year ended December 31, 2020 compared to the previous year. While demand for the Group’s vehicles
recovered to a certain extent in the nine months ended September 30, 2021, the further development of the
pandemic and consequently the outlook for the Group’s key markets and business remain uncertain. See also
“1.1.1 The Covid-19 pandemic continues to pose a significant risk to the global economy and to the Group's
business, assets, results of operations, financial condition and prospects.”

Further, uncertainty regarding the stability of the global trade and tariff framework may also have a negative
impact on consumer spending and capital investments and result in heightened market volatility. See also
“1.1.4 The Group's business could be materially adversely affected by the imposition or, in certain cases, the
elimination of, measures restricting market access, including tariffs and other barriers to trade.”

Any economic downturn, lower than expected growth or an otherwise uncertain economic outlook either
globally or in the markets in which the Group operates, or any perception thereof by the Group’s customers,
could have a material adverse effect on the Group’s business, assets, results of operations, financial condition
and prospects.

1.1.3  Cyclical or variable demand patterns may result in a prolonged or unexpected decline in
demand for the Group’s products and services

The commercial vehicle industry is highly cyclical, which means that periods of investment in commercial
vehicles are generally followed by slower periods in which demand levels decline. The length, timing and
intensity of specific demand cycles, which may affect individual market segments, customer groups and regions
in which the Group operates, are subject to uncertainty.

The heavy-duty truck industry is sensitive to business cycles in the manufacturing and industrial sectors, which
generate a significant portion of freight tonnage hauled and are in turn dependent on the overall business
environment. See also “I1.1.2 Demand for the Group's products depends on economic and political conditions
globally and in the Groups key markets, including North America, Europe and Asia.” Demand cycles for
commercial vehicles may further be affected by regulatory developments, such as increases in road tolls, which
may result in lower demand for certain vehicles, or changes in emissions standards, which can lead to
increasing demand prior to the effective date of such new developments and decreasing demand thereafter.
Demand for commercial vehicles is driven by economic, total cost of ownership (“TCO”) decisions, and is also
influenced by actual or expected changes to interest rate levels, fuel costs and the introduction of more fuel-
efficient engines, repair and maintenance costs which increase most notably with the age of vehicles, miles
driven, and fleet replacement strategies, among other external factors. Due to all of those factors, demand
forecasts are always subject to significant uncertainty. In 2020, demand for the Group’s commercial vehicles
was adversely affected by an unexpected wind-down of a business cycle (separate from the Covid-19
pandemic).

The market for buses can be unpredictable at times and may not always follow traditional business cycles. New
bus orders vary from year to year and are influenced, among other factors, by major replacement programs, the
introduction of new regulatory standards, shifts in tourism trends and the expansion of transit systems and other
networks by transit authorities, which in turn depend on public and private funding for such purposes. Such
projects can be curtailed or withdrawn as a result of changes in the political, economic, fiscal or other
conditions beyond the Group’s control. Conversely, municipalities may also follow anti-cyclical investment
cycles to promote economic development during economic downturns.

Cyclical or variable demand patterns resulting in a prolonged or unexpected substantial decline in demand for
the Group’s products and services would have a material adverse effect on the Group’s business, assets, results
of operations, financial condition and prospects.

1.14  The Group’s business could be materially adversely affected by the imposition or relaxation of
measures restricting market access, including tariffs and other barriers to trade

The global trade environment has for some time been subject to increased nationalism and resulting
protectionist measures, and it is unclear if or when this trend will subside. As a result, globally operating
businesses are subject to significant uncertainty. To the extent that this trend leads to the introduction of trade
barriers in a number of markets, including tariffs such as those imposed by the U.S. on a broad range of
imports from China in recent years or a possible increase in customs duties in Argentina, the withdrawal of
countries from or the renegotiation of bi- and multilateral trade agreements with more restrictive trading
conditions, or countermeasures by regional or global trading partners, these circumstances could have a

4



negative impact on the global economic environment and thereby result in lower demand for the Group’s
products. For example, a renewed escalation or expansion of the trade conflict between the United States and
China could have a significant negative impact on global economic growth, which could in turn have a material
adverse effect on the Group’s results of operations.

Protectionist measures could also directly adversely affect the Group’s sales if tariffs and other non-tariff
market access barriers such as increased certification requirements for imports in markets to which the Group
exports vehicles have a dampening effect on demand for the Group’s products or erode margins. In addition, if
the scope of the free-trade agreements from which the Group currently benefits is significantly narrowed or the
conditions of future free-trade agreements are more restrictive, this could significantly impair the position of
the Group in the relevant markets to the extent it is no longer, or only partially, able to take advantage of those
agreements. Furthermore, the position of the Group in key foreign markets could be affected by the conclusion
of new free-trade agreements or changes in existing free-trade agreements if these free-trade agreements are
concluded without the participation of countries in which the Group has production facilities, resulting in a
competitive disadvantage for the Group.

Further, barriers to trade could increase the Group’s manufacturing costs by increasing the cost of vehicle parts
and components, affecting both its cost of sales and demand for its products. The composition of the Group’s
vehicle production and assembly operations could also be adversely affected, including as a result of
localization or “local value add” requirements, which are becoming increasingly common. Localization is a
complex and time-intensive process that could result in the need to expand production facilities or increase
local purchasing, which could result in an increase in the Group’s expenses.

In addition, any changes in financial legislation applicable in certain markets regarding capital requirements for
financial services entities could increase such entities’ costs and thereby increase entry barriers into the relevant
markets.

The disruption of technological and economic links between major markets including through governmental
measures may also adversely affect earnings if research and development have to be conducted locally, value
chains are required to be adjusted to avoid supply chain disruptions or because the use of certain technologies
or components in the final products is not permitted.

In Europe, trade relations have also been affected, and may continue to be adversely affected, by Brexit.
Although the trade and cooperation agreement concluded by the EU and the United Kingdom in
December 2020 generally provides for tariff-free trade, it also imposes product-specific rules of origin for
automotive products, non-compliance with which could trigger customs payments and result in margin pressure
as a result of lower sales due to the need to increase vehicle prices, or in a lower margin should vehicle prices
be kept stable. In addition, time-consuming customs procedures at the UK-EU border expose the Group to the
risk of supply chain disruptions, including delayed deliveries to customers and delivery bottlenecks with respect
to component parts used in the Group’s manufacturing processes as well as the delivery of spare parts. See also
“1.1.10 The Group's business, which depends on the timely availability of high-quality raw materials, parts,
components and other inputs at reasonable prices.”

However, in certain markets where the Group sells domestically manufactured products (such as the United
States, Japan, India, Brazil, Russia, and to some extent China), certain market access barriers exist. If such
trade barriers were to be reduced or lifted, this could negatively affect the Group’s business by increasing the
volume of imports and thereby further increasing competition in these markets.

Any barriers to trade or other protectionist measures that increase the Group’s cost of production or the price of
its products, or the relaxation of such barriers or other measures that increase the level of competition in the
relevant markets, could jeopardize the competitiveness of the Group’s products, and have a material adverse
effect on the Group’s business, assets, results of operations, financial condition and prospects.

1.1.5  The truck and bus manufacturing industry is highly competitive

The commercial vehicle industry is highly competitive and competition may intensify in the future.

The commercial vehicle sector is a mature industry with a limited number of established market participants.
The Group’s competitors include global truck and bus manufacturers such as Aktiebolaget Volvo
(publ) (“Volvo”), PACCAR, TRATON, Hino and Isuzu and a number of multi-regional, local and other
truck and bus manufacturers.

Key factors affecting competition in the commercial vehicle industry include initial purchase price, fuel
efficiency, product quality and performance, average downtime, the availability and terms of after-sale and



other services as well as financing terms and the residual value of the vehicle, all of which affect TCO, a
principal factor in the purchase decision of customers. Additional factors affecting competition include safety,
reliability of delivery, recall history, customer service, design and driver comfort, as well as the ability to
respond to specific customer needs with tailored products and services. Competition is moreover increasingly
driven by technological leadership and the ability to respond to the evolving trends transforming the
commercial vehicle industry, including alternative powertrains and fuels, connectivity and autonomous driving.

The Group and its competitors face competitive pricing and margin pressure that could adversely affect the
Group’s ability to increase or maintain vehicle prices. Some of the Group’s competitors may have greater
financial, marketing and operating resources than the Group, or lower overall cost structures. The Group’s
current competitors or new entrants to the market in which the Group operates could adapt more quickly to the
transformational changes and regulatory requirements facing the industry than the Group does, differentiate
themselves more effectively, or improve the functionality or performance of their vehicle products and services
more quickly or in a more cost-effective manner. Competitive pressure is also intensifying as a result of the
continued globalization of the commercial vehicle sector and far-reaching cooperative arrangements between
existing manufacturers.

The Group may face further competition from the market entry of new truck and bus manufacturers,
particularly in emerging markets, and the entry of existing participants into new markets. For example, the
Group is increasingly facing competition from Chinese manufacturers in the area of electric trucks and buses
both in China and other markets. In addition, the Group competes with new market participants seeking to
disrupt the industry’s historical business model through the introduction of new technologies, vehicles, vehicle
components or services, new business models and new modes of transportation. Furthermore, Tesla, Inc. has
announced its plans to expand its existing battery-electric vehicle (“BEV”) offerings to include trucks, and
Nikola Motor Company has announced that they are developing a fuel-cell electric vehicle (“FCEV”)
application for commercial vehicles.

Competitive pressure will therefore encompass a wider range of competitors, products and services, including
those that may be outside the Group’s historical areas of focus, such as electric, alternative fuel, hybrid,
connected and autonomous vehicles, as well as telematics and other digital services. Increased competition
could result in pricing pressure, lost sales and lower margins and any failure by the Group to compete
effectively would have a material adverse effect on its business, assets, results of operations, financial condition
and prospects.

1.1.6  The Group is dependent on third-party suppliers and in particular faces an ongoing shortage of
semiconductors crucial to its products

The Group is dependent on third-party suppliers for the timely delivery of high-quality materials and
components for the manufacture of its vehicles. The Group sources materials, automotive parts and components
from several suppliers; however, for the majority of parts the Group relies on one specific supplier (also termed
“single sourcing”) for each individual part. In these cases, the Group faces the risk of production downtime and
inventory backlogs if one or more suppliers are unable or unwilling to fulfill delivery obligations, for example
due to supply shortages, labor strikes, capacity allocation to other customers, or financial distress of the
supplier. There is also considerable dependence on imported parts in some markets, such as Brazil.

The Group has been and may continue to be acutely affected by an ongoing global shortage of semiconductors,
which the Group needs to complete its products. Significant supplier delays in the delivery of semiconductors
to the Group have hampered the Group’s ability to keep up with market demand for its products in 2021,
resulting in a material impact on its results for the current fiscal year. The Group has experienced this shortfall
in semiconductors in particular in its heavy-duty truck market segment in North America and Europe, where
significant numbers of the Group’s trucks are awaiting completion. Along with supply chain uncertainty caused
by the Covid-19 pandemic and sudden factory shutdowns due to natural disasters at major semiconductor
production sites worldwide, longer-term trends such as a general rise in demand in the automotive sector
competing with other rapidly growing industries for semiconductor manufacturing capacity and structural issues
within the semiconductor supplier landscape have complicated the Group’s ability to secure sufficient supply.
Moreover, the Group anticipates it will need an increasing number of semiconductors in the near- to mid-term
as it further digitizes its trucks with new connectivity and autonomous driving technology, and releases next-
generation BEV and FCEV truck and bus models featuring highly digitized powertrains. Supply issues related
to semiconductors may not be alleviated in the near future. It could take several years for the global shortage to
be resolved. Until such time as semiconductor suppliers are able to meet global demand, including the demand
of the Group, the Group’s business, assets, results of operations, financial condition and prospects may be
materially adversely affected.



Suppliers may also exit certain business lines that the Group relies on or may for other reasons be unable or
unwilling to fulfill delivery obligations. In such cases, the Group would need to find alternative materials and
components, which may be costlier or less appropriate than the original ones, take longer than the notice period
provided by the supplier, and/or require costly adjustments and a redesign or re-engineering of the Group’s
products. In addition to the risk of supply interruptions, which are exacerbated in the case of single-source
suppliers, the exclusive supplier of a key component potentially could exert significant bargaining power over
price, quality warranty claims or other terms relating to the component.

Economic downturns, geopolitical developments, pandemics such as Covid-19 and other factors may result in
financial strain for many of the Group’s suppliers, as a result of which the Group could face a heightened risk
of supply chain disruptions, including in connection with supplier bankruptcies. In order to counteract such
disruption, secure supply and maintain production levels, the Group may have to undertake costly support
measures, as a result of which the profitability of vehicles sold could decline. More generally, if suppliers
cannot cover their fixed costs, there is also the risk that they may demand compensation payments. In addition,
capacity expansion at suppliers’ plants could also require cost participation on the part of the Group to secure
allocations. While the Group has measures in place to proactively address these risks, such measures may not
be effective.

Any of the foregoing risks, if they materialize, could have a material adverse effect on the Group’s business,
assets, results of operations, financial condition and prospects. See also “1.1.10 The Group's business, which
depends on the timely availability of high-quality raw materials, parts, components and other inputs at
reasonable prices.”

1.1.7  The Group’s future business success depends on its ability to respond to evolving market trends
with innovative, attractive and energy-efficient products, technology and services on competitive
terms

The commercial vehicle sector is facing a number of evolving market trends that are transforming the
transportation industry. Growing environmental awareness, increasingly strict energy efficiency and exhaust
emissions regulations and growing customer focus on TCO have resulted in a shift towards the development of
commercial vehicles with alternative drive systems, and vehicles powered by alternative fuels (including
hydrogen) or electricity. TCO, driver shortages (particularly in the U.S. market) and safety considerations have
catalyzed the development of autonomous driving technology. In addition, connectivity-based vehicle features
and digital solutions that help optimize TCO, such as fleet capacity optimization and predictive maintenance
software, are increasingly becoming a purchase criterion for customers. The Group’s future success will be
dependent on its ability to correctly assess and respond to these developments with innovative, commercially
attractive products and services that are able to compete in the market.

The Group is investing significantly in the development of BEV and FCEV trucks. For example, Daimler
Truck AG has partnered with Volvo in a 50-50 joint venture called cellcentric GmbH & Co. KG (“cellcentric”)
for the development, manufacture and marketing of hydrogen fuel-cells and systems. This project entails
considerable risks beyond the Group’s control, including uncertainties regarding future regulation,
governmental support for, and broad market or regional acceptance of, alternative drive systems and
alternative fuels (including hydrogen), along with energy prices generally. A further risk in this regard is the
availability of the necessary charging or refueling infrastructure, government support for such infrastructure and
sufficient availability of required components, including batteries for electrified trucks and key raw materials
required to produce them, including lithium. As a result, it is not possible for the Group to determine the speed,
scale and magnitude of the transition to ZEV adoption. The Group has recently entered into a number of
strategic partnerships with battery and charging infrastructure suppliers, including Contemporary Amperex
Technology Co. Limited (“CATL”), Power Electronics USA, Inc. (“Power Electronics”), Siemens AG
(“Siemens”), Engie S.A. (‘ENGIE”), EVBox B.V. (“EVBox”), Linde Hydrogen FuelTech GmbH (“Linde”),
Shell New Energies NL B.V. (“Shell”), BP Advanced Mobility Limited (“BP”), TotalEnergies Marketing
Services S.A.S. (“TotalEnergies”), TRATON SE (“TRATON”) and Volvo to further bolster its dual BEV/
FCEV strategy, however the Group’s efforts may not be successful. Finally, the Group may not be able to
develop a commercially attractive product portfolio of BEV and FCEV trucks or have the technological,
organizational and financial ability to transform itself from a traditional truck and bus manufacturer into a
provider of sustainable transport solutions and may not be able to successfully establish such a new brand
image and market position.

In addition, the Group is making significant investments in autonomous driving with the goal of
commercializing integrated fully automated, correction-capable (“SAE Level 47) driving solutions. The
Group is pursuing a dual-track strategy of investing both in its partnership with Waymo LLC (“Waymo”) to
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develop a variant of the Group’s Freightliner Cascadia truck equipped with Waymo’s autonomous driving
technology and in its own program with majority-owned subsidiary Torc Robotics, Inc. (“Tore”) on hub-to-hub
trucking between logistics centers. These investments present a number of risks, including uncertainties
regarding future regulation of autonomous driving, lack of widespread market acceptance, competition from
other market participants, insufficient availability of necessary parts, components and technologies and legal
and reputational risks related to product safety.

Finally, the Group is further making significant investments in digitalization and other connectivity-enabled
services for the transport and logistics industry, such as fleet management, predictive maintenance, driver
services and digital sales solutions, as well as solutions for new business models. However, the Group may not
succeed in developing and scaling new capabilities in these rapidly evolving areas as quickly or successfully as
some of its competitors, including, in particular, specialist providers. Further, some of these investments, such
as predictive maintenance, may not be successfully marketed to customers with smaller fleets, as these
customers may prefer to continue handling maintenance in-house and according to their own schedules due to
their proximity to the vehicles. Telematics and other connectivity-enabled services also entail significant cross-
functional complexity, which may result in cost overruns in their development, delays in the launch of new
products, and product malfunctions.

The Group’s ability to bring new products to the market may require both significant external funding and
reinvestment of profit, including to acquire additional equipment and production capacities. See also “/.2.6 The
Group may not succeed in financing or refinancing its capital requirements in due time and to the extent
necessary, or at all, or it may finance or refinance on unfavorable terms and conditions.” Market developments
are, however, difficult to predict and the Group may focus its investments in products and technologies that
will not gain broad market acceptance, or the benefits from their introduction in the market may be lower than
expected. For example, the Group is making a significant strategic investment in BEVs and FCEVs, but the
Group’s key markets may primarily adopt other alternative powertrains or fuels, including some which may not
have been developed yet. While the Group believes that both BEVs (due to their higher energy efficiency and
their use of the electrical grid) and FCEVs (due to their advantages at long distance and in terms of refueling
speeds, both key aspects of trucking, and their reliance on hydrogen as opposed to electrical charging) will play
a role in the future of its markets, the Group’s markets could adopt only the one or the other technology, or an
alternative technology, as the primary standard for ZEVs. In this case, the Group, as a result of its dual-pronged
approach, would have committed significant resources to the research and development of at least one
technology that ultimately failed to gain acceptance.

If the Group fails to address prevailing trends or regulatory and customer requirements with a commercially
attractive product portfolio in a timely manner, because it misinterprets or does not recognize developments, if
the necessary governmental support or regulatory framework fails to emerge, if the necessary charging or
refueling infrastructure is not developed, or if the Group’s products and services do not gain market acceptance,
including as a result of uncompetitive TCO, this could result in unprofitable research and development
investments and associated costs, inability to compete effectively, a loss of market share and reputational
damage, all of which could materially adversely impact the Group’s business, assets, results of operations,
financial condition and prospects.

Further, as a result of increasingly strict energy efficiency and emissions regulation, TCO considerations, and
consumer concerns regarding environmental sustainability, transport of goods may increasingly shift from
trucks to other modes of transport, including rail, and such change in customer preferences or a further shift in
governmental regulations disfavoring transportation by truck could have a material adverse effect on the
Group’s business, assets, results of operations, financial condition and prospects.

1.1.8  The Group’s future success is dependent on the successful execution of its business strategy

The Group’s future business prospects are dependent on the successful execution of the Group’s strategy to
raise its profitability as an independent company and become a technology leader in the market with its
deployment of ZEV and increasingly digitalized truck solutions on a global scale. In particular, if the Group
fails to lower its breakeven point for profitability in certain regions such as Europe, grow its services and
recurring revenues, or successfully deploy series-capable BEV or FCEV trucks, the Group’s business, assets,
results of operations, financial condition and prospects could be materially adversely affected.

The Group’s ability to achieve its strategy is subject to a number of a risks, including:

+ insufficient progress in developing technology both in-house and through its partnerships for internal
combustion engine (“ICE”), BEV and FCEV trucks, autonomous driving and digital connectivity
solutions: The Group plans to ramp down its current ICE offerings in favor of a ZEV strategy



involving both BEV and FCEV commercial vehicles. It expects this transition to occur over the next
10 to 20 years. For the fiscal year ended December 31, 2020, the Group’s ICE-based vehicles
accounted for the vast majority of its total unit sales. The transition from such a high percentage of
ICE products to new ZEV products will therefore require significant efforts within the Group, as well
as being dependent on cooperation with partners outside of the Group. In particular, the Group plans
to significantly reduce its R&D spending on ICE technology in the near to mid-term, with the
majority of R&D spending to be devoted to ZEV technology by 2025. To manage these R&D costs
reductions in ICE and still implement an ICE ramp-down process in a commercially sustainable
manner, the Group expects it will need additional strategic partners to help bear the R&D costs
necessary for what it expects to be the final or near-final generation of ICE technology, including to
comply with forthcoming Euro VII emissions regulations. See also “1.1.9 The Group is subject to
risks relating to its cooperation with strategic collaboration and joint venture partners”,

* lack of charging and refueling infrastructure capable of supporting the Group’s next generation of
BEV and FCEV trucks in its major markets: Challenges to the establishment and expansion of such
charging and refueling infrastructure include the logistics of securing agreements with third-party
providers to roll out, fund/finance and support a network of charging solutions in appropriate areas,
inadequate electrical or hydrogen capacity or over-capacity in certain areas, security risks or risk of
damage to vehicles associated with charging, development of effective charge management software,
the potential for lack of customer acceptance of charging or refueling solutions, the obtaining of any
required permits, land use rights and filings, and maintaining government support for charging
infrastructure that is compatible with the Group’s products;

»  withdrawal of government support for the transition to ZEV: for instance, if government subsidies for
the purchase of commercial BEV or FCEV, safety regulations and generally favorable and supportive
legislation (including tax and toll incentives) are removed or weakened;

+  failure to properly gauge customer preferences for new products or financial or aftersales services,
including digital service offerings and ZEV: For instance, not all of the Group’s major competitors
are following a dual-pronged approach in developing both BEV and FCEV products. One or both of
these technologies might not be successful on a commercial scale. See also “1.1.7 The Group's future
business success depends on its ability to respond to evolving market trends with innovative,
attractive and energy-efficient products, technology and services on competitive terms”;

* inability to effectively lower its fixed and variable costs: In order to raise its global EBIT margin
closer to benchmark competitors, the Group aims to reduce its fixed costs by 15% by 2023, to be
achieved in part through 15% reductions in capital expenditures and R&D spending, from fiscal year
2019 levels. See also “I1.1.14 The Group may fail to achieve the targeted benefits from operational
performance improvements, including cost-saving measures”;

* failure to re-establish leadership in customer perception at MB in the areas of sales, service and
product quality, which has slipped in recent years from previously strong positions;

+ insufficient management resources to manage the execution of the Group’s business strategy; and

+  challenges in preserving the Group’s culture, values and performance-based working environment in
the face of a fast-paced transformation to alternative drivetrains and digital services.

Any failure by the Group to successfully execute its strategy could have a material adverse effect on its
business, assets, results of operations, financial condition and prospects.

1.1.9  The Group is subject to risks relating to its cooperation with strategic collaboration and joint
venture partners

The Group has engaged in the past, and may engage in the future, in significant partnerships and joint ventures,
the success of which is difficult to predict. In particular, the Group maintains partnerships and joint ventures
with several strategic partners and associates as part of its strategy to drive its transformation toward e-mobility
and digitalization, offset or share costs on remaining internal combustion engine projects and to support its
business in certain geographic markets. There will also be an increased focus on these partnerships going
forward, since they are viewed as an essential part of the Group’s R&D cost management efforts. These
partnerships and joint ventures may not function as intended or yield the expected results, such as achieving
synergies, cost savings, expansions in the Group’s product offerings or other benefits. For example, in
March 2021 the Group established the 50-50 joint venture cellcentric with Volvo to develop, manufacture and
market fuel cell systems for heavy-duty commercial vehicle and other applications. The Group also has a 50-50
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joint venture with the Chinese commercial vehicle manufacturer Beiqi Foton Motor Co., Ltd. (“Foton”) for the
local manufacturing of heavy-duty trucks for the Chinese market. In addition, the Group recently expanded its
partnership with CATL to jointly design battery cells for the trucking industry and to secure supply of truck-
focused batteries beyond 2030. The Group has also announced partnerships with Power Electronics, Siemens,
Engie/EVBox, Linde, TRATON, Volvo, BP, TotalEnergies and Shell on battery and fuel cell charging
infrastructure systems. It also collaborates with Waymo on autonomous driving technology. To address the
ongoing costs associated with ICE development, Daimler Truck AG announced the signing of a framework
agreement in August 2021 with Cummins Inc. (“Cummins”) establishing a strategic partnership for a medium-
duty engine system and it is seeking further strategic partners in relation to heavy-duty engines and the
expected Euro VII emission standards.

The Group’s participation in partnerships and joint ventures is subject to a number of risks and challenges,
including:

+  the Group’s business and legal interests may not always be aligned with those of its partners and any
of the Group’s current or future joint ventures or partnerships may fail to be successful, achieve their
planned objectives and meet their targeted timelines;

e joint ventures and partnerships may require an investment of considerable management, financial and
operational resources to establish sufficient infrastructure such as risk management, compliance or
other processes;

*  joint ventures and partnerships may be structurally complicated by the parties involved being required
to anticipate and address issues of governance, control, dispute resolution and ownership or use of
rights to intellectual property and other assets, among many other matters;

+ the Group may not have the level of strategic control over the joint venture or its strategic partner
that it requires to fulfill its long-term goals or to prevent quality control issues, inefficiencies or other
operational problems;

e a joint venture partner may sell its stake in the joint venture to a buyer who is unattractive to the
Group;

+  joint ventures may not succeed commercially, resulting in the Group recording an impairment; and
*  joint ventures and partnerships may result in restrictions on the Group’s ability to compete.

Furthermore, the Group’s joint venture and strategic partners may take actions contrary to the Group’s
instructions or requests or contrary to its policies or objectives, be unable or unwilling to fulfill their
obligations under the relevant joint venture or strategic partnership agreement, including compliance with
reporting obligations and anti-corruption laws or adherence to restrictions on the use of the Group’s assets,
including intellectual property rights, or have financial difficulties. A serious dispute with one of the Group’s
joint venture or strategic partners or serious problems arising in one of its joint ventures may cause the loss of
business opportunities or disruption to, or termination of, the relevant project or business venture. A dispute
may also give rise to litigation or other legal proceedings, which would divert the Group’s management’s
attention and other resources.

Joint ventures may also expose the Group to risks relating to its intellectual property and proprietary rights. See
also “1.3.8 The Group may not adequately protect its intellectual property and know-how or may be liable for
the infringement of third-party intellectual property or know-how.” Joint ventures may further be restricted by
antitrust rules in certain jurisdictions. For example, the Group’s joint venture with Volvo was subject to merger
clearance by the European Commission. See also “/.3.3 The Group faces risks arising from non-compliance
with antitrust laws and regulations.”

Entering into joint ventures or strategic partnerships with companies in foreign countries may moreover expose
the Group to changes in economic and political conditions in those foreign countries, as well as relevant laws
and regulations. For example, the Group’s relationship with Foton exposes the Group to economic and political
conditions in China. The relevant contracts with Foton are generally governed by Chinese law and the Group is
therefore exposed to Chinese laws and regulations to the extent the joint venture maintains operations in China.
See also “1.2.1 The Group is subject to risks related to its international operations”

The successful cooperation with partners in associated companies and joint ventures is of key importance to the
Group’s ability to drive its transformation toward e-mobility and comprehensive digitalization, among other
strategic priorities. Should such cooperative arrangements fail for any reason, including as a result of the above
risks materializing, this may adversely affect the successful execution of the Group’s business strategy, its

10



competitiveness, and its ability to comply with regulatory requirements. Any of the foregoing could have a
material adverse effect on the Group’s business, assets, results of operations, financial condition and prospects.

1.1.10 The Group’s business, which depends on the timely availability of high-quality raw materials,
parts, components and other inputs at reasonable prices, is currently facing, and may continue
to face, delays, shortages and price volatility as a result of global supply chain disruptions and
other factors

The Group purchases a broad range of materials, components and parts in connection with its manufacturing
activities. These include steel, copper, aluminum, precious metals, rubber, plastics, particularly within parts and
components containing these and other raw materials. The cost of such parts, components and materials
represents a significant portion of the Group’s total costs, and problems with their availability may in some
cases pose a significant risk to the Group’s business.

The prices of these materials, components and parts are susceptible to significant and at times sharp
fluctuations, including as a result of global or regional supply/demand dynamics in the commodities markets
and end markets, production capacity and constraints on the part of suppliers, transportation costs and issues,
energy prices, infrastructure failures, government regulations and tariffs, geopolitical events, changes in
currency exchange rates, price controls, the economic climate including inflationary pressure, and other
unforeseen circumstances. Market prices for the key raw materials and components that the Group sources,
such as steel and steel derivatives, have been volatile in recent years. Following a sharp decline during the
early phase of the Covid-19 pandemic in 2020, these prices are rising again as demand is recovering although
supply remains limited as a result of capacity reductions undertaken during the downturn. Steel prices in
particular have been volatile in 2021, with extreme surges in the past months, which could further impact the
cost of a wide range of items with a high exposure to steel. In general, the ability to pass on the higher costs of
commodities and other materials and inputs in the form of higher prices for manufactured vehicles is limited
because of strong competitive pressure in the commercial vehicle markets. Such price increases may therefore
have a negative impact on the profit margins the Group earns on the vehicles it sells.

In addition to price and cost risks, the Group is subject to the risk of supply shortages for key raw materials,
parts and components, which can arise due to a wide range of factors. Companies around the world are
currently suffering from acute shortages of many raw materials, parts and components for complex reasons,
many related to or triggered by the Covid-19 pandemic. These include surges in consumer demand as the
global economy emerges from the Covid-19 pandemic, which some producers are struggling to meet due to
ongoing supply limitations arising from the pandemic, shortages of energy and labor in some markets, which
have caused production delays along the entire supply chain, and shortages of truck drivers and shipping
containers as well as a lack of port capacity, which have undermined the transport and delivery of goods. The
interconnected nature of international supply chains means that a single supply problem in one market can lead
to multiple production problems in multiple markets.

The Group’s operations and financial performance has been impacted by supply chain constraints, mainly due
to shortages of semiconductors, which have especially affected its heavy-duty truck market segment. The
Group has been able to only partly offset increased prices for raw materials with increased net pricing for its
products. A particular problem for automotive manufacturers like the Group arises from the continuing
international shortage of semiconductors required for cars, trucks and buses. The semiconductor shortage has
for some time had, and will likely continue to have, a material impact on the Group’s ability to complete the
manufacture of its trucks and buses. See also “1.1.6 The Group is dependent on third party suppliers and in
particular faces an ongoing shortage of semiconductors crucial to its products.”

Further supply risks arise from other factors, such as decreases in extraction and production due to natural
disasters, political instability or unrest or production limits imposed in extracting and producing countries. For
example, China, which is currently the predominant producer of rare earth elements, has limited the export of
such elements in the past and is increasingly using other mechanisms, such as an export licensing system or the
imposition of higher raw material duties, which could limit access to such materials. See also “/.1.4 The
Group s business could be materially adversely affected by the imposition of measures restricting market
access, including tariffs and other barriers to trade.” In addition, quality issues with respect to raw materials,
components and parts may necessitate technical measures involving a considerable financial outlay where costs
cannot be passed on to the supplier or only to a limited extent.

Finally, rapidly rising demand for certain new technologies, such as electrified powertrains, could require
significant changes to the Group’s supply chain and result in higher product costs and supply bottlenecks. An
increasing shift to e-mobility and digitization throughout the industry has resulted and is expected to continue
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to result in long-term increases in demand for battery cells, semiconductors and certain critical materials, such
as lithium, necessary to manufacture them. Due to the limited pool of suppliers, price increases and bottlenecks
in the supply of these materials have occurred and may continue to occur, which could limit the Group’s ability
to meet demand for its current generation of vehicles (including its vehicles with conventional ICE powertrains)
or commercialize its new ZEVs profitably (or at all).

Any of the foregoing risks, if they materialize, could have a material adverse effect on the Group’s business,
assets, results of operations, financial condition and prospects.

1.1.11 Unforeseen business interruptions at production facilities may lead to production bottlenecks or
downtime

The Group’s success depends on the uninterrupted operation of its manufacturing operations. Unforeseen
disruption of a production facility could be caused by a number of events, including a maintenance outage,
power failure, equipment failure, fires, floods, earthquakes or other natural disasters, severe weather conditions,
social unrest or terrorist activity, labor difficulties, public health concerns or other operational problems. A
prolonged disruption at a manufacturing facility could result in production downtimes or temporary operation at
reduced capacity preventing the Group from completing production orders in a timely manner, loss of business
volume, reduced productivity or profitability at a particular production site, significant repair costs that are not
covered by the Group’s insurance coverage and, in severe cases, injuries or loss of life. For example, during the
first wave of the Covid-19 pandemic in spring 2020, the Group had to temporarily suspend operations at the
majority of its plants in the EU30 and later also at those in the U.S., Latin America and Asia. Certain sales-
and-service centers and dealerships for the Group’s products also closed due to the Covid-19 pandemic. These
closures resulted in delayed shipments to customers, lower customer demand and lower unit sales. See also
“1.1.1 The Covid-19 pandemic continues to pose a significant risk to the global economy and to the Group's
business, assets, results of operations, financial condition and prospects.”

The Group is subject to concentration risk with respect to production interruptions. For instance, diesel engines
for the Group’s Freightliner brand commercial vehicles are produced exclusively at a single production site in
the city of Detroit, Michigan in the United States. A production downtime or stoppage at this facility in
particular could have a material adverse effect on the Group’s business, assets, results of operations, financial
condition and prospects.

1.1.12 Deviations from planning in connection with large projects, including, in particular, new vehicle
generations, may result in cost overruns, delays and otherwise hinder their successful realization

The Group is subject to risks relating to deviation from planning in connection with large projects, including
the development and launch of new vehicle generations, vehicles or powertrains. This may especially be the
case when capital-intensive projects, such as factory buildouts or capacity expansions, e.g., the introduction of a
new production line, are required. These risks may result from a number of factors, including inaccurate
assumptions with respect to planning and implementation costs, unexpected technical challenges, weaknesses in
project design and management, and poor performance of third-party suppliers and business partners. These
factors could result in significant cost overruns, delays in new product launches, delivery delays, quality issues
and damage to customer relationships.

While the current roll-out of new truck generations such as the eActros, eEconic, eCascadia and eCanter and
new bus generations such as the eCitaro and the Saf-T-Liner C2 Jouley are not currently expected to require
dual production lines, this could change as production volumes increase in the future, resulting in significant
additional costs for the Group. The cost of such additional production lines may not be offset by profits derived
from increased production volumes. Late design changes in the development process, for example in
connection with new regulatory requirements, as well as quality or availability problems of supplied vehicle
components can have a negative impact on production ramp-ups. Delays in the ramp-up phase of an innovation
or during a product’s lifecycle can lead to inefficiencies in the production process and as a consequence to a
temporary reduction in production volumes. Such delays could also occur due to the ineffective training of
employees, particularly in connection with the electrification process, which entails additional safety
considerations compared to traditional automotive manufacturing.

The Group may not manage these or other large projects as effectively as planned, and any deviation from
planning in connection with such projects could have a material adverse effect on the Group’s business, assets,
results of operations, financial condition and prospects.
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1.1.13 The Group may not be able to adjust its production capacity in line with demand for its
products

The Group plans its production capacity for its commercial vehicle projects several years in advance on the
basis of expected sales developments. Although many of the Group’s products are made-to-order, demand for
commercial vehicles is a function of a wide range of factors, including market cyclicality and other dynamics,
and cannot be estimated with any certainty. Moreover, most customer orders have unique specifications and
require extensive customization of the Group’s base offerings. In particular, the ongoing transformation in the
transport and logistics industry makes it more difficult to forecast future sales of vehicles with alternative
powertrains, hybrid vehicles, vehicles using alternative fuels and traditional commercial vehicles, which
increases the risk of the Group’s production planning. In addition, as the range of the Group’s models increases,
the risks related to production planning also increase.

If the Group overestimates demand for its products, there is a risk that available capacity will be underutilized,
while pessimistic forecasts could result in insufficient capacity to meet demand. Lower than planned capacity
utilization results in lower returns on the capital invested in building such capacity and in reduced profit
margins, whereas insufficient capacity could result in lost business and customer dissatisfaction. This requires
the Group to continuously adjust production capacity at its facilities worldwide. Neither the Group nor its key
suppliers may be able to adjust production capacity sufficiently and in the timeframe required if demand
fluctuates beyond their organizational and technical flexibility. For example, in the face of a strong rebound in
demand for its products in 2021, the Group has also experienced significant supplier delays in the delivery of
semiconductors, which has hampered the Group’s ability to maintain production capacity at levels necessary to
satisfy demand. See also “I1.1.6 The Group is dependent on third-party suppliers and in particular faces an
ongoing shortage of semiconductors crucial to its products.”

In addition, the Group may not be able to adjust production capacity as planned for political, regulatory or legal
reasons, such as employment laws that limit the Group’s ability to adjust the size of its workforce in certain
jurisdictions, such as Germany, where the Group maintains significant production capacity for conventional
powertrains. The transition, in particular from conventional powertrain to battery-electric and fuel-cell electric
powertrain production, over the coming years is likely to require fewer employees than previously due to the
reduced number of individually machined components in zero-emission powertrains compared to powertrains
based on ICE.

Any of the foregoing risks, if they materialize, could have a material adverse effect on the Group’s business,
assets, results of operations, financial condition and prospects.

1.1.14 The Group may fail to achieve the targeted benefits from operational performance
improvements, including cost-saving measures

Efficiency improvements and cost savings are crucial for the Group to maintain its competitiveness and
improve its profitability. In recent years, the Group’s most significant operating expenses, personnel costs and
procurement costs have been on an upward trend, putting pressure on the Group’s profit margins. The Group
seeks to control such costs through implementing operational improvement measures. The Group is in the midst
of implementing a number of operational performance and cost-saving initiatives to address ongoing high fixed
and variable costs impacting profitability.

The Group is seeking to reduce its fixed costs by approximately 15% by 2023 from fiscal year 2019 levels, to
be achieved in part through 15% reductions in capital expenditures and R&D spending, and through
performance-based capital allocation as well as personnel cuts at the segment level (as described in more detail
below).

Operations of the Group’s Mercedes-Benz segment (“MB”) have also been a particular focus for the Group’s
cost optimization efforts in the period under review. Turnaround efforts comprise both top line and bottom line
(e.g., material, personnel and non-personnel) measures, focusing on an increase in sales performance and
sustainable cost reductions, among others resulting in reduced break-even points, in Europe and Brazil. In order
to achieve personnel cost targets, MB is pursuing an ongoing personnel cost reduction of EUR 280 million
(including a reduction in management positions) by 2023 compared to 2019, with 50% of net savings expected
to be delivered by the end of 2021. It is also pursuing a non-personnel cost reduction of EUR 200 million by
2023 compared to 2019, with 50% of net savings expected to be delivered by the end of 2021, driven by a cost
and revenue program implemented to ensure improvement on all contribution margin (i.e. the marginal profit,
calculated as revenue minus variable cost) (“Contribution Margin”) levers. These levers relate to portfolio
improvements, which include a reduction of the number of base vehicle models with low volumes from 140 to
100 and of the volume of purchased parts by approximately 15%, material-related measures, such as focusing
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on commonalities and growing the number of shared parts used globally, achieving higher product quality,
pricing improvements, which include pursuing profitable segments as opposed to market share, and focusing on
optional extras with added value for customers and high contribution margins.

The Group’s Daimler Trucks Asia segment (“TA”) has implemented a range of cost optimization initiatives in
the period under review. In particular, TA is focused on achieving higher levels of variable cost efficiency,
offsetting technical cost increases, improving revenue quality, reviewing its sales and production footprints and
expanding for instance the insourcing of its profitable service business. TA is also seeking to optimize its fixed
cost structure and reduce indirect labor costs by 10% (in particular in its Fuso operations) compared to 2019
and is aiming for downstream profits to cover 100% of fixed costs by 2025.

In the period under review, the Group’s Daimler Trucks North America segment (“TN”) has sought to maintain
rigorous cost management. Going forward, TN intends to maintain strict cost discipline, focusing on vehicle
cost reductions while maintaining a highly flexible production network across the U.S. and Mexico, operational
efficiencies, and stringent fixed overhead controls.

The Group’s Daimler Buses segment (“DB”) has focused its cost optimization efforts on reducing personnel
cost, lowering spending involving external parties and implementing digitalization in various operational
settings in the period under review. DB has also sought to actively manage its portfolio of products to reduce
complexity, both for customers and its own production base, in order to increase leverage from volume growth
and take advantage of revisions to its production footprint. DB is seeking to reduce fixed costs by
EUR 300 million by 2025 through personnel reductions, maximizing efficiencies from the Group’s global
production footprint and streamlining its portfolio and geographic presence.

Implementation of these operational performance and cost-saving measures is a complex exercise involving
multiple jurisdictions across Asia, North America, the EU30 and Latin America and is subject to a number of
interdependencies and uncertainties. For example, changes in the personnel structure and reductions in
headcount for purposes of personnel cost reductions could negatively affect morale within the Group’s
workforce, damage the image of the Group as a preferred employer and undermine its ability to attract and
retain talent. Initiatives to reach cost reduction targets in the procurement and supply chain structure could also
face logistical hurdles, such as the Group’s plan to produce and purchase parts in Brazil that it had previously
secured from other sources internationally. Furthermore, performance initiatives of the scale and breadth
targeted by the Group require significant management time and attention, which could disrupt or otherwise
negatively affect ongoing business operations. The failure to provide sufficient management capacity to
implement the Group’s operational performance and cost-saving measures could both impede the success of the
initiatives and adversely affect the Group’s business.

The Group’s ability to achieve the targeted benefits of its operational performance and cost-saving programs is
also dependent on assumptions relating to a number of external factors, including the development of the
markets for the Group’s products, political, legal, fiscal, market and economic conditions, labor law and
regulations, other regulatory developments, relations with trade unions and works councils, collective
bargaining outcomes and tariff and wage increases, all of which are difficult to predict and are largely beyond
the Group’s control. These assumptions may prove to be inaccurate.

As a result of any of the factors above, these operational performance and cost-saving measures, or components
thereof, may not deliver the intended benefits within the time frame the Group targets. This may result in
implementation costs in excess of those originally budgeted by the Group and the actual results of the
initiatives may differ materially from the targets. These initiatives may fail to be successful. If the targeted
operational performance and cost-saving measures are not fully realized or achieved within the intended time
frames, this could have a material adverse effect on the Group’s profit margins and more generally its business,
assets, results of operations, financial condition and prospects.

1.1.15 Vehicle defects and other quality issues could lead to recalls, regulatory inquiries, delays in new
product launches, penalties and legal liability

In order to maintain high quality standards for its products and to comply with government-prescribed safety
and other standards, the Group incurs substantial costs for monitoring, certification and quality assurance.
Meeting government-mandated vehicle standards is costly and often technologically challenging, particularly
where required standards conflict with one another. As commercial vehicles become increasingly complex,
including as a result of digitalization of components and communications among such components, the risk of
vehicle defects increases. As the Group employs a modular component concept in the production of vehicles,
for instance with respect to powertrains, the Group’s risk with respect to product defects is moreover further
increased because individual components are used in a number of different vehicle types, models and brands.
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Moreover, the adoption of new technologies, many of which are still being refined for use in the transportation
industry, including autonomous driving technologies and electric vehicles powered by batteries, may increase
the Group’s exposure to vehicle defects and product liability.

Applicable laws and governmental standards require manufacturers to take action to remedy defects related to
vehicle safety and other standards, and a manufacturer may have to recall vehicles. Costs associated with
delays in new model launches due to product defects and recall campaigns or warranty costs to remedy defects
in vehicles that have been sold can be substantial. For example, the Group’s Actros model heavy-duty truck
released in 2011 experienced quality issues with a secondary water retarder at higher mileage which required
the initiation of service campaigns and the granting of extended service warranties to customers. Vehicle
manufacturers can also face regulatory investigations and fines for non-compliance with various governmental
standards or rules as well as customer claims and litigation arising from any defects and resulting consequences
on product use or safety. Class action lawsuits, where available, and product liability, in particular, can have
substantial financial consequences. In addition, in 2020, Daimler Trucks North America agreed to a
USD 10 million civil penalty, to spend an additional USD 5 million on projects to enhance safety and to a
USD 15 million deferred penalty (which may become payable under certain circumstances) as part of a
settlement with the U.S. National Highway Traffic Safety Administration (“NHTSA”) regarding claims that it
had failed to recall vehicles in timely fashion and comply with U.S. federal reporting requirements.

The Group generally records warranty provisions in its accounts based on past experience and known claims,
but such provisions may not be adequate for any liability ultimately incurred as a result of potential vehicle
defects. In addition, defective products, product liability claims, warranty claims, product recalls and other
similar proceedings could damage the Group’s reputation, which could in turn harm its customer relationships
and result in reduced sales and ultimately could have a material adverse effect on the Group’s business, assets,
results of operations, financial condition and prospects. See also “1.3.2 The Group is subject to risks arising
from legal disputes and government proceedings” and “1.3.10 The Group's insurance coverage may not be
sufficient and insurance premiums may increase.”

1.1.16 The Group’s success is dependent on the image of its brands and the brand image and
reputation of its strategic partners

The Group’s success is dependent on the good reputation and image of its various brands. To this end, the
Group must earn customers’ confidence by providing products and services that meet customer demand and
appeal to customers’ preferences, including with respect to sustainability, innovation, quality, reliability, and
value (total cost of ownership). Moreover, as the Group is dependent on suppliers for several significant
production components, the perception of the Group’s vehicles can also be affected by the performance and
quality of third-party supply components or broader perceptions of the commercial vehicle industry generally. If
the Group is unable to effectively maintain and develop its and its brands’ image, for example as a result of an
inability to provide safe, high-quality products and services or as a result of the failure to promptly implement
safety measures such as recalls when necessary, vehicle unit sales or sale prices might decrease. The Group’s
success is also dependent on its image with other stakeholders, including the general public. Key factors
affecting the Group’s public perception include its approach to environmental sustainability, labor practices and
social matters, including human rights as well as government proceedings and litigation to which it is subject.

In addition, as the Group further develops its strategic partnerships and its brands become increasingly
associated with associates and strategic partners, the Group’s exposure to risks relating to the brand image and
reputation of third parties increases. The Group has little, if any, control over the strategic direction and
management of the Group’s associates and strategic partners and any deterioration of their public image may
jeopardize the image of its own brands. Finally, the Group is subject to reputational risk in connection with the
sale of commercial vehicles to government customers or other state actors should the activities in which its
vehicles become deployed generate adverse publicity.

Any inability on the Group’s part to maintain and develop the image of its brands, or failure of its associates
and strategic partners to successfully manage theirs, could materially adversely affect the Group’s business,
assets, results of operations, financial condition and prospects.

1.1.17 The Group’s multi-brand strategy may result in overlapping sales and a weakening of its brands

The Group has a number of principal truck and bus brands, comprising Mercedes-Benz, BharatBenz, FUSO,
Freightliner, Western Star, Thomas Built Buses and Setra. While each of these brands has its own clear brand
positioning, they serve similar industries and many of their truck and bus products and aftersales offerings
overlap. The similarity of the brands’ product offerings, such as those of Freightliner and Western Star in the
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U.S. market, could increase the risk of an overlap in the marketing approach and could lead to sales of one
brand cannibalizing the sales of another in markets where such overlap exists, which can have an adverse effect
on the overall position and market share of the individual brands. For example, the Group’s vehicle brands in
certain instances compete with one another in tenders for customer contracts. Risks relating to an overlap in the
product offerings of the Group’s various brands may be intensified by the Group’s modular strategy, which
incorporates certain platforms and components into certain products across the Group’s principal brands. In
particular, the Group may face price erosion and lower margins for certain premium vehicles if more
components are shared between brands.

These risks may lead to internal cannibalization, loss of sales or additional expenses associated with higher
investment to reposition affected models or brands, which could have a material adverse effect on the Group’s
business, assets, financial condition, results of operations and prospects.

1.1.18 The Group’s sales performance could weaken, if the Group is unable to effectively market and
distribute its products

The Group’s success in the sale of vehicles and after-sale services depends on the ability of its business
divisions to market and distribute their products effectively based on distribution networks, financial services
and sales techniques tailored to the needs of their customers. Further, in many jurisdictions, the Group’s
products are sold by independent commercial vehicle dealers and vehicle importers, with whom the Group
strives to maintain good working relationships and whom it aims to integrate into its marketing, sales and
product strategies. However, the Group’s and the dealers’ or vehicle importers’ interests may not be aligned.
Moreover, the Group may not be able to adequately adapt its sales techniques and distribution networks to
changing customer preferences or changes in the regulatory environment or local business practice in the major
markets in which it operates.

In markets where the Group relies on independent distributors for a significant portion of its business volume,
the Group is also exposed to the risk of disruption in its distribution network in connection with financial
instability or insolvency of important distributors, a risk that may become acute during financial downturns or
crises. For example, some of the Group’s independent distributors have experienced significant financial strain
as a result of the Covid-19 pandemic and it cannot be ruled that the Group will have to take costly support
measures to ensure the performance of failing business partners. The loss of strategically important distributors
could result in the Group’s inability to fully serve consumer demand and lower unit sales, as well as costs
related to contract cancellations. At the same time, support measures to safeguard such distributors could result
in significant costs and operational challenges. See also “I.1.1 The Covid-19 pandemic continues to pose a
significant risk to the global economy and to the Groups business, assets, results of operations, financial
condition and prospects.”

Finally, laws and regulations in many jurisdictions govern sales practices and provide for governmental and
private rights of action to address non-compliant practices. Failure to maintain well-developed sales techniques
and distribution networks may result in lower volumes and a decline in market share, regulatory and legal
inquiries and claims and could have a material adverse effect on the Group’s business, assets, results of
operations, financial condition and prospects.

1.1.19 The Group’s service business, which is a key contributor to the Group’s success and
competitiveness, may not generate the revenues and profitability that the Group expects

The Group offers an array of aftersales services and parts to purchasers of its commercial vehicles, including
workshop services, maintenance plans, spare parts and services for the management of customer operations,
such as fleet management systems and driver coaching, as well as financial services distinct from aftersales
services. The aftersales services business generally produces higher margins than new vehicle sales in certain
cases, making it particularly important for the Group’s financial performance. In 2019, the Group’s contribution
to revenue from services amounted to approximately 30% (being the percentage of revenue from services of the
Industrial Business and Financial Services plus leasing installments from finance leases (numerator) divided by
the total of a) new vehicle revenues from the Industrial Business minus b) additions to Financial Services
finance and operating leases plus c¢) the numerator) (“Service Share of Revenue”). The Group’s ambition is to
increase its Service Share of Revenue to approximately 35% in the mid-term and to approximately 50% by
2030 as part of its ultimate transformation into a provider of mobility services. The Group’s aftersales business
may however not generate the revenues and profitability that the Group expects, and such services could
decline in importance over time. This could happen for a number of reasons, including:

. declines in sales of new vehicles;
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» changes in economic conditions encouraging customers to become more price-conscious and less
willing to commit to long-term service contracts;

* a large proportion of customers deciding to move their aftersales maintenance needs in-house or to
other providers;

+  changes in customer preferences for connectivity and other digital services, including offerings from
third-party software and hardware developers;

*  competitive pressure forcing the Group to reduce the prices it charges for aftersales services and/or
parts, thereby reducing the Group’s margins and profitability;

*  the elimination by government authorities of design protection for “must-match” automotive parts,
which refer to component parts used in the repair of a complex product so as to restore such
product’s original appearance, which would increase competitive pressure on the Group’s aftersales
business and in particular its sale of spare parts;

+  the introduction of new or stricter government regulations regarding horizontal competition in the
vehicle aftersales market;

«  growing market share of electric vehicles and other new products with a lower need for spare parts
and aftersales services for certain new products; and

+ extended maintenance intervals as a result of product quality improvements.

The occurrence of any of the foregoing developments could materially adversely impact the Group’s revenue
and, in particular, its profitability, and result in a lower return on its investment in its service network. Because
the Group’s aftersales business tends to be less cyclical than the sale of commercial vehicles, a decline in the
Group’s business from aftersales services would moreover expose its financial results to greater volatility
arising from economic cycles. The materialization of any of the above factors, could have a material adverse
effect on the Group’s business, assets, results of operations, financial condition and prospects. See also
“1.3.7 The Group's aftersales business is subject to risks relating to regulation of the vehicle aftermarket.”

1.1.20 The Group’s Financial Services Business may not be successful

The Group’s business success is dependent on its ability to offer its vehicle customers a range of financial
services, including financing, leasing and insurance. Such services, which the Group offers through its
Financial Services reporting segment (“Financial Services” or “Financial Services Business”), facilitate the
Group’s sale and lease of its vehicles by offering customers financing options and other incentives.

As a captive finance operation, the Group’s Financial Services Business depends largely on its vehicle sales and
a significant decline in vehicle deliveries would therefore adversely affect financial services income. Reasons
for a decline in vehicle sales can be diverse, including weaker economic conditions in a key market, industry
cyclicality or adverse regulatory developments. See also “1.1.2 Demand for the Groups products depends on
economic and political conditions globally and in the Group’s key markets, including North America, Europe
and Asia.” Further, the success of the Group’s Financial Services Business also depends on the overall
economic situation as well on the economic situation of its customers. If these economic conditions worsen, the
customer credit risk borne by the Group’s Financial Services Business may increase and may have an impact
on the Group’s business.

The Group’s Financial Services Business also depends on the Group’s ability to finance and refinance its
capital needs on commercially attractive terms in order to be able to offer financial services to customers on
attractive terms. Higher financing or refinancing costs, or inability to access capital altogether, including as a
result of adverse changes in the Group’s credit ratings would have a negative effect on the competitiveness and
profitability of the Group’s financial services business. See also “1.2.6 The Group may not succeed in financing
or refinancing its capital requirements in due time and to the extent necessary, or at all, or it may finance or
refinance on unfavorable terms and conditions.”

The Group’s financial services offerings are furthermore subject to financial regulations in the various
jurisdictions in which they are offered, including a growing number of increasingly strict compliance rules. The
cost of compliance with such regulations may be significant, and failure to comply could result in fines,
penalties and the suspension or termination of such services.

Any failure to provide financial services to customers on commercially attractive terms could have a material
adverse effect on the Group’s business, assets, results of operations, financial condition and prospects.
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1.1.21 The Group may fail to successfully identify, enter into or integrate acquisitions and or
successfully execute disposals

The Group has made acquisitions and disposals in the past and may continue to enter into such transactions in
the future. For example, in March 2019, Daimler Truck AG acquired a majority interest in Torc as part of a
strategic partnership to cooperate on autonomous driving systems. Corporate acquisitions and disposals are
typically associated with significant risks.

The Group may not be able to identify suitable acquisition candidates in the future. Among other factors, the
high degree of consolidation in the truck industry generally leaves little room for larger horizontal mergers or
acquisition transactions of complementary businesses. Even if the Group does identify a suitable acquisition
candidate, it may not be able to finance such acquisition on favorable terms or at all. Diligence reviews of
acquisition targets may not identify all of the material issues necessary to accurately estimate the cost or
potential loss contingencies with respect to a particular transaction, including potential exposure to regulatory
sanctions resulting from an acquisition target’s previous activities. The Group may incur unanticipated costs or
expenses, including post-closing asset impairment charges, expenses associated with eliminating duplicate
facilities, litigation and other liabilities, including related to warranties. The Group may also encounter
difficulties in integrating acquisitions with its operations, applying its internal controls processes to these
acquisitions or in managing strategic investments. Target companies may be located in countries in which the
underlying legal, economic, political and cultural conditions do not correspond to those customary in the
European Union or have other national peculiarities with which the Group is not familiar. Moreover, any
planned acquisition may be subject to review and approval by the competition and other regulatory authorities
of a number of jurisdictions, which may impede a planned transaction. See also “/.3.3 The Group faces risks
arising from non-compliance with antitrust laws and regulations.”

The Group may not realize the targets for growth, economies of scale, cost savings, development, production
and distribution targets, or other strategic goals that it seeks from the acquisition to the extent or in the
timeframe anticipated and the attention of management and other personnel may be diverted for long periods of
time. Moreover, the purchase price may prove to have been too high or unforeseen restructuring or integration
expenses may become necessary. In addition, the underlying market/strategic assumptions may change
adversely between the signing and closing of an acquisition, and/or the Group may have to pay a substantial
break-up fee for terminating the acquisition. Thus, the Group’s corporate acquisitions or the acquisition of
equity interests in companies may not be successful, which could adversely affect the Group’s business, assets,
results of operations, financial condition and prospects.

Furthermore, the Group may make strategic disposals from time to time. Disposals may result in continued
financial involvement in the divested businesses, such as through guarantees or other financial arrangements,
following the completion of the respective transactions. Under these arrangements, non-performance by those
divested businesses could result in financial obligations for the Group and could affect its future financial
results. In addition, the Group could be subject to potential liabilities resulting from contractual warranties and
indemnities, as well as regulatory risks of not being able to obtain required approvals.

The materialization of any of the foregoing risks could have a material adverse effect on the Group’s business,
assets, results of operations, financial condition and prospects.

1.1.22 The assumptions made in preparing the profit forecast and business outlook included in this
Prospectus may prove incomplete or inaccurate

The profit forecast and business outlook included in this Prospectus reflect numerous assumptions made by the
Group’s management. These assumptions relate to commercial expectations and other external factors,
including political, legal, fiscal, market and economic conditions and applicable legislation, regulations or rules,
all of which are difficult to predict and are beyond the Group’s control. Accordingly, the assumptions made in
preparing the profit forecast and business outlook could prove incomplete or inaccurate and there may be
differences between the Group’s actual and projected results, which could be material and could in the future
impact the price of the Shares of the Company. The inclusion of the profit forecast and outlook in this
Prospectus should not be regarded as an indication that the Group considers such financial targets to be
achievable or any outlook to be reliable predictions of future events. Accordingly, investors should not place
undue reliance on any of the profit forecast or outlook information included in this Prospectus.
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1.2 Risks Related to the Group’s General Operations
1.2.1  The Group is subject to risks related to its international operations

The Group has operations in North America, the EU30, Asia and Latin America and customers in most
countries around the world, including a number of emerging markets. As a result, the Group is subject to
various risks inherent in international business operations, including:

+  political and economic instability and exposure to potentially undeveloped legal systems;

* unexpected or unfavorable changes in foreign laws, regulatory requirements and related
interpretations;

+ difficulties in attracting and retaining locally qualified management and employees; staffing
challenges, including works councils, labor unions and immigration laws;

*  exposure to economic sanctions laws and regulations, trade barriers, local content requirements and
import and export licensing requirements;

*  logistical and communications difficulties;

* requirements to expend a portion of funds locally and governmental industrial cooperation
requirements

*  expropriation, coups, increased risk of fraud (e.g., by employees or suppliers) and political corruption,
terrorism, or acts of war;

+  exposure to local public health issues and the resulting impact on economic conditions;

+  the complexity of managing competing and overlapping tax regimes, including regulations relating to
transfer pricing and withholding and other taxes on payments to or from subsidiaries;

+  foreign currency exchange rate fluctuations and currency controls;

«  greater risk of uncontrollable accounts and longer collection cycles;

«  risks relating to cross-border financing or collateralization for Group companies;
+  the risk of government-sponsored competition; and

*  controls on the repatriation of cash.

For example, the Group has significant operations, and derives a material portion of its revenues from
customers, in Brazil, India and Indonesia. As a consequence, the Group is subject to risks relating to regulatory,
economic, social and political uncertainties in these jurisdictions. While each country experienced a recession
in 2020 due to the Covid-19 pandemic, in Brazil, in particular, the recovery from a previous recession from
2014 through 2017 was tepid prior to Covid-19, leaving the country more exposed to economic headwinds
from the pandemic. Each of the above-mentioned countries is to a certain degree characterized by political
instability due to a number of factors, including the significant impact of the Covid-19 pandemic and related
government countermeasures, ongoing labor and social disputes, as well as a perceived lack of transparency in
the application of regulations and government policies. The Group’s business, assets, results of operations and
financial condition may also be adversely affected by changes in such policies, as well as fluctuations in the
exchange rate of the respective local currencies against the Euro, changes in interest rates, liquidity of the
domestic markets for capital and loans, controls on foreign exchange and limitations on international trade.

In China, the Group’s operations are also subject to economic and political risks, as well as Chinese laws and
regulations affecting foreign-invested enterprises, including foreign currency exchange rules. Moreover, as laws
and regulations in China are gradually evolving, including with regard to CO, emissions, there may be
uncertainty in their interpretation and enforcement. The administrative and court authorities in China have
significant discretion in interpreting and implementing statutory terms. Thus, it may be more difficult for the
Group to evaluate the outcome of administrative and court proceedings in China, should they arise, than in
more developed legal systems. In addition, the Group is exposed to the risk of restrictions on the repatriation of
cash from China, which may impact its ability to repatriate dividends from its subsidiaries in China.

The Group’s overall success as a global business depends to a considerable extent on its ability to anticipate
and effectively manage differing legal, political, social and regulatory requirements and economic conditions
and unforeseeable developments. The materialization of local business risks or the Group’s inability to adapt to
changing conditions in markets outside of its core markets could have significant material adverse effects on
the Group’s business, assets, results of operations, financial condition and prospects. See also “/.3.6 The
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Group's operations are subject to export control, sanctions, anti-corruption and anti-money laundering laws
and regulations.”

1.2.2  The Group is dependent on good relationships with its employees, their trade unions as well as
employee representative bodies and stakeholders and is party to a number of collective
agreements, some of which impose obligations and restrictions on the Group in connection with
reorganizations, restructurings or similar corporate actions and which it may not be able to
extend, renew or replace in a favorable or timely manner or at all

The Group is dependent on good relationships with its employees, trade unions, employee representative bodies
such as works councils (Betriebsrdte) and other stakeholders to successfully operate its business. Personnel
expenses make up a significant portion of the Group’s costs and the Group is obligated to comply with various
collective agreements, such as collective bargaining agreements and works agreements that are in place with
trade unions as well as works councils and other employee representative bodies and which cover a broad range
of basic employment terms and conditions and provide for protections for the Group’s workforce. Employees at
the Group’s German and U.S. locations as well as at a number of other foreign subsidiaries have traditionally
been heavily unionized and members of the Group regularly conduct, or are involved in or affected by,
negotiations with the relevant unions and employee representative bodies.

It may not be possible to extend or renew existing collective agreements or conclude new collective agreements
in a favorable and timely manner or on terms and conditions that the Group considers to be reasonable or
without work stoppages, strikes or similar industrial action. For example, in Germany the Group is regularly
affected by strikes initiated by the metalworkers’ union (IG Metall) when the collective wages agreement
expires and a new wages agreement has to be negotiated by the metalworkers’ union (IG Metall) and the
employers’ associations. The Group is occasionally affected by strikes also in other locations as well as by
strikes and work stoppages taking place at suppliers and service providers for the Group. Moreover, any
deterioration of the relationships with trade unions, works councils and other employee representative bodies
could adversely impact the Group’s business operations. The Group could face strikes or other types of
conflicts with trade unions, works councils or its employees in the future as the Group has experienced in past
years. Any such strikes, conflicts, work stoppages or other industrial actions may disrupt the Group’s
production and sales activities, damage its reputation and adversely affect its customer relations.

A number of collective agreements which apply to the Group also impose certain obligations and restrictions
on the Group that may adversely affect its flexibility to undertake adjustments to its workforce, restructurings,
reorganizations and similar corporate actions. In particular, collective agreements in relation to securing the
Group’s future (Zukunfissicherung) generally exclude dismissals for operational reasons until the end of 2029
for its German workforce and stipulate, infer alia, specific information and consultation obligations vis-a-vis
the employee representatives in the supervisory board in relation to planned transactions as well as enhanced
information and consultation obligations vis-d-vis the economics committee (Wirtschafisausschuss), e.g., in
relation to new products or technologies to be introduced. The Group estimates that, in addition to the
protections which its employees generally have under applicable employment laws, approximately 26,500 of
the Group’s employees enjoy such special protection against dismissal under these collective agreements on
securing the Group’s future. There is also a collective agreement in place for the operation in Mannheim,
Germany (Daimler Truck AG), providing, inter alia, for commitments to manufacture certain products on site
until the end of 2031 and to extend and renovate existing facilities. Similar commitments under works council
agreements also exist for other sites which cover, for example, the transformation of individual sites to centers
of competence for certain components or technologies and a commitment until the end of 2029 that certain
future vehicles will be manufactured at the site in Worth, Germany. Further collective agreements include, inter
alia, site guarantees (Standortsicherungen) in principle for all own retail dealerships (Niederlassungen) as well
as for the truck stores in Bremen, Recklinghausen, Kongen and Munich which may not be sold or shut down
until the end of 2022; other reorganizations of the sites are also restricted. A similar site guarantee has been
agreed for the headquarter of the Mercedes Benz Vertriebsorganisation Deutschland in Berlin/Brandenburg,
Germany, which applies until the end of 2025. Similar commitments exist also for certain sites in the
U.S. where the Group is, inter alia, under a contractual obligation towards the unions to build a certain number
of trucks which effectively guarantees a minimum headcount and which is in effect until April 26, 2024.

Other restrictions contained in the Group’s collective agreements that could have similar restrictive effects
include for example restrictions on the deployment of temporary agency workers (Leiharbeitnehmer) as well as
minimum severance obligations in case of redundancies and protection of remuneration (Verdienstsicherung).

The applicable collective agreements restrict the Group’s flexibility to make adjustments to its workforce, to
reduce its labor costs and to implement reorganization, restructuring or similar corporate measures, even where
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the Group’s management has concluded that such actions are necessary in light of economic conditions or
market developments and where the failure to do so, or the failure to do so in a timely manner (in particular
compared to the Group’s competitors), could negatively impact the Group. In addition, the Group’s competitors
may obtain competitive advantages compared to the Group if they succeed in negotiating collective wage
agreements or other collective agreements on more favorable terms and conditions than applicable to the
Group. Foreign competitors in particular may possess competitive advantages compared to the Group due to
fewer and less restrictive collective and similar agreements and more flexible legal environments, especially
with regard to minimum labor conditions, redundancies and other restructurings or reorganizations.

Moreover, any restructuring or reorganizational measures that the Group succeeds in carrying out may result in
significant redundancy payments and other one-off costs and strain relations with employees and their
representatives. This may in turn make it more difficult for the Group to subsequently negotiate, renew or
extend collective agreements in a favorable and timely manner. The Group may also become subject to new or
amended collective agreements, including collective bargaining agreements usually negotiated by the
employers’ association and the trade union for the metal industry, such as collective bargaining agreements
on wages and working time, which may increase the Group’s operating costs. The Group may fail to negotiate
wages and other key employment conditions that are reasonable and fair from the Group’s perspective.

Any of the foregoing risks, if they materialize, could have a material adverse effect on the Group’s business,
assets, results of operations, financial condition and prospects.

1.2.3  The Group’s future success depends on its ability to attract, develop and retain highly qualified
managerial staff and skilled personnel

The Group’s success depends substantially on its ability to attract, hire, train and retain experienced
management and personnel. The Group’s management team has substantial expertise and industry experience
and the loss of key members of management could adversely affect the Group’s ability to implement its
strategic objectives. Further, the Group is also dependent on personnel that are highly skilled and qualified in
scientific, technical and other specialist fields. The Group’s success in attracting and retaining such personnel
depends on a variety of factors, including its compensation and benefit programs, work environment, career
development opportunities, commitment to diversity and public image. Competition for qualified personnel is
increasing, particularly in the area of vehicle engineering and research and development and is especially
intense in the areas of zero emissions technologies, software engineering and data science in products, services
and production, among other technology areas driving the transformation of the industry. In addition, the Group
faces challenges relating to the need to recruit, develop and retain a sufficient number of talented individuals
with the potential to become the next generation of highly skilled specialists and executives. The Group may
not be successful in attracting, developing and retaining experienced management and skilled personnel and
any failure to do so could have a material adverse effect on its business, assets, results of operations, financial
condition and prospects.

1.2.4  The Group’s operations, products and services rely on complex information technology systems
and networks that are subject to the risk of disruption, including as a result of security breaches
and cyber attacks

The Group relies heavily on information technology systems and networks to support the entire value chain,
including customer touchpoints, digital products and services. The importance and complexity of the Group’s
information technology is moreover growing as its vehicles contain increasingly complex IT systems that
control key vehicle functions. This is likely to continue as the Group broadens its digital services offerings and
prepares for the commercial launch of autonomous driving solutions. The consistent, efficient and secure
operation of the Group’s IT systems is therefore critical to the successful performance of its business along the
entire value chain.

Despite IT maintenance and security measures, the Group’s IT systems and networks (and those of the third
party vendors and service providers it relies on) are exposed to the risk of malfunctions and interruptions from
a variety of sources, including unauthorized access, cyber-attacks, equipment damage, power outages, computer
viruses and a range of other hardware, software and network problems. Recently, ransomware attacks, in which
malware from crypto-virology threatens to block access to systems and data via encryption unless a ransom is
paid to the attacker, have been on the rise and have caused a number of companies to suspend operations and
pay ransoms. The occurrence of any system malfunction, attack or failure could result in the loss or corruption
of data and interruptions in the availability of systems. In addition, the implementation of new digitalization
initiatives or the migration to new enterprise resource planning and other systems carries the risk of errors and
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malfunctions. The Group may encounter data migration or other errors, which could result in the loss of
important data, interruptions, delays or cessations in the availability of the Group’s systems.

The Group has implemented multiple layers of security measures to protect the confidentiality, integrity and
availability of its IT systems and the data stored on them, and its defenses are monitored and routinely tested.
Despite these efforts, the Group and its vendors remain subject to the threat of cyber security incidents and
have been the target of cybersecurity attacks that could have a security impact. Any future cyber incidents
could materially disrupt operational systems, result in loss of trade secrets or other proprietary or competitively
sensitive information, compromise personally identifiable information regarding customers, suppliers or
employees, delay the Group’s ability to deliver products and services to customers, or jeopardize the security of
its facilities and the safety of the Group’s products.

Moreover, as a result of the Spin-off, a significant portion of the Group’s IT environment, including
infrastructure, systems, applications and related support and development functions, have been and will
continue to be transferred from Daimler AG to the Group’s control and that of its service providers. This
transition is complex and global in scale. Aspects of this transition could result in disruptions to critical
business functions of the Group, including to IT infrastructure or cybersecurity protections the Group might
otherwise normally have in place. Such disruptions or vulnerabilities could expose the Group to heightened
risks, including to data loss and cyberattacks.

As a result, cybersecurity, physical security and the continued development and enhancement of the Group’s
controls, processes and practices designed to protect the Group’s facilities, information systems and data from
damage or unauthorized access remain a priority for the Group. As cyber threats continue to evolve, the Group
may be required to expend significant additional resources to continue to modify or enhance its protective
measures or to investigate and remediate any cybersecurity vulnerabilities or incidents.

The materialization of any of the above risks could have a material adverse effect on the Group’s business,
assets, results of operations, financial condition and prospects. See also “1.2.5 The Group is exposed to the risk
of data breaches” and “1.4.5 As the Group sets up its own information technology infrastructure and transitions
the Group's data to its own systems, the Group could incur substantial additional costs and experience
temporary business interruptions.”

1.2.5 The Group is exposed to the risk of data breaches

The Group’s products and systems generate and store significant volumes of personal and sensitive business
information, including personally identifiable information of customers, drivers, employees, partners and
suppliers. The volume and complexity of electronically processed data continues to increase as the Group
increasingly sells “connected” vehicles and digital services and solutions, which involve the transfer and
analysis of data.

The Group is subject to privacy and information security regulations in the various jurisdictions and markets
where it operates with respect to, among other things, the use and disclosure of personal data, and the
confidentiality, integrity and availability of such information. Such regulations have increased worldwide in
recent years, including in the European Union and the United States. For example, the Group is subject to the
European Union’s General Data Protection Regulation (“GDPR”), which imposes stringent requirements for
data mapping and accountability, processor (service provider) obligations and international data transfers, along
with a requirement to designate a data protection officer. The Group is also subject to the requirements of
U.S. laws and regulations on data protection that are complex and developing rapidly. Many state legislatures in
the U.S. have adopted legislation that regulates how businesses operate online, including measures relating to
privacy, data security and data breaches, which are not consistent, and compliance in the event of a widespread
data breach could result in significant costs.

While the Group has systems and processes in place to ensure compliance with these regulations, it cannot be
ruled out that the confidentiality of sensitive data and information will be breached, as a result of cyber security
attacks or otherwise, or that doubts will arise regarding the security of the data and information collected and
managed by the Group. If the Group fails to adequately safeguard confidential personal or other sensitive data
or such data is wrongfully used by the Group, its employees (or by third parties) or disclosed to unauthorized
persons, this could result in claims for damages and other liabilities, significant fines and other penalties. For
example, violation of the GDPR can result in significant sanctions including administrative fines of
EUR 20 million or up to 4% of the Group’s global turnover, whichever is higher, for each infraction. In
addition, the GDPR grants individual data subjects the right to claim damages for violations of their rights
under the GDPR.
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See also “1.2.4 The Group's operations, products and services rely on complex information technology systems
and networks that are subject to the risk of disruption, including as a result of security breaches and cyber
attacks.”

1.2.6  The Group may not succeed in financing or refinancing its capital requirements in due time and
to the extent necessary, or at all, or it may finance or refinance on unfavorable terms and
conditions

The Group depends on its ability to access capital to cover its financing and re-financing requirements on
commercially acceptable terms. The commercial vehicle industry is cyclical and highly capital intensive, and
the Group is exposed to risks related to the availability and cost of funding for its future growth and, in
particular its ability to offer financial services to customers on commercially attractive terms. To the extent that
the Group’s existing sources of capital are not sufficient to satisfy its needs, it will have to seek capital from
further sources, including the issuance of additional equity or debt securities in the domestic or international
capital markets or through additional bank borrowings.

The Group’s ability to obtain additional capital from external sources in the future is subject to a variety of
uncertainties, including:

*  the Group’s financial condition, results of operations, cash flows and prospects;
« the liquidity and volatility of the domestic and international capital markets;
+  the Group’s credit profile and ratings;

* any tightening of credit markets and general market conditions for debt and equity raising activities
by financial institutions; and

+  economic, political and social conditions in the geographical markets in which the Group operates
and elsewhere.

Such factors, among others, could increase the cost of borrowing money and limit the Group’s access to the
capital markets and commercial credit. Any difficulty that the Group encounters in securing adequate sources
of short- and long-term funding could hamper its ability to invest in its manufacturing capacity, develop new
technologies, offer financial services to customers and/or expand into new markets, thereby restraining the
Group’s growth opportunities.

The Group may also be unable to refinance its existing indebtedness or be forced to refinance such
indebtedness on unfavorable terms. In particular, the Group’s ability to access the capital markets or other
forms of refinancing and related costs are dependent, among other things, on the Group’s credit ratings. Rating
agencies may review their ratings and any potential future downgrades could increase the Group’s cost of
capital and potentially limit its access to sources of financing. An increase in the cost of re-financing would in
particular also have a negative impact on the competitiveness and profitability of the Group’s financial services
business. See also “1.1.20 The Group's Financial Services Business may not be successful. ” Difficulty in
accessing funding may also result in the Group experiencing financial distress or in the Group’s creditors
imposing restrictions on its business operations. Any future difficulty accessing funding on acceptable terms
may have a material adverse effect on the Group’s business, assets, results of operations, financial condition
and prospects.

1.2.7 The Group’s external debt could limit its future financing options and otherwise impact its
business

As of September 30, 2021, the Group had EUR 18,825 million in financing liabilities. A significant portion of
these total financing liabilities as of September 30, 2021 consists of financing liabilities which are allocated
based on a target equity ratio resulting from the acquisition of the Financial Services Business through the
Phase 1 Transactions and owed to the Daimler Group. The Group intends to refinance such financing liabilities
owed to the Daimler Group with the net proceeds from the Bond Offerings (as defined below) or with draw-
downs under the Bridge Facility (as defined below), in the event and to the extent that net proceeds from the
Bond Offerings will not be available at the time of the refinancing of such financing liabilities, as well as
additional draw-downs under the Bridge Facility and with further financial debt in the form of bilateral bank
loans or further capital market transactions.

On August 6, 2021, Daimler Truck Holding AG (as guarantor effective upon the Demerger Transactions
Effective Date) and Daimler Truck AG (as borrower and guarantor) and further subsidiaries of the Group
entered into a German law governed EUR 18 billion credit facilities agreement with BNP PARIBAS,
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Citibank N.A. London Branch, Deutsche Bank AG Luxembourg Branch and JPMorgan Chase Bank N.A.
London Branch acting as underwriters, and BNP PARIBAS, Citibank N.A. London Branch, Deutsche Bank AG
and J.P. Morgan AG acting as coordinators, bookrunners and mandated lead arrangers, with Deutsche Bank
Luxembourg S.A. acting as facility agent, and Deutsche Bank Trust Company Americas acting as swingline
agent for the Canadian currency and the U.S. currency (the “EUR 18 Billion Credit Facilities Agreement”)
which includes a EUR 13 billion term loan facility (the “Bridge Facility”’) and a EUR 5 billion multicurrency
revolving credit facility (the “Revolving Credit Facility”).

The Group also intends to offer, through finance subsidiaries, senior unsecured notes guaranteed by Daimler
Truck Holding AG and Daimler Truck AG and denominated in U.S. dollars, Canadian dollars and/or Euros
across a market standard range of maturities in an aggregate principal amount of approximately up to the
amount of the Bridge Facility (the “Bond Offerings”). The Bond Offerings may be launched, subject to market
conditions, at any time, including before or after the Demerger Transactions Effective Date. The Bond
Offerings are independent of the Demerger Transactions, are not conditional upon one another and may be
consummated at different times. The Group may not be able to effect the Bond Offerings or any future
offerings in the capital markets or other forms of financing or refinancing as planned in terms of timing,
economic terms or at all, especially in challenging market conditions. It may therefore be necessary that the
Group has to adjust current plans for the Bond Offerings or any future capital markets offerings or other forms
of financing or refinancing, and such adjustments may lead to terms under such financing or refinancing
measures which entail additional costs and/or lead to an increased level of indebtedness, in each case to the
detriment of the Group.

To the extent the Bond Offerings are successfully completed, the Bridge Facility will either be mandatorily
prepaid or cancelled in an amount equal to 90% of the available net proceeds received from the Bond Offerings
by the Group.

The Group is likely to continue to have significant outstanding indebtedness following the foregoing
financings, payments, re-financings, prepayments and cancellations. In addition, the Group’s indebtedness may
increase further in the future for various reasons, including to finance growth opportunities.

The Group’s overall leverage may limit its ability to obtain additional funding for working capital, capital
expenditure and growth opportunities in the future, as well as its ability to refinance its debt obligations or to
pay a dividend. In addition, it could adversely affect the Group’s flexibility to respond to changing business and
economic conditions, making it more vulnerable to adverse economic and industry conditions. Furthermore, a
portion of the Group’s cash flows must be dedicated to interest payments on its indebtedness and is therefore
not available for other purposes. The Group’s ability to meet its debt service obligations will depend on its
future performance. If the Group does not generate enough cash to pay its maturing debt service obligations it
may be required to refinance the maturing debt and required cash amounts by selling assets or raising equity.

1.2.8 The Group’s financing activities expose it to interest rate risk

The Group employs a variety of interest-rate sensitive financial instruments to manage the cash requirements of
its business operations on a day-to-day basis. Most of these financial instruments are held by the Group for the
Group’s Financial Services Business as a result of a substantial volume of the Group’s interest sensitive assets
and liabilities relating to Financial Services’ leasing and sales financing operations. As a consequence, any rise
in interest rates exposes the Group to increased borrowing costs. The Group uses a variety of interest rate
sensitive financial instruments to manage this risk such as interest rate swaps, among other measures. In
particular, the Group hedges interest rate risks by matching funding in terms of interest rates and maturity
periods of its assets and liabilities where economically feasible. However, for a limited portion of the Group’s
receivables portfolio, funding is not matched in order to take advantage of market opportunities, exposing the
Group to interest rate risk. Any failure to manage this risk could have a material adverse effect on the Financial
Services Business and as a consequence on the Group’s business, assets, results of operations, financial
condition and prospects.

1.2.9 The Group’s international operations expose it to foreign exchange rate risk

The Group operates worldwide and is therefore exposed to risks arising from currency exchange rate
fluctuations. A substantial portion of the Group’s assets, liabilities, revenue and costs is denominated in
currencies other than the EUR, the Group’s reporting currency. Currency risk arises on the one hand in
connection with the translation of the financial condition and results of operations of the Group’s international
subsidiaries with non-EUR reporting currencies, in particular Daimler Trucks North America, whose functional
currency is the United States Dollar and Mitsubishi Fuso Truck and Bus, whose functional currency is the
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Japanese Yen. Moreover, the Group is subject to transactional currency risk, which arises when the Group and
its subsidiaries incur costs or generate revenues in a currency other than its or their functional currency. The
Group’s predominant transactional exposures are EUR-USD, EUR-GBP and EUR-JPY. The Group utilizes
natural hedging, and, to some extent, financial derivatives to protect the Group against certain transactional
foreign currency exchange rate risks to which it is exposed. The Group’s refinancing activities or investments
in liquid assets are generally selected in a way to avoid possible currency risks, and the Group uses derivative
financial instruments it deems appropriate to hedge against such risk. Such measures may, however, not offset
the adverse financial impact resulting from currency variation, which may in turn have a material adverse effect
on the Group’s business, assets, results of operations, financial condition and prospects.

1.2.10 The Group is exposed to the risk of default by customers and counterparties

The Group has a significant amount of trade receivables due from customers for the sale of vehicles and the
delivery of services, including financing, leasing and insurance services.

The Group is exposed to the risk that the credit quality of its larger customers and dealers may deteriorate and
in the worst case that a large number of its larger customers and dealers may default on their obligations to the
Group simultaneously or within a short timeframe. This includes the risk of failure to pay for products and
services rendered and, with respect to the Group’s financial services business, default on lease payments as well
as on repayments of and interest payments on financing contracts. This type of credit risk is influenced by,
among other factors, customers’ financial strength, collateral quality, overall demand for commercial vehicles
and general macroeconomic conditions. If, for example, an economic downturn were to lead to increased
inability or unwillingness of customers, borrowers or lessees to repay their debts or fulfill their payment
obligations, increased write-downs and higher provisions would be required, which in turn could have a
material adverse effect on the Group’s results of operations and liquidity positions. See also “I.1.1 The
Covid-19 pandemic continues to pose a significant risk to the global economy and to the Group's business,
assets, results of operations, financial condition and prospects.”

The Group is also exposed to the risk of deterioration of the credit quality of its contractual counterparties in
the money markets and the capital markets from its investing activities. The Group maintains extensive
business relationships with banks and financial institutions, in particular to invest in call money and fixed term
deposits and to hedge against currency exchange rate risks, interest rate risks and commodity price risks using
derivative instruments. The Group incurs default risks with respect to the repayment of and interest on the
deposits and the fulfillment of obligations under such derivative contracts. The Company and certain of its
subsidiaries invest surplus liquidity in certain financial instruments. If the credit quality of an issuer of these
financial instruments were to deteriorate, or if such an issuer became insolvent, this may result in valuation and
other losses if the Group sells the financial instrument before or at its maturity. This can even result in the
issuer’s default on the receivable.

If the macroeconomic environment were to deteriorate in the future, the magnitude and likelihood of the risks
described above could increase and the Group may have to increase its risk provisioning, which would
materially adversely affect its results of operations and financial condition.

1.2.11 The value of goodwill, development costs or other intangible assets or at-equity investments
reported in the Group’s consolidated financial statements may need to be partially or fully
impaired as a result of revaluations

As of September 30, 2021, the Group’s carrying amount of goodwill, development costs and other intangible
assets recorded on its consolidated balance sheet was EUR 1,650 million. Under the International Financial
Reporting Standards as adopted by the European Union (“IFRS”), the Group is required to annually test its
recorded goodwill and indefinite-lived intangible assets, such as brand names like Mercedes-Benz and
associated trademarks, and to assess the carrying values of other intangible assets or when impairment
indicators exist. As a result of such tests, the Group could be required to recognize impairment losses in its
income statement if the carrying value is in excess of the recoverable amount. Factors that could trigger an
impairment of such assets include the underperformance of the Group’s business relative to projected future
operating results, negative industry developments or economic trends, including changes in borrowing rates or
weighted average cost of capital, applicable tax rates or changes in working capital. Furthermore, the Group has
significant at-equity investments. These include its recently established joint venture, cellcentric, with a
carrying amount of EUR 674 million and BDFA, a joint venture with Foton, with a carrying amount of
EUR 456 million as of September 30, 2021. Cellcentric’s business model in particular depends on the
successful development, manufacture and marketing of its fuel-cell electric technology which has yet to reach
initial series production. Any factors negatively influencing the financial position and results of operations of
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the Group’s at-equity investments and other investments could negatively affect the earnings contributions of
such investments and result in impairments. Should the Group have to book any impairment losses, this could
have a material adverse effect on its business, assets, results of operations, financial condition and prospects.

1.2.12 The Group is subject to the risk of a decrease in the residual value of leased, rented and other
used vehicles

As a lessor under vehicle leasing contracts and short-term rental agreements with repurchase obligations, the
Group bears the risk that the market value of vehicles returned at the end of the term may be lower than the
contracted residual value at the time the contract was entered into. This in turn increases the Group’s risk of
future losses when divesting the returned vehicle through its used vehicle business. A decline in the value of
used vehicles can be caused by a broad range of external factors affecting the used vehicle market, including
adverse changes in customer confidence, customer preference and economic conditions, government policies,
exchange rates, marketing programs, price pressure in the new vehicle market (in particular leasing), the actual
or perceived safety or reliability of vehicles, the price of raw materials regained from recycling or scrapping, or
fuel prices.

Uncertainties may also exist regarding the internal methods for calculating residual values. Although the Group
continuously monitors used vehicle prices, demand and supply trends, and other factors to forecast residual
values, the assumptions on which residual value assessments are based may prove to be incorrect. In addition,
provisions for residual value risk may be insufficient to cover the shortfall where residual values as determined
by the Group turn out to be lower than the amounts actually required to be paid at the end of a lease or rental
contract due to changes in market or regulatory conditions. Similarly, if the market value of the Group’s used
trucks decreases, the Group may have to record write-downs beyond its existing reserves for used vehicle
inventory risk. Finally, a significant decrease in the value of used commercial vehicles may create pricing
pressure for the Group’s new vehicle business if customers are not willing to pay significantly higher prices for
a new vehicle.

As a result of the above factors, a significant decrease in the residual value of leased, rented and other used
vehicles may have a material adverse effect on the Group’s business, assets, results of operations, financial
condition and prospects.

1.3 Legal, Regulatory and Tax Risks

1.3.1  Governmental regulations regarding climate change and vehicle exhaust emissions could result
in substantial costs for the Group and the Group may not be able to develop commercially viable
products that comply with such regulations. Non-compliance with such regulations could result
in regulatory proceedings, substantial fines and limitations on the Group’s ability to market its
products

Commercial vehicles are subject to a broadening range of increasingly strict and at times conflicting
environmental laws and regulations around the world, in particular regulations addressing climate change and
vehicle exhaust emissions. Such laws and regulations may be unclear at times or change unexpectedly, leading
to uncertainty and planning challenges for manufacturers of commercial vehicles. Compliance with such
regulations can be costly, and the Group may not be able to adapt its product portfolio to these requirements in
a commercially viable manner.

For example, the European Union in 2019 introduced emission standards for heavy duty vehicles (Regulation
(EU) 2019/1242) requiring a 15% reduction in CO, emissions by trucks above 16 tons by 2025 and a 30%
reduction by 2030, each compared to the benchmark time period of July 1, 2019 to June 30, 2020. In addition,
the regulation imposed a system of supercredits for zero- and low-emission trucks for the period from 2019 to
2024 and quotas for zero- and low-emission trucks based on a benchmark system starting in 2025. The
regulation further provides for very significant financial penalties per additional gram of CO, for trucks which
exceed baseline CO, emissions starting in 2025, which will further increase from 2030 onward.

Similarly, the U.S. Environmental Protection Agency (“EPA”) and the U.S. Department of Transportation
introduced standards for fuel economy and greenhouse gas (“GHG”) emission levels for both engines and
vehicles starting with model year 2014. A second phase with mandatory further reductions in fuel consumption
and GHG emissions started with model year 2018 (for certain trailer models) and 2021 (for other trucks and
buses) and culminates with model year 2027. In addition, in 2020 California enacted the Advanced Clean
Trucks Regulation, a mandate requiring medium and heavy-duty vehicle manufacturers to sell an increasing
minimum percentage of zero emission vehicles from 2024 through 2035. There is still uncertainty in the market
as to how truck manufacturers can effectively comply with the new regulations in California, and the Group
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may fail to find suitable, cost-effective solutions. Other U.S. states are currently considering whether to
implement regulations similar to those of California, and such regulations could eventually be adopted by
the EPA.

Among other key jurisdictions in which the Group sells its products, China, Japan, Brazil and India have also
promulgated mandatory fuel economy improvements and stricter emissions standards for heavy duty vehicles.
In particular, the China VI-a and China VI-b emissions standards are more restrictive than those of the
European Union, and compliance with these regulations may require the Group to specially modify (i.e.,
upgrade) its engine specifications through hardware or software improvements or potentially require recalls of
existing products. The China VI-b standards will be mandatory for all new heavy-duty trucks in China from
July 1, 2023. Moreover, certain jurisdictions, such as Brazil and Indonesia, may also implement regulations
which increase the amount of biofuels required to be mixed with diesel fuel which could require significant
modifications to the Group’s existing engine technology in order to be compliant.

These regulations are costly and challenging to implement and the Group may not be able to comply with them
in a timely and commercially viable manner, or at all. In particular, achieving the EU’s 2025 emissions target
will require significant proportion of BEV trucks or other electrified drive systems in the actual market, which
may only be achievable at higher costs. In addition, the Group’s ability to comply with quotas for zero- and
low-emission trucks will depend on a number of factors relating to the market acceptance of zero- and low-
emission vehicles over which the Group has limited or no control, including, in particular, the development of a
widely available charging infrastructure for electric trucks and road toll reform, as well as other factors such as
governmental policies and regulations supporting the development of electric vehicles, for example
commercially viable regulations governing testing and type approval for zero- and low-emission vehicles,
and the availability of financial incentives for the purchase of zero- and low-emission vehicles.

In addition, emissions standards that seek to limit harmful pollutants, such as NOx from vehicle exhausts, are
in effect in a number of jurisdictions. While the Group is able to offer its products with limited adjustments in
markets that adhere to EU or U.S. emissions standards, such as Brazil, it is costlier for the Group to produce
vehicles that comply with national standards that deviate from such uniform norms. For instance, the China VI
emissions regulations reflect a mix of EU, U.S. and China-specific standards, and these standards are in some
cases stricter than those of the EU or U.S. With the United Kingdom now separated from the EU through
Brexit, the United Kingdom could impose amendments to its technical standards for commercial vehicles which
deviate from EU standards, including in relation to NOx and CO, emissions. Adapting commercial vehicles to
diverging emission standards is technically challenging and costly, particularly in respect to often conflicting
regulations regarding CO, and other pollutant emissions. The lack of uniformity in emission regulations across
different markets may impair the Group’s ability to engage in modular production. Further, compliance with
NOx and CO, emissions regulations can have countervailing effects as efforts to decrease CO, emissions from
engines can in some cases increase NOx emissions.

Compliance with climate change and exhaust emission regulations will require substantial investments in new
technologies, including alternative drive systems in BEV and FCEV in which the Group is currently investing
significant resources. At the same time, there are limits to the Group’s ability to achieve fuel efficiency
improvements or develop alternative drive trains in a given timeframe, including relating to the cost and
effectiveness of available technologies, the willingness of customers to absorb the additional costs of new
technologies, the widespread availability of supporting infrastructure for new technologies (such as battery
charging stations for BEV), and the human, engineering, and financial resources necessary to deploy new
technologies across a wide range of products. The Group may not be able to produce and sell vehicles that use
such technologies profitably or that customers will purchase in the quantities sufficient for the Group to comply
with applicable regulations in all jurisdictions in which it seeks to sell its products. Non-compliance with these
regulations can moreover result in very substantial fines and penalties, which could have a strong negative
impact on the Group.

A further tightening of regulations on exhaust emissions, including particulates, by commercial vehicles is
likely in light of regulators’ recent focus on emissions testing and on-road performance, particularly with
respect to diesel engines. In particular, the European Commission is planning to impose stricter standards on
CO, and NOx emissions through the Euro VII regulation, which is expected to come into force in 2025.
Complying with these standards may pose a significant cost and technological challenge for automotive
manufacturers. The Group may need to seek further partnerships with other truck or engine manufacturers to
help spread the costs associated with the development and production of compliant engines, and it may not
succeed in its cooperation efforts. Further, a number of city and local governments across Europe have
proposed regulations seeking to limit or ban the use of diesel vehicles with old emission standards. In Germany,
a number of federal courts issued decisions in 2018 allowing municipalities to enact diesel bans for vehicles not
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meeting certain emission standards, and several large cities in Germany have implemented such bans in respect
of passenger vehicles. Several countries, including France and China, have, moreover, announced their
intention to ban diesel vehicles within the next two decades. Should commercial diesel vehicles become banned
broadly in the Group’s markets, this may adversely affect demand for the Group’s diesel vehicles, their prices
or the Group’s ability to obtain or maintain the authorizations or certifications necessary to sell certain vehicles.

The costs of complying with existing government regulations are substantial, and such costs are likely to
increase further in the future, given the expected increase in scrutiny, regulatory changes or novel
interpretations of current regulations and stricter enforcement by regulators globally. A violation of applicable
regulations could, depending on the circumstances, lead to administrative, civil or criminal action including
resulting in the imposition of penalties, fines, damages, recalls, restrictions on or revocations of the Group’s
permits and licenses (including vehicle certifications or other authorizations that must be in place before a
particular vehicle may be sold in the authorizing jurisdiction), which in turn could have a material adverse
effect on the Group’s business, assets, results of operations, financial condition and prospects.

1.3.2  The Group is subject to risks arising from legal disputes and government proceedings

From time to time, the Group may be involved in, or be threatened with, legal disputes and proceedings with
suppliers, dealers, customers, employees or other third parties concerning, among other things, customer,
supplier and dealer contractual relationships, warranty and other product-related claims, financial services,
employment, safety and environmental matters, as well as investor litigation. Furthermore, the Group may
become subject to proceedings by governmental authorities in connection with its compliance with laws and
regulatory requirements, including in the areas of antitrust, tax, environmental and safety matters. For example,
the Group is currently subject to legal actions, class actions and other forms of legal redress in and beyond
Europe in connection with European antitrust matters. See also “1.3.3 The Group faces risks arising from non-
compliance with antitrust laws and regulations.”

The outcome of pending or potential future legal or regulatory proceedings is, as a general matter, difficult to
predict. If such proceedings are resolved against the Group, the Group may be subject to civil, criminal or other
penalties, damages or other payment obligations, which may exceed any provisions set aside or any available
insurance coverage. The Group may also be required to undertake service actions, recall campaigns, or change
its business practices. Even if the Group ultimately prevails in legal and regulatory proceedings, defending such
actions can be costly and result in diversion of management’s attention away from the Group’s business.

Any legal or regulatory proceeding pending or threatened against the Group could have a material adverse
effect on the Group’s reputation, business, assets, results of operations, financial condition and prospects.

1.3.3  The Group faces risks arising from non-compliance with antitrust laws and regulations

The Group’s operations are subject to antitrust regulations in the European Union and other jurisdictions
globally. Any failure to comply with such regulations may result in enforcement actions and/or damage claims.
If the Group were to be found to be in breach of applicable antitrust regulations, this could have a material
adverse impact on the Group, resulting from the imposition of substantial financial penalties, reputational
damage, enforcement of damage claims by third parties such as customers and/or competitors, forced
divestiture of parts of the business, and changes of certain business practices which may cause a further loss in
revenue or profit. In some jurisdictions, the Group’s ability to enter into certain transactions, such as
acquisitions or joint ventures, may be restricted, including as a result of the increasing concentration of the
commercial vehicles industry.

In 2011, the European Commission carried out unannounced inspections at the premises of several truck
manufacturers (including Daimler AG’s truck business) and, in 2014, it initiated formal proceedings regarding
suspected anti-competitive practices in the European truck sector. In July 2016, the European Commission
issued a settlement decision against Daimler AG and four other European truck manufacturers for their
participation in anticompetitive behavior in violation of European antitrust rules by means of collusive
arrangements on pricing and gross price increases for medium- and heavy-duty trucks in the European
Economic Area, and the timing and the passing on of costs for the introduction of emission technologies for
medium- and heavy-duty trucks required by EURO III to VI standards. The individual fine imposed on
Daimler AG by the European Commission’s settlement decision amounted to EUR 1.09 billion and has been
paid in full.

Following the decision of the European Commission, claims for damages have been filed against Daimler AG
as the then controlling parent of the Group, and the Group in several jurisdictions. In addition, a number of
further claims may be made against Daimler AG and/or the Group in the future. Due to the joint and several
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liability with other truck manufacturers, such liability could extend beyond trucks sold by the Group and the
Group, accordingly, may have a claim for contribution against the other jointly liable parties. However, such a
claim is subject to certain limitations and it is not guaranteed that the contribution would in fact be recovered.
The Group has set aside provisions in connection with the proceedings. The provisions are evaluated and, if
necessary, adjusted on a quarterly basis.

In relation to the cartel infringement described above, the most substantial claims (including certain types of
class actions or aggregator claims) against Daimler AG are pending in Germany, the United Kingdom, the
Netherlands, and Spain. Claims are also pending in certain other European countries and in Israel (in total in
approximately 20 countries). Currently, only a limited number of claims has been brought against the Group.
Where claims are pending against Daimler AG, the Group will indemnify Daimler AG for liabilities arising
from such claims where claims are attributable to the business of the Group. Adverse judgments in connection
with this or potential future antitrust matters could therefore result in substantial liability for the Group, which
could in turn have a material adverse effect on its financial condition and reputation.

1.3.4  The Group’s operations are subject to a range of different regulatory requirements worldwide,
compliance with which is costly and burdensome and non-compliance with which may result in
significant cost

The Group’s operations must comply with a broad range of increasingly complex regulatory requirements in
the jurisdictions in which it operates, including in the areas of vehicle design, manufacture, marketing and
aftersales services, financial services, data protection, vehicle recycling, environment, health and safety, as well
as labor. These regulations are not always homogeneous and are subject to increasing governmental scrutiny
and enforcement.

In the area of environmental regulation, the Group’s operations are required to comply with laws and
regulations relating to air emissions, discharges into water, noise pollution, toxic and other chemicals and
materials, waste treatment and disposal methods, and the energy efficiency of production processes, among
other things. The Group is also subject to monitoring by environmental protection authorities in various
jurisdictions. Any failure on the Group’s part to comply with any present or future environmental regulations
could result in the assessment of damages or imposition of fines against it, suspension of production or other
penalties.

The Group operates complex industrial plants that manufacture, use, store, manage, generate, emit and dispose
of various substances that may constitute a hazard to human health, as well as to the environment and natural
resources. In the past, it is possible that environmentally hazardous substances from those operations may have
entered and in the future may enter the air, watercourses, especially groundwater, or surface or subsurface soils
at Group facilities or third-party locations. Issues with environmentally hazardous substances could affect
property and endanger the environment, natural resources, and the health and safety of persons. The Group may
be held liable, possibly regardless of fault and without any caps on liability, to remove or clean up such harm
and to pay damages, including any resulting natural resource damages, arising from those environmentally
hazardous substances.

The Group also requires various permits, licenses and other approvals to operate, including air emission,
operating, wastewater discharge and waste disposal permits. Changes in the scope of operations, time limits on
existing permits and future environmental laws may require the Group to apply for the renewal of existing or
the issuance of new permits. The Group may not be able to renew its permits, licenses, or other approvals upon
their expiration within the required timeframe or at all.

The cost of compliance with regulatory requirements is considerable, and such costs are likely to increase
further in the future, given the expected increased scrutiny, regulatory changes or novel interpretations of
current regulations and stricter enforcement by regulators globally. For example, the European Court of Justice
in a July 2020 judgment (Schrems II) annulled the EU-U.S. Privacy Shield as the basis for the transfer of
certain data from the EU to the United States. Such decisions may lead to increased costs of compliance for the
Group. A violation of applicable regulations could lead to the imposition of penalties, fines, damages, recalls,
restrictions on or revocations of the Group’s permits and licenses (including vehicle certifications or other
authorizations that must be in place before a particular vehicle may be sold in the authorizing jurisdiction),
restrictions on or prohibitions of business operations, reputational harm and other adverse consequences.

Finally, there is a growing number of global consumers that focus on and inquire about the labor and
environmental standards of manufacturers, particularly in emerging markets. Additionally, more stringent social
responsibility laws and regulations may be adopted in the future, which may result in an increase in the
Group’s cost of compliance. In addition, if the Group fails to comply with such laws and regulations, it may be
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subject to fines, penalties, legal judgments or other costs. In addition, a finding of noncompliance, or the
perception that the Group has not responded appropriately to growing consumer concern for issues relating to
social responsibility, whether or not it is legally required to do so, may materially adversely affect the Group’s
reputation.

The occurrence of any of these events could have a material adverse effect on the Group’s business, assets,
results of operations, financial condition and prospects.

1.3.5 The Group’s internal controls, procedures, compliance systems and risk management systems
may prove to be inadequate to prevent and discover previous or future breaches of laws and
regulations and generally to manage risks

In connection with the Group’s worldwide business operations, it must comply with a broad range of legal and
regulatory requirements in a number of jurisdictions, including in the areas of anti-corruption, anti-money
laundering, antitrust and sanctions compliance, as well as laws and regulations regarding sales practices,
products and services, environment, finance, employment and general corporate and criminal law.

Members of the Group’s governing bodies, employees, authorized representatives or agents may intentionally
or unintentionally violate applicable laws and internal standards and procedures. However, the Group’s internal
controls, procedures, compliance systems and risk management systems may not be able to identify such
violations, ensure that they are reported in a timely manner, evaluate them correctly or take the appropriate
countermeasures, and they may fail to be adequate for an enterprise of the Group’s scale and complexity. This
is particularly true in the case of individual misbehavior, as internal control systems are generally oriented to
detect systemic issues. There can further be no certainty that any countermeasures implemented by the Group
will be appropriate to reduce the corresponding business risks effectively or that as of yet undetected breaches
of law or regulations have not occurred in the past, and that their discovery would not result in significant
liability or reputational damage for the Group.

While the Group has implemented internal control reforms as part of a broader review across Daimler AG’s
business divisions following the diesel exhaust compliance issues within the Mercedes-Benz Cars & Vans
segment, compliance issues in the Group’s operations or products may not be detected in the future.

Moreover, in light of continuously evolving legal and regulatory requirements and internal developments such
as corporate reorganizations, the Group’s risk management systems, internal controls and compliance systems
and related governance structures may not adequately identify and address all relevant requirements.

Any failure to effectively prevent, identify or address violations of the Group’s legal obligations as a result of
inadequate internal controls, procedures, compliance systems and risk management systems could result in
penalties and other sanctions, liabilities, the assertion of damages claims by third parties, and reputational
damage, each of which could have a material adverse effect on the Group’s business, operations, financial
condition or prospects. See also “1.3.6 The Groups operations are subject to export control, sanctions, anti-
corruption and anti-money laundering laws and regulations”.

1.3.6 The Group’s operations are subject to export control, sanctions, anti-corruption and anti-money
laundering laws and regulations

In connection with the Group’s worldwide business operations, it must comply with a broad range of legal and
regulatory requirements relating to sanctions, anti-bribery and corruption, and anti-money laundering.

The Group’s operations may be restricted by economic sanction programs imposed by multiple authorities, such
as the United Nations, the EU and the United States through the Office of Foreign Assets Control (“OFAC”).
Economic sanctions programs do and will continue to restrict the Group’s ability to engage in business dealings
with certain sanctioned countries, persons or companies.

The Group’s international operations are also subject to anti-corruption laws and regulations in the jurisdictions
in which it operates, such as the U.S. Foreign Corrupt Practices Act of 1977 and the United Kingdom Bribery
Act of 2010. In addition, the Group is subject to anti-money laundering laws and regulations, including the
EU’s 6th Anti-Money Laundering Directive, which went into force in 2020.

Export control law, sanctions, anti-bribery and corruption, and anti-money laundering regimes evolve over time
and it is difficult for the Group to predict the interpretation, implementation or enforcement of governmental
policies with respect to its activities. While the Group continuously reviews existing policies and procedures to
ensure compliance with applicable laws and regulations, these policies and procedures may not be followed at
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all times and the Group’s internal controls may not effectively detect and prevent violations by the Group’s
employees, consultants, agents or partners.

Violation of anti-corruption laws, export control, sanctions and anti-money laundering regulations are
punishable by civil penalties, including fines, denial of export privileges, injunctions, asset seizures, debarment
from government contracts (and termination of existing contracts) and revocations or restrictions of licenses, as
well as criminal fines and imprisonment. In addition, any violation could result in adverse media coverage,
have an impact on the Group’s reputation and consequently on its ability to generate future business and
maintain long-term commercial relationships with its customers.

If the Group does not manage to succeed in managing the above risks, this could materially adversely affect its
business, assets, results of operations, financial condition and prospects. See also “1.3.5 The Group's internal
controls, procedures, compliance systems and risk management systems may prove to be inadequate to prevent
and discover previous or future breaches of laws and regulations and generally to manage risks.”

1.3.7 The Group’s aftersales business is subject to risks relating to regulation of the vehicle
aftermarket

The Group maintains Europe-wide distribution networks with selected dealers and workshops based on
standardized contracts. This distribution network is subject to a number of rules and regulations in the EU and
other jurisdictions to ensure effective competition in the aftermarket, including the EU Vertical Restraints Block
Exemption Regulation (EU) No 330/2010, the Automotive Block Exemption Regulation (EU) 461/2010, and
sector specific guidelines on vertical restraints in agreements for the sale and repair of motor vehicles and for
the distribution of spare parts for motor vehicles. These rules, among other things, restrict manufacturers from
requiring authorized dealers or repairers to re-sell vehicles, parts or components to customers or independent
workshops at fixed or minimum prices, to limit their territorial sales activity, or to hinder original equipment
suppliers from also supplying their products as spare parts to independent distributors. In addition, the
Regulation (EU) No 2018/858 on market surveillance of motor vehicles requires vehicle manufacturers,
including the Group, to grant access to certain technical information relating to vehicle repair and maintenance
to independent market participants which is of relevance to the Group’s aftermarket services. It cannot be ruled
out that such requirements will not become more stringent in the future. Rules regarding vertical competition in
the vehicle aftermarket and related topics are also in place or currently being discussed by regulators in many
other jurisdictions, including in certain of the Group’s markets.

Aftersales services, which includes spare parts and related services covered by the rules and regulations
described above, generally produce higher margins than new vehicle sales in certain cases, making them
particularly important for the Group’s financial performance. The Group’s Service Share of Revenue in 2019
was approximately 30%. The Group’s ambition is to increase its Service Share of Revenue to approximately
35% in the mid-term and to approximately 50% by 2030 as part of its ultimate transformation into a provider
of mobility services. Should rules and regulations with respect to vertical competition or market dominance in
the vehicle aftermarket become stricter, or should additional rules or regulations be adopted (including in
jurisdictions outside of the European Union), this could give rise to additional compliance costs and expose the
Group to greater competition in the aftermarkets. Such changes could reduce the Group’s market share for
aftersales services in key markets and prevent the Group from attaining its strategic goals for growth in service
share of its revenue. Moreover, failure to comply with these rules and regulations could result in the Group
suffering penalties carrying financial consequences. The occurrence of any of these events could have a
material adverse effect on the Group’s business, assets, results of operations, financial condition and prospects.

1.3.8  The Group may not adequately protect its intellectual property and know-how or may be liable
for the infringement of third-party intellectual property or know-how

The Group’s success in maintaining its competitive position depends, to a significant extent, on its ability to
obtain and enforce intellectual property rights worldwide. The Group seeks to protect its intellectual property
and proprietary rights through a combination of patents, registered designs, trade secrets, trademarks,
copyrights, domain names and similar protections. With respect to proprietary know-how that is not patentable
and production processes for which patents are difficult to enforce, the Group relies on trade secret protections
and confidentiality agreements to safeguard its interests.

Steps taken by the Group to protect its intellectual property and proprietary information may not be adequate to
prevent misappropriation of its technology as the existence of laws or contracts prohibiting such actions may
not always serve as sufficient deterrents. Policing the unauthorized use of the Group’s intellectual property may
be expensive and time consuming. The Group’s intellectual property rights may be (and have in certain

31



instances been) challenged, and the Group may not be able to secure such rights in the future. In particular,
there is a heightened risk that the Group may not be in a position to secure all necessary intellectual property
rights with respect to the development of new technologies, in particular when such technologies are developed
in the context of a collaborative partnership or joint ventures, such as the ones in place with Volvo, Waymo or
Linde. In addition, the laws of certain countries may not protect the Group’s proprietary rights to the same
extent as the laws of Europe or the United States. Consequently, third parties, including the Group’s
competitors, may be able to use the technology behind the Group’s products and processes without a license.
The Group may not be successful in maintaining the confidentiality of its trade secrets, or may not employ
adequate protection measures with regard to know-how, which measures are in some instances a requirement
for taking legal steps against know-how misappropriation. The undue exploitation of the Group’s intellectual
property by third parties may reduce or eliminate the competitive advantage derived from the Group’s own
technology, limiting its ability to develop further innovative technologies and its capacity to compete in the
markets where it operates and to attract new customers.

The Group may also infringe patents, trademarks or other third-party rights. For instance, until June 2021,
Daimler AG and Nokia had pending litigation regarding the conditions of the use of Nokia’s standard essential
3G and 4G patents by the Group’s products. In June 2021, Daimler AG announced that it had signed a patent
licensing agreement with Nokia under which Nokia licenses standard essential patents regarding the 2G, 3G,
4G, and Wi-Fi standards to Daimler AG as well as the Group and receives payment in return. The parties
agreed to settle all pending litigation between Daimler AG and Nokia, including the complaint by Daimler AG
against Nokia to the European Commission. In the past the Group has also received patent infringement claims
from Broadcom/Avago. The various complaints have been settled as well by taking a license for the use of the
Broadcom/Avago patents by Daimler AG and its affiliated companies. If the Group is found to have infringed
third-party intellectual property rights, it may have to pay royalties, damages, modify manufacturing processes,
redesign products or may be barred from manufacturing, selling or marketing certain products. Should the
Group have to redesign products or become barred from manufacturing, selling or marketing certain products,
this could result in significant production and delivery delays or inability to sell certain products altogether,
both of which could result in significant lost business volume. The defense of intellectual property suits, patent
opposition proceedings and related legal and administrative proceedings may moreover be both costly and time
consuming. Finally, the Group may not be able to obtain the licenses necessary for its business success on
reasonable terms in the future. The materialization of any of these risks could lead to delivery and production
restrictions or interruptions and have a material adverse effect on the Group’s business, assets, results of
operations, financial condition and prospects.

1.3.9  The Group has substantial pension and other similar employee benefits-related obligations and is
subject to risks related to the development of these obligations, the development of assets
dedicated to the funding of parts of these obligations and to applicable funding requirements of
its pension and other post-employment benefit plans

The Group maintains various defined benefit pension plans as well as defined contribution pension plans, and
has other similar long-term employee benefits-related obligations, including certain healthcare benefit
obligations. The majority of the obligations under defined benefits schemes relate to the Group’s subsidiaries in
Germany, the U.S. and Japan. Though the Group has reserved plan assets that can be offset against the
corresponding pension liabilities on the balance sheets, a substantial part of the pension obligations and other
similar long-term employee benefits-related obligations is underfunded pursuant to IFRS standards. This means
that as the case may be, ongoing pension and long-term employee benefits-related obligations may have to be
financed out of the Group’s cash flow when coming due or additional contributions of assets into the schemes
may become required. The funding ratio between pension obligations and the fair value of plan assets depends
on the development of both parameters.

As of September 30, 2021, the Group’s defined benefit obligations from pensions and other similar long-term
employee benefits-related obligations totaled EUR 8,010 million. The fair value of plan assets for the funding
of such obligations as of September 30, 2021 amounted to EUR 5,880 million. Accordingly, as of
September 30, 2021, the net liability for defined benefit plans recognized in the consolidated balance sheet of
the Group was EUR 2,130 million. These figures do not reflect changes resulting from (i) additional funding in
the amount of EUR 250 million which has already been approved and was provided to the Group by
Daimler AG as the sole shareholder of the Company as at the date of the Prospectus (the “Existing
Shareholder”) in the context of the Demerger Transactions and (ii) regular service costs contributions and
reimbursements for pensions paid which are in general made in the fourth quarter of a calendar year.
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The defined benefit obligation of the Group’s pension and other similar long-term employee benefits-related
and/or payment obligations depend, among other factors, upon longevity, actuarial profiles of the plan
participants, the level of interest rates used to measure future liabilities, other actuarial assumptions and
experience, salary and wage trends, inflation, contribution rates for the employees, benefit plan changes and
their effectiveness, as well as the development of statutory and government regulations and rulings by labor
courts in relation to the measurement of the obligations, the design of the plans and the plan administration.

If the market value of plan assets falls or external pension providers are unable to fulfil the respective pension
commitment, the Group may also have to substantially increase its pension provisions. For example,
fluctuations in currency, interest rates and securities prices may adversely affect the value of the plan assets.

Where either the value of the defined benefit obligations increases or the value of the plan assets decreases, the
Group may have to cover the shortfall, e.g., by additional contributions to the plan assets or direct payments to
pensioners.

Further, in some jurisdictions in which the Group has significant pension obligations (such as Germany) the
Group would in principle also be liable for the pension commitments implemented via external pension
providers if and to the extent that an external pension provider were unable to fulfil the respective pension
commitment. This may also lead to a substantial increase in the Group’s pension provisions.

In addition, changes in local regulatory requirements, such as minimum funding standards, may force the
Group to make additional contributions into the relevant pension scheme or schemes which were currently not
due under applicable funding regulations.

Any significant increase in the present value of the Group’s pension and other employee benefits-related
obligations, significant decrease in the fair value of the plan assets for a funding of the obligations, failure of
external pension providers to cover their respective pension commitments or changes in regulatory funding
requirements could have a negative impact on the Group.

Due to the large number of variables that determine the development of the obligations and the plan assets,
funding requirements (where applicable), as well as any legislative action or other changes in the relevant
jurisdiction, are difficult to predict. Any underfunding in relation to the Group’s pension plans and other long-
term employee benefit plans could be significantly higher than the amounts estimated as of September 30,
2021. In the event of significant deviations from the current assumptions and parameters, such underfunding
and the resulting funding requirements or direct payment obligations vis-a-vis pensioners could have a material
adverse effect on the Group’s business, assets, results of operations, financial condition and prospects, as could
the occurrence of any of the other events described above.

1.3.10 The Group’s insurance coverage may not be sufficient and insurance premiums may increase

The Group currently participates in the insurance framework of Daimler AG due to its historical ownership of
the Group. Through these arrangements, the Group has insurance coverage in place in relation to a number of
risks associated with its business activities, including general liability, product liability, property damage and
business interruption, cargo, cyber, credit and director and officer’s (“D&0”) insurance. The Group currently
intends to remain under the insurance framework of Daimler AG until the next expiration of the Daimler AG
policies, which will generally occur on December 31, 2021 (with the exception of cyber insurance coverage,
which the Group intends to maintain through Daimler AG at least through the end of 2022). Furthermore, as of
the Spin-off, members of the supervisory and management board of Daimler Truck AG and its subsidiaries will
no longer be part of Daimler AG’s D&O insurance. It is intended to have a separate D&O insurance policy in
place for the Group upon completion of the separation. At present, the Group plans to enter new insurance
contracts for similar levels of coverage as previously held under Daimler AG, with such coverage to generally
begin on January 1, 2022 (concurrent with the end of its prior coverage). There can, however, be no guarantee
that the Group will have agreed and signed such insurance contracts by that time at commercially attractive
conditions, either due to events within the Group or in the general insurance market.

The Group’s objective with respect to insurance is to minimize the risk of financial loss at a reasonable cost
and with appropriate deductibles and the Group believes that its insurance coverage is adequate for its
operations. However, because the Group’s insurance coverage is subject to exclusions and deductions, there
may be claims in respect of which the liability for damages and costs falls to the Group before being met or
reimbursed by any insurance underwriter. There may also be claims in excess of the Group’s insurance cover or
claims which are not covered by the insurance due to other policy limitations or exclusions or failure by the
insurer or the Group to comply with the terms of the policy. Furthermore, the Group may not be able to obtain
adequate insurance cover in the future on commercially acceptable terms, or at all.
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In addition, there are risks left intentionally uninsured based on the Group’s cost benefit analysis, and the
Group therefore has no insurance against such events.

Along with the occurrence of any of the other events described above, an inability to obtain insurance coverage
commercially similar to that presently covering the Group, the Group having to pay higher premiums for or
encountering restrictions on insurance coverage or the Group sustaining damages for which there is no or
insufficient insurance coverage could have a material adverse effect on the Group’s business, assets, results of
operations, financial condition and prospects.

1.3.11 The Group is exposed to tax risks, which could arise in particular as a result of tax audits or
past measures

Due to the global nature of its business, the Group is subject to income and other taxes in multiple
jurisdictions. Significant judgment and estimation is required in determining the Group’s provision for income,
sales, value-add and other taxes, including withholding taxes. In the ordinary course of the Group’s business,
there are various transactions and calculations, including, for example, intercompany transactions and cross-
jurisdictional transfer pricing and transactions with specific documentation requirements, for which the ultimate
tax determination or the timing of the tax effect is uncertain. Pursuant to transfer pricing rules that apply in
several jurisdictions and in relation to cross-border business relationships, related enterprises are obligated to
conduct any intercompany transactions on conditions which would also apply among unrelated third parties
concluding comparable agreements (arm’s length principle) and to provide sufficient documentation thereof.
The possibility that the tax authorities will challenge the Group’s compliance with applicable transfer pricing
rules cannot be ruled out. The Group is regularly audited and the Group’s tax calculations and interpretation of
laws are reviewed by tax authorities, who may disagree with the Group’s tax estimates or judgments. Although
the Group believes its tax estimates are reasonable, the final determination of any such tax audits or reviews
could differ from its tax provisions and accruals and such final determination could result in additional tax
liabilities and related interest payments, as well as in penalties and regulatory, administrative or other sanctions.

In addition, the Group is and may in the future become involved in proceedings with national or regional tax
authorities, including proceedings regarding cross-jurisdictional transfer pricing issues. While the Group
attempts to assess in advance the likelihood of any adverse judgments or outcomes to tax proceedings or
claims, it is difficult to predict final outcomes with any degree of certainty. The final determination of any tax
investigation, tax audit, tax review, tax litigation, and appeal of a tax authority’s decision or similar proceedings
may differ materially from the Group’s expectations and/or the estimate as reflected in the Group’s financial
statements. There can further be no assurance that current audits and reviews will not be extended to other tax
years or tax matters. In addition, changes in tax legislation or guidance could result in additional taxes and/or
affect the Group’s tax rate, the carrying value of deferred tax assets or its deferred tax liabilities.

In addition, certain entities of the Group were in the past or are currently part of fiscal unities, tax groups and
other tax consolidation schemes; in some cases, the fiscal unities, tax groups and other tax consolidation
schemes consisted of both entities of the Daimler Group and entities of the Group. It cannot be ruled out that
entities of the Group will be held liable for unpaid taxes of the members of such tax consolidation schemes
(including members outside of the Group) under statutory law or contract. Furthermore, should such tax
consolidation schemes not be accepted by the tax authorities and/or a tax court, taxes, interest and penalties
may be imposed against entities of the Group, and such liabilities may be substantial.

Furthermore, the Group may be subject to tax risks due to measures implemented in the period from 2018 to
2021 for the purpose of bundling the Cars & Vans and Trucks & Buses divisions. In the course of these
separation measures, a multitude of shares and assets were transferred and it cannot be ruled out that the
envisaged tax treatment of such measures will be challenged by the tax authorities and additional taxes, for
instance, income taxes, VAT, stamp duties or de-grouping charges, will be assessed and/or have to be paid.
Even if such additional taxes were assessed against and/or would be required to be paid by entities of the
Daimler Group, such additional taxes may, pursuant to a group separation agreement entered into by
Daimler AG and the Company on August 6, 2021 in notarized form (the “Group Separation Agreement”)
(Konzerntrennungsvertrag), have to at least partially be paid by the Group, to the extent they result from
measures that were undertaken to separate the Daimler Truck Business from the business of the remaining
Daimler Group.

The occurrence of any of the above events could have a material adverse effect on the Group’s business, assets,
results of operations, financial condition and prospects.
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14 Risks Related to the Group’s Separation from the Daimler Group

1.4.1  The Group has not previously operated as a stand-alone publicly listed company and may face
difficulties operating effectively and fully implementing its business strategy

The Group has previously not operated as a stand-alone publicly listed entity and it is uncertain how it will
perform as such. Following the Spin-off, the Group will be responsible for managing, among other things, all
of its administrative and employee arrangements, its legal affairs and its financial reporting requirements which
may result in significant additional expenditures and/or expose the Group to an increased risk of legal,
regulatory or civil costs or penalties. Significant changes may occur in the Group’s cost structure, management,
financing and business operations as a result of operating as a stand-alone publicly listed entity separate from
the Daimler Group. In addition, the Group’s funding costs could increase as a stand-alone entity.

Furthermore, the Group’s management has limited experience in operating its business as a stand-alone publicly
listed entity. The Group anticipates that its success in the endeavors to manage the aforesaid changes and, as a
result, a successful implementation of its business strategy, will depend substantially upon the ability of the
Group’s Management Board, senior management and other key employees to implement or adapt the necessary
structures, to supervise their functionality and to work in a cohesive manner.

The factors described above could have a material adverse effect on the Group’s business, assets, results of
operations, financial condition and prospects.

1.4.2  The separation from the Daimler Group may lead to the loss of business opportunities and
decreased purchasing power and result in a loss of synergies

As part of the Daimler Group, the Group was able to take advantage of the Daimler Group’s long-standing
reputation, creditworthiness, size and purchasing power in procuring goods, services and technology, such as
access to certain financial services, procurement networks, treasury and financing services, research and
development, information technology, intellectual property (including the Mercedes-Benz and other trademarks)
and other services. As a separate, stand-alone entity following the Spin-off, the Group may find it difficult or
costlier to access certain goods, services and technologies, for instance IT services. The Group may incur
higher costs due to a decline in purchasing scale if the Group is unable to continue to take advantage of the
Daimler Group’s goods, services and technology on the same or similar terms as prior to the Spin-off, or to
obtain other similar goods, services and technologies at prices or on terms as favorable as those obtained prior
to the Spin-off. Moreover, prior to the separation from the Daimler Group, the Group shared many common
parts and other goods with other members of the Daimler Group (e.g., common parts which were sold by the
Group and members of the Daimler Group under a common brand). For some parts and other goods, this may
no longer be possible following the separation. In addition, the Group will have to compete with the Daimler
Group for certain goods and services (including raw materials) as well as for qualified employees. The
operation as a separate Group could have a material adverse effect on the Group’s business, assets, results of
operations, financial condition and prospects.

1.4.3 The Group may not realize potential benefits from the separation of its business from the
Daimler Group’s other businesses

The Group may be unable to realize the potential benefits that it expects by separating from the Daimler Group.
These benefits include the Group’s ability to focus on its own strategic and operational plans, a more efficient
allocation of capital for the Group, a distinct investment identity allowing investors to evaluate the merits,
performance and future prospects of the Group separately from those of the Daimler Group, and a better
tailoring of internal procedures to the nature of the Group’s business and developing effective equity-based
compensation to achieve greater alignment of management interests with the Group’s business.

The Group may not achieve these and other anticipated benefits for a variety of reasons. Following the Spin-
off, the Group will not have access to the same scale of financial, managerial and professional resources from
which the Group has benefited in the past and will incur significant costs, which may be greater than those for
which the Group has planned, to replace these resources. In particular, some of the employees of the Daimler
Group who the Group expects to transfer to the Group upon the separation may decline to do so for any
number of reasons, including the smaller size of the Group compared to the Daimler Group, unresolved
compensation and benefit issues applicable to employees who transfer to the Group, the perception of more
limited career opportunities at the Group than at the Daimler Group, or the belief that the passenger car brands
are more prestigious than those of the Group’s truck and bus brands. In addition, the Group may fail to recruit
and hire new employees with the necessary skills. Either of these scenarios could leave the Group without the
expected managerial, professional and other skilled personnel in the areas of IT, treasury, tax, legal,
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sustainability and energy management, financial services and other critical functions that it needs to
successfully operate as an independent Group upon completion of the Spin-off.

In addition, the separation and Spin-off will require significant amounts of management’s time and effort,
which may divert management’s attention away from the Group’s business. Furthermore, certain costs and
liabilities that were otherwise less significant to the Daimler Group as a whole will be more significant to the
Group as a stand-alone publicly listed entity, the Group may be more susceptible to market fluctuations and
other adverse events than if it were still a part of the Daimler Group, and the Group’s business will be
significantly less diversified than the Daimler Group’s business prior to the separation. If the Group is unable to
achieve some or all of the benefits expected to result from the separation and the Spin-off, or if such benefits
are delayed, this could have a material adverse effect on the Group’s business, assets, results of operations,
financial condition and prospects.

1.4.4  Services to be provided by the Daimler Group to the Group based on the existing service
relationships may be insufficient to cover the Group’s needs as a stand-alone company and the
Group may be unable to subsequently replace the services provided by the Daimler Group after
the Spin-off without operational problems or additional cost

The Group has ongoing service relationships and agreements with the Daimler Group pursuant to which
Daimler Group has provided certain services to the Group in the past and will continue to provide such services
after the Spin-off. These services include, among others, financial services, IT, procurement, human resources,
accounting, sales, aftersales, and supply chain and production. The Group expects that it will be dependent on
these services, in particular the IT services provided by the Daimler Group, for the duration of the agreements
pursuant to which they will be provided.

It is possible that such ongoing service relationships and agreements will be insufficient to cover the Group’s
needs as a stand-alone company or that the agreements pursuant to which they are provided may contain terms
and conditions that are not favorable to the Group or not competitive with alternatives in the market. In
addition, failure by the Daimler Group to perform the services provided for under the service arrangements and
agreements may result in operational problems and increased costs to the Group. The services to be provided
by the Daimler Group after the Spin-off may not function as efficiently as they did prior to the Spin-off and the
Group may find it difficult to find a suitable alternative supplier of such services in a timely fashion or at all.
Moreover, following the expiration of these service agreements, the Group will need to be in a position to
ensure the continuation of the relevant services either by providing them itself or by finding alternative service
providers. Any failure to achieve this could result in higher costs than under the service agreements with the
Daimler Group. Any of the foregoing could have a material adverse effect on the Group’s business, assets,
results of operations, financial condition and prospects.

1.4.5  As the Group sets up its own information technology infrastructure and transitions the Group’s
data to its own systems, the Group could incur substantial additional costs and experience
temporary business interruptions

After the Spin-off, Daimler Group will continue to provide certain IT services to the Group, including
infrastructure, license and application services, some of which will be outsourced to third-party IT companies.
However, over time the Group will seek to provision its own independent IT services, either internally or
through third parties, in order to support its critical business functions. The Group may not be entirely
successful in effectively making this transition or in meeting its original timelines for completion of various
aspects of the transition, and any future solutions may incur higher implementation and running costs than the
current set-up. After the Spin-off, the Group’s IT resources could be strained due to a combination of
workplace restrictions resulting from the Covid-19 pandemic, lack of available IT personnel and the multiple
large-scale, complex projects involved in the transition running simultaneously. See also “1.4.3 The Group may
not realize potential benefits from the separation of its business from the Daimler Groups other businesses.”
Moreover, aspects of the transition could result in disruptions to critical business functions of the Group and
expose it to heightened risks, including to data loss and cyberattacks. Any failure to avoid operational
interruptions during the implementation of the new systems and replacing parts of the Daimler Group’s IT
services, or any failure to implement the new systems and replace the Daimler Group’s services effectively and
efficiently, could disrupt the Group’s business and lead to liability towards third parties which could have a
material adverse effect on the Group’s business, assets, results of operations and prospects. See also “1.2.4 The
Group's operations, products and services rely on complex information technology systems and networks that
are subject to the risk of disruption, including as a result of security breaches and cyber attacks” and “1.4.7
The Group may face difficulties in meeting treasury and finance requirements, including managing liquidity and
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financing risks, foreign currency exchange rate risks, interest rate risks and credit risks, in particular as a
result of the Group'’s historical dependency on services from Daimler AG.”

1.4.6 The Group may encounter higher costs and other difficulties when creating its own financing
structure and financing arrangements

The Group is exposed to risks associated with developing and implementing its own financing structure and
arrangements separate from those of Daimler AG. As the Group was formerly a fully integrated part of the
Daimler AG financing structure, it relied to a significant extent on Daimler AG for certain financing resources,
including guarantees and other financing support. On August 6, 2021, Daimler Truck Holding AG (as guarantor
upon the Demerger Transactions Effective Date) and Daimler Truck AG (as borrower and guarantor) and
further subsidiaries of the Group entered into the EUR 18 Billion Credit Facilities Agreement which includes
the Bridge Facility of EUR 13 billion and the multicurrency Revolving Credit Facility amounting to
EUR 5 billion. As a stand-alone publicly listed company following the Spin-off, the Group intends to obtain
further financing from banks and from the capital markets in the future. The Group also intends to offer,
through finance subsidiaries, senior unsecured notes guaranteed by Daimler Truck Holding AG and Daimler
Truck AG and denominated in U.S. dollars, Canadian dollars and/or Euros across a market standard range of
maturities in an aggregate principal amount of up to approximately the amount of the Bridge Facility (the Bond
Offerings). To the extent the Bond Offerings are successfully completed, the Bridge Facility will either be
mandatorily prepaid or cancelled in an amount equal to 90% of the available net proceeds received from the
Bond Offerings by the Group. The Bond Offerings may be launched, subject to market conditions, at any time,
including before or after the Demerger Transactions Effective Date. Furthermore, post-separation, the Group
may face increased costs of and fewer opportunities for financing, reduced credit availability, higher costs of
follow-on financing, and higher refinancing costs, due, among other reasons, to potentially lower issuing
volumes and its relatively new presence in these markets. Moreover, the Group will no longer have the
potential benefit of guarantees or other credit support from Daimler AG for new financings. All of these may
impact the ability of the Group to establish or maintain an attractive credit rating. The materialization of any of
the above factors could have a material adverse effect on the Group’s business, assets, results of operations,
financial condition and prospects.

147 The Group may face difficulties in meeting treasury and finance requirements, including
managing liquidity and financing risks, foreign currency exchange rate risks, interest rate risks
and credit risks, in particular as a result of the Group’s historical dependency on services from
Daimler AG

Given the various services provided or to be provided by Daimler AG to the Group in the past and going
forward, particularly those related to information technology and applications for treasury processes, the Group
faces the risk that some or all of the applications may temporarily become non-operational and/or inaccessible
for reasons beyond the control of the Group, including a shortage of qualified personnel. As a result, the
execution and processing of financial transactions, payments or other treasury operations could be disrupted,
causing difficulties in managing liquidity and financing risks, foreign currency exchange rate risks, interest rate
risks and credit risks. Furthermore, this could translate into difficulties to satisfy other financial requirements,
such as regulatory reporting (e.g., in connection with the European Market Infrastructure Regulation).

The separation of the businesses between Daimler AG and the Group may also result in adverse scale effects
regarding general and administrative expenses and system and maintenance costs for treasury systems,
applications and processes. In addition, there remain transitional risks, for the period between the Demerger
Transactions Effective Date and the Group’s full implementation of its own treasury and finance functions. See
also “1.4.6 The Group may encounter higher costs and other difficulties when creating its own financing
structure and financing arrangements.” Any of the foregoing could have a material adverse effect on the
Group’s business, assets, results of operations, financial condition and prospects.

1.4.8 The Group’s combined financial statements are based on management judgements and a series
of assumptions and estimates that may prove inaccurate and not necessarily representative of the
results the Group would have achieved or will achieve as a stand-alone publicly listed company

The Group has not previously operated as a stand-alone company. Accordingly, the combined financial
statements of the Daimler Truck Business prepared by Daimler AG and Daimler Truck AG in accordance with
IFRS as adopted by the European Union as of and for the fiscal years ended December 31, 2020, 2019 and
2018 (the “Audited Combined Financial Statements”) and the unaudited condensed interim combined
financial statements of the Daimler Truck Business as of and for the nine months ended September 30, 2021
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(the “Unaudited Condensed Interim Combined Financial Statements”, and, together with the Audited
Combined Financial Statements, the “Combined Financial Statements”) of the Daimler Truck Business have
been prepared on a carve-out basis from the IFRS consolidated financial statements of Daimler AG using
historical results of operations, assets and liabilities attributable to the Daimler Truck Business based on the
legal reorganization up until the Spin-off (i.e., the Phase 1 Transactions), include allocations of income and
expenses from the Daimler Group for the periods presented, and exclude activities that will transfer to the
Daimler Truck Group after the Spin-off (i.e., the Phase 2 Transactions). The Combined Financial Statements
therefore may not be indicative of future performance of the Group and do not necessarily reflect what its net
assets, financial position, results of operations, capital structure and cash flows would have been had the
Daimler Truck Business operated as an independent stand-alone group during the periods presented.

In addition, in preparing the Combined Financial Statements, additional assumptions and estimates were made,
including, in particular, in connection with the attribution of assets and liabilities for operations to be
transferred, the allocation of expenses for services provided by remaining Daimler Group companies and the
income taxes calculated applying the separate tax return approach. These assumptions and related estimates
affect the amounts and the reporting of recognized assets and liabilities, income and expenses and contingent
liabilities. The actual amounts may vary from these estimates.

1.49 The Group may be subject to claims under the German Transformation Act as a consequence of
the Spin-off and the Hive-down (so called continued liability (Nachhaftung) and right of
creditors to request security)

The Group’s separation from the Daimler Group was partly realized by way of a spin-off and a hive-down
under the German Transformation Act (Umwandlungsgesetz). According to section 133 para. 1 and 3 of the
German Transformation Act (Umwandlungsgesetz), the Group may be held liable by creditors of Daimler AG
who may be able to enforce certain claims that were constituted prior to the effectiveness of the Spin-off and
the Hive-down, respectively, against the Group. Pursuant to such provisions, the Company is jointly and
severally liable with Daimler AG for any liabilities of Daimler AG that were constituted prior to the
effectiveness of the Spin-off and the Hive-down, respectively, if such liabilities fall due within five years, or in
case of retirement benefit obligations under the German Company Pension Act (Betriebsrentengesetz) 10 years,
from publication of the Spin-off and the Hive-down, respectively, in the commercial register of Daimler AG. In
the Demerger and Hive-down Agreement concluded between Daimler AG and the Company, Daimler AG
agreed to indemnify the Company against any liabilities or obligations that remained with Daimler AG in the
event that relevant claims are asserted against the Company. Should Daimler AG not satisfy its obligations to
indemnify the Company, this could have a material adverse effect on the Group’s business, financial condition
and results of operations or prospects. Furthermore, creditors of the Company could request the Company to
provide security to the extent such creditors cannot obtain satisfaction of their claims and can demonstrate
probable cause that the fulfillment of their claims will be jeopardized by the Spin-off and the Hive-down,
respectively, pursuant to sections 125 sentence 1, 22, 133 para. 1 sentence 2 of the German Transformation Act
(Umwandlungsgesetz).

1.4.10 The Phase 2 Transactions planned to occur after the Spin-off are subject to a variety of
regulatory approvals, which could delay or prevent their completion entirely

As of the date of this Prospectus, the implementation of the Phase 2 Transactions remains subject to certain
completion conditions, which comprise the receipt of the relevant merger control clearances in the European
Union and the competent merger control authorities in Morocco, North Macedonia, Serbia, South Africa,
Taiwan, Turkey and Ukraine. Furthermore, a merger control notification has been submitted to the Argentinian
competition authority although clearance by the Argentinian competition authority is not currently a condition
precedent for the implementation of the Phase 2 Transactions. In Egypt currently a non-suspensory post-closing
filing is required. The Egyptian merger control regime is about to change with an envisaged switch to a pre-
closing regime which could apply to the Phase 2 Transactions.

The various countries’ antitrust regulators may not approve certain or all of the Phase 2 Transactions on a
timely basis or at all. A significant delay in obtaining the required regulatory approvals could reduce the
anticipated benefits of the Group’s separation from the Daimler Group.

In connection with their review processes, antitrust regulators may impose terms, conditions or undertakings to
address any potential antitrust concerns, including requiring the sale, divestiture, license or other disposition of
properties or other assets of either the Company or the Group. Any such actions could require the Group to
incur significant costs. If conditions imposed for regulatory approval require the divestiture of portions of the
Group, satisfying such conditions could significantly reduce the anticipated benefits of the Group’s separation
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from the Daimler Group. Furthermore, the Group may not be able to effect required divestitures or other
commitments in a timely manner or at all, or on economically viable terms. Failure to satisfy such terms,
conditions or undertakings could result in certain or all of the Phase 2 Transactions not being completed.

Delays in obtaining, or an inability to obtain, all required approvals to complete the Phase 2 Transactions, or
any conditions imposed by regulators, in particular divestiture actions or other commitments, could have a
material adverse effect on the business, assets, results of operations, financial condition and prospects of the
Group.

1.4.11 The Group’s right to use the trademarks “Mercedes-Benz”, “Mercedes-Benz Star” and certain
patents, trademarks and domain names of Daimler AG depends on the existence of Intellectual
Property licensing agreements

The Group has concluded various intellectual property (“IP”) agreements regarding the allocation of
trademarks, patents and domain names that will become effective in the course of the separation of the trucks
and buses business from the cars and vans business of Daimler AG. The IP agreements comprise purchase and
transfer agreements with Daimler AG on the trademarks “DAIMLER”, “CHARTERWAY”, “FLEETBOARD”
and “DISPOPILOT” and a patent portfolio as well as certain license agreements with Daimler Brand & IP
Management GmbH & Co KG. Based on a master license agreement with Daimler AG, Daimler Brand & IP
Management GmbH & Co. KG acts as the licensor within the Daimler Group for the IP licensed to Daimler
Truck AG in such agreements. Daimler AG accedes to Daimler Brand & IP Management GmbH & Co. KG’s
obligations under the license agreements by an assumption of debt.

Under a trademark licensing and domain usage agreement (the “Trademark Licensing and Domain Usage
Agreement Mercedes-Benz”), Daimler Truck AG receives the right to use the trademark families “Mercedes-
Benz” and “Mercedes-Benz Star” as well as certain domain names relevant for Daimler Truck AG’s business
and comprising the element “Mercedes-Benz” free of charge to develop, produce and distribute products as
well as provide services relating to commercial vehicles and buses with a maximum permissible gross weight
equal to or exceeding 7.49 tons in certain business lines, infer alia, commercial vehicles and buses, its chassis
and engines and other technical drives, including their parts, assemblies and vehicle spare parts and banking
and insurance transactions, financial and payment services and insurance brokerage (the “Field”). According to
a further trademark licensing agreement (the “Trademark Licensing Agreement Multi-Use”), Daimler
Truck AG receives the right to use various “multi-use trademarks”, i.e., trademarks used by both Daimler AG’s
cars and vans divisions and the Group’s trucks and bus divisions in the Field for no consideration. Under a
separate royalty-based patent licensing agreement (the “Patent Licensing Agreement”), Daimler Truck AG
receives a right to use the patent portfolio of Daimler AG existing as of November 30, 2021 for the
development, production, marketing, sale and further use of products in Daimler Truck AG’s business area.

The Trademark Licensing and Domain Usage Agreement Mercedes-Benz and the Trademark Licensing
Agreement Multi-Use have an indefinite term and cannot be terminated ordinarily. They may, however, be
terminated by the licensor for good cause, which includes a third party acquiring control over Daimler
Truck AG, an attack by Daimler Truck AG on the licensed rights, a substantial and permanent impairment or
threat on the distinctive character or repute of the licensed rights, usage outside the Field and a lasting breach
of the quality requirements. Either party may terminate the agreements e.g., in case of serious breaches of duty
and in the event of payment difficulties and financial collapse of the respective other party. Termination first
requires an escalation process, which includes the request to remedy the respective breach of the agreement and
efforts to find an amicable settlement of the breach by a member of the highest management level of each
party. Upon termination or adjustment of the Trademark Licensing and Domain Usage Agreement Mercedes-
Benz and the Trademark Licensing Agreement Multi-Use, Daimler Truck AG has certain transitional rights to
(i) continue production under the licensed trademarks and domain names for one year, (ii) distribute products
already produced and offer services aimed at vehicle distribution for one further year, (iii) distribute
replacement parts for five years (Trademark Licensing Agreement Multi-Use) or 15 years (Trademark
Licensing and Domain Usage Agreement Mercedes-Benz), respectively, and (iv) use the licensed domain names
for one year. Notwithstanding the transitional rights and whether they are sufficient to re-brand relevant
products and services, any termination of the Trademark Licensing Agreement Multi-Use and Trademark
Licensing and Domain Usage Agreement Mercedes-Benz and the resulting loss of the right to use the
“Mercedes-Benz”, “Mercedes-Benz Star” trademarks and domain names, and further “multi-use trademarks”
(or a termination of the Patent Licensing Agreement for good cause which does not provide for any transitional
rights) could have a material adverse effect on the business, assets, results of operations, financial condition and
prospects of the Group.
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1.5 Risks Related to the Group’s Shareholder Structure

1.5.1 The Existing Shareholder will retain a substantial shareholding in the Company following
effectiveness of the Demerger Transactions and will be able to exercise a corresponding
influence, and the interests of the Existing Shareholder could come into conflict with the
interests of other investors

Upon effectiveness of the Demerger Transactions, Daimler AG and Daimler Grund will directly hold 28.43%
and 6.57% of the Shares, respectively, while the remaining 65% of the Shares will be held by the shareholders
of Daimler AG.

On August 6, 2021, Daimler AG, Daimler Grund and the Company entered into a deconsolidation agreement in
notarized form (the “Deconsolidation Agreement”). The Deconsolidation Agreement basically stipulates an
obligation of Daimler AG and Daimler Grund towards the Company not to exercise their voting rights in the
election of two of the 10 members of the Company’s Supervisory Board to be elected by the shareholders. In
addition, Daimler AG and Daimler Grund shall not exercise their voting rights in decisions on an early re-
election, the election of substitute members and the dismissal of such Supervisory Board members in whose
original election they did not exercise their voting rights. The Deconsolidation Agreement is valid until the end
of the fifth annual general meeting of the Company following the annual general meeting of the Company in
2022. If the Deconsolidation Agreement is not ordinarily terminated until no later than six months prior to its
expiry, it will in each case be extended until the end of the fifth annual general meeting following the
termination of the Deconsolidation Agreement that would otherwise have occurred. During these fixed terms,
the Deconsolidation Agreement can only be terminated for good cause. The Deconsolidation Agreement
automatically terminates if the aggregated direct and indirect shareholdings of Daimler AG in the Company fall
below 20% of the share capital of the Company, subject to the condition precedent that all merger and
investment control regulations have been complied with.

Prior to the indirect transfer of 5.0% of the Shares by Daimler AG to Daimler Pension Trust e.V. which is
intended to take place prior to the first general meeting of the Company, on matters not covered by the
Deconsolidation Agreement or, if the Deconsolidation Agreement is terminated, Daimler AG may, depending
on the sharcholder presence at the general meeting of the Company, be in a position to control the resolutions
passed by the general meeting of the Company with a simple majority of the votes cast or the represented share
capital. Such resolutions comprise, among others, resolutions on the election of the members of the supervisory
board to be elected by the shareholders (subject to the respective restrictions agreed in the Deconsolidation
Agreement) and on the appropriation of profits. In addition, as long as Daimler AG holds more than 25% of the
shares represented at the Company’s general meeting, Daimler AG will be able to prevent resolutions from
being adopted at the general meeting of the Company which require a qualified majority of at least 75% of the
votes cast and/or the represented share capital. This may include, among others, structural measures (e.g.,
approval of enterprise, merger, spin-off or other major agreements) and the dismissal of a member of the
supervisory board elected by the shareholders (subject to the respective restrictions agreed in the
Deconsolidation Agreement). In connection with the exercise of its voting rights in the Company’s general
meeting and/or the exercise of its contractual rights under agreements entered into with the Company or its
subsidiaries, the interests of Daimler AG may be in conflict with the interests of other shareholders and/or the
Company.

1.5.2 Membership of the same individuals on boards of the Company and of the Daimler Group as
well as other relationships with the Daimler Group or companies of the Daimler Group may
result in conflicts of interest

The three members of the Company’s supervisory board (the “Supervisory Board), who are members of the
Supervisory Board as of the date of this Prospectus, but who will resign from office upon the Demerger
Transactions Effective Date, are employees of entities of the Daimler Group. Mr. Martin Daum, the Chief
Executive Officer of the Company, is, as of the date of this Prospectus, also a member of the management
board of Daimler AG, but will resign from the management board of Daimler AG by the Demerger
Transactions Effective Date. The composition of the Supervisory Board will change upon the Demerger
Transactions Effective Date. Ms. Renata Jungo Briingger and Mr. Harald Wilhelm, who will become members
of the Supervisory Board upon the Demerger Transactions Effective Date, are also members of the management
board of Daimler AG. Further, Mr. Michael Brecht and Mr. Roman Zitzelsberger, who will become members of
the Supervisory Board upon the Demerger Transactions Effective Date, are also members of the supervisory
board of Daimler AG.
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Since the interests of Daimler AG (or other companies of the Daimler Group) and the Company do not
necessarily always coincide, the aforementioned dual mandates and other relationships of board members of the
Company with Daimler AG (or other companies of the Daimler Group) may in the future potentially result in
conflicts of interest for the respective board members.

1.6 Risks Related to the Shares and the Admission to Trading

1.6.1  Substantial sales of the Company’s Shares, which may occur in connection with the Spin-off,
could cause the price of the Shares to decline

Following the effectiveness of the Spin-off and the start of trading of the Company’s Shares, a significant
number of these shares could be sold and the price of the Shares in the Company could accordingly experience
a sharp decline. Such a decline in the price of shares could be due to shareholders selling their shares in the
Company because they do not wish to invest in the activities which have been spun off and new investors
refrain from buying the Company’s Shares in the same volume, for example because the Company does not yet
have a history as an independent company. For example, there can be no certainty that the Shares of the
Company will be included in the same share indexes (e.g., DAX from which the Shares of the Company will
exit after the first day of trading) as those which currently include the shares of Daimler AG (e.g. DAX). This
means that shareholders who, in accordance with their investment guidelines, investment risk profiles or for
other reasons, can only invest in shares in a certain index which currently includes Daimler AG are required to
sell their Shares in the Company after they are listed.

In light of the foregoing, it is not unlikely that considerable selling pressure will develop immediately after the
Shares are admitted to trading and that the Share price will materially decline as a result.

On August 6, 2021, Daimler AG and the Company entered into a Group Separation Agreement
(Konzerntrennungsvertrag) which provides for a so-called lock-up agreement pursuant to which Daimler AG
undertakes vis-a-vis the Company not to dispose of any of the Shares in the Company held directly or
indirectly by Daimler AG at the time of the consummation of the Demerger and Hive-down Agreement without
the prior consent of the Company until the end of the day that is 36 months after the first day on which the
Shares in the Company are traded on the Frankfurt Stock Exchange (the “GSA Lock-Up Period”). After
expiry of twelve months following the Admission to Trading, the GSA Lock-Up Period does not prevent a
disposal—other than vis-a-vis a direct competitor of the Company—if, in the opinion of the management board
of Daimler AG, such a disposal is necessary for the purposes of prudent and conscientious management
(section 93 para. 1 German Stock Corporation Act (dktiengesetz)), taking into account the economic and
strategic considerations applying at the relevant time. However, in case such lock-up is waived or following the
end of the GSA Lock-Up Period, Daimler AG may also sell, or announce to sell, the Shares it holds in the
Company and thereby affect the price of the Company’s Shares negatively.

1.6.2 The Company’s Shares have previously not been publicly listed, and an active and liquid market
for the Company’s Shares may not develop or be maintained

Prior to the admission to trading to the regulated market (Regulierter Markt) of the Frankfurt Stock Exchange
(Frankfurter Wertpapierborse) (the “Frankfurt Stock Exchange”) with simultaneous admission to the sub-
segment of the regulated market with additional post-admission obligations (Prime Standard) of the Frankfurt
Stock Exchange (Frankfurter Wertpapierbérse) (the “Admission to Trading”) of 50,000 existing ordinary
registered shares with no-par value (auf den Namen lautende Stiickaktien) (the “Existing Shares”) and
822,901,882 newly issued ordinary registered shares with no-par value (auf den Namen lautende Stiickaktien)
from capital increases against contribution in kind resolved upon by an extraordinary general meeting of the
Company on November 5, 2021 (the “New Shares”, together with the Existing Shares, the “Shares”), there
was no public trading market for the Company’s Shares. As a consequence, an active and liquid trading market
may not develop or continue after the Admission to Trading and the share price could decline. Investors may
not be in a position to sell their Shares quickly or at the market price if there is no active trading in the Shares.

1.6.3  The combined value of the Company’s Shares and the Daimler AG shares following the Spin-off
may not equal or exceed the value of Daimler AG shares prior to the Spin-off

Following the Spin-off, the shares of Daimler AG will continue to be listed and will trade as of the trading day
following the entry into effect of the Spin-off, taking into account the Spin-off. The total of the Daimler AG
share price after the Spin-off and the share price of the Company’s Shares allocated to Daimler AG
shareholders in accordance with the allocation ratio may not be equal to or higher than the Daimler AG share
price prior to the Spin-off. Until the market has fully priced the business of the Daimler AG Group, excluding
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the business of the Company and also priced the business of the Company as an independent company, the
shares in the Company and Daimler AG may be subject to significant fluctuations, and this could have a
material adverse effect on an investment in the shares of the Company.

1.6.4 The market price and trading volume of the Company’s shares may fluctuate significantly and
could decline following the Admission to Trading, and investors could lose some or all of their
investment

The trading volume and price of the Company’s shares may fluctuate significantly. The share price is
determined by the supply of and demand for the Shares and may not necessarily reflect the fair value of the
Company. The share price may decline substantially as a result of substantial sales of the Company’s shares in
connection with the Spin-off, as further discussed above under “1.6.1 Substantial sales of the Company’s shares
may occur in connection with the spin-off, which could cause the price of the Shares to decline.” Other factors
that could negatively affect the share price or result in fluctuations in the price or trading volume of the shares
include, for example, ad hoc developments, changes in profit forecasts or estimates, fluctuations in the Group’s
actual or projected operating results, variations in quarterly results, failure to meet securities analysts’
expectations, the contents of published research reports about the Company or the Group or the industry
segments or securities analysts failing or ceasing to cover the Company or the Group following the Spin-off,
actions by institutional shareholders and general market conditions or special factors influencing companies in
the industry in general. Fluctuations in the equity markets could also cause the share price to decline, though
such general fluctuations may not necessarily have any particular basis in the Group’s business, assets, results
of operations, financial condition and prospects. The price at which the shares will be traded following the
Admission to Trading could decline.

1.6.5 The payment of future dividends will depend, among other things, on the Group’s results of
operations, financial and investment needs and the availability of distributable reserves

In accordance with the German Stock Corporation Act, the general meeting of the Company decides on the
payment of dividends on the recommendation of the management board and the supervisory board. The
Company’s ability to distribute dividends in the future will, among other things, depend on the Group’s ability
to generate profits, its results of operations and financing and investment needs, as well as the availability of
distributable profits or distributable reserves. The decision on the payment of dividends is based on the balance
sheet profit, as determined for the Company on a standalone basis in accordance with the German Commercial
Code (Handelsgesetzbuch) and the German Stock Corporation Act (4ktiengesetz). In order to determine the
balance sheet profit available for distribution, the annual financial profit or loss must be adjusted with the
profit/loss carry forward from the previous year as well as any withdrawals or contributions made to the
reserves. The Company can make no predictions as to the size of future profits available for distribution, or
whether distributable profits will be achieved at all, and hence it cannot guarantee that dividends will be paid in
the future.

1.6.6 The Company is a holding company with no material business operations of its own and relies
on operating subsidiaries to provide the Company with the funds required to meet its financial
obligations and make dividend payments

The Company is a holding company with no material business operations of its own. The principal assets of the
Company are its direct and indirect equity interests in its operating subsidiaries. As a result, the Company is
dependent on these subsidiaries in order to generate the funds required to meet the Company’s financial
obligations and make dividend payments, if any.

The ability of the Company’s subsidiaries to make distributions and other payments to the Company depends
on the subsidiaries’ earnings and is subject to various contractual and statutory limitations. The amount and
timing of such distributions depend on the laws of the operating companies’ respective jurisdictions and such
distributions may not arrive in time for the dividend payments of the Company and the Company would have
to draw on its reserves to pre-fund dividend payments. The transfer of profits may be limited where minority
interests of third parties exist in subsidiaries and affiliates and where such minorities must approve the approval
of annual accounts and the distribution of profits to shareholders. As a (direct or indirect) shareholder in its
subsidiaries, the Company’s right to receive assets upon liquidation or reorganization of such subsidiaries will
be effectively subordinated to the claims of the subsidiaries’ respective creditors. Even if the Company is
recognized as a creditor of its subsidiaries, the Company’s claims will still be subordinated to any security
interests that are senior to the Company’s claims.
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If the Company does not receive sufficient distributions and other payments from its direct and indirect
subsidiaries at all or in time, it may be unable to meet its financial obligations and to make dividend payments.

1.6.7 The Company will face additional administrative requirements and incur higher ongoing costs as
a result of its operation as an independent publicly listed company

After the Spin-off, the Company will for the first time be subject to the legal requirements for German stock
corporations listed on the regulated market of a public exchange and the German Federal Financial Supervisory
Authority (Bundesanstalt  fiir ~Finanzdienstleistungsaufsicht), the German Securities Trading Act
(Wertpapierhandelsgesetz) and the Market Abuse Regulation. These requirements include periodic financial
reporting and other public disclosures of information (including those required by the stock exchange listing
authorities), regular calls and meetings with securities and industry analysts, and other required disclosures.

The Group’s accounting, controlling and legal or other corporate administrative functions may not be capable
of responding to these additional requirements without difficulties and inefficiencies that cause it to incur
significant additional expenditures and/or expose it to legal, regulatory or civil costs or penalties. Furthermore,
the preparation, convening and conduct of general meetings and the Company’s regular communications with
shareholders and potential investors will entail substantially greater expenses.

The Group’s management may also need to devote time and other resources to these additional requirements
that it could have otherwise devoted to other aspects of managing its operations, and these additional
requirements could also entail substantially increased time commitments and costs for the accounting,
controlling, legal and investor relations departments and other Group administrative functions. In addition, the
Group may be required to hire additional employees or engage outside consultants to comply with such
requirements, which could increase the Group’s costs and expenses.

Any inability of the Company’s administrative functions to handle the additional demands placed on it by
becoming a company with listed shares, as well as any costs resulting therefrom, may have a material adverse
effect on the Group’s business, assets, results of operations, financial condition and prospects.

1.6.8  Future offerings of equity or equity-linked debt securities may adversely affect the market price
of the Company’s Shares

In the future, the Group may seek to raise capital through offerings of equity or debt securities (potentially
including convertible debt securities). An issuance of additional equity securities or securities with rights to
convert into equity could have a material adverse effect on the market price of the Company’s Shares and
would dilute the economic position and voting rights of existing shareholders if made without granting
subscription rights to existing shareholders. Because the timing and nature of any future offering would depend
on market conditions at the time of such an offering, the Group cannot predict or estimate the amount, timing
or nature of future offerings. Thus, holders of shares bear the risk of future offerings reducing the market price
of the shares and/or diluting their shareholdings in the Company. In addition, the acquisition of other
companies or investments in companies in exchange for newly issued shares of the Company, as well as the
exercise of stock options by the Group’s employees in the context of future stock option programs or the
issuance of new shares to employees in the context of employee equity programs, such as restricted stock or
employee stock participation programs could lead to such dilution. Any additional offering of shares by the
Company, or the public perception that an offering may occur, could also have a material adverse impact on, or
increase the volatility of, the market price of the Company’s Shares.

Upon effectiveness of the Demerger Transactions, Daimler AG and Daimler Grund will directly hold 28.43%
and 6.57%, respectively, of the Shares, while the remaining 65% of the Shares will be held by the shareholders
of Daimler AG. In the event that Daimler AG and Daimler Grund do not participate in a capital increase
undertaken by the Company in the future, this could limit the Group’s efforts to raise new capital and may have
a material adverse effect on the Group’s competitive position, and on the Group’s business, assets, results of
operations, financial condition and prospects.

1.6.9  Shareholders from outside the Eurozone may be subject to foreign currency exchange rate risk

The Company’s Shares are, and any dividends to be paid in respect of them will be, denominated in Euro. An
investment in the Company’s Shares by an investor whose principal currency is not the Euro exposes the
investor to foreign currency exchange rate risk. Any depreciation of the Euro in relation to an investor’s
principal currency will reduce the investor’s value of the investment in the Company’s Shares or any dividends
in relation to such currency.
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1.6.10 Shareholders outside of Germany may not be able to participate in future rights offerings

Under German corporate law, shareholders generally have subscription rights (Bezugsrechte) relating to any
shares issued in a capital increase, or convertible bonds or bonds with warrants, in proportion to their
shareholding, subject to certain exceptions which allow for an exclusion of preemptive rights. Due to
restrictions in other jurisdictions, including the United States, shareholders outside of Germany may be
prohibited, under applicable law, or excluded under the terms of the capital measure, from participating in
future capital measures or such participation may be difficult. In addition, sharecholders may not be able to
participate in potential future capital measures if they do not have the funds necessary to subscribe for new
securities or if the subscription rights are excluded. This could result in dilution of those shareholders’
proportionate interests in the Company. Open market purchases to counteract such dilution could be on terms
less favorable than those offered to other shareholders in connection with such a capital increase.
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2 GENERAL INFORMATION
2.1 General Information regarding this Prospectus
2.1.1 Responsibility for the Content of this Prospectus

Daimler Truck Holding AG, a stock corporation governed by German law, with its registered office in Stuttgart
and its registered business address at Fasanenweg 10, 70771 Leinfelden-Echterdingen, registered with the
commercial register (Handelsregister) of the local court (Amtsgericht) of Stuttgart under HRB 778600,
telephone +49 711 8485 0, and BNP PARIBAS S.A., 16, boulevard des Italiens, 75009 Paris, France (“BNP
PARIBAS”), Citigroup Global Markets Europe AG, Reuterweg 16, 60323 Frankfurt am Main, Germany
(“Citigroup”) and Goldman Sachs Bank Europe SE, Taunusanlage 9-10, 60329 Frankfurt am Main, Germany
(“Goldman Sachs Bank Europe SE”; and, together with BNP PARIBAS and Citigroup, the “Listing Agents”)
acting as financial advisors and Listing Agents, and Deutsche Bank Aktiengesellschaft, Taunusanlage 12, 60325
Frankfurt am Main, Germany (“Deutsche Bank™) and J.P. Morgan AG, Taunustor 1, TaunusTurm, 60310
Frankfurt am Main, Germany (“J.P. Morgan”) acting as financial advisors (Deutsche Bank and J.P. Morgan
together, the “Financial Advisors”) and Joh. Berenberg, Gossler & Co. KG, Neuer Jungfernstieg 20, 20354
Hamburg, Germany (“Berenberg”), BofA Securities Europe SA, 51 rue La Boétie, 75008 Paris, France (“BofA
Securities”) and Landesbank Baden-Wiirttemberg, Am Hauptbahnhof 2, 70173 Stuttgart, Germany
(“Landesbank Baden-Wiirttemberg”), acting as co-advisors (the “Co-Advisors”, and, together with the
Financial Advisors and the Listing Agents, the “Banks”), assume responsibility for the content of this
Prospectus pursuant to section 8 of the German Securities Prospectus Act (Wertpapierprospektgesetz), as well
as article 11 para. 1 of the Prospectus Regulation and declare that the information contained in this Prospectus
is, to best of their knowledge, in accordance with the facts and that the Prospectus makes no omissions likely to
affects its import.

2.1.2  Competent Authority Approval

This Prospectus has been approved on November 26, 2021 in accordance with Art. 20 para. 2 of the Prospectus
Regulation by the German Federal Financial Supervisory  Authority  (Bundesanstalt  fiir
Finanzdienstleistungsaufsicht, the “BaFin”), Marie Curie StraBle 24-28, 60439 Frankfurt am Main, Germany
(telephone: +49 228 4108 0; website: www.bafin.de), as competent authority under the Prospectus Regulation.
The BaFin only approves this Prospectus as meeting the standards of completeness, comprehensibility and
consistency imposed by the Prospectus Regulation and such approval should not be considered as an
endorsement of the Company or its Shares. Investors should make their own assessment as to the suitability of
investing in the Shares of the Company.

2.1.3  Company’s Legal Entity Identifier (LEI) and website
The Company’s LEI is: 529900PW78JIYOUBSR24.

The Company’s website is (www.daimlertruck.com). Information contained on the Company’s website is not
incorporated by reference in this Prospectus and does not form part of this Prospectus.

2.14 General disclaimers

If any claims are asserted before a court of law based on the information contained in this Prospectus, the
investor appearing as plaintiff may have to bear the costs of translating this Prospectus prior to the
commencement of the court proceedings pursuant to the national legislation of the member states of the
European Economic Area.

Prospective investors should read the entire document and, in particular, the section headed “Risk Factors”,
when considering an investment in the Company.

Neither the delivery of this Prospectus nor any sale made hereunder shall under any circumstances imply that
there has been no change in the Group’s affairs or that the information set forth in this Prospectus is correct as
of any date subsequent to the date hereof.

Neither the Company nor the Banks are required by law to update this Prospectus subsequent to the date
hereof, except in accordance with Article 23 of the Prospectus Regulation, which stipulates that every
significant new factor, material mistake, or material inaccuracy relating to the information included in a
prospectus which may affect the assessment of the securities and which arises or is noted between the time
when the prospectus is approved and the closing of the offer period or the time when trading on a regulated
market begins, whichever occurs later, shall be mentioned in a supplement to the prospectus without undue
delay.
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2.2 Subject Matter of this Prospectus

This Prospectus relates to the admission to trading to the regulated market (Regulierter Markt) of the Frankfurt
Stock Exchange (Frankfurter Wertpapierbérse) (the “Frankfurt Stock Exchange”) with simultaneous
admission to the sub-segment of the regulated market with additional post-admission obligations (Prime
Standard) of the Frankfurt Stock Exchange (Frankfurter Wertpapierborse) (the “Admission to Trading”) of
50,000 existing ordinary registered shares with no-par value (auf den Namen lautende Stiickaktien) (the
“Existing Shares”) and 822,901,882 newly issued ordinary registered shares with no-par value (auf den Namen
lautende Stiickaktien) from capital increases against contribution in kind resolved upon by an extraordinary
general meeting of the Company on November 5, 2021 (the “New Shares”, together with the Existing Shares,
the “Shares”). Each Existing Share represents a notional share of EUR 1.00 in the Company’s share capital per
no-par value share and carries full dividend rights as of March 25, 2021 (with International Securities
Identification Number (“ISIN”): DEOOODTRO0013). Each New Share represents a notional share of EUR 1.00 in
the Company’s share capital per no-par value share and carries full dividend rights as of January 1, 2022 (with
ISIN: DEOOODTROCKS). The Company’s Legal Entity Identifier (“LEI”) is 529900PW78JIYOUBSR24 and its
business address is at Fasanenweg 10, 70771 Leinfelden-Echterdingen, Federal Republic of Germany
(“Germany”) (telephone +49 711 8485 0; website: www.daimlertruck.com).

The New Shares will be issued in three capital increases, each against contribution in kind under the German
Stock Corporation Act (4ktiengesetz):

(i) in connection with a spin-off by absorption (4bspaltung zur Aufnahme) under the German Transformation
Act (Umwandlungsgesetz) (“Spin-off’) resulting in the issuance of 534,918,723 newly issued ordinary
registered shares with no-par value (the “New Spin-off Shares”),

(i) in connection with a hive-down by absorption (Ausgliederung zur Aufnahme) under the German
Transformation Act (Umwandlungsgesetz) (“Hive-down”) resulting in the issuance of 233,936,002 newly
issued ordinary registered shares with no-par value (the “New Hive-down Shares”), and

(iii) by way of an additional ordinary capital increase against contribution in kind (“Capital Increase Against
Contribution in Kind III”) resulting in the issuance of 54,047,157 newly issued ordinary registered
shares with no-par value (the “New Capital Increase Shares”).

The 534,918,723 New Spin-off Shares, the 233,936,002 New Hive-down Shares and the 54,047,157 New
Capital Increase Shares will result in the 822,901,882 New Shares.

The Spin-off, Hive-down and Capital Increase Against Contribution in Kind III (together the ‘“Demerger
Transactions”) will together form the key steps of a sequence of transaction steps, where each will become
effective upon registration with the relevant commercial register, which is expected in case of the Spin-off, the
Hive-down and the Capital Increase Against Contribution in Kind III on or about December 9, 2021 (the
“Demerger Transactions Effective Date”).

As a consequence of the Spin-off and Hive-down, Daimler AG with its registered seat (Sifz) in Stuttgart,
Germany, its registered office (Geschdftsanschriff) at Mercedesstrale 120, 70372 Stuttgart, Germany, and
registered with the commercial register (Handelsregister) of the local court (Amtsgericht) of Stuttgart,
Germany, under HRB 19360 (“Daimler AG”, together with its consolidated subsidiaries, “Daimler” or
“Daimler Group”), as transferor, will transfer shares in Daimler Truck AG, Stuttgart, together with its
subsidiaries carrying out Daimler’s Trucks & Buses business (“Daimler Truck AG”), to the Company as
transferee. As part of the Capital Increase Against Contribution in Kind III, Daimler Verwaltungsgesellschaft
fiir Grundbesitz mbH, Schonefeld (“Daimler Grund”), as transferor will transfer shares in Daimler Truck AG
to the Company as transferee. As consideration for the Spin-off, the shareholders of Daimler AG will receive a
part of the New Shares according to their proportional shareholding in Daimler AG, as consideration for the
Hive-down and Capital Increase Against Contribution in Kind III, Daimler AG and Daimler Grund will also
receive parts of the New Shares, respectively.

For more details regarding the Demerger Transactions, the Phase 1 Transactions and the Phase 2 Transactions,
see “3 Separation, Demerger Transactions and Admission to Trading”.
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2.3 Validity of this Prospectus

The validity of this Prospectus will expire with the beginning of the trading of the Company’s Shares on
the regulated market of the Frankfurt Stock Exchange (Frankfurter Wertpapierborse), which is expected
to occur on December 10, 2021, and no obligation to supplement this Prospectus in the event of
significant new factors, material mistakes or material inaccuracies will apply when this Prospectus is no
longer valid.

2.4 Forward-Looking Statements

This Prospectus contains forward-looking statements. A forward-looking statement is any statement that does
not relate to present or historical facts and events. Statements in this Prospectus containing information relating
to, among other things, (i) the Group’s future earnings, cash flows, capital expenditures and profitability
(including the detailed guidance and targets set out under “22 Recent Developments and Outlook™), (ii) the
Group’s plans and expectations regarding its business, (iii) the Group’s strategy, and (iv) projected industry
growth in the markets in which the Group operates are all examples of forward-looking statements. In addition,
statements made using the words “anticipates”, “contemplates”, “continues”, “could”, “is likely”, “will”,
“believes”, “expects”, “assumes”, “estimates”, “predicts”, “targets”, “intends” or “in its estimation” or the
negative of these words indicate forward-looking statements.

The forward-looking statements in this Prospectus are subject to uncertainties, as they relate to future events,
and are based on estimates and assessments made to the best of the Company’s present knowledge. These
forward-looking statements are based on assumptions, uncertainties and other factors, the occurrence or non-
occurrence of which could cause the Company’s actual results, including the financial condition and
profitability of the Group, to differ materially from or fail to meet the expectations expressed or implied in the
forward-looking statements. Accordingly, investors are strongly advised to consider this Prospectus as a whole
and particularly ensure that they have read the following sections of this Prospectus: “7 Management'’s
Discussion And Analysis Of Financial Condition And Results Of Operations”, “8 Profit Forecast’, “9 Industry
Overview”, “10 Business”, “12 Regulatory Environment” and “22 Recent Developments and Outlook”. These
sections include more detailed descriptions of factors that might have an impact on the Group’s business and
the business environment in which the Group operates.

In light of these factors, it is possible that the future events mentioned in this Prospectus might not occur and
future projections may prove to be inaccurate. In addition, the forward-looking estimates and forecasts
reproduced in this Prospectus from third-party reports could prove to be inaccurate (see “2.6 Sources of Market
Data and Other Information from Third Parties” for more information on third-party sources used in this
Prospectus).

2.5 Presentation of Financial Information

The fiscal years ended December 31, 2020, December 31, 2019 and December 31, 2018 are also referred to in
this Prospectus as “fiscal year 2020” or “2020”, “fiscal year 2019” or “2019” and “fiscal year 2018 or “2018”,
respectively.

The combined financial statements of the Daimler Truck Business prepared by Daimler AG and Daimler
Truck AG in accordance with International Financial Reporting Standards as adopted by the European Union
(“IFRS”) as of and for the fiscal years ended December 31, 2020, 2019 and 2018 (the “Audited Combined
Financial Statements”) were audited in accordance with International Standards on Auditing by KPMG AG
Wirtschaftspriifungsgesellschaft, KlingelhoferstraBe 18, 10785 Berlin, Federal Republic of Germany
(“KPMG”), who issued on August 9, 2021 an independent auditor’s report thereon. The unaudited
condensed interim combined financial statements of the Daimler Truck Business as of and for the nine months
ended September 30, 2021 (the “Unaudited Condensed Interim Combined Financial Statements”, and,
together with the Audited Combined Financial Statements, the “Combined Financial Statements”) were
prepared in accordance with IFRS applicable to interim financial reporting (IAS 34) as adopted by the
European Union. The Combined Financial Statements reflect the Daimler Truck Business and the entities and
businesses being transferred in connection with the Phase 1 Transactions, but do not reflect the entities and
businesses which are expected to be transferred to the Group in connection with the Phase 2 Transactions.
During the fiscal years 2020, 2019 and 2018, the Daimler Truck Business did not conduct operations as an
independent group. For further information, see “7.2 Background and Basis of Presentation”.

The audited unconsolidated financial statements of Daimler Truck Holding AG as of and for the stub period
from March 25, 2021 to September 30, 2021 (the “Audited Unconsolidated Financial Statements”) were
prepared by Daimler Truck Holding AG in accordance with IFRS as adopted by the European Union.
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The aforementioned financial statements are included in the following section of this Prospectus “20 Financial
Information” beginning on page F-1.

Financial data in this Prospectus as of and for the fiscal years 2020, 2019 and 2018, as of and for the stub
period from March 25, 2021 to September 30, 2021, and for the nine months ended September 30, 2021 (i) if
presented as “audited”, is taken from the Audited Combined Financial Statements or from the Audited
Unconsolidated Financial Statements and (ii) if presented as “unaudited”, is taken or derived from the
Unaudited Condensed Interim Combined Financial Statements, the Group’s accounting records or its internal
management reporting systems or derived from the Audited Combined Financial Statements or derived from
the Audited Unconsolidated Financial Statements.

2.6 Sources of Market Data and Other Information from Third Parties

To the extent not otherwise indicated, the information contained in this Prospectus on the market environment,
market developments, market and economic growth rates, market trends and competition in the markets in
which the Group operates are based on the Company’s assessments and estimates. These assessments are, in
turn, based on publicly available sources, including, but not limited to, third-party studies or estimates that are
also primarily based on data or figures from publicly available sources. They are also based in part on privately
commissioned reports.

The following sources were used in the preparation of this Prospectus:

. American Bus Association, “Motorcoach Quarterly Sales Data,” dated December 2019, available at
https://www.buses.org/assets/images/uploads/pdf/Coachbuilder 2019Q4 - Revised.pdf (“American
Bus Association”);

*  Armstrong & Associates, “Global 3PL Market Size Estimates,” dated October 7, 2020, available at
https://www.3plogistics.com/3pl-market-info-resources/3pl-market-information/global-3pl-market-size-
estimates/ (“Armstrong & Associates 2020”);

*  Barclays, “Recharging the LCV market with EVs,” dated December 14, 2020 (“Barclays 2020”);

*  European Commission, “Sustainable mobility: The European Green Deal,” dated December 2019,
available at https://ec.europa.eu/commission/presscorner/api/files/attachment/860070/
Sustainable_mobility_en.pdf.pdf (“European Commission 2019”);

*  Eurostat, “National Accounts (including GDP),” available at https://ec.europa.cu/eurostat/statistics-
explained/index.php?title=National accounts_and GDP#Developments_for GDP_in _the EU: decline
_in_2020.2C the first since 2013, last visited November 25, 2021 (“Eurostat”);

*  Goldman Sachs, “Cars 2025, available at https://www.goldmansachs.com/insights/technology-
driving-innovation/cars-2025/, last visited November 25, 2021 (“Goldman Sachs”);

o IHS Markit, “Medium Heavy Commercial Vehicle Industry Forecast,” dated November 2021 (“IHS
Markit”);

«  IHS Markit, “Global Light Vehicle Sales Forecast October 2021,” dated October 2021 (“IHS Markit
20217);

o Kraftfahrt-Bundesamt, “Stadtbusmarktzulassungen von Elektorfahrzeugen auf Kreisebene,” dated
September 2021 (“KBA”);

*  McKinsey & Company, “Advanced driver-assistance systems: Challenges and opportunities ahead,”
dated February 19, 2016, available at https://www.mckinsey.com/industries/semiconductors/our-
insights/advanced-driver-assistance-systems-challenges-and-opportunities-ahead (“McKinsey 2016”);

*  McKinsey & Company, “Route 2030- The Fast Track to the Future of the Commercial Vehicle
Industry,” dated September 2018, available at https://www.mckinsey.com/~/media/McKinsey/
Industries/Automotive%20and%20Assembly/Our%20I nsights/Route%202030%20The%20fast%
20track%?20t0%20the%20future%200f%20the%20commerci al%?20vehicle%20industry/
Route%202030%20- %20The%20fast%20track%20t0%20the%20future%200f%20the%20
commercial%?20vehicle%20indu stry vf.ashx (“McKinsey 2018™);

*  McKinsey & Company, “Unlocking the full life-cycle value from connected-car data,” dated
February 11, 2021, available at https://www.mckinsey.com/industries/automotive-and-assembly/our-
insights/unlocking-the-full-life-cycle-value-from-connected-car-data (“McKinsey 20217);
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*  Morgan Stanley, “Mapping Alternative Powertrain Adoption,” dated March 2, 2021 (“Morgan
Stanley 20217);

*  National Bureau of Statistics of China, “National Data,” available at https://data.stats.gov.cn/english/
easyquery.htm?cn=CO01, last visited November 25, 2021 (“National Bureau of Statistics of China”);

*  Organisation for Economic Co-operation and Development, “Looking to 2060: Long-term global
growth prospects—Bloomberg Brief,” available at https://www.oecd.org/economy/lookingto2060long-
termglobalgrowthprospects.htm, last visited November 25, 2021 (“OECD”);

+ U.S. Bureau of Economic Analysis, “National Data,” available at https://apps.bea.gov/iTable/
iTable.cfm?reqid=19&step=2#reqid=19&step=2&isuri=1&1921=survey, last visited November 25,
2021 (“US BEA”);

e United Nations: Department of Economic and Social Affairs, “Growing at a slower pace, world
population is expected to reach 9.7 billion in 2050 and could peak at nearly 11 billion around 2100,
dated June 17, 2019, available at https://www.un.org/development/desa/en/news/population/world-
population-prospects-2019.html (“UN 2019”);

e United States Department of Energy, “Alternative Fuels Data Center,” available at
https://afdc.energy.gov/data/, last visited November 25, 2021 (“US DoE”);

*  United States Environment Protection Agency, “Fast Facts on Transportation Greenhouse Gas
Emissions,” dated June 2021, available at https://www.epa.gov/greenvehicles/fast-facts-transportation-
greenhouse-gas-emissions (“US EPA 2021”);

e University of South Florida, “Vehicle Average Replacement Schedule,” dated February 24, 2017,
available at https://www.usf.edu/administrative-services/documents/asbc-resources-field-equipment-
replacement.pdf (“University of South Florida™);

*  World Bank, “Urban Development,” dated April 20, 2020, available at https://www.worldbank.org/en/
topic/urbandevelopment/overview (“World Bank 2020”);

« World Bank, “GDP growth (annual %),” available at https://data.worldbank.org/indicator/
NY.GDP.MKTP.KD.ZG?end=2020&locations=1 W&name desc=true&start=1961&view=chart,  last
visited November 25, 2021 (“World Bank 2021”); and

*  World Economic Forum, “Autonomous Trucks: An Opportunity to Make Road Freight Safer, Cleaner
and More Efficient,” dated March 2021, available at http://www3.weforum.org/docs/
WEF_Autonomous_Vehicle Movement Goods 2021.pdf (“World Economic Forum™).

This Prospectus also contains estimates of market data and information derived from these estimates that are
generally not available from publications issued by market research firms or from any other independent
sources. This information is based on the Group’s analysis and aggregation of local management feedback on
market position and ongoing market developments, adjusted and supplemented where necessary by a
combination of publicly available and non-public data (such analysis, the “Company Internal Analysis”) and,
as such, may differ from the estimates made by its competitors or from data collected in the future by various
market research firms or other independent sources. To the extent the Group derived or summarized the market
information contained in this Prospectus from a number of different studies, an individual study is not cited
unless the respective information can be taken from it directly. Statements in this Prospectus cited to IHS
Markit are based on unit sales.

Third-party sources generally state that the information they contain originates from sources assumed to be
reliable, but that the accuracy and completeness of such information is not guaranteed and that the calculations
continued therein are based on assumptions.

In this Prospectus, the term “market” refers to a geographic or economic area, as applicable, within which the
Group or another business conducts commercial dealings, rather than the “relevant market” as commonly
understood in the context of competition law analysis.

Irrespective of the assumption of responsibility for the content of this prospectus by the Company and the
Banks (see “2.1 Responsibility for the Content of this Prospectus’), neither the Company nor the Banks have
independently verified the market data and other information on which third parties have based their studies or
the external sources on which the Company’s own estimates are based or make any representation or give any
warranty as to the accuracy or completeness of such information. The information from third-party sources that
is cited here has been reproduced accurately. As far as the Company is aware and is able to ascertain from
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information published by such third parties, no facts have been omitted that would render the reproduced
information included in this Prospectus inaccurate or misleading. Investors should nevertheless consider this
information carefully.

2.7 Documents Available for Inspection

For the period during which this Prospectus is valid, the following documents, or copies thereof, will be
available for inspection on the Company’s website at www.daimlertruck.com under the section
“www.daimlertruck.com/investors”:

+  the articles of association of the Company (the “Articles of Association™);

. the audited combined financial statements of the Daimler Truck Business as of and for the fiscal
years ended December 31, 2020, 2019 and 2018;

. the unaudited condensed interim combined financial statements of the Daimler Truck Business as of
and for the nine months ended September 30, 2021; and

+  the audited unconsolidated financial statements of Daimler Truck Holding AG as of and for the stub
period from March 25, 2021 to September 30, 2021.

The future annual consolidated financial statements and half-year interim consolidated financial statements of
the Group as well as annual unconsolidated financial statements of the Company will also be made available on
the Company’s website after the commencement of trading of the Company’s Shares on the Frankfurt Stock
Exchange (Frankfurter Wertpapierborse). The Company’s future annual consolidated and annual
unconsolidated financial statements will also be published in the German Federal Gazette (Bundesanzeiger).

Information on the Company’s website at www.daimlertruck.com and on the websites of any of its affiliates,
and information accessible via these websites, is neither part of nor incorporated by reference into this
Prospectus.

2.8 Note on Currency

The following table explains the denotation of currencies used in this Prospectus:

Symbol used Legal currency of

“EUR”, “€” or “Euro” . .................. the participating member states in the third stage of
the European Economic Union pursuant to the
Treaty Establishing the European Community

“USD”, “$” or “US dollar” . . .. ... ... ...... United States

The abbreviation “t” preceding currency data stands for “thousand”, the abbreviation “m” stands for “million”
and the abbreviation “bn” stands for billion.

2.9 Alternative Performance Measures

In accordance with the Commission Delegated Regulation (EU) 2016/301 and the European Securities and
Markets Authority (“ESMA”) Guidelines published on October 5, 2015 (the “ESMA Guidelines”), the
following sections provide information related to certain financial measures of the Group that are not required
by, or not presented in accordance with, IFRS or the German Commercial Code (Handelgesetzbuch) and
German generally accepted accounting principles, which the Group regards as alternative performance
measures (“APMSs”) within the meaning of the ESMA Guidelines.
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2.9.1 Definitions

APM

Definition

Relevance of its Use

Earnings before Interest and
Taxes (“EBIT”) for the
Group, the Industrial
Business and each segment

Adjusted Earnings before
Interest and Taxes (“Adj.
EBIT”) for the Group and
each segment

Adj. EBIT for the Industrial
Business

EBIT for the Group, the Industrial
Business and each segment
comprises gross profit, selling and
general  administrative  expenses,
research and non-capitalized
development costs, other operating
income/expense, and the profit/loss
on equity-method investments, net,
as well as other financial income/
expense, net for the Group, the
Industrial ~ Business and  each
segment, respectively. EBIT for the
Industrial Business includes the
impact of Reconciliation for the
Group  without allocating  any
Reconciliation amounts to  the
Financial Services segment.

For definitions of the Group’s
reporting segments, the Automotive
Segments, the Industrial Business
and Reconciliation, see
“7.1 Overview.”

Adj. EBIT for the Group and each
segment is based on EBIT as
adjusted to exclude significant
results for legal proceedings and
related measures, restructuring
measures and M&A transactions that
are not expected to occur on a
regular recurring basis for the Group
and each segment, respectively.

Adj. EBIT for the Industrial
Business is the sum of Adj. EBIT of
the  Automotive Segments and
Reconciliation. Adj. EBIT for the

Industrial Business includes the
impact of Reconciliation for the
Group  without allocating  any
Reconciliation amounts to  the

Financial Services segment.
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The Group discloses EBIT for the
Group, the Industrial Business and
each segment as the Group believes
it is a meaningful financial measure
to evaluate the operating
performance of its business activities
over time. EBIT excludes interest
income/expenses as well as income
taxes as the Group does not regard
them as indicative of operating
performance. EBIT is shown as a
subtotal in the Group’s consolidated
statement of income prepared in
accordance with IFRS to provide
analysts, rating agencies and
investors with full transparency on
its derivation.

The Group discloses Adj. EBIT for
the Group and each segment as the
Group believes it is a meaningful
financial measure to provide a more
transparent  presentation of the
ongoing operating performance of its
business activities. The  Group
excludes significant results for legal
proceedings and related measures,
restructuring measures and M&A
transactions that are not expected to
occur on a regular recurring basis to
enhance the ability of investors to
compare the operating performance
for the Group and each segment
over time and across the segments.

The Group discloses Adj. EBIT for
the Industrial Business as the Group
believes it is a meaningful financial
measure to provide a  more
transparent  presentation of the
ongoing operating performance of its
Industrial Business. The Group
excludes significant results for legal
proceedings and related measures,
restructuring measures and M&A
transactions that are not expected to
occur on a regular recurring basis to
enhance the ability of investors to
compare the operating performance
for the Industrial Business over time.



APM

Definition

Relevance of its Use

Return on Sales (“RoS”) for
the Industrial Business and
each Automotive Segment

Adjusted Return on Sales
(“Adj. RoS”) for the
Industrial Business and each
Automotive Segment

Return on Equity (“RoE”)
for the Financial Services
segment

Adjusted RoE (“Adj. RoE”)
for the Financial Services
segment

RoS for the Industrial Business and
each Automotive Segment is EBIT
for the Industrial Business or each
Automotive Segment, as applicable,
divided by revenue for the Industrial
Business or the respective
Automotive Segment, as applicable.
RoS for the Industrial Business
includes the impact of Reconciliation
for the Group without allocating any
Reconciliation  amounts to  the
Financial Services segment.

Adj. RoS for the Industrial Business
and each Automotive Segment is
Adj. EBIT for the Industrial
Business or each  Automotive
Segment divided by revenue of the
Industrial Business or each
Automotive Segment, respectively.
Adj. RoS for the Industrial Business
includes the impact of Reconciliation
for the Group without allocating any
Reconciliation  amounts to  the
Financial Services segment.

RoE for the Financial Services
segment is calculated as EBIT for
the Financial Services segment
divided by the average equity for
the Financial Services segment. For
the periods until December 31,
2020, average equity is defined as
the average of the equity for the
Financial Services segment at the
beginning of the period and at the
end of the period. From January 1,
2021, average equity is defined as
the average of the quarterly average
equity for each period. For each
interim period, the EBIT for the
Financial Services segment used for
the calculation of the RoE is
annualized.

Adj. RoE for the Financial Services
segment is Adj. EBIT for the
Financial Services segment divided
by average equity for the Financial
Services segment. For the periods
until December 31, 2020, average
equity is defined as the average of
the equity for the Financial Services
segment at the beginning of the
period and at the end of the period.
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The Group discloses RoS for the
Industrial ~ Business and  each
Automotive Segment as the Group
believes it is a meaningful financial
measure to evaluate the operating
profitability =~ of  the  Industrial
Business and each Automotive
Segment. The Group understands
that this measure is broadly used by
analysts, rating  agencies and
investors in comparing the operating
profitability of the Group’s Industrial
Business and each Automotive
Segment with competitors and across
segments.

The Group discloses Adj. RoS for
the Industrial Business and each
Automotive Segment as the Group
believes it provides a more
transparent  presentation of the
ongoing operating profitability of the
Industrial ~ Business and  each
Automotive Segment activities over
time and across segments by
excluding significant results for legal
proceedings and related measures,
restructuring measures and M&A
transactions that are not expected to
occur on a regular recurring basis.

The Group discloses RoE for the
Financial Services segment as the
Group believes it is a meaningful
financial measure to evaluate the
operating  performance  of  its
Financial Services segment.

The Group discloses Adj. RoE for
the Financial Services segment as
the Group believes it is a
meaningful financial measure to
evaluate the ongoing operating
performance of its Financial Services
segment over time and to provide a
more transparent presentation by
excluding significant results for legal
proceedings and related measures,



APM

Definition

Relevance of its Use

Free cash flow (“FCF”) for
the Industrial Business

Adjusted FCF (“Adj. FCF”)
for the Industrial Business

Cash flow before Interest
and Taxes (“CFBIT”) for
the Industrial Business

From January 1, 2021, average
equity is defined as the average of
the quarterly average equity for each
period. For each interim period, the
Adj. EBIT for the Financial Services
segment used for the calculation of
the RoE is annualized.

FCF for the Industrial Business is
defined as the free cash flow for the
Group minus the free cash flow for
the Financial Services segment. The
free cash flow for the Group and the
free cash flow for the Financial
Services segment, respectively, each
consist of the sum of cash provided
by operating activities, cash used for

investing  activities, changes in
marketable debt securities and
similar  investments,  right-of-use

assets, and other adjustments for the
Group or the Financial Services
segment, as applicable. The cash
flows from sales and purchases of
marketable debt securities and
similar investments included in cash
flows from investing activities are
deducted, as those securities are
allocated to liquidity. On the other
hand, effects in connection with the
recognition and measurement of
right-of-use assets, which result from
the change in lessee accounting and
are largely non-cash items, are
included. FCF for the Industrial

Business includes the impact of
Reconciliation for the Group without
allocating any Reconciliation

amounts to the Financial Services
segment.

Adj. FCF for the Industrial Business
is based on FCF for the Industrial
Business as adjusted to exclude
significant cash payments for legal
proceedings and related measures,
restructuring measures and M&A
transactions that are not expected to
occur on a regular recurring basis.
Adjusted FCF for the Industrial

Business includes the impact of
Reconciliation for the Group without
allocating any Reconciliation

amounts to the Financial Services
segment.

CFBIT for the Industrial Business is
defined as EBIT for the Industrial
Business adjusted for change in
working  capital, net financial
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restructuring measures and M&A
transactions that are not expected to
occur on a regular recurring basis.

The Group believes FCF for the
Industrial Business provides
meaningful information to investors
as it is a measure of cash generated
by the Industrial Business. The
measure gives an indication of the
cash generating ability of the
Group’s Industrial Business. It is
also taken into consideration when
setting the dividend.

The Group believes Adj. FCF
provides meaningful information to
investors as it is a measure of cash
generated by the Industrial Business
which  excludes effects from
transactions that are not expected to
occur on a regular recurring basis.
Therefore, the measure gives an
indication of the long-term cash
generating ability of the Group’s
Industrial Business.

CFBIT for the Industrial Business is
a measure of the cash flow
performance for the Industrial
Business and is used to calculate



APM

Definition

Relevance of its Use

Adjusted CFBIT (“Adj.
CFBIT”) for the Industrial
Business

Adjusted Cash Conversion
Rate (“Adj. CCR”) for the
Industrial Business

Investments in PP&E for
the Group (“Investments
in PP&E”)

Research and development
costs for the Group

investments, net investments in

property, plant and equipment
(“PP&E”) and intangible assets,
depreciation and amortization/

impairments and other for the
Industrial Business. CFBIT for the
Industrial Business includes the
impact of Reconciliation for the
Group  without allocating any
Reconciliation  amounts to  the
Financial Services segment.
Technically, CFBIT for the Industrial
Business is calculated as CFBIT of
the Group minus CFBIT of the
Financial Services segment.

Adj. CFBIT for the Industrial
Business is defined as CFBIT for
the Industrial Business adjusted to
exclude significant cash payments
for legal proceedings and related
measures, restructuring measures and
M&A transactions that are not
expected to occur on a regular
recurring basis. Adj. CFBIT for the

Industrial Business includes the
impact of Reconciliation for the
Group  without allocating  any
Reconciliation amounts to  the

Financial Services segment.

Adj. CCR for the Industrial Business
is the ratio of Adj. CFBIT for the
Industrial Business to Adj. EBIT for
the Industrial Business.

Investments in PP&E for the Group
include the additions to property,
plant and equipment as presented in
the combined statement of cash
flows in the Combined Financial
Statements.

Research and development costs for
the Group includes the research and
non-capitalized development costs as
presented in the combined statement
of income in the Combined
Financial Statements as well as the
capitalized development costs for the
Group.
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Adj. CCR for the Industrial
Business.
The Group believes Adj. CFBIT

provides meaningful information to
investors. The Group excludes
significant cash payments for legal
proceedings and related measures,
restructuring measures and M&A
transactions that are not expected to
occur on a regular recurring basis to
enhance the ability of investors to
compare the cash generating ability
of the Industrial Business over time.

The Group believes Adj. CCR for
the Industrial Business is an
important financial measure for
ongoing cash flow performance since
it indicates the ability of the
Industrial Business to turn ongoing
profits into ongoing cash flow by

excluding significant legal
proceedings and related measures,
restructuring measures and M&A

transactions that are not expected to
occur on a regular recurring basis.

The Group discloses Investments in
PP&E for the Group as the Group
believes it is a meaningful financial

measure to evaluate the financial
impact of investments in its
production and infrastructure
projects.

The Group discloses Research and
development costs for the Group as
it believes it is a meaningful
financial measure to evaluate the

activities to strengthen its
competitive position with respect to
key technologies and
transformational ~ challenges  over
time.



APM

Definition

Relevance of its Use

Capitalization Ratio for the
Group (“Capitalization
Ratio”)

Research and development
costs for the Industrial
Business

Research and development
costs (EBIT view) for the
Group

Equity ratio for the Group,
Equity ratio for the
Industrial Business and
Equity ratio for the
Financial Services segment

Capitalization Ratio for the Group is
defined as the ratio of capitalized
development cost for the Group to
Research and development costs for
the Group.

Research and development costs for
the Industrial Business include the
research and non-capitalized
development costs as presented in
the combined statement of income in
the Combined Financial Statements
as well as the capitalized
development costs for the Industrial
Business. Research and development
costs for the Industrial Business
includes the impact of Reconciliation
for the Group without allocating any
Reconciliation  amounts to  the
Financial Services segment.

Research and development costs
(EBIT view) for the Group includes
research and non-capitalized
development costs as presented in
the combined statement of income in
the Combined Financial Statements
as well as amortization on
capitalized development costs for the
Group.

Equity ratio for the Group, Equity
ratio for the Industrial Business and
Equity ratio Financial Services
segment are defined as the equity of
the Group, Industrial Business or
Financial Services segment,
respectively, divided by the assets of
the Group, Industrial Business or
Financial Services segment,
respectively. Technically, equity for
the Industrial Business is calculated
as equity of the Group minus equity
of the Financial Services segment.
Equity ratio for the Industrial
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The Group discloses the
Capitalization Ratio for the Group as
it believes it is a meaningful
financial measure to evaluate the
Group’s ratio of development costs
for which a concrete and profitable
marketing opportunity is seen (and

which therefore qualify for
capitalization) in relation to the
Group’s total research and

development costs.

The Group discloses Research and
development costs for the Industrial
Business as it believes it is a

meaningful financial measure to
evaluate the Industrial Business’
activities to strengthen its
competitive position with respect to
key technologies and
transformational ~ challenges  over
time.

The Group discloses Research and
development costs (EBIT view) for
the Group as it believes it is a
meaningful financial measure to
evaluate the Group’s activities to
strengthen its competitive position
with respect to key technologies and
transformational ~ challenges  over
time.

Research and development costs for
the Group (EBIT view) is simplified
and assumes that only amortization
on capitalized development costs
occurred and that no further
depreciation and amortization on
research and development costs
related other assets/ liabilities exist.

The Group discloses Equity ratio for
the Group, Equity ratio for the
Industrial Business and Equity ratio
Financial Services segment as it
believes they are  meaningful
financial measures to evaluate and
steer the capital structure of the
Group, Industrial Business and
Financial Services segment.



APM

Definition

Relevance of its Use

Group gross liquidity

Leverage for the Financial
Services segment

Ilustrative Group gross
liquidity

Group net debt

Gross liquidity for the
Industrial Business

Business includes the impact of
Reconciliation for the Group without
allocating any Reconciliation
amounts to the Financial Services
segment.

Group gross liquidity is defined as
the sum of cash and cash
equivalents and marketable debt
securities and similar investments as
presented in the combined statement
of financial position in the
Combined Financial Statements.

Leverage for the Financial Services
segment is defined as the sum of
current and non-current financing
liabilities for the Financial Services
segment divided by equity for the
Financial Services segment

Ilustrative Group gross liquidity is
defined as Group gross liquidity
adjusted for the effects of future
capital and  liquidity = funding
measures, remaining purchase price
payments in relation Phase 1
transactions and  certain  other
measures relating to the spin-off, all
taken or to be taken after
September 30, 2021, but prior to the
spin-off date. Illustrative Group
gross liquidity does not include
operating cash flow of the fourth
quarter of 2021 and effects related
to refinancing financial liabilities at
Daimler Truck Financial Services.

Group net debt is defined as Group
gross liquidity minus the sum of

current and non-current financing
liabilities as presented in the
combined statement of financial

position in the Combined Financial
Statements and market valuation and

currency hedges for financing
liabilities.
Gross liquidity for the Industrial

Business is defined as the sum of
cash and cash equivalents for the
Industrial Business and marketable
debt securities and similar
investments  for the  Industrial
Business. Gross liquidity for the
Industrial Business includes the
impact of Reconciliation for the
Group  without allocating any
Reconciliation  amounts to  the
Financial Services segment.
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The Group discloses Group gross
liquidity as it believes it 1is the
component of a meaningful financial
measure to evaluate the gross
liquidity of the Group.

The Group discloses Leverage for
the Financial Services segment to
enable the assessment of the
Financial Services segment’s ability
to meet its financial obligations and

the Financial Services segment’s
capital structure.
The Group discloses Illustrative

Group gross liquidity as it believes
it is a meaningful financial measure
to demonstrate the effect of the
spin-off on Group gross liquidity.

The Group discloses Group net debt
as it believes it is a meaningful
financial measure to evaluate the
capital structure of the Group.

The Group discloses Gross liquidity
for the Industrial Business as it
believes it is the component of a
meaningful financial measure to
evaluate the gross liquidity for the
Industrial Business.



APM

Definition

Relevance of its Use

Net liquidity for the
Industrial Business

Ilustrative net liquidity for
the Industrial Business

Funded status

Funding ratio

2.9.2

Net liquidity for the Industrial
Business is defined as Gross
liquidity for the Industrial Business
minus the sum of current and non-
current financing liabilities for the
Industrial Business and  market
valuation and currency hedges for
financing liabilities for the Industrial
Business. Net liquidity for the

Industrial Business includes the
impact of Reconciliation for the
Group  without allocating any
Reconciliation  amounts to  the

Financial Services segment.

Mlustrative net liquidity for the
Industrial Business is defined as Net
liquidity for the Industrial Business
adjusted for the effects of future
capital and  liquidity = funding
measures, remaining purchase price
payments in relation Phase 1
transactions and  certain  other
measures relating to the spin-off, all
taken or to be taken after
September 30, 2021, but prior to the
spin-off  date.  Illustrative  net
liquidity for the Industrial Business
does not include operating cash flow
of fourth quarter 2021 and effects
related to refinancing financial
liabilities at Daimler Truck Financial
Services.

Funded status is defined as the
present value of the defined benefit
obligations and fair value of plan
assets as presented in the Combined
Financial Statements.

Funding ratio is defined as the fair
value of plan assets divided by the
present value of the defined benefit
obligations.

Overview and Reconciliations

The Group discloses Net liquidity
for the Industrial Business as it
believes it is a meaningful financial
measure to identify excess liquidity
that is not tied up by financing
liabilities and is not being used in
the operative business of the
Industrial Business.

The Group discloses Illustrative net
liquidity for the Industrial Business
as it believes it is a meaningful
financial measure to demonstrate the
effect of the spin-off on the net
liquidity for the Industrial Business.

The Group discloses Funded status
as it believes it is a meaningful
financial measure to evaluate net
liability for the defined Dbenefit
pension liability plans.

The Group discloses funding ratio as
it believes it is a meaningful
financial ~measure to  evaluate
percentage of the fair value of the
defined benefit obligation that is
covered by the fair value of plan
assets.

These APMs are presented as (i) they are used by the Company’s management to measure operating
performance and liquidity and identify trends, including in presentations to the members of the Company’s
Management Board and the Company’s Supervisory Board, and as a basis for making strategic decisions,
(i1) management believes that these measures provide an enhanced understanding of the Group’s underlying
results and related trends, and (iii) management believes they represent similar measures that are widely used
by securities analysts, investors and other interested parties as supplemental measures of operating and financial
performance. These APMs may enhance management’s and investors’ understanding of the Group’s financial
performance and liquidity by excluding items that are outside of the Group’s ongoing operations, such as taxes
on income, costs of capital, non-cash expenses, gains and losses from M&A transactions, restructuring
expenses and payments and other non-recurring and special items.
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However, these APMs are not measures based on IFRS, German GAAP or any other generally accepted
accounting principles, and should not be considered as an alternative to the historical financial results or other
indicators of the Group’s performance based on IFRS measures. They should not be considered as alternatives
to net profit/loss as indicators of the Group’s performance or profitability or as alternatives to cash flows used
for/provided by operating, investing or financing activities as an indicator of the Group’s liquidity. The APM,
as defined by the Group, may not be comparable to similarly titled measures as presented by other companies
due to differences in the way the Group’s APMs are calculated. Even though the APMs are used by
management to assess ongoing operating performance and liquidity and these types of measures are commonly
used by investors, they have important limitations as analytical tools, and they should not be considered in
isolation or as substitutes for analysis of the Group’s results or cash flows as reported under IFRS.

The table below sets out the figures for APMs for the Group and its segments that are based on the Combined

Financial Statements.

As at and for the
As at and for the year ended nine months ended

December 31 September 30
2020 2019 2018 2021 2020
EUR millions, except where indicated
(unaudited, except where indicated)
EBIT . .. 491 2792M 2734 2940 (53)
EBIT (TN) . ... 1,015 22370 182110 1,205 636
EBIT (MB) . ... 372" 720 524" 330 (610)
EBIT (TA) . ... 320 154 328 316 42
EBIT (DB) ... ... 67" 2840 2950 (74) 24
EBIT for the Financial Services segment . . . . .. an® - 192M 2101 121 (52)
EBIT for the Industrial Business . .......... 501 2,600 2,524 2,819 (0)
Adj. EBIT . ... ... 657 2,792 2,734 1,958 21
Adj. EBIT (TN) .. ... ... . ... .. 1,015 2,237 1,821 1,205 636
Adj. EBIT(MB) . .. ...... ... ... .... (232) 72 524 534 (554)
Adj. EBIT (TA) .. ... i 37 154 328 316 42
Adj. EBITDB) . ...... ... .. ... ... 67 284 295 (53) 24
Adj. EBIT for the Financial Services segment . . . 2 192 210 121 (50)
Adj. EBIT for the Industrial Business . ....... 655 2,600 2,524 1,837 70
RoS for the Industrial Business . ........... 1.4% 5.8% 5.9% 10.2% (0.0)%
RoS (TN) ... . 7.3% 11.5% 10.7% 10.8% 6.5%
RoOS(MB) . ... ... 2.7% 0.4% 3.1% 2.8% (6.5)%
RoS (TA) . ... . 0.6% 2.3% 4.9% 7.2% 1.0%
RoSMDB) ... ..o 1.9% 6.1% 6.7% (3.6)% 1.1%
Adj. RoS for the Industrial Business . .. ...... 1.9% 5.8% 5.9% 6.7% 0.3%
Adj. RoOS (TN) . . . . ..o 7.3% 11.5% 10.7% 10.8% 6.5%
Adj. RoS (MB) .. ... ... . ... .. .. .. ... (1.7% 0.4% 3.1% 4.5% 5.9%
Adj. RoS (TA) ... ... .. 0.7% 2.3% 4.9% 7.2% 1.0%
Adj. RoSDB) . .. . ... ... 1.9% 6.1% 6.7% (2.6)% 1.1%
ROE for the Financial Services segment . . . . . . . 0%  12.4% 13.8% 10.4%23  (4.5)%>
Adj. RoE for the Financial Services segment 0.1% 12.4% 13.8% 10.4%23  (4.3)%>
FCF for the Industrial Business . .. ......... 1,781 1,478 930 649 534
Adj. FCF for the Industrial Business . .. ...... 1,781 1,478 930 94 534
CFBIT for the Industrial Business . ......... 2,502 2,393 1,654 1,181 916
Adj. CFBIT for the Industrial Business . ... ... 2,502 2,393 1,654 627 916
Adj. CCR for the Industrial Business . ....... 3.8x 0.9x 0.7x 0.3x 13.0x
Investments in PP&E . . .. ... ... .. .. .... 796 1,130 1,221 344 445
Research and development costs for the Group 1,530 1,738 1,589 1,139 1,145
Capitalization Ratio . . . ................. 7.0% 4.4% 5.0% 12.9% 6.2%
Research and development costs for the Industrial
Business . ........... ... .. ... 1,530 1,738 1,589 1,139 1,145
Research and development costs (EBIT view) for
the Group . ............ ... ... .. ... 1,648 1,882 1,734 1,144 1,245
Equity ratio for the Group ............... 17.4% 18.7% 18.7% 21.7% n/a
Equity ratio for the Industrial Business .. ... .. 22.0% 24.7% 24.2% 27.0% n/a
Equity ratio for the Financial Services segment . . 8.1% 8.1% 8.4% 10.5% n/a
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As at and for the
As at and for the year ended nine months ended
December 31 September 30

2020 2019 2018 2021 2020

EUR millions, except where indicated
(unaudited, except where indicated)

Leverage for the Financial Services segment . . . . 10.9x 10.9x 10.5x 8.2x n/a
Group gross liquidity . . ................. 7,504 5,823 3,460 5,842 n/a
Groupnetdebt . . ..................... (12,915) (17,401) (15,848)  (12,946) n/a
[lustrative Group gross liquidity . .......... n/a® n/a® n/a® 6,753 n/a
Gross liquidity for the Industrial Business . . ... 7,368 5,761 3,387 5,758 n/a
Net liquidity for the Industrial Business . . . . . .. 1,570 338 (485) 1,010 n/a
[lustrative net liquidity for the Industrial Business n/a® n/a® n/a® 5,164 n/a
Funded status . . ... ......... ... ...... (2,911)  (2,500)  (1,872) (2,130) n/a
Funding ratio . . ...................... 66.0% 67.9% 71.8% 73.4% n/a
Notes:

(1) Audited.

(2) From January 1, 2021, Average Equity for the Financial Services segment of the period is defined as the average of the quarterly
average equity for each period.

(3) For the nine months ended September 30, 2021 and 2020, the EBIT for the Financial Services segment used for the calculation of
the RoE is annualized.

(4) Illustrative Group gross liquidity is not applicable for this period, as it includes adjustments for the separation of the Group from
Daimler Group which are not reflected in the Combined Financial Statements as they are taken or to be taken after September 30,
2021.

(5) Illustrative net liquidity for the Industrial Business is not applicable for this period, as it includes adjustments for the separation
of the Group from Daimler Group which are not reflected in the Combined Financial Statements as they are taken or to be taken
after September 30, 2021.

2.9.2.1 (Adj.) EBIT for the Group, the Industrial Business and each Automotive Segment; (Adj.) RoS
for the Industrial Business and each Automotive Segment

The table below shows the reconciliation of EBIT and Adj. EBIT for the Group to revenue for the years ended
December 31, 2020, 2019 and 2018 and for the nine months ended September 30, 2021 and 2020.

For the year ended For the nine months
December 31 ended September 30
2020 2019 2018 2021 2020
EUR millions EUR millions
(audited, except where indicated) (unaudited)
Revenue ............. ... ... ... ... 36,013 46,244 43,700 28,418 25,154
Costof Sales . .................... (30,531) (37,596) (35,445) (23,126)  (21,622)
Gross Profit . ... ... ... ... .. .. .. ... 5,482 8,648 8,255 5,292 3,532
Selling expenses . . . ................ (2,625) (3,001) (2,745) (1,924) (1,885)
General administrative expenses . . ....... (1,472) (1,686) (1,502) (1,143) (1,060)
Research and non-capitalized development
COSES v v v (1,423) (1,662) (1,509) (991) (1,075)
Other operating income . . . ............ 726 797 660 1,753 511
Other operating expenses . . . ... ........ (200) (214) 471) (245) (80)
Profit/loss on equity-method investments, net . 47 2) 41 138 34
Other financial income/expense, net . . . .. .. (44) (88) 5 60 (30)
EBIT ....... ... . ... ... ... ... ... 491 2,792 2,734 2,940 (53)
Legal proceedings and related measures'” . . — — — — —
Restructuring measures® ... 166 — — 116 73
M&A transactions™® . ... L. — — — (1,098) —
Adj. EBIT® 657 2,792 2,734 1,958 21
Notes:

(1) Unaudited.
(2) Relate to restructuring measures in connection with the Group’s cost optimization programs.

(3) Relate to non-recurring expenses from the separation of the Group from the Daimler Group.
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The tables below show the reconciliation of EBIT and Adj. EBIT to revenue as well as the calculation of RoS
and Adj. RoS for the years ended December 31, 2020, 2019 and 2018 and for the nine months ended
September 30, 2021 and 2020, for the Industrial Business and each Automotive Segment.

(Adj.) EBIT; (Adj.) RoS—For the nine months ended September 30, 2021

Industrial
TN MB TA DB  Reconciliation Business®

EUR millions

(unaudited)

REVENUE . . . . et 11,185 11,788 4,355 2,043 (1,811) 27,561
Costof sales . . ................ (9,127) (9,975) (3,453) (1,799) 1,782 (22,572)
Gross profit . .. ............... 2,057 1,813 902 244 29) 4,988
EBIT ...................... 1,205 330 316 (74) 1,043 2,819
RoS (in %)V .. ... ... .. 10.8 2.8 7.2 (3.6) (57.6) 10.2
Legal proceedings and related measures — — — — — —
Restructuring measures® . ... ... ... — 95 — 6 15 116
M&A transactions™® . . ... ... ... .. — 109 — 15 (1,223) (1,098)
Adj. EBIT ... ................ 1,205 534 316 (53) (165) 1,837
Adj. RoS (in %)@ .. ....... .. .. 10.8 4.5 7.2 (2.6) 9.1 6.7
Notes:

(1) Defined as EBIT divided by Revenue.

(2) Defined as Adj. EBIT divided by Revenue.

(3) Relate to restructuring measures in connection with the Group’s cost optimization programs.
(4) Relate to non-recurring expenses from the separation of the Group from the Daimler Group.

(5) Includes the impact of Reconciliation for the Group without allocating any Reconciliation amounts to the Financial Services
segment.

(Adj.) EBIT; (Adj.) RoS—For the nine months ended September 30, 2020

Industrial
TN MB TA DB  Reconciliation Business®

EUR millions

(unaudited)

Revenue ..................... 9,823 9,372 4,097 2,277 (1,334) 24,236
Costofsales .................. (8,281) (8,627) (3,303) (1,900) 1,329 (20,781)
Gross profit . ................. 1,542 745 794 378 ) 3,455
EBIT . ..... ... ... ... ... ... ... 636 (610) 42 24 93) 0)
RoS (in %) .. ... ... ... .. .. 6.5 (6.5) 1.0 1.1 6.9 (0.0)
Legal proceedings and related measures . — — — —
Restructuring measures® . ... ... ... — 56 — — 15 71
M&A transactions . . ... .......... — — — — — —
Adj. EBIT ................... 636 (554) 42 24 (78) 70
Adj. RoS (in %)® .. ....... ... .. 6.5 (5.9) 1.0 1.1 5.8 0.3
Notes:

(1) Defined as EBIT divided by Revenue.
(2) Defined as Adj. EBIT divided by Revenue.
(3) Relate to restructuring measures in connection with the Group’s cost optimization programs.

(4) Includes the impact of Reconciliation for the Group without allocating any Reconciliation amounts to the Financial Services
segment.
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(Adj.) EBIT; (Adj.) RoS—For the year ended December 31, 2020

Industrial
TN MB TA DB Reconciliation Business®
EUR millions
(unaudited, except where indicated)
Revenue . ... ... .. ... ... ... 13,847 13,790 5,579 3,438 (1,848) 34,806
Costofsales . ................ (11,542) (12,320) (4,548) (2,906) 1,826 (29,490)
Gross profit . . . ........... ... 2,305 1,471 1,031 532 22) 5,317
EBITY ... ... . ... ... .. ... 1,015 372) 32 67 (239) 501
RoS (in %)® .. .............. 7.3 (2.7 0.6 1.9 12.9 1.4
Legal proceedings and related

MEASUIES . . . . v v v e v vt e . — — — — — —
Restructuring measures™® . . .. ... .. — 141 6 — 7 153
M&A transactions . .. ... .. ... .. — — — — — —
Adj. EBIT . ................. 1,015 (232) 37 67 (232) 655
Adj. RoS (in %)® .. ... ... ... 7.3 1.7) 0.7 1.9 12.6 1.9

Notes:

(1) Audited, except Industrial Business.

(2) Defined as EBIT divided by Revenue.

(3) Defined as Adj. EBIT divided by Revenue.

(4) Relate to restructuring measures in connection with the Group’s cost optimization programs.

(5) Includes the impact of Reconciliation for the Group without allocating any Reconciliation amounts to the Financial Services

segment.

(Adj.) EBIT; (Adj.) RoS—For the year ended December 31, 2019

Industrial
TN MB TA DB  Reconciliation Business®
EUR millions
(unaudited, except where indicated)
Revenue" . . ... ... ... .. .. ... 19370 16,806 6,638 4,644 (2,605) 44,853
Costofsales . ................ (15,668) (14,563) (5,278) (3,720) 2,621 (36,609)
Gross profit . . .. ............. 3,702 2,243 1,360 923 16 8,244
EBITY .. ... .. 2,237 72 154 284 147) 2,600
RoS (in %)® .. ... ... ........ 11.5 0.4 2.3 6.1 5.6 5.8
Legal proceedings and related

measures . . ... ..o s s e — — — —
Restructuring measures . ......... — — — —
M&A transactions . .. .......... — — — — — —
Adj. EBIT . .. ............... 2,237 72 154 284 (147) 2,600
Adj. RoS (in %)® ... ..., .. .. 11.5 0.4 2.3 6.1 5.6 5.8

Notes:

(1) Audited, except Industrial Business.

(2) Defined as EBIT divided by Revenue.

(3) Defined as Adj. EBIT divided by Revenue.

(4) Includes the impact of Reconciliation for the Group without allocating

segment.
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(Adj.) EBIT; (Adj.) RoS—For the year ended December 31, 2018

Industrial
TN MB TA DB Reconciliation Business®
EUR millions
(unaudited, except where indicated)
Revenue'” .. ... ... ... ....... 17,080 16,724 6,744 47383 (2,431) 42,500
Costofsales . ................ (13,889) (14,237) (5,379) (3,517) 2,373 (34,648)
Gross profit . . .. ... ... .. ..., 3,191 2,487 1,365 866 (58) 7,851
EBITY ... ... 1,821 524 328 295 (444) 2,524
RoS (in %)® .. ... ........... 10.7 3.1 4.9 6.7 18.3 5.9
Legal proceedings and related

MEASUIES . . . v v v v v et e — — — — — —
Restructuring measures . . ........ — — — — — —
M&A transactions .. ... ... .. ... — — — — — —
Adj. EBIT . ................. 1,821 524 328 295 (444) 2,524
Adj. RoS (in %)® .. ... ... ... 10.7 3.1 4.9 6.7 18.3 5.9

Notes:

(1) Audited, except Industrial Business.

(2) Defined as EBIT divided by Revenue.

(3) Defined as Adj. EBIT divided by Revenue.

(4) Includes the impact of Reconciliation for the Group without allocating any Reconciliation amounts to the Financial Services
segment.
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2.9.2.2 (Adj.) EBIT for the Financial Services segment; (Adj.) RoE for the Financial Services segment

The table below shows the reconciliation from Adj. EBIT to EBIT for the Financial Services segment and the
calculation of RoE and Adj. RoE for the Financial Services segment for the years ended December 31, 2020,
2019 and 2018 and for the nine months ended September 30, 2021 and 2020.

For the nine months
For the year ended December 31 ended September 30

2020 2019 2018 2021 2020
EUR millions EUR millions
(unaudited, except where indicated) (unaudited)

Equity for the Financial Services segment

at the Beginning of the Period . . ... .. 1,637 1,468 1,577 1,338 1,637
Equity for the Financial Services segment

at the End of the Period . ... ... .... 1,338 1,637 1,468 1,713 1,457
Average Equity for the Financial

Services segment of the Period ... .. 1,488 1,553 1,523 1,555(3) 1,547
EBIT for the Financial Services segment" (11) 192 210 121 (52)
/ Average Equity for the Financial Services

segment of the Period . ........... 1,488 1,553 1,523 1,555® 1,547
RoE for the Financial Services segment

(N %) . 0.7) 12.4 13.8 10.4®® 4.5)@
EBIT for the Financial Services

segment® L. an 192 210 121 (52)
Legal proceedings and related measures — — — — —
Restructuring measures® . ... ... ... .. 13 — — — 3
M&A transactions . ............... — — — — —
Adj. EBIT for the Financial Services

segment . ... ................. 2 192 210 121 (50)
/ Average Equity for the Financial Services

segment of the Period . ........... 1,488 1,553 1,523 1,555® 1,547
Adj. RoE for the Financial Services

segment (in %) . ... ............ 0.1 12.4 13.8 10.49@ 4.3)@
Notes:

(1) Audited.
(2) Relate to restructuring measures in connection with the Group’s cost optimization programs.

(3) From January 1, 2021, Average Equity for the Financial Services segment of the period is defined as the average of the quarterly
average equity for each period.

(4) For the nine months ended September 30, 2021 and 2020, the EBIT for the Financial Services segment used for the calculation of
the RoE is annualized.

63



2.9.2.3 (Adj.) FCF for the Industrial Business

The table below shows the reconciliation of FCF for the Industrial Business and Adj. FCF for the Industrial
Business to the combined statement of cash flows in the Combined Financial Statements for the years ended
December 31, 2020, 2019 and 2018 and for the nine months ended September 30, 2021 and 2020.

Cash provided by operating activ%ti)es

Changes in marketable debt securities and

similar investments . .............
Right of use assets . ...............
Other Adjustments'® . ... ... ... .....

Free cash flow for the Group .. ... ...

Free cash flow for the Financial Services

segment ... ...
FCF for the Industrial Business ... ...

Legal proceedings and related measures

Restructuring measures™ . .. ... ... ...
M&A transactions™ . ... ... ... .....

Adj. FCF for the Industrial Business . . .

Notes:
(1) Audited.

For the year ended December 31

For the nine months
ended September 30

(D
Cash used for investing activities!” . ... .

2020 2019 2018 2021 2020
EUR millions EUR millions
(unaudited, except where indicated) (unaudited)
4,170 1,270 876 1,269 2,536
(2,352) (3,227) (2,727) 1,942 (1,480)
1,442 1,772 1,158 (1,687) 858
(49) (283) — (45) (69)
9 @) (17) 2) 15
3,219 475) (710) 1,478 1,860
(1,438) 1,953 1,640 (829) (1,326)
1,781 1,478 930 649 534
— — — 130 —
— — — (684) —
1,781 1,478 930 94 534

(2) Consists of adjustments for purchase/sale of share in subsidiaries, finance leases in accordance with IAS 17 for the year ended

December 31, 2018 and other.

(3) Relate to restructuring measures in connection with the Group’s cost optimization programs.

(4) Relate to non-recurring expenses arising in connection with the separation of the Group from the Daimler Group.
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2.9.2.4 (Adj.) CFBIT for the Industrial Business; Adj. CCR for the Industrial Business

The tables below show the reconciliation of CFBIT and Adj. CFBIT for the Industrial Business to EBIT for the
Industrial Business as well as the calculation of the Adj. CCR for the Industrial Business for the years ended
December 31, 2020, 2019 and 2018 and for the nine months ended September 30, 2021 and 2020.

For the nine months
For the year ended December 31 ended September 30

2020 2019 2018 2021 2020
EUR millions
(unaudited)

Change in Working Capital® . . ... ... ... 1,060 (113) (488) (1,369) 726
Change in Working Capital for the Financial

Services segment . .. .............. 23 ®) (25) (6) 4
Change in Working Capital for the

Industrial Business® .. ... ... ... ... 1,083 (121) (513) 1,375) 730
Net financial investments® . ... ... ..... (78) (138) (24) 672 (69)
Net financial investments for the Financial

Services segment . ................ — — — — —
Net financial investments for the Industrial

Business® . ... ... ... ... ... .. ... (78) (138) (24) 672 (69)
Net investments in property, plant and

equipment and intangible assets® . ... .. (908) (1,606) (1,438) (510) (543)
Net investments in property, plant and

equipment and intangible assets for the

Financial Services segment . .......... 39 166 144 7 36
Net investments in property, plant and

equipment and intangible assets for the

Industrial Business® .. ... ... ...... (869) (1,440) (1,294) (503) (507)
Depreciation and amor‘tization/impairments(4) . 1,409 1,391 1,165 799 1,054
Depreciation and amortization/impairments for

the Financial Services segment® . . ... .. 91) (86) (69) (94) (69)
Depreciation and amortization/impairments

for the Industrial Business® . . . ... ... 1,318 1,305 1,096 706 985
Other™ . .. ... . . . ... 2,029 (1,881) (1,881) (492) 1,149
Other for the Financial Services segment . . . (1,483) 2,066 1,746 (645) (1,372)
Other for the Industrial Business® . . . . . . 546 186 (135) (1,138) (223)
Notes:
(1) Consists of changes in provisions, inventories, trade receivables and trade payables as included in the combined statement of cash

@

(©)

@

(&)

6

flows in the Combined Financial Statements.

Consists of changes in financial liabilities as included in the combined statement of cash flows in the Combined Financial
Statements.

Consists of changes in property plant and equipment and intangible assets as included in the combined statement of cash flows in
the Combined Financial Statements.

Consists of depreciation and amortization/impairments as presented in the combined statement of cash flows in the Combined
Financial Statements and includes additionally the depreciation on leased assets as included in “Vehicles on operating leases” in
the combined statement of cashflows in the Combined Financial Statements and depreciation on equity instruments as included in
“Other non-cash expense and income” in the combined statement of cash flows in the Combined Financial Statements.

Consists of the result from sale of PP&E and intangible assets, adjustments of leases, result from disposal of subsidiaries, equity
instruments not in the IFRS 9 scope and at equity investments, result from valuation of at equity investments, result from
remeasurement of IFRS 10/IFRS 3 pre-owned/remaining share, changes in provision without pension provisions, changes in other
operating assets/liabilities, changes in receivables from financial services and changes in assets held for sale and liabilities
included in disposal groups as included in the combined statement of cash flows in the Combined Financial Statements.

Includes the impact of Reconciliation for the Group without allocating any Reconciliation amounts to the Financial Services
segment.
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For the nine months
For the year ended December 31 ended September 30

2020 2019 2018 2021 2020
EUR millions EUR millions
(unaudited) (unaudited)

EBIT for the Industrial Business .. ... .. 501 2,600 2,524 2,819 0)
Change in Working Capital for the Industrial

Business® . ... ... 1,083 (121) (513) (1,375) 730
Net financial investments for the Industrial

Business® ... ... ... (78) (138) (24) 672 (69)
Net investments in property, plant and

equipment and intangible assets for the

Industrial Business® . .. ... ... ...... (869) (1,440) (1,294) (503) (507)
Depreciation and amortization/impairments for

the Industrial Business® .. .......... 1,318 1,305 1,096 706 985
Other for the Industrial Business® .. ... .. 546 186 (135) (1,138) (223)
CFBIT for the Industrial Business . ... .. 2,502 2,393 1,654 1,181 916
Legal proceedings and related measures . . . . — — — — —
Restructuring measures” . ... ... ... ... — — — 130 —
M&A transactions® . . ... ... ... ...... — — — (684) —
Adj. CFBIT for the Industrial Business . . . 2,502 2,393 1,654 627 916
/ Adj. EBIT for the Industrial Business . . . . 655 2,600 2,524 1,837 70
Adj. CCR Industrial Business ....... .. 3.8x 0.9x 0.7x 0.3x 13.0x
Notes:

(1) Relate to restructuring measures in connection with the Group’s cost optimization programs.
(2) Relate to non-recurring expenses from the separation of the Group from the Daimler Group.

(3) Includes the impact of Reconciliation for the Group without allocating any Reconciliation amounts to the Financial Services
segment.

2.9.2.5 Investments in PP&E

For the nine months
For the year ended December 31 ended September 30

2020 2019 2018 2021 2020
EUR millions EUR millions
(audited) (unaudited)
Investments in PP&E ... ... ... L. 796 1,130 1,221 344 445

Notes:

(1) Consists of Additions to property, plant and equipment as presented in the combined statement of cash flows in the Combined
Financial Statements.
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2.9.2.6 Research and development costs for the Group and for the Industrial Business; Capitalization
Ratio

The table below shows the calculations of Research and development costs for the Group, for the Industrial
Business and the Capitalization Ratio for the years ended December 31, 2020, 2019 and 2018 and for the nine
months ended September 30, 2021 and 2020.

For the nine months
For the year ended December 31 ended September 30

2020 2019 2018 2021 2020
EUR millions EUR millions
(unaudited, except where indicated) (unaudited)
Research and non-capitalized development
costs) L 1,423 1,662 1,509 991 1,075
Capitalized development costs” . ... ... 107 76 80 147 70
Research and development costs for the
Group . .......... ... ... 1,530 1,738 1,589 1,139 1,145
Capitalization Ratio (in %)@ ... ... .. 7.0 4.4 5.0 12.9 6.2

Research and non-capitalized development

costs for the Financial Services segment — — — — —
Capitalized development costs for the

Financial Services segment . ........ — — — — —

Research and development costs for the
Financial Services segment . ... .... — — — — —

Research and non-capitalized development

COSES  « v vt e et 1,423 1,662 1,509 991 1,075
Research and non-capitalized development

costs for the Financial Services segment — — — — —

Research and non-capitalized
development costs for the Industrial
Business® .. ... ... ... ... 1,423 1,662 1,509 991 1,075

Capitalized development costs” ... . ... 107 76 80 147 70
Capitalized development costs for the
Financial Services segment . ........ — — — — —

Capitalized development costs for the
Industrial Business® ... ......... 107 76 80 147 70

Research and non-capitalized development

costs for the Industrial Business® . . .. 1,423 1,662 1,509 991 1,075
Capitalized development costs for the

Industrial Business® .. ........... 107 76 80 147 70

Research and development costs for the
Industrial Business” . ........... 1,530 1,738 1,589 1,139 1,145

Notes:
(1) Audited.
(2) Defined as Capitalized development cost divided by Research and development costs for the Group.

(3) Includes the impact of Reconciliation for the Group without allocating any Reconciliation amounts to the Financial Services
segment.

67



2.9.2.7 Research and development costs (EBIT view) for the Group

The table below shows the calculations of Research and development costs (EBIT view) for the Group for the
years ended December 31, 2020, 2019 and 2018 and for the nine months ended September 30, 2021 and 2020.

For the year ended For the nine months
December 31 ended September 30
2020 2019 2018 2021 2020
EUR millions EUR millions
(unaudited, except where indicated) (unaudited)
Research and non-capitalized development
costs) L (1,423) (1,662) (1,509) (991) (1,075)
Amortization expense on capitalized
development costs'" . ... ... ... ... (225) (220) (226) (153) (170)
Research and development costs (EBIT
view) for the Group . . . .......... (1,648) (1,882) (1,734) (1,144) (1,245)
Notes:
(1) Audited.

2.9.2.8 Equity ratio for the Group, Industrial Business and Financial Services segment

The table below shows the calculations of the Equity ratio for the Group, Industrial Business and Financial
Services segment for the years ended December 31, 2020, 2019 and 2018 and for the nine months ended
September 30, 2021.

As at
As at December 31 September 30
2020 2019 2018 2021
EUR millions EUR millions
(unaudited, except where indicated) (unaudited)

Total equity™ . ... ... ... ... ... ... ..., 8,708 10,345 9,332 11,012
/ Total assets'™ . . ... ... .. .. ... ... ... 49,989 55,367 49,972 50,817
Equity ratio for the Group (in %) ......... 17.4 18.7 18.7 21.7
Total equity™ . . ... ... ... ... ... ... . ... 8,708 10,345 9,332 11,012
Equity of the Financial Services segment . ... .. (1,338) (1,637) (1,468) (1,713)
Equity of the Industrial Business® . . ... .. .. 7,370 8,708 7,864 9,299
Total assets™ ... ... ... .. ... . ........ 49,989 55,367 49,972 50,817
Total assets of the Financial Services segment . . . (16,462) (20,126) (17,534) (16,342)
Total assets of the Industrial Business® . . . . . . 33,527 35,241 32,438 34,475
Equity of the Industrial Business® . ......... 7,370 8,708 7,864 9,299
/ Total assets of the Industrial Business® . ... .. 33,527 35,241 32,438 34,475
Equity ratio for the Industrial Business (in %) . 22.0 24.7 24.2 27.0
Equity of the Financial Services segment . .. ... 1,338 1,637 1,468 1,713
/ Total assets of the Financial Services segment . . 16,462 20,126 17,534 16,342
Equity ratio for the Financial Services segment

(in %) ... ... 8.1 8.1 8.4 10.5
Notes:

(1) Audited.

(2) Includes the impact of Reconciliation for the Group without allocating any Reconciliation amounts to the Financial Services
segment.
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2.9.2.9 Leverage for the Financial Services segment

The table below shows the calculations of the Leverage for the Financial Services segment for the years ended
December 31, 2020, 2019 and 2018 and for the nine months ended September 30, 2021.

As at
As at December 31 September 30
2020 2019 2018 2021
EUR millions
(unaudited)
Total Liabilities for the Financial Services segment” . ... .. 14,621 17,801 15,436 14,040
/ Equity for the Financial Services segment ............ 1,338 1,637 1,468 1,713
Leverage for the Financial Services segment . ... ... ... 109x 109x  10.5x 8.2x

Notes:

(1) Consists of current and non-current financing liabilities for the Financial Services segment.

2.9.2.10 Group gross liquidity; Group net debt

The table below shows the calculations of the Group gross liquidity and Group net debt for the years ended
December 31, 2020, 2019 and 2018 and for the nine months ended September 30, 2021 and 2020.

As at
As at December 31 September 30
2020 2019 2018 2021
EUR millions EUR millions
(unaudited, except where indicated) (unaudited)
Cash and cash equivalents® . ... ... .. ... .. 1,663 1,094 548 1,475
Marketable debt securities and similar
investments'” .. ... ... .. ... ... 5,841 4,729 2,912 4,368
Group gross liquidity . . ... .......... ... 7,504 5,823 3,460 5,842
Financing liabilities® . ... ... ............ (20,548) (23,296) (19,387) (18,825)
Market valuation and currency hedges for
financing liabilities . ... ... ............ 129 72 79 37
Total financing liabilities . . . ... .......... (20,419) (23,224) (19,308) (18,788)
Group gross liquidity . .................. 7,504 5,823 3,460 5,842
Total financing liabilities . . ... ............ (20,419) (23,224) (19,308) (18,788)
Group net debt . ..................... (12,915) (17,401) (15,848) (12,946)
Notes:

(1) Audited.

(2) Consists of current and non-current marketable debt securities and similar investments as included in the combined statement of
financial position in the Combined Financial Statements.

(3) Consists of current and non-current financing liabilities as included in the combined statement of financial position in the
Combined Financial Statements.
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2.9.2.11 Illustrative Group gross liquidity

The table below shows the calculations of the Illustrative Group gross liquidity for the years ended
December 31, 2020, 2019 and 2018 and for the nine months ended September 30, 2021.

As at
As at December 31  September 30
2020 2019 2018 2021
EUR millions
(unaudited)
Group gross liquidity . . ............ ... ... ... ... ... 7,504 5,823 3,460 5,842
Capital and liquidity funding measures'” . . ... ... .. ... .. .. — — — 5,380
Effects for the remaining Phase 1 acquisitions® . ... ........ — — — (1,564)
Other™® . . . . . — — — (2,905)
lustrative Group gross liquidity . .. ................. n/a®  n/a® na® 6,753

Notes:

(1) Represents the effects of payments from Daimler AG to Daimler Truck AG for the capital and liquidity funding measures prior to
the consummation of the Demerger Transactions comprised of (i) a EUR 1,987 million contribution to equity (capital reserves) to
enable Daimler Truck AG (or its subsidiaries) to acquire and build up the commercial vehicle-related financial services business
and to acquire companies, business activities and economic goods (including rights to use trademarks and patents) attributable to
the trucks and buses division, (ii) a EUR 250 million contribution to equity (capital reserves) to strengthen the assets held to
cover Daimler Truck Group’s pension obligations, and (iii) a EUR 3,143 million contribution to equity (capital reserves) to ensure
that Daimler Truck AG has an adequate equity base.

(2) Represents the cash effects of (i) the purchase price payments of EUR 102 million relating to the acquisition of Mercedes-Benz
Research and Development India Private Limited, (ii) the purchase price payment of EUR 5 million relating to the acquisition of
Mercedes-Benz Parts Logistics Eastern Europe s.r.o., (iii) the net cash proceeds of EUR 10 million relating to the disposal of
Daimler Commercial Vehicles South East Asia Pte. Ltd., (iv) the purchase price payment for the fund and cost investments in the
amount of EUR 41 million to Daimler Truck Group and (v) the cash payment of EUR 1,425 million for the purchase price with
respect to share deals or asset deals for the acquisitions of the Financial Services Business in the context of the Phase 1
Transactions minus “financing liabilities allocated based on a target equity ratio”, which are already part of the Unaudited
Condensed Interim Combined Financial Statements, see Note 2 (Basis of Preparation) and Note 27 (Financing Liabilities) of the
Audited Combined Financial Statements and Note 21 (Financing Liabilities) of the Unaudited Condensed Interim Combined
Financial Statements for further information. Effects of refinancing financial liabilities replacing “financial liabilities allocated
based on a target equity ratio” at Daimler Truck Financial Services at the time of the legal reorganization and as part of the
financing of the preliminary purchase price through external debt, that is predominantly the effects of increases in the portfolio
assets at Daimler Truck Financial Services subsequent to September 30, 2021 and prior to the legal transfer date and as such
subject to the finalization of the purchase price determination that will occur subsequent to the finalization of this Prospectus, are
not taken into account. Therefore, the amounts described in the foregoing sentence and the preliminary purchase prices for
(ii) and (v) are determined based on preliminary valuations and therefore may differ from the final amounts, in particular because
the changes from current operations are not taken into account.

(3) Represents the effects of (i) a cash contribution in the amount of EUR 215 million from Daimler Grund Services GmbH to
Daimler Truck AG for a non-controlling share of 10.1% in each of the Gamma Partnerships and
Grundstiicksverwaltungsgesellschaft EvoBus GmbH & Co. OHG, (ii) the settlement and termination of cash pooling arrangements
as well as other financial liabilities between the Daimler Group and the Daimler Truck Group, of which EUR 4,227 million
correspond to cash pooling receivables and EUR 3,243 million to cash pooling liabilities and loan payables of Daimler Truck
Group (excluding the Financial Services segment), (iii) the cash effects of the Agreement on the Transfer of Divisions and
Functions for the purpose of the separation of central functions and mandated functions in the amount of EUR 21 million (see
“11.1.1.1.6 Agreements on Separation of Central Functions and Mandated Functions™), (iv) the cash payments of the purchase
agreements for the Daimler, Charterway and Fleetboard trademarks of EUR 13 million and related IPv4 address ranges
(EUR 12 million), (v) the cash payments for a patent portfolio (EUR 65 million) and (vi) cash payments for license agreements
to the patent portfolio (EUR 41 million) of Daimler AG, see “//.1.1.1.7 Intellectual Property License and Purchase Agreements.”
The final amount of the cash contribution for (i) and the final amounts for (iv), (v) and (vi) will be based on external valuations
at the time of the transfer and will therefore finally be determined at a later point in time. Therefore, these amounts are
preliminary and determined based on preliminary valuations and therefore may differ from the final amounts, in particular because
the changes from current operations are not taken into account.

(4) Illustrative Group gross liquidity is not applicable for this period, as it includes adjustments for the separation of the Group from
Daimler Group which are not reflected in the Combined Financial Statements as they are taken or to be taken after September 30,
2021.
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2.9.2.12 Gross liquidity for the Industrial Business; Net liquidity for the Industrial Business

The table below shows the calculations of the gross liquidity and net liquidity for the Industrial Busines for the
years ended December 31, 2020, 2019 and 2018 and for the nine months ended September 30, 2021 and 2020.

As at
As at December 31 September 30
2020 2019 2018 2021
EUR millions EUR millions
(unaudited, except where indicated) (unaudited)

Cash and cash equivalents” .. ... ......... 1,663 1,094 548 1,475
Cash and cash equivalents of the Financial

Services segment . . .................. (107) (49) (73) (45)
Cash and cash equivalents of the Industrial

Business® . .. ... .. ... ... 1,556 1,045 475 1,430
Marketable debt securities and similar

investments® . ... ... ... .. ... ... ... 5,841 4,729 2,912 4,368
Marketable debt securities and similar investments

of the Financial Services segment . ........ (29) (13) — (39)
Marketable debt securities and similar

investments of the Industrial Business® . . . . 5,812 4,716 2,912 4,329
Financing liabilities® .. ... ..... ... .. .... 20,548 23,296 19,387 18,825
Financing liabilities of the Financial Services

SEEMENt . .. ... ... (14,621 ) (17,801) (15,436) (14,040)
Financing liabilities of the Industrial Business® 5,927 5,495 3,951 4,785

Market valuation and currency hedges for

financing liabilities . ... ............... 129 72 79 37
Market valuation and currency hedges for

financing liabilities of the Financial Services

segment . . ... ... — — — —

Market valuation and currency hedges for
financing liabilities of the Industrial

Business® . ... ... ... .. ... ... .. 129 72 79 37
Financing liabilities of the Industrial Business® . . (5,927) (5,495) (3,951) (4,785)
Market valuation and currency hedges for

financing liabilities of the Industrial Business® . 129 72 79 37
Financing liabilities (nominal) . ........... (5,798) (5,423) 3,872) (4,748)
Cash and cash equivalents of the Industrial

Business® ... ... ... 1,556 1,045 475 1,430
Marketable debt securities and similar investments

of the Industrial Business® . ............ 5,812 4,716 2,912 4,329
Gross liquidity for the Industrial Business . . . . 7,368 5,761 3,387 5,758
Financing liabilities (nominal) . ............ (5,798) (5,423) (3,872) (4,748)
Net liquidity for the Industrial Business . .. .. 1,570 338 (485) 1,010
Notes:

(1) Audited.

(2) Includes the impact of Reconciliation for the Group without allocating any Reconciliation amounts to the Financial Services
segment.

(3) Consists of current and non-current marketable debt securities and similar investments as included in the combined statement of
financial position in the Combined Financial Statements.

(4) Consists of current and non-current financing liabilities as included in the combined statement of financial position in the
Combined Financial Statements.
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2.9.2.13 Illustrative net liquidity for the Industrial Business

The table below shows the calculations of the Illustrative net liquidity for the Industrial Business for the years
ended December 31, 2020, 2019 and 2018 and for the nine months ended September 30, 2021.

As at
As at December 31 September 30
2020 2019 2018 2021
EUR millions
(unaudited)
Net liquidity for the Industrial Business . ................. 1,570 338  (485) 1,010
Capital and liquidity funding measures'” ... ... ...... ... .. — — — 5,380
Effects for the remaining Phase 1 acquisitions® . ... ......... — — — (1,564)
Other . ... .. - = = 338
Ilustrative net liquidity for the Industrial Business . . .. ... .. n/a® n_/a(“) n/a®? 5,164
Note:
(1) Represents the effects of payments from Daimler AG to Daimler Truck AG for the capital and liquidity funding measures prior to

(@)

3

Q)

the consummation of the Demerger Transactions comprised of (i) a EUR 1,987 million contribution to equity (capital reserves) to
enable Daimler Truck AG (or its subsidiaries) to acquire and build up the commercial vehicle-related financial services business
and to acquire companies, business activities and economic goods (including rights to use trademarks and patents) attributable to
the trucks and buses division, (ii) a EUR 250 million contribution to equity (capital reserves) to strengthen the assets held to
cover Daimler Truck Group’s pension obligations, and (iii) a EUR 3,143 million contribution to equity (capital reserves) to ensure
that Daimler Truck AG has an adequate equity base.

Represents the cash effects of (i) the purchase price payments of EUR 102 million relating to the acquisition of Mercedes-Benz
Research and Development India Private Limited, (ii) the purchase price payment of EUR 5 million relating to the acquisition of
Mercedes-Benz Parts Logistics Eastern Europe s.r.o., (iii) the net cash proceeds of EUR 10 million relating to the disposal of
Daimler Commercial Vehicles South East Asia Pte. Ltd., (iv) the purchase price payment for the fund and cost investments in the
amount of EUR 41 million to Daimler Truck Group and (v) the cash payment of EUR 1,425 million for the purchase price with
respect to share deals or asset deals for the acquisitions of the Financial Services Business in the context of the Phase 1
Transactions minus “financing liabilities allocated based on a target equity ratio”, which are already part of the Unaudited
Condensed Interim Combined Financial Statements, see Note 2 (Basis of Preparation) and Note 27 (Financing Liabilities) of the
Audited Combined Financial Statements and Note 21 (Financing Liabilities) of the Unaudited Condensed Interim Combined
Financial Statements for further information. Effects of refinancing financial liabilities replacing “financial liabilities allocated
based on a target equity ratio” at Daimler Truck Financial Services at the time of the legal reorganization and as part of the
financing of the preliminary purchase price through external debt, that is predominantly the effects of increases in the portfolio
assets at Daimler Truck Financial Services subsequent to September 30, 2021 and prior to the legal transfer date and as such
subject to the finalization of the purchase price determination that will occur subsequent to the finalization of this Prospectus, are
not taken into account. Therefore, the amounts described in the foregoing sentence and the preliminary purchase prices for
(ii) and (v) are determined based on preliminary valuations and therefore may differ from the final amounts, in particular because
the changes from current operations are not taken into account.

Represents the effects of (i) a cash contribution in the amount of EUR 215 million from Daimler Grund Services GmbH to
Daimler Truck AG for a non-controlling share of 10.1% in each of the Gamma Partnerships and
Grundstiicksverwaltungsgesellschaft EvoBus GmbH & Co. OHG, (ii) the settlement and termination of cash pooling arrangements
as well as other financial liabilities between the Daimler Group and the Daimler Truck Group, of which EUR 4,227 million
correspond to cash pooling receivables and EUR 3,243 million to cash pooling liabilities and loan payables of Daimler Truck
Group (excluding the Financial Services segment), (iii) the cash effects of the Agreement on the Transfer of Divisions and
Functions for the purpose of the separation of central functions and mandated functions in the amount of EUR 21 million (see
“11.1.1.1.6 Agreements on Separation of Central Functions and Mandated Functions™), (iv) the cash payments of the purchase
agreements for the Daimler, Charterway and Fleetboard trademarks of EUR 13 million and related IPv4 address ranges
(EUR 12 million), (v) the cash payments for a patent portfolio (EUR 65 million) and (vi) cash payments for license agreements
to the patent portfolio (EUR 41 million) of Daimler AG, see “//.1.1.1.7 Intellectual Property License and Purchase Agreements.”
The final amount of the cash contribution for (i) and the final amounts for (iv), (v) and (vi) will be based on external valuations
at the time of the transfer and will therefore finally be determined at a later point in time. Therefore, these amounts are
preliminary and determined based on preliminary valuations and therefore may differ from the final amounts, in particular because
the changes from current operations are not taken into account.

Illustrative net liquidity for the Industrial Business is not applicable for this period, as it includes adjustments for the separation
of the Group from Daimler Group which are not reflected in the Combined Financial Statements as they are taken or to be taken
after September 30, 2021.
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2.9.2.14 Funded status; Funding ratio

As at
As at December 31 September 30
2020 2019 2018 2021

EUR millions
(unaudited, except where indicated)

Present value of the defined benefit obligation(l) .......... (8,555) (7,793) (6,629) (8,010)
Fair value of plan assets'V L 5,644 5293 4,757 5,880
Funded status . . ... .... ... ... ... ... .. ........ (2,911) (2,500) (1,872) (2,130)

) 66.0 679 718 73.4

Funding ratio (in %

Notes:
(1) Audited, except for figures as at September 30, 2021.
(2) Defined as the fair value of plan assets divided by the present value of the defined benefit obligation.

2.10 Additional Operating Metrics

2.10.1.1 Selected income statement information for the Industrial Business

The table below shows the calculations of selected income statement information for the Industrial Business for
the years ended December 31, 2020, 2019 and 2018 and for the nine months ended September 30, 2021 and
2020. Technically, this selected income statement information for the Industrial Business is calculated as the
respective selected income statement item of the Group minus the respective selected income statement item of
the Financial Services segment.

Selected income statement information for the Industrial Business for the nine months ended
September 30, 2021

Financial
Services  Industrial
Group segment Business®

EUR millions

(unaudited)
Revenue . .. ... . ... . 28,418 (858) 27,561
Costof Sales . . ... ... (23,126) 554 (22,572)
Gross Profit . . ... .. ... ... ... 5,292 (304) 4,988
Selling eXpenses . . . ... ..o (1,924) 82 (1,841)
General and administrative eXpenses . . . . . ... ... ... .. ... .... (1,143) 102 (1,041)
Research and non-capitalized development costs . . ... ........... (991) — (991)
Others ) . . 1,706 ) 1,704
EBIT . . . . e (2,940) (121) 2,819

Notes:

(1) Includes Other operating income, other operating expense, profit/loss on equity-method investments, net and other financial
income/expense, net.

(2) Includes the impact of Reconciliation for the Group without allocating any Reconciliation amounts to the Financial Services
segment.
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Selected income statement information for the Industrial Business for the nine months ended
September 30, 2020

Financial
Services  Industrial
Group segment Business®

EUR millions

(unaudited)
Revenue . ... ... .. . . ... 25,154 (919) 24,236
Costof Sales . . ... ... . . (21,622) 841 (20,781)
Gross Profit . . .. ... . ... 3,532 (78) 3,455
Selling exXpenses . . . . ... ... .. (1,885) 83 (1,802)
General and administrative eXpenses . . .. ... ... .. ... ... ... (1,060) 89 (971)
Research and non-capitalized development costs . . . ............. (1,075) — (1,075)
Others') . . 435 (42) 393
EBIT . . . . (53) 52 0)

Notes:

(1) Includes Other operating income, other operating expense, profit/loss on equity-method investments, net and other financial
income/expense, net.

(2) Includes the impact of Reconciliation for the Group without allocating any Reconciliation amounts to the Financial Services
segment.

Selected income statement information for the Industrial Business for the year ended December 31, 2020

Financial Industrial
Group® Services® Business

EUR millions

Revenue . ... ... . . . . ... 36,013 (1,207) 34,806
Cost of Sales . ... ... ... ... . (30,530) 1,041 (29,490)
Gross Profit . . . . .. .. ... ... 5,482 (166) 5,316
Selling eXPenses . . . ..o i e (2,625) 113 (2,512)
General and administrative expenses . . . . ... ... ............ (1,472) 122 (1,349)
Research and non-capitalized development costs .. ............ (1,423) — (1,423)
Others' . . . 528 (58) 469
EBIT . .. . 491 11 501
Notes:

(1) Includes Other operating income, other operating expense, profit/loss on equity-method investments, net and other financial
income/expense, net.

(2) Audited, except for “Others”.
(3) Unaudited, except for “Revenue” and “EBIT”.

(4) Includes the impact of Reconciliation for the Group without allocating any Reconciliation amounts to the Financial Services
segment.
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Selected income statement information for the Industrial Business for the year ended December 31, 2019

Financial Industrial
Group®  Services® Business®

EUR millions

Revenue . .. ... .. ... 46,244 (1,391) 44,853
Costof Sales . .. ... ... .. ... (37,596) 987 (36,609)
Gross Profit . . . . . ... ... .. ... 8,648 (404) 8,244
Selling expenses . .. ... ... ... (3,001) 132 (2,869)
General and administrative eXpenses . . . . . ... ... ... (1,686) 157 (1,529)
Research and non-capitalized development costs . ............. (1,662) — (1,662)
Others!") . . . . 493 (77) 416
EBIT . . . . 2,792 (192) 2,600
Notes:

(1) Includes Other operating income, other operating expense, profit/loss on equity-method investments, net and other financial
income/expense, net.

(2) Audited, except for “Others”.
(3) Unaudited, except for “Revenue” and “EBIT”.

(4) Includes the impact of Reconciliation for the Group without allocating any Reconciliation amounts to the Financial Services
segment.

Selected income statement information for the Industrial Business for the year ended December 31, 2018

Financial
Services  Industrial
Group® segment® Business”

EUR millions

Revenue . .. ... .. ... 43,700 (1,200) 42,500
Cost of Sales . .. ... .. ... ... (35,445) 797 (36,648)
Gross Profit . . . . . ... ... .. ... 8,255 (403) 7,851
Selling expenses . .. ... ... ... (2,745) 123 (2,622)
General and administrative eXpenses . . . . . . ... .. ... (1,502) 144 (1,358)
Research and non-capitalized development costs . ............. (1,509) — (1,509)
Others!) . . 235 (74) 161
EBIT . . . . 2,734 (210) 2,524
Notes:

(1) Includes Other operating income, other operating expense, profit/loss on equity-method investments, net and other financial
income/expense, net.

(2) Audited, except for “Others”.
(3) Unaudited, except for “Revenue” and “EBIT”.

(4) Includes the impact of Reconciliation for the Group without allocating any Reconciliation amounts to the Financial Services
segment.

2.10.1.2 Equity of the Financial Services segment

As at
As at December 31  September 30
2020 2019 2018 2021
EUR millions
(unaudited)
Equity of the Financial Services segment . .. ... ... . ... .. 1,338 1,637 1,468 1,713

Notes:

(1) Defined as equity of the Financial Services segment at the end of each period.
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2.11 Negative Numbers and Rounding

Unless otherwise indicated, financial information presented in the text and tables in this Prospectus is shown
in million Euro (EUR), rounded to a whole number. Percentage changes, ratios, subtotals and totals in the text
and tables of this Prospectus are calculated based on the respective numbers as presented and then rounded to a
whole percentage or to one digit after the decimal point. Because of rounding, figures shown in tables in this
Prospectus do not necessarily add up exactly to the respective totals or sub-totals presented, and aggregated
percentages may not exactly equal 100%. Furthermore, these rounded figures may vary marginally from
unrounded figures that may be indicated elsewhere in this Prospectus. Financial information presented in
parentheses denotes the negative of such number presented. In respect of financial information set out in this
Prospectus, a dash (“—) signifies that the relevant figure is not available, while a zero (“0”) or nil signifies
that the relevant figure is available but has been rounded to or equals zero.

2.12 Time Specifications

References to “CET” in this Prospectus refer to Central European Time or Central European Summertime, as
the case may be. References to time in this Prospectus refer to CET, unless stated otherwise.

2.13 Enforcement of Civil Liabilities

The Company is a stock corporation (4ktiengesellschaft) governed by German law and substantially all of its
assets are located outside the United States. In addition, most members of the Management Board and the
Supervisory Board are non-residents of the United States and substantially all of their assets are located outside
the United States.

As a result, it may not be possible for investors to effect service of process within the United States upon the
Company or such persons or to enforce against them or the Company judgments of courts of the United States,
whether or not predicated upon the civil liability provisions of the federal securities laws of the United States
or other laws of the United States or any state thereof. The United States and Germany do not currently have a
treaty providing for reciprocal recognition and enforcement of judgments in civil and commercial matters.
Therefore, a final judgment for payment of money rendered by a federal or state court in the United States
based on civil liability, whether or not predicated solely upon the United States’ federal securities laws, may
not be enforceable, either in whole or in part, in Germany. Furthermore, mandatory provisions of German law
may apply regardless of any other law that would otherwise apply.

However, if the party in whose favor such final judgment is rendered brings a new suit in a competent court in
Germany, such party may submit to the German court the final judgment rendered in the United States. Under
such circumstances, a judgment by a federal or state court of the United States against the Company or such
persons will be regarded by a German court only as evidence of the outcome of the dispute to which such
judgment relates, and a German court may choose to rehear the dispute. In addition, awards of punitive
damages in actions brought in the United States or elsewhere may be unenforceable in Germany.
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3 SEPARATION, DEMERGER TRANSACTIONS AND ADMISSION TO TRADING
3.1 Overview & Timetable

In connection with the Demerger Transactions, Daimler AG intends to separate, transfer to and bundle in
Daimler Truck Group through various transactions: (i) the financial services business relating to trucks and
buses (the “Financial Services Carve-out”): (ii) the trucks and buses business (the “Legal Entity
Separation”): and (iii) Daimler AG’s central functions and mandated functions operating, amongst others, in
relation to the trucks and buses business.

A predominant part of the transactions aiming at the separation of the entities and business units relating to the
trucks and buses business in the course of the Financial Services Carve-out and the Legal Entity Separation has
already occurred prior to the date of this Prospectus or will have been completed by December 1, 2021 through
the Phase 1 Transactions (for more details on the Phase 1 Transactions, see “3.2.1 Separation of Financial
Services Business” and “3.2.2 Separation of Trucks and Buses Business from Cars and Vans Business”). After
the Demerger Transactions and the Phase 1 Transactions, the remaining part of the transactions aiming at the
separation of the entities and business units relating to the trucks and buses business in the course of the
Financial Services Carve-out and the Legal Entity Separation will be effected in 2022 through the Phase 2
Transactions (for more details on the Phase 2 Transactions, see “3.2.1 Separation of Financial Services
Business” and “3.2.2 Separation of Trucks and Buses Business from Cars and Vans Business”). The separation
of the central functions and mandated functions operating in relation to the trucks and buses business will be,
with a few exceptions, effected by December 1, 2021 (for more details on the separation of central functions
and mandated functions see “3.2.3 Separation of Central Functions and Mandated Functions™).

The Demerger Transactions, among other things, providing for the actual separation of Daimler Group as it
exists prior to Spin-off into two independent groups, include three reorganization measures, i.e., the Spin-off,
the Hive-down and Capital Increase Against Contribution in Kind III (as defined below, see “3.3.1 Demerger
Transactions Procedure”). Immediately following the Demerger Transactions Effective Date, the shares in the
Company shall be listed on the Prime Standard sub-segment of the regulated market of the Frankfurt Stock
Exchange.

The following table provides an overview of the most important steps of the separation of the commercial
vehicles business, the Demerger Transactions and the Admission to Trading:

Timing Summary

August 6, 2021 e Conclusion of the spin-off and hive-down agreement (Abspaltungs- und
Ausgliederungsvertrag) relating to the Spin-off and the Hive-down between
the Company and Daimler AG (“Demerger and Hive-down Agreement”).

*  Under the Demerger and Hive-down Agreement, Daimler AG transfers 65.0%
of the share capital of Daimler Truck AG (i.e., 574,954,240 shares in
Daimler Truck AG, being calculated after the capital increase against
contribution in kind of 89.9% interests in each of the Gamma Partnerships
(for more details see “3.2.2 Separation of Trucks and Buses Business from
Cars and Vans Business”)) as well as the domination and profit and loss
transfer agreement existing between Daimler AG and Daimler Truck AG to
Daimler Truck Holding AG by way of the Spin-off by absorption
(Abspaltung zur Aufnahme) against granting of 534,918,723 newly issued
shares in Daimler Truck Holding AG, created by the Capital Increase Against
Contribution in Kind I (as defined below), to the shareholders of
Daimler AG, and in proportion to their shareholdings in Daimler AG. The
transfer of the shares in Daimler Truck AG as well as the domination and
profit and loss transfer agreement existing between Daimler AG and Daimler
Truck AG to Daimler Truck Holding AG by way of the Spin-off shall occur
with economic effect as of 0:00 a.m. on January 1, 2021. From that date, all
acts taken by Daimler AG in relation to the assets to be spun off shall be
deemed to have been performed for the account of the Company.

71



Timing

Summary

October 1, 2021

November 3, 2021

Under the Demerger and Hive-down Agreement, Daimler AG further
transfers 28.43% of the share capital of Daimler Truck AG (i.e., 251,498,474
shares in Daimler Truck AG, being calculated after the capital increase
against contribution in kind of 89.9% interests in each of the Gamma
Partnerships (for more details see “3.2.2 Separation of Trucks and Buses
Business from Cars and Vans Business”)) to Daimler Truck Holding AG by
way of the Hive-down by absorption (Ausgliederung zur Aufnahme) against
granting of 233,936,002 newly issued shares in Daimler Truck Holding AG,
created by the Capital Increase Against Contribution in Kind II (as defined
below), to Daimler AG. The transfer of the shares in Daimler Truck AG to
be hived down shall occur with economic effect as of 0:00 a.m. on
January 1, 2021. From that date, all acts taken by Daimler AG in relation to
the assets to be hived down shall be deemed to have been performed for the
account of the Company.

Approval of the Demerger and Hive-down Agreement (99.90% of the votes
cast) and change of Daimler AG’s name to ‘“Mercedes-Benz Group AG”
(99.89% of the votes cast), the latter with effect as of February 1, 2022, and
provided that the Spin-off has taken effect beforehand, by the extraordinary
general meeting of Daimler AG.

Conclusion of a contribution agreement between Daimler Grund and Daimler
Truck AG regarding Daimler Grund’s 89.9% shareholdings in Gamma
Partnerships (as defined below), which Daimler Grund remains to hold after
Daimler Grund Services GmbH has acquired an interest of 10.1% of the
fixed capital of each of the Gamma Partnerships from Daimler Grund on the
basis of corresponding cash contributions, against granting of 58,091,270
newly issued shares in Daimler Truck AG to Daimler Grund. The transfer of
the shareholdings in Gamma Partnerships and the effectiveness of the
relevant capital increase against contribution in kind will occur at the
beginning of December 2021, in any case prior to consummation of the Spin-
off and Hive-down.

Resolution of the capital increase against contribution in kind in relation to
the contribution of Daimler Grund’s 89.9% shareholdings in Gamma
Partnerships (as defined below), which Daimler Grund remains to hold after
Daimler Grund Services GmbH has acquired an interest of 10.1% of the
fixed capital of each of the Gamma Partnerships from Daimler Grund on the
basis of corresponding cash contributions, by the extraordinary general
meeting of Daimler Truck AG.

Conclusion of a contribution agreement between Daimler Grund and Daimler
Truck Holding AG regarding the 58,091,270 shares in Daimler Truck AG
which are to be issued in relation to the contribution of Daimler Grund’s
89.9% shareholdings in Gamma Partnerships (as defined below), which
Daimler Grund remains to hold after Daimler Grund Services GmbH has
acquired an interest of 10.1% of the fixed capital of each of the Gamma
Partnerships from Daimler Grund on the basis of corresponding cash
contributions, to Daimler Truck AG (see above), and an additional 1,000
shares in Daimler Truck AG held by Daimler Grund, against granting of
54,047,157 newly issued shares in Daimler Truck Holding AG to Daimler
Grund, resulting in a shareholding of 6.57% in Daimler Truck Holding AG
after the effectiveness of the Demerger Transactions. The transfer of the
shareholding shall only become effective after the Spin-off and Hive-down
have taken effect (but on the same day) (for more details, see
“3.2.2 Separation of Trucks and Buses Business from Cars and Vans
Business”).
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Timing

Summary

November 5, 2021

November 26, 2021

By December 1, 2021
(expected)

Approval of the Demerger and Hive-down Agreement as well as the
contribution agreement between Daimler Grund and Daimler Truck
Holding AG as post-formation agreements by the extraordinary general
meeting of the Company.

Capital Increase Against Contribution in Kind I: Resolution of the
extraordinary general meeting of the Company to increase the Company’s
share capital for the purpose of the Spin-off from EUR 50,000 by
EUR 534,918,723 to EUR 534,968,723 by issuing 534,918,723 new shares to
Daimler AG’s shareholders against contribution of 65.0% shares in Daimler
Truck AG by Daimler AG.

Capital Increase Against Contribution in Kind II: Resolution of the
extraordinary general meeting of the Company to increase the Company’s
share capital for the purpose of the Hive-down from EUR 534,968,723 by
EUR 233,936,002 to EUR 768,904,725 by issuing 233,936,002 new shares to
Daimler AG against contribution of 28.43% shares in Daimler Truck AG by
Daimler AG.

Capital Increase Against Contribution in Kind III: Resolution of the
extraordinary general meeting of the Company to increase the Company’s
share capital from EUR 768,904,725 by EUR 54,047,157 to
EUR 822,951,882 by issuing 54,047,157 new shares to Daimler Grund (for
more details, see “3.3.1 Demerger Transactions Procedure”) for the purpose
of the contribution in kind of 6.57% in the share capital of Daimler
Truck AG (i.e., the 58,091,270 shares and the additional 1,000 shares in
Daimler Truck AG, being calculated after the capital increase against
contribution in kind of 89.9% interests in each of the Gamma Partnerships
(for more details see “3.2.2 Separation of Trucks and Buses Business from
Cars and Vans Business™)).

Approval of the prospectus by BaFin.

Phase 1 Transactions which have already occurred prior to the date of this
Prospectus or will have been completed by December 1, 2021:

Separation of Trucks and Buses Business from Cars and Vans Business:
Transfer of equity interests or business activities attributable to the trucks and
buses business to Daimler Truck AG or its subsidiaries, particularly in the
following countries: Portugal, South Africa, France, India and Czech
Republic, as well as India, Czech Republic, Canada, Mexico and Germany, as
well as transfer of various fund investments to Daimler Truck AG or its
subsidiaries. In Singapore, the cars and vans business will be transferred from
a subsidiary of Daimler Truck AG to a subsidiary of Mercedes-Benz AG. In
Russia, a 15% interest in an automobile company has been transferred from
Daimler Truck AG to Daimler AG prior to the date of this Prospectus (for
further information see “/1.1.1.4 Joint Ventures”™).

Financial Services Carve-out: Transfer of financial services business of
Daimler Mobility (as defined below) relating to trucks and buses in the
United States (excluding the operating leasing portfolio), Canada, Brazil,
Mexico, Japan, Australia and South Africa to Daimler Truck Financial
Services GmbH or its subsidiaries, or other subsidiaries of the Daimler Truck
Group, or, in the United States, to a subsidiary of Daimler Truck AG located
in the United States. In Germany, assets of the current financial services
headquarters of Daimler Mobility AG relating to the financial services
business for the sale of trucks and buses (central functions HR, Finance, IT,
Operations, Risk Management and Legal, among others) will be transferred to
Daimler Truck Financial Services GmbH.
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Timing Summary

December 1, 2021 e Separation of Central Functions and Mandated Functions: Transfer of assets

(expected) and employment relationships with the purpose of separation of central
functions and mandated functions operating, amongst others, for the trucks
and buses business from Daimler AG and Mercedes-Benz AG to Daimler
Truck AG (for more details, see “3.2.3 Separation of Central Functions and
Mandated Functions”).

On or about * Date of the effectiveness of the Demerger Transactions upon the registrations
December 9, 2021 of the Spin-off, the Hive-down and the Capital Increase Against Contribution
(expected) in Kind II with the relevant commercial registers (Demerger Transactions

Effective Date, for definition of Demerger Transactions Effective Date see
“2.2 Subject Matter of this Prospectus”).

December 9, 2021 *  Admission to Trading approval issued by the Frankfurt Stock Exchange;
(expected) allocation of the New Spin-off Shares to the shareholders of Daimler AG.
December 10, 2021 e  First day of public trading of Company’s Shares on the Frankfurt Stock
(expected) Exchange.

2022 (expected) Phase 2 Transactions:

o Separation of Trucks and Buses Business from Cars and Vans
Business: Transfer of trucks and buses business by Mercedes-Benz AG or its
subsidiaries to Daimler Truck AG or its subsidiaries in Spain, South Africa,
Italy, Slovakia, Poland, Portugal and Taiwan, and, conversely, transfer of a
Mercedes-Benz vans division by a subsidiary of Daimler Truck AG to a
subsidiary of Mercedes-Benz AG in South Korea. Besides, business activities
in the Netherlands, Belgium, Denmark, Sweden, Hong Kong, Colombia,
Greece and Hungary will be sold and transferred to external parties (for more
details, see “3.2.2 Separation of Trucks and Buses Business from Cars and
Vans Business”).

* Financial Services Carve-out: Transfer of financial services business of
Daimler Mobility relating to trucks and buses in Argentina and the European
countries of Belgium, the United Kingdom, Italy, the Netherlands, Spain and
Turkey. In France, certain assets (no portfolio) and employees are intended to
be transferred. In Germany, a new leasing company relating to trucks and
buses has been established; a transfer of the existing financial services
portfolio relating to trucks and buses is not planned as it would involve a
disproportionately high effort (for more details, see “3.2.1 Separation of
Financial Services Business”).

3.2 Separation of Daimler’s Commercial Vehicles’ Business
3.2.1 Separation of Financial Services Business

The sales of the trucks and buses brands are supported by tailored financial services that include leasing and
financing solutions as well as insurance solutions offered to customers. As of the date of this Prospectus, such
financial services solutions are subject to the ongoing Financial Services Carve-out process, an overview of
which is provided in the subsequent paragraphs.

Structure Prior to Financial Services Carve-out

Prior to the Financial Services Carve-out, Daimler AG’s financial services subsidiaries (“Daimler Mobility”),
have provided financial services for both the sale of cars and vans (the Mercedes-Benz AG subgroup), as well
as the sale of trucks and buses (the Daimler Truck AG subgroup). The steering and/or coordinating of the
business division Daimler Mobility has been tasked to Daimler Mobility AG.

Overview of Main Steps and Objective of Financial Services Carve-out

After the Demerger Transactions Effective Date and the establishment of two independent groups, both Daimler
Group and Daimler Truck Group will continue to require financial services for the sale of their relevant
vehicles. Therefore, the financial services business currently bundled under Daimler Mobility AG shall be
divided into two independent financial services businesses. The financial services provided by Daimler
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Mobility relating to the cars and vans business of Daimler Group, which is the larger part of the financial
services business, shall remain with Daimler Mobility AG and be renamed Mercedes-Benz Mobility AG with
effect as of February 1, 2022, provided that the Spin-off has taken effect beforehand. The financial services
provided by Daimler Mobility to the sale of trucks and buses in the past shall be carved out and bundled in the
segment Daimler Truck Financial Services. The operational headquarter functions as well as most legal entities
are bundled under Daimler Truck Financial Services GmbH, which was established in April 2021 as a wholly
owned subsidiary of Daimler Truck AG.

Guiding Principles

Daimler AG and Daimler Truck Holding AG as parties to the Group Separation Agreement agreed on certain
guiding principles for the Financial Services Carve-out, which are enclosed as Annex 2.1 to the Group
Separation Agreement concluded on August 6, 2021 (for more details see “11.1.1.1.3 Group Separation
Agreement (Konzerntrennungsvertrag)” and “11.1.1.1.4 Agreements on the Separation of Financial Services
Business”).

These guiding principles for the Financial Services Carve-out contain general guidelines for the individual
carve-out steps in the relevant jurisdictions in which Daimler Mobility AG and its affiliates have been
operating. The individual carve-out steps will be implemented by share purchase agreements, asset purchase
agreements and other measures such as spin-offs and hive-downs, partly combined with further asset and share
deals, by which the domestic and foreign financial services businesses relating to the sale of trucks and buses
will be transferred from Daimler Mobility AG, its subsidiaries or another member of the Daimler Group to
Daimler Truck Financial Services GmbH or its subsidiaries, or other subsidiaries of the Daimler Truck Group,
or in the United States, to a subsidiary of Daimler Truck AG located in the United States.

Phase 1 Transactions in relation to the Separation of Financial Services Business

The major part of the financial services business relating to trucks and buses is expected to be transferred in the
course of the Phase 1 Transactions by December 1, 2021.

The new headquarters of Daimler Truck Financial Services GmbH as the financial services business division of
Daimler Truck Group are expected to be operationally ready in Germany by December 1, 2021. For this
purpose, employees and assets of the current financial services headquarters of Daimler Mobility AG relating to
the financial services business for the sale of trucks and buses (i.e., central functions HR, Finance, IT,
Operations, Risk Management and Legal) will be transferred to Daimler Truck Financial Services GmbH. This
entity shall assume the coordination and management function for the worldwide financial services business of
the Daimler Truck Group, operating through various local financial services companies of the Daimler Truck
Group.

By December 1, 2021, the operational financial services business of Daimler Mobility relating to trucks and
buses in the United States (excluding the operating leasing portfolio), Canada, Brazil, Mexico, as well as Japan,
Australia and South Africa is expected to be transferred to Daimler Truck Financial Services GmbH or its
subsidiaries or other subsidiaries of the Daimler Truck Group, or, in the United States, to a subsidiary of
Daimler Truck AG located in the United States:

* In Brazil, the financial services business relating to trucks and buses is expected to be transferred by
way of a share deal. The financial services business relating to cars and vans, which will also be
transferred by this step, will for the time being be provided by the existing company in the form of a
financial services intermediation program.

* In Mexico, the financial services business relating to trucks and buses is expected to be transferred by
way of a share deal. The cars and vans-related financial services business, which will also be
transferred by this step, shall be gradually phased out after a transition phase; however, for a limited
period of time after December 1, 2021, financial services for the cars and vans business are expected to
be offered in the form of a financial services intermediation program.

* In Canada, Australia, South Africa and the USA (excluding the operating leasing portfolio), the
financial services business for trucks and buses will be transferred by way of asset deals. In the USA,
the establishment of a new subsidiary covering insurance services is also planned.

* In Japan, the financial services business relating to trucks and buses will be spun-off by absorption. The
absorbing company will subsequently be transferred to a financial services entity of the Daimler Truck
Group.
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For further information regarding the scope of the Phase 1 Transactions see Note 42 and Note 43 of the
Audited Combined Financial Statements.

The Group intends to refinance the financing liabilities resulting from the acquisition of the Financial Services
Business through the Phase 1 Transactions and owed to the Daimler Group with the net proceeds from the
Bond Offerings or with draw-downs under the Bridge Facility, in the event and to the extent that net proceeds
from the Bond Offerings will not be available at the time of the refinancing of such financing liabilities (for a
description of the EUR 18 Billion Credit Facilities Agreement, see “10.18.1 Credit Facilities Agreement”), as
well as additional draw-downs under the Bridge Facility and with further financial debt in the form of bilateral
bank loans or further capital market transactions. To the extent the Bond Offerings are successfully completed,
the Bridge Facility will either be mandatorily prepaid or cancelled in an amount equal to 90% of the available
net proceeds received from the Bond Offerings by the Group. For further information regarding the refinancing
of the financing liabilities owed to the Daimler Group, see “1.2.7 The Groups external debt could limit its
future financing options and otherwise impact its business”.

Phase 2 Transactions in relation to the Separation of Financial Services Business

The remaining financial services business relating to trucks and buses to be transferred is expected to be
transferred in the course of the Phase 2 Transactions in 2022. The transfer in Argentina and the European
countries of Belgium, the United Kingdom, Italy, the Netherlands, Spain and Turkey is planned as follows (for
more information on the relevant financial services companies see Note 42 to the Audited Combined Financial
Statements):

* In Argentina, the transfer of the financial services business relating to trucks and buses is planned by
way of a share deal. As part of this share deal, in line with the approach in Brazil and Mexico, the cars
and vans related financial services business is also being transferred. For a limited period of time,
financial services for the cars and vans business are expected to be offered in the form of a financial
services intermediation program.

* In Belgium, Italy and the Netherlands, the financial services business relating to trucks and buses will
first be carved out into local subsidiaries of Daimler Mobility AG by way of a demerger to newly
established local entities; the shares of the absorbing companies will subsequently be transferred to
Daimler Truck Group.

* In Spain, the financial services business relating to trucks and buses will first be carved-out to a new
entity before the shares of this new entity will be transferred to Daimler Truck Group. Additionally, the
Spanish trucks and buses rental business will be transferred to a newly established Spanish Daimler
Truck Group entity by way of an asset transfer.

*  In Turkey, the financial services business relating to trucks and buses will first be carved out to a new
local subsidiary by way of an asset deal. The shares of this newly established entity will subsequently
be transferred to Daimler Truck Group. Besides, the establishment of a new subsidiary for insurance
services is planned in Turkey.

»  The financial services business relating to trucks and buses in the United Kingdom will be transferred
by way of an asset transfer into a newly established subsidiary of Daimler Truck Group in the UK.

* In France, certain assets (no portfolio) and employees are intended to be transferred.

* In Germany, a new leasing company relating to trucks and buses has been established; a transfer of the
existing financial services portfolio relating to trucks and buses is not planned as it would involve a
disproportionately high effort.

Between December 1, 2021, and the planned completion of the Financial Services Carve-out in 2022,
temporary financial services provided by Daimler Mobility AG or its affiliates for the sale of trucks and buses
by Daimler Truck Group are planned in Argentina, Belgium, the United Kingdom, Italy, the Netherlands, Spain
and Turkey in the form of a financial services intermediation program. In Germany and France, such financial
services intermediation program is planned between December 1, 2021, and the start of operations of the new
subsidiaries of Daimler Truck Financial Services GmbH being established in these countries.

For further information on the Phase 2 Transactions see Note 42 of the Audited Combined Financial
Statements.

The total portfolio of the above-mentioned companies to be transferred during the course of the year 2022 is
likely to be in the single-digit billion range.
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Other Jurisdictions

In a number of countries, no reorganization or transfer of the financial services business related to trucks and
buses will take place, in particular due to the small size of the business activities in this segment. In some of
these countries, a complete phase-out of the financial services business for trucks and buses is intended. This
concerns the activities in Denmark, India, Hong Kong, Luxembourg, Malaysia, Portugal, Sweden, Switzerland,
Singapore, South Korea and Taiwan. In other countries, in which no transfer of the financial services business
is intended, the financial services business relating to trucks and buses are expected to be provided by the
existing company in the form of a financial services intermediation program for a limited period of time. This
concerns Austria, China, Czech Republic, New Zealand, Poland, Romania, Russia, and Thailand. In Hungary
and Slovakia, financial services for trucks and buses will also be provided by the existing company.

Personnel

For its financial services business, Daimler Truck Group expects to have a personnel requirement of
approximately 1,900 employees (full-time equivalents) after the completion of the Financial Services Carve-out.
The financial services business of Daimler Truck Group has been and is intended to be staffed mainly by way
of a transfer of employees of Daimler Mobility AG and its affiliates to the financial services companies of
Daimler Truck Group. Approximately two-thirds of these employees will be transferred on December 1, 2021.
The transfer of the remaining employees is planned gradually as part of the transactions taking place after
December 1, 2021, and as part of the start-up phase of the newly established companies in Germany and
France.

For a description of the business activities of the financial services business relating to trucks and buses, see
“10.6 Financial Services Business” and for more details in relation to the separation of the financial services
business, see “11.1.1.1.4 Agreements on the Separation of Financial Services Business.”

3.2.2  Separation of Trucks and Buses Business from Cars and Vans Business

The trucks and buses business still allocated to Daimler AG, Mercedes-Benz AG or its subsidiaries after the
reorganization in 2019, has in parts already been, and will be separated from the relevant cars and vans
business and transferred to Daimler Truck AG or its subsidiaries in the course of the Legal Entity Separation.

Structure Prior to the Legal Entity Separation

In 2019, Daimler AG hived-down its business divisions of cars and vans on the one hand and trucks and buses
on the other hand to Mercedes-Benz AG and Daimler Truck AG. At that time, the financial services business
was managed by Daimler Mobility AG. In the course of this reorganization, the vast majority of the trucks and
buses business was transferred to Daimler Truck AG. However, for operational and economic reasons, it was
decided at the time not to separate the mixed retail companies, i.e., companies that operated both in the cars
and vans business as well as the trucks and buses business, whose central activity was the local distribution of
vehicles purchased from the relevant wholesale company and the provision of after sales services. Instead,
mixed retail companies were allocated according to a “main user principle”. Certain production and wholesale
companies as well as financing companies relating to trucks and buses were also not transferred. In preparation
of and in connection with the Demerger Transactions, the trucks and buses business still allocated to
Daimler AG, Mercedes-Benz AG or its subsidiaries after the reorganization in 2019, has in parts already been
transferred to Daimler Truck AG or its subsidiaries. Prior to the date of this Prospectus, in particular, the trucks
and buses business has already been transferred in Portugal, South Africa, France, India, and Czech Republic.
In Portugal, an import and distributor company has been transferred to Daimler Truck AG by way of a capital
increase against contribution in kind. In South Africa, a wholesale company, established as part of the 2019
reorganization, has been transferred to Daimler Truck AG by way of a share deal. In France, a wholesale
company together with its regional subsidiaries that provide sales and aftersales services in the retail sector has
been transferred to Daimler Truck AG by way of a share deal. In India, a production company has been
transferred to Daimler Truck AG by way of a share deal. In Czech Republic, the sales and retail business
relating to the trucks and buses business has been transferred to a wholly owned subsidiary of Daimler
Truck AG by way of an asset deal. The remaining part of the truck and bus business will be separated from the
relevant cars and vans business and transferred to Daimler Truck AG or its subsidiaries in the Legal Entity
Separation. In individual cases, a separation will be achieved by transferring the cars and vans business
currently allocated to Daimler Truck AG or its subsidiaries to subsidiaries of Mercedes-Benz AG.
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Guiding Principles for the Legal Entity Separation

For the purpose of the Legal Entity Separation, Daimler AG and Daimler Truck Holding AG agreed on guiding
principles for the Legal Entity Separation, which are enclosed as Annex 2.2 to the Group Separation Agreement
concluded on August 6, 2021 (for more details see “I/.1.1.1.3 Group Separation Agreement
(Konzerntrennungsvertrag)” and “11.1.1.1.5 Agreements on Separation of Trucks and Buses Business from
Cars and Vans Business”.

The guiding principles for the Legal Entity Separation contain general guidelines for the separation of the
trucks and buses business from the cars and vans business in the relevant jurisdictions and the necessary
transfers of the companies and assets attributable to the trucks and buses business from Mercedes-Benz AG or
its subsidiaries to Daimler Truck AG or its subsidiaries, or vice versa, by way of various transactions or
divestitures to third parties. The main steps for the final separation of the business divisions which have already
been implemented and which will be implemented by or after December 1, 2021, are presented below (for
more details see “//.1.1.1.5 Agreements on Separation of Trucks and Buses Business from Cars and Vans
Business”).

Transactions in Phase 1 in relation to the Separation of Trucks and Buses Business from Cars and Vans
Business

At the date of this Prospectus, a part of the trucks and buses business has already been transferred; an
additional part will be transferred by December 1, 2021 in the course of the Phase 1 Transactions.

By December 1, 2021, the trucks and buses business will be transferred from Daimler AG or its subsidiaries to
Daimler Truck AG or its subsidiaries in Germany, India, Czech Republic, Canada and Mexico. In Germany,
minority interests in a German service provider for toll collection, a German transport company and a German
research center for artificial intelligence will be transferred from Daimler AG or its subsidiaries to Daimler
Truck AG or its subsidiaries by way of share deals. In India, activities in IT development and the provision of
research and development services attributable to the trucks and buses division will be transferred to a newly
established subsidiary of Daimler Truck AG. In Czech Republic, a logistics service company will be transferred
to Daimler Truck AG by way of a share deal. In Canada, an investment company, which will be used as a
financing company of the Daimler Truck Group, will be transferred to Daimler Truck AG by way of a share
deal. Hereby, the shares in a Mexican subsidiary providing services in the areas of finance, taxes and financial
reporting will also be transferred. Additionally, in the U.S., UK and Israel, various fund investments as well as
a minor shareholding in a venture capital company will be transferred to Daimler Truck AG or its subsidiaries.
Finally, in Russia, a 15% interest in an automobile company has been transferred from Daimler Truck AG to
Daimler AG prior to the date of this Prospectus. In Singapore, the cars and vans business will be transferred
from a subsidiary of Daimler Truck AG to a subsidiary of Mercedes-Benz AG.

For further information regarding the scope of the Phase 1 Transactions, see Note 42 and Note 43 of the
Audited Combined Financial Statements.

Phase 2 Transactions in relation to the Separation of Trucks and Buses Business from Cars and Vans Business

After December 1, 2021, but not earlier than January 1, 2022, the trucks and buses business will be transferred
from subsidiaries of Mercedes-Benz AG to subsidiaries of Daimler Truck AG in Spain, South Africa, Italy,
Slovakia, Poland, Portugal and Taiwan. In Spain, a sales and aftersales company of cars, vans and trucks will
be transferred to a subsidiary of Daimler Truck AG by way of a share deal after the cars and vans business has
been extracted. In South Africa, the retail company will be transferred to a subsidiary of Daimler Truck AG by
way of share deal subsequent to the sale of the remaining cars and vans business. In Italy, the truck retail
business will be transferred to a newly established subsidiary of Mercedes-Benz AG by way of a partial
demerger before the latter will be transferred to a subsidiary of Daimler Truck AG by way of a share deal. In
Slovakia, the business activities of a wholesale company attributable to the trucks and buses division will be
transferred to a newly established subsidiary of Daimler Truck AG by way of an asset deal. In Poland, the truck
sales and aftersales business of two retail subsidiaries of Mercedes-Benz AG will be transferred to a newly
established subsidiary of Daimler Truck AG. In Portugal, the truck sales and aftersales business of a subsidiary
of Mercedes-Benz AG will be transferred to a subsidiary of Daimler Truck AG by way of an asset deal. In
Taiwan, the sales business of a subsidiary of Mercedes-Benz AG, which is attributable to the trucks and buses
division, will be transferred to a subsidiary of Daimler Truck AG by way of an asset deal. Conversely, in South
Korea, operations attributable to the Mercedes-Benz vans division will be transferred to a subsidiary of
Mercedes-Benz AG. Business activities in the Netherlands, Belgium, Denmark, Sweden, Hong Kong,
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Colombia, Greece and Hungary will be sold and transferred from Mercedes-Benz AG or its subsidiaries or
Daimler Truck AG or its subsidiaries to external parties.

For further information on the Phase 2 Transactions, see Note 42 of the Audited Combined Financial
Statements.

Allocation of Real Estate Management Partnerships

The real estate management partnerships allocated to the trucks and buses division, which were not transferred
to Daimler Truck AG in connection with the reorganization in 2019 due to tax blocking periods, will be
reorganized and a predominant part will be transferred to Daimler Truck Group. The relevant partnerships are
Grundstiicksverwaltungsgesellschaft Daimler AG & Co. Gamma 1 OHG, Grundstiicksverwaltungsgesellschaft
Daimler AG & Co. Gamma 2 OHG, Grundstiicksverwaltungsgesellschaft Daimler AG & Co. Gamma 3 OHG
and Grundstiicksverwaltungsgesellschaft Daimler AG & Co. Gamma 4 OHG, each with its registered office in
Schonefeld, Germany (the “Gamma Partnerships”). The partners of each partnership are Daimler Grund,
which currently holds 100% of the fixed capital of each of the Gamma Partnerships, and Daimler Grund
Services GmbH, which holds no equity interest in each of the Gamma Partnerships.

In a first step, Daimler Grund Services GmbH will obtain an interest of 10.1% of the fixed capital of each of
the Gamma Partnerships on the basis of corresponding cash contributions. Subsequently, Daimler Grund will
contribute its remaining 89.9% interests in each of the Gamma Partnerships to Daimler Truck AG by way of a
capital increase against contribution in kind. The entry in the commercial register of Daimler Truck AG
required for the effectiveness of the capital increase against contribution in kind is expected to take place at the
beginning of December 2021, in any case prior to the consummation of the Spin-off and Hive-down. As
consideration, Daimler Truck AG will grant Daimler Grund 58,091,270 new shares. Subsequently, Daimler
Truck AG, in turn, will transfer said interests in the Gamma Partnerships to Daimler Truck
Verwaltungsgesellschaft fiir Grundbesitz mbH, a wholly owned subsidiary of Daimler Truck AG. Daimler
Grund will then contribute the 58,091,270 new shares in Daimler Truck AG, which it received as consideration
for the contribution of the interests in the Gamma Partnerships, and an additional 1,000 shares that Daimler AG
contributed to Daimler Grund in October 2021, to Daimler Truck Holding AG and will in return receive
54,047,157 new shares in the Company (the Capital Increase Against Contribution in Kind III (as defined in
“3.3.1 Demerger Transactions Procedure™)).

A corresponding reorganization will be implemented with regard to the equity interest in
Grundstiicksverwaltungsgesellschaft EvoBus GmbH & Co. OHG. This partnership is a wholly owned
(indirect) subsidiary of Daimler Truck AG. Due to tax considerations, Daimler Grund Services GmbH will
make an appropriate cash contribution and acquire a 10.1% interest in the fixed capital of
Grundstiicksverwaltungsgesellschaft EvoBus GmbH & Co. OHG. Daimler Truck AG will then hold only
89.9% of Grundstiicksverwaltungsgesellschaft EvoBus GmbH & Co. OHG through EvoBus GmbH.

For more details in relation to the separation of the trucks and buses business from the cars and vans business,
see “11.1.1.1.5 Agreements on Separation of Trucks and Buses Business from Cars and Vans Business”.

3.2.3  Separation of Central Functions and Mandated Functions

As of the Demerger Transactions Effective Date and the formation of two independent groups, Daimler Truck
Group will perform the central functions and the up to now mandated functions, which have in the past been
operated by Daimler AG and Mercedes-Benz AG for the entire group, in relation to the trucks and buses
business independently.

Structure Prior to Separation and Objective

In the past, Daimler AG and Mercedes-Benz AG operated the central functions for the entire group, including
both the cars and vans business and the trucks and buses business, through the headquarters located in Stuttgart,
Germany, partly supported by employees allocated to subdivisions performing the relevant functions in
subsidiaries worldwide, amongst others, Daimler Truck AG. Besides, certain business operations, so-called
mandated functions, were performed out of operating locations in Mannheim, Gaggenau, Worth, Kassel,
Sindelfingen and Germersheim for both the cars and vans business and the trucks and buses business. As of the
Demerger Transactions Effective Date and the formation of two independent groups, Daimler Truck Group will
perform the central functions and the up to now mandated functions in relation to the trucks and buses business
independently. The functions will legally be allocated to Daimler Truck AG but will perform their activities for
the entire Daimler Truck Group, partly supported by employees allocated to subdivisions performing the
relevant functions in subsidiaries worldwide. For that purpose, to the extent Daimler Truck AG already
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performs the central or mandated functions mentioned, these functions will be built up and, to the extent
necessary, new functions will be established. The building up and establishment of the Daimler Truck Group’s
functions will be achieved, amongst others, by separating and transferring business assets and employment
relationships relating to the trucks and buses business from Daimler AG and Mercedes-Benz AG to Daimler
Truck AG.

Agreement on the Transfer of Divisions and Functions

For the purpose of the separation of the relevant central and mandated functions including the transfer of the
relevant business assets—except assets under construction (4nlagen im Bau) located in Mannheim (Reman) and
Gaggenau (Presswerk/GSP) which will only be sold and transferred under a separate asset purchase agreement
between Mercedes-Benz AG and Daimler Truck AG after completion of the constructions—and employment
relationships, Daimler AG, Mercedes-Benz AG and Daimler Truck AG concluded a so-called Agreement on the
Transfer of Divisions and Functions in November 2021 (for more details see “/1.1.1.1.6 Agreements on
Separation of Central Functions and Mandated Functions”). The transfer of business assets and employment
relationships will become effective on December 1, 2021, subject to the extent that closing conditions have
been fulfilled or duly waived by November 30, 2021, or otherwise, on the last business day of the calendar
month in which the last closing condition has been fulfilled or duly waived but in any case not earlier than
December 1, 2021 (for more details see “11.1.1.1.6 Agreements on Separation of Central Functions and
Mandated Functions™).

Separation of Central Functions and Mandated Functions

The central functions to be separated include Group Strategy, External Affairs, Corporate Office,
Communications, Accounting & Financial Reporting, Tax & Customs, Treasury, M&A, Investor Relations,
Real Estate, Integrity & Legal, HR, IT and International Procurement Services (IPS). The mandated functions
to be separated include Sales & After Sales, Production & Supply Chain, Production Planning, Energy and
Environmental Management, Quality Management, Purchasing of Production Materials, Research &
Development and Facility Management & Mobility Stuttgart. The related transfer of business assets
belonging to the trucks and buses business will constitute a transfer of an undertaking or of a part thereof
within the meaning of section 613a German Civil Code (Biirgerliches Gesetzbuch) by which the employment
relationships of approximately 880 business employees, together with all rights and obligations arising
therefrom, who have not made use of their right, to the extent that such a right exists under applicable local
law, to object to the transfer of their employment relationship in due time and form, will be transferred
automatically by operation of law to Daimler Truck AG.

Continuing Service Relationships for Central Functions and Mandated Functions

Daimler Truck Group will perform the group central functions and the up to now mandated functions
independently as soon as possible after the Demerger Transactions Effective Date. However, certain
cooperations or service relationships will, for the most part temporarily, continue to exist or will be newly
established between the functions. This applies to the following central functions: External Affairs,
Communications, Accounting & Financial Reporting, Tax & Customs, Treasury, Real Estate, Integrity &
Legal, HR, IT, and International Procurement Services. Besides, this applies to the following mandated
functions: Sales & After Sales, Production & Supply Chain, Production Planning, Energy and Environmental
Management, Quality Management, Purchasing of Production Materials, Research & Development and Facility
Management & Mobility Stuttgart (for more details see “//.1.1.2 Continuing Services and Cooperations
between the Group and the Daimler Group™).
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33 Demerger Transactions
3.3.1 Demerger Transactions Procedure

The separation of the Daimler Group as it exists prior to Spin-off into two independent groups, i.e., Daimler
Group and the Daimler Truck Group, will be carried out in three steps, the Spin-off, the Hive-down and the
Capital Increase Against Contribution in Kind III. The current group structure of Daimler Group before the
implementation of the Demerger Transactions is, in simplified form, as follows:

Shareholders
100%
v

Daimler AG
LIOO% LIOO% 100% 100% 100%
\ \ V} v \4

Mercedes-Benz Daimler Daimler Daimler Truck Daimler Grund
AG Mobility AG Truck AG Holding AG

In the course of the Spin-off, Daimler AG is transferring, in a first step, a majority interest of 65.0% in the
share capital of Daimler Truck AG (i.e., 574,954,240 shares in Daimler Truck AG, being calculated after the
capital increase against contribution in kind of 89.9% interests in each of the Gamma Partnerships (for more
details see “3.2.2 Separation of Trucks and Buses Business from Cars and Vans Business™)), as well as the
domination and profit and loss transfer agreement existing between Daimler AG and Daimler Truck AG to the
Company by way of spin-off by absorption (4bspaltung zur Aufnahme) under the German Transformation Act
(Umwandlungsgesetz). The transfer of the shares in Daimler Truck AG as well as the domination and profit and
loss transfer agreement existing between Daimler AG and Daimler Truck AG to Daimler Truck Holding AG by
way of the Spin-off shall occur with economic effect as of 0:00 a.m. on January 1, 2021. From that date, all
acts taken by Daimler AG in relation to the assets to be spun off shall be deemed to have been performed for
the account of the Company. In return, the share capital of the Company will be increased in the course of the
Spin-off and the New Spin-off Shares, i.e., 534,918,723 newly issued ordinary registered shares with no-par
value (for definition of New Spin-off Shares see “2.2 Subject Matter of this Prospectus”) will be issued to
Daimler AG’s shareholders, who will receive one share in the Company for two Daimler AG shares. The New
Spin-off Shares will be created by means of a capital increase against contribution in kind of Daimler Truck
Holding AG for the purpose of implementing the Spin-off (the “Capital Increase Against Contribution in
Kind I”).

In the course of the Hive-down, Daimler AG is transferring, in a second step, a minority interest of 28.43% in
the share capital of Daimler Truck AG (i.e., 251,498,474 shares in Daimler Truck AG, being calculated after
the capital increase against contribution in kind of 89.9% interests in each of the Gamma Partnerships (for
more details see “3.2.2 Separation of Trucks and Buses Business from Cars and Vans Business”)) to Daimler
Truck Holding AG by way of hive-down by absorption (Ausgliederung zur Aufnahme) under the German
Transformation Act (Umwandlungsgesetz). The transfer of the shares in Daimler Truck AG to be hived-down
shall occur with economic effect as of 0:00 a.m. on January 1, 2021. From that date, all acts taken by
Daimler AG in relation to the assets to be hived-down shall be deemed to have been performed for the account
of the Company. In return, the share capital of the Company will be increased in the course of the Hive-down
and the New Hive-down Shares, i.e., 233,936,002 newly issued ordinary registered shares with no-par value
(for definition of New Hive-down Shares see “2.2 Subject Matter of this Prospectus’), will be issued to
Daimler AG. The New Hive-down Shares will be created by means of a capital increase against contribution in
kind of Daimler Truck Holding AG for the purpose of implementing the Hive-down (the “Capital Increase
Against Contribution in Kind II”).

In the course of the Capital Increase Against Contribution in Kind III, Daimler Grund is, in a third step,
transferring a minority interest of 6.57% in the share capital of Daimler Truck AG (i.e., the 58,091,270 shares
and the additional 1,000 shares in Daimler Truck AG, being calculated after the capital increase against
contribution in kind of 89.9% interests in each of the Gamma Partnerships (for more details see
“3.2.2 Separation of Trucks and Buses Business from Cars and Vans Business”)) to the Company by way
capital increase against contribution in kind. In return, the Company will issue the New Capital Increase

87



Shares, i.e., 54,047,157 newly issued ordinary registered shares with no-par value (for definition of New
Capital Increase Shares see “2.2 Subject Matter of this Prospectus”), to Daimler Grund. The New Contribution
in Kind Shares will be created by means of a capital increase against contribution in kind of Daimler Truck
Holding AG (the “Capital Increase Against Contribution in Kind III”).

The structure of Daimler Group after implementation of the Demerger Transactions will be, in simplified form,
as follows:

Shareholders
100%
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Daimler AG
ll(}o% llOO% 1100%
Mercedes-Benz Daimler .
D 1
AG Mobility AG aimler Grund
16.57% 28.43% 65.00%
v \ 4

Daimler Truck Holding AG

100%

Daimler Truck AG

For the purpose of the Spin-off and Hive-down, on August 6, 2021, Daimler AG and the Company entered into
the Demerger and Hive-down Agreement (for details see “/1.1.1.1.1 Demerger and Hive-down Agreement
(Abspaltungs- und Ausgliederungsvertrag)”). The effectiveness of this agreement was, amongst others, subject
to the approval by a 75% majority of the Company’s and Daimler AG’s general meetings. The approval of
Daimler AG’s general meeting was obtained on October 1, 2021, whereas the Company’s general meeting
approved the Demerger and Hive-down Agreement on November 5, 2021. For the purpose of the Capital
Increase Against Contribution in Kind III, on November 3, 2021, Daimler Grund and the Company entered into
a Contribution Agreement. The effectiveness of the Demerger Transactions is expected to occur on
December 9, 2021 upon the registrations of the Spin-off, the Hive-down and the Capital Increase Against
Contribution in Kind IIT with the relevant commercial registers.

For more details regarding the Demerger and Hive-down Agreement and related agreements, see
“l11.1.1.1 Agreements in Relation to the Separation of the Commercial Vehicles Business and the Demerger
Transactions™.

3.3.2  Spin-off Auditor

Pursuant to a resolution of the regional court (Landgericht) Stuttgart dated April 30, 2021, KPMG AG
Wirtschaftspriifungsgesellschaft, Berlin (“KPMG”), was appointed as the spin-off auditor. The Demerger and
Hive-down Agreement dated August 6, 2021 was audited by KPMG as spin-off auditor, and a spin-off audit
report dated August 9, 2021 was issued.
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3.33 Contributions in Kind and Post-Formation Audit

As the Company was established less than two years prior to the conclusion of the Demerger and Hive-down
Agreement as well as the Contribution Agreement and the compensation for these agreements is in excess of
10% of the Company’s share capital, a post-formation audit has been carried out. In this regard, the
Supervisory Board of the Company reviewed the Demerger and Hive-down Agreement and the Contribution
Agreement and submitted a written post-formation report. The Local Court (Amtsgericht) of Stuttgart appointed
KPMG as the uniform auditor on post-formation (Nachgriindungspriifer) and the contributions in kind related
to the Capital Increase Against Contribution in Kind I, II and II (Sacheinlagepriifer) by resolution dated
April 16, 2021. KPMG issued, respectively will issue, the required audit reports. On November 5, 2021, the
extraordinary general meeting of the Company approved the Demerger and Hive-down Agreement and the
Contribution Agreement as agreements on post-formation.

3.3.4  Trustee, Allotment Ratio, Settlement

Deutsche Bank AG, Frankfurt am Main, was appointed by Daimler AG as trustee, as required under the
German Transformation Act. The trustee will receive the shares in Daimler Truck Holding AG allocable to the
shareholders of Daimler AG as a result of the Spin-off for transfer to such shareholders upon Spin-off
Completion. Deutsche Bank AG was appointed as the central settlement agent for the Spin-off.

The German language version of the notification of allotment (Zuteilungsbekanntmachung) set forth below is
expected to be published on December 9, 2021 in the German Federal Gazette (Bundesanzeiger):

Daimler AG
Stuttgart

ISIN Code DE0007100000 // German Securities Identification Number
(Wertpapierkennnummer) 710000

Allocation of Shares in Daimler Truck Holding AG in Connection with the Spin-off of a
Majority Interest in Daimler Truck AG

Daimler Truck Holding AG

ISIN Code DEOOODTROCKS // German Securities Identification Number
(Wertpapierkennnummer) DTROCK

1. Spin-off of a Majority Interest in Daimler Truck AG

On 6 August 2021, Daimler AG as the transferring legal entity and Daimler Truck Holding AG as the
acquiring legal entity entered into a spin-off and hive-down agreement (Abspaltungs- und
Ausgliederungsvertrag, hereinafter: the “Demerger Agreement”) in notarized form. Under the Demerger
Agreement, amongst other things, the following steps were agreed:

*  Transfer of a majority interest of 65.00% in the (increased) share capital of Daimler Truck AG
(i.e., 574,954,240 shares in the registered share capital of Daimler Truck AG) and of the control and
profit and loss transfer agreement existing between Daimler AG and Daimler Truck AG to Daimler
Truck Holding AG by way of a spin-off by means of acquisition pursuant to § 123 para. 2 no. 1 of the
German Transformation Act (Umwandlungsgesetz, UmwG, hereinafter: the “Spin-off’). As
consideration for this transfer, the shareholders of Daimler AG were to receive one newly issued
share of Daimler Truck Holding AG for each two shares in Daimler AG, i.e., a total of 534,918,723
new no-par value registered shares from a corresponding increase of the registered share capital of
Daimler Truck Holding AG (hereinafter: the “Capital Increase Against Contributions in Kind I”).

*  Transfer of additional 251,498,474 shares in the registered share capital of Daimler Truck AG to
Daimler Truck Holding AG by way of a hive-down by means of absorption pursuant to § 123 para. 3
no. 1 UmwG (hereinafter: the “Hive-down’). As consideration for this transfer, Daimler AG was to
receive 233,936,002 new no-par value registered shares from a corresponding increase of the registered
share capital of Daimler Truck Holding AG (hereinafter: the “Capital Increase Against Contributions
in Kind II").
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+  Transfer of additional 58,092,270 shares in the registered share capital of Daimler Truck AG to Daimler
Truck Holding AG by Daimler Vermogensverwaltungsgesellschaft fiir Grundbesitz mbH (“Daimler
Grund”). As consideration for this transfer, Daimler Grund was to receive 54,047,157 new no-par
value registered shares from a corresponding increase of the registered share capital of Daimler Truck
Holding AG (hereinafter: the “Capital Increase Against Contributions in Kind III”).

The general meetings of Daimler AG and Daimler Truck Holding AG approved the Demerger Agreement on
1 October 2021 and on 5 November 2021, respectively. On 9 December 2021, the above-described measures
(i.e., the Spin-off and the related Capital Increase Against Contributions in Kind I, the Hive-down and the
related Capital Increase Against Contributions in Kind II, as well as the Capital Increase Against
Contributions in Kind IIT) were registered with the commercial registers of Daimler Truck Holding AG and
Daimler AG, respectively, and thereby became legally effective. As a result, a total of 65% of the shares in
Daimler Truck Holding AG is now held by the shareholders of Daimler AG, while Daimler AG (directly
and indirectly) holds a total 35% of the shares in Daimler Truck Holding AG.

2. Allocation Ratio for the Spin-off

The Spin-off is effected against the granting of 534,918,723 new no-par value registered shares of Daimler
Truck Holding AG from the Capital Increase Against Contributions in Kind I to the shareholders of
Daimler AG. § 4.1 of the Demerger Agreement provides for an allocation ratio of 2:1. This means that each
shareholder of Daimler AG receives:

+  for every two (2) ordinary registered shares with no-par value of Daimler AG (ISIN DE0007100000;
German Securities Identification Number (WKN) 710000)

« one (1) ordinary registered share with no-par value of Daimler Truck Holding AG (ISIN
DEOOODTROCKS; WKN DTROCK), representing a notional amount of the share capital of EUR 1.00.

3. Profit Entitlement

All shares granted as consideration for the transfer of the Spin-off assets (as well as all shares granted as
consideration for the transfer of Hive-down assets and of assets contributed as part of the Capital Increase
Against Contributions in Kind III) will grant dividend rights for the financial years of Daimler Truck
Holding AG beginning on or after 1 January 2022.

4. Trustee

Deutsche Bank AG, Frankfurt am Main, acts as trustee pursuant to § 125 sent. 1 in conjunction with § 71
para. 1 UmwG. Prior to the Spin-off taking effect, the trustee has taken possession of the shares in Daimler
Truck Holding AG to be issued as part of the Spin-off to the shareholders of Daimler AG and will distribute
these to such shareholders via the Clearing System in due course in accordance with the share allocation
ratio of 2:1 as stipulated in § 4.1 of the Demerger Agreement.

5. Allocation Procedure

In accordance with the Articles of Incorporation of Daimler Truck Holding AG, the shareholders of Daimler
Truck Holding AG are not entitled to have their shares securitised in physical form. The no-par value shares
of Daimler Truck Holding AG are evidenced by global share certificates together with the corresponding
global bearer dividend coupons and deposited with Clearstream Banking AG, Frankfurt am Main
(hereinafter: “Clearstream”). The shareholders of Daimler Truck Holding AG will hold co-ownership
interests in the global certificates and the global bearer dividend coupons in proportion to their respective
shareholdings.

a) Settlement for Shares in Collective Safe Custody via Clearstream

Most shares of Daimler AG are held in collective safe custody via Clearstream. Therefore, the shareholders
of Daimler AG, in principle, will be identified for the purposes of the share allocation by the depositary
banks in the evening of the day on which the Spin-off has taken effect, i.e., on the evening of 9 December
2021 (hereinafter: the “Allocation Date”), based on the respective holdings of shares in Daimler AG in the
depositary banks, taking into account open stock exchange transactions.
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On this basis, the respective depository bank will, as a general rule, credit the shares of Daimler Truck
Holding AG to the securities account of the respective shareholder of Daimler AG prior to the
commencement of trading on the stock exchange trading day following the Allocation Date. In this case, the
shareholders of Daimler AG do not need to take any action with regard to the allocation of the shares of
Daimler Truck Holding AG—apart from a possible settlement of fractional amounts (partial rights, cf.,
Section 6 below in this respect). It may be expected that, in individual cases, depositary banks will effect, in
analogy to the handling at Clearstream, such crediting only upon settlement of stock exchange transactions
still outstanding, i.e. only on 14 December 2021.

For institutional investors it may be the case that the depositary banks will credit the shares of Daimler
Truck Holding AG as partial rights in a first instance to wait for shareholders instruction for consolidation.

The allocation of the shares shall be free of commissions and expenses for shareholders of Daimler AG
entitled to allocation who hold their shares in Daimler AG in securities accounts in Germany. Shareholders
holding their shares in Daimler AG in securities accounts abroad may be subject to commissions and
expenses based on existing agreements with the relevant depository bank.

The settlement of the above-described measures is centralized at Deutsche Bank AG, Frankfurt am Main.

b) Settlement for Physical Shares and for Certain U.S. Shareholders

Special circumstances apply with regard to (i) shareholders of Daimler AG with physical shares as well as
(i1) certain U.S. shareholders of Daimler AG who hold shares not via a securities account connected to
Clearstream, but via Depository Trust Company (DTC) or American Stock Transfer (AST). In order to
participate in the allocation of shares of Daimler Truck Holding AG via Clearstream as described above,
these shareholders had the opportunity (and shareholders of Daimler AG with physical shares were
encouraged by letter) to transfer their shares in Daimler AG to a securities account linked to Clearstream in
due time prior to the Allocation Date. Alternatively, the shareholders according to (i) were asked to provide
Daimler AG with another securities account linked to Clearstream. Unless one of these alternatives was
chosen, Deutsche Bank AG in its capacity as trustee pursuant to § 125 sent. 1 in conjunction with § 71 para.
1 UmwG will be unable to distribute any shares of Daimler Truck Holding AG. In this event, it is intended
that the respective share(s) in Daimler Truck Holding AG attributable to the specific shareholder will be
deposited with the competent local court (Amtsgericht), depository (Hinterlegungsstelle). Shareholders of
Daimler AG holding their Daimler shares via American Stock Transfer (AST) or Depository Trust Company
(DTC) according to (ii) will receive the shares of Daimler Truck Holding AG through American Stock
Transfer (AST), unless they have elected to receive American depositary receipts (ADRs) in lieu of the
shares in Daimler Truck Holding AG (see lit. ¢ below). The distribution of shares of Daimler Truck
Holding AG to the aforementioned shareholders may be delayed compared to the distribution to
shareholders holding their shares within the Clearstream system.

c) Election of ADRs in Lieu of Shares

In addition, U.S. shareholders according to lit. b) (ii) were offered an alternative settlement option in the
form of ADRs pursuant to a sponsored ADR programme which Daimler Truck Holding AG has newly
established in lieu of Daimler Truck Holding AG shares. This election was made available to
U.S. shareholders as the Daimler Truck Holding AG shares will be admitted to trading on the regulated
market (Regulierter Markt) of the Frankfurt Stock Exchange (Frankfurter Wertpapierbéorse), as well as on
the sub-segment with additional post-admission obligations (Prime Standard) of the Frankfurt Stock
Exchange (Frankfurter Wertpapierborse), and such shares will not be admitted to trading on a stock
exchange in the United States. Affected U.S. shareholders will be informed of all relevant details of the
election process, including relevant deadlines, either by Depository Trust Company (DTC) or by American
Stock Transfer (AST) immediately following the Allocation Date.
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6. Partial Rights

Due to the allocation ratio of 2:1, fractional shares (partial rights) arise in each case where deposit holdings
in shares of Daimler AG are not evenly dividable by two. The affected shareholders of Daimler AG will
then receive 0.5 partial rights of a share in Daimler Truck Holding AG. Since, in principle, no shareholder
rights can be asserted based on partial rights, Deutsche Bank AG as the central settlement agent will
endeavour, together with the custodian banks, to mediate a settlement between the holders of the partial
rights so that these holders have the opportunity to sell partial rights or to acquire corresponding partial
rights in order to increase them to full rights. A rounding-off to full share rights (so-called settlement of
fractional amounts) requires a corresponding buy or sell order by the concerned shareholder. For this
purpose, the shareholders of Daimler AG are requested to provide their relevant depositary bank
immediately, if possible,

however, no later than by 27 December 2021,

with a corresponding instruction for the rounding to full legal rights. Deutsche Bank AG as the central
settlement agent together with the custodian banks is prepared to act as an intermediary for the purchase and
sale of fractional rights to the extent possible. However, it is to be expected that in individual cases banks,
especially abroad, will not participate in a settlement of partial rights or will not accept related orders. To the
extent that orders for rounding-off of the partial rights into full rights are not placed or a rounding-off into
full rights is not possible due to the orders placed, the custodian banks and the trustee will,

after the end of 28 December 2021,

consolidate the partial rights to shares in Daimler Truck Holding AG that have been allocated to shares in
Daimler AG and have not yet been consolidated into full rights (shares) in Daimler Truck Holding AG and
sell them on the stock exchange. The proceeds of such sale will then be credited to the holders of partial
rights concerned in proportion to the partial rights attributable to them.

The settlement of partial rights shall be free of commissions and expenses for entitled shareholders who hold
their shares in Daimler AG in securities accounts in Germany. However, no assurance can be given that
respective Daimler AG shareholders will not be subject to additional charges by the respective depositary
banks for the allocation of shares in Daimler Truck Holding AG or for the processing of an order to settle
partial rights with regard to Daimler Truck Holding AG’s shares. Shareholders holding their shares in
Daimler AG in securities accounts abroad may also be subject to commissions and expenses based on
existing agreements with the relevant depository bank.

Shareholders of Daimler AG with physical shares will not participate in the settlement of partial rights by
the depository banks. Rather, their partial rights will also be consolidated into full rights (shares) in Daimler
Truck Holding AG and sold on the stock exchange according to the procedure described above. The
proceeds of such sale will be paid to them by cheque.

7. Stock Exchange Admission and Stock Market Trading

The English language listing prospectus of Daimler Truck Holding AG for the admission to stock exchange
trading was approved by the German Federal Financial Supervisory Authority (Bundesanstalt fiir
Finanzdienstleistungsaufsicht, BaFin) on 26 November 2021. The prospectus relating to the total of
822,951,882 ordinary registered shares with no-par value of Daimler Truck Holding AG is available online
at www.daimlertruck.com under the section www.daimlertruck.com/investors.

On 9 December 2021, all shares of Daimler Truck Holding AG were admitted to the Regulated Market of
the Frankfurt Stock Exchange and, additionally, to the sub-segment of the Regulated Market of the Frankfurt
Stock Exchange with additional post-admission obligations (Prime Standard). However, on this day trading
in shares of Daimler Truck Holding AG is not yet possible and the Daimler shares are still traded “cum
Daimler Truck”. The first trading in the shares of Daimler Truck Holding AG is expected to occur on
10 December 2021. On the same day, the shares of Daimler AG will be traded “ex spin-oft”.
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8. Note on the So-Called Unsponsored ADR Programmes in respect of Daimler AG in the USA

In the United States, Daimler AG shares are traded off-market in form of American depositary receipts
(ADR). As Daimler AG terminated its sponsored level 1 ADR programme as of 5 January 2017, those ADR
programmes in respect of Daimler AG are un-sponsored and are managed by various ADR depositaries
independent of Daimler AG. Holders of ADRs under the respective unsponsored ADR programmes are
advised to contact their respective ADR depositaries, brokers or financial institutions with regard to their
rights under such programmes and applicable procedures in connection with the Spin-off.

Stuttgart, December 2021
Daimler AG

The Board of Management

3.3.5 Company ADR Program

The Company intends to establish an American depositary receipt (together with American depositary share,
“ADR”) program in the United States on or about December 9, 2021 (the “Company ADR Program”). The
Bank of New York Mellon, as depositary for the Company ADR Program, will register and deliver the
Company ADRs. Each Company ADR will represent an ownership interest in the Company’s ordinary
registered shares and a pro rata share of any other securities, cash or other property that may be held by the
depositary, under the terms of the deposit agreement to be entered into between the Company, the depositary
and the owners and holders of American depositary shares from time to time.

On the first trading date the Company shares will not be admitted to listing and trading on any stock exchange
in the United States, and the Company expects to rely on an exemption from registration under the
U.S. Securities Exchange Act of 1934 provided by Rule 12g3-2(b) thereunder.

The Company ADRs may be held either (a) directly (i) by having a Company American depositary receipt,
which is a certificate evidencing a specific number of Company ADRs, registered in the name of the
shareholder, or (ii) by having Company ADRs registered in the name of the shareholder in the direct
registration system (the “DRS”), or (b) indirectly by holding a security entitlement in the Company ADRs
through the shareholder’s broker or other financial institution.

The Company will not treat the Company ADR holders as its shareholders and the rights of the Company ADR
holders will be governed by the deposit agreement, which will be governed by the laws of the State of New
York. The deposit agreement will also set out the rights and obligations of the depositary.

The depositary or its nominee will be the record holder of the Company shares underlying the Company ADRs.
The Company ADR holders may exercise their voting rights with respect to the Company shares underlying the
Company ADRs only in accordance with the provisions of the deposit agreement.

The Company ADR holders will be required to pay fees under the terms of the deposit agreement, including
fees for cancellation of the Company ADRs and upon dividends and distributions. The depositary has agreed to
reimburse the Company for certain expenses directly related to the Company ADR Program.

3.4 Admission to Trading
3.4.1 Admission to Trading on the Frankfurt Stock Exchange and Commencement of Trading

The Company and Citigroup (as defined under “2.1 Responsibility for the Content of this Prospectus”), a
German stock corporation (4ktiengesellschaft) with its registered seat (Sitz) in Frankfurt am Main, incorporated
in and operating under the laws of Germany, with business address at Reuterweg 16, 60323 Frankfurt am Main,
Germany (LEIL: 6TJICK1B7E7UTXP528Y04), will ask for admission of the Shares to trading on the regulated
market segment (Regulierter Markt) of the Frankfurt Stock Exchange (Frankfurter Wertpapierborse) with
simultaneous admission to the sub-segment of the regulated market with additional post-admission obligations
(Prime Standard) on or about November 29, 2021.

The admission to trading approval (admission decision) for the Company’s Shares is expected to be granted on
December 9, 2021. The decision on the admission of the Company’s Shares to trading will be made solely by
the Frankfurt Stock Exchange (Frankfurter Wertpapierbérse) at its discretion. Trading in the Company’s Shares
on the Frankfurt Stock Exchange (Frankfurter Wertpapierborse) is expected to commence on December 10,
2021.
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3.4.2  Publication and Availability of the Prospectus

Following the approval of this Prospectus by BaFin, the Prospectus will be published on the Company’s
website at www.daimlertruck.com under the section www.daimlertruck.com/investors.

343 Information on the Shares
3.4.3.1 Voting rights

Each Share in the Company carries one vote at the Company’s general meeting. All of the Company’s Shares
confer the same voting rights. There are no restrictions on voting rights.

3.4.3.2 Dividend and liquidation rights

The Existing Shares carry full dividend rights as from the formation of the Company on March 25, 2021. The
New Shares carry full dividend rights as of January 1, 2022. In the event of the Company’s liquidation, any
proceeds will be distributed to the holders of the Company’s Shares in proportion to their interest in the
Company’s share capital. Shareholders who hold the Shares on the day of the respective general meeting’s
resolution on the allocation of the distributable profits are entitled to dividend payments.

3.4.3.3 Form, certification of the Shares and currency of the securities issue

As of the date of this Prospectus, all of the Company’s Shares are ordinary registered shares with no par value
(auf den Namen lautende Stiickaktien). The Company’s Shares will be represented by one or more global share
certificates (the “Global Share Certificates”), which will be deposited with Clearstream Banking AG
(“Clearstream”), together with the corresponding global bearer dividend coupons.

In connection with the Spin-off, the shareholders of the Existing Shareholder will receive Shares in the
Company equivalent to the percentage of shares they own in the Existing Shareholder at the time of the
Demerger Transactions Effective Date. In relation to U.S. shareholders of the Existing Shareholders, special
circumstances apply as they hold their shares not via a securities account connected to Clearstream
Banking AG but via Depository Trust Company (DTC) or American Stock Transfer (AST). U.S. shareholders
are offered an alternative settlement option in the form of a newly established sponsored ADR program for the
Shares of the Company.

Section 5 para. 2 sentence 1 of the Articles of Association excludes the shareholders’ right to receive individual
share certificates to the extent permitted by law, unless mandated by the rules of a stock exchange to which the
shares are admitted. The Company is authorized to issue individual share certificates or global certificates
pursuant to section 5 para. 2 sentence 2 of the Articles of Association. All Shares of the Company provide
holders thereof with the same rights and no Shares provide any additional rights.

The Company’s Shares are denominated in EUR.

3.4.3.4 ISIN/WKN/Common Code/Ticker Symbol

Existing Shares:

International Securities Identification Number (ISIN) . ... ................. DEOOODTRO0013
German Securities Code (Wertpapierkennnummer) (WKN) . ... .............. DTRO01
New Shares:

International Securities Identification Number (ISIN) . ... ................. DEOOODTROCKS
German Securities Code (Wertpapierkennnummer) (WKN) . . ... ... ... . ... DTROCK
Ticker Symbol . . . . . .. DTG

Following the annual general meeting of the Company in 2022, it is intended that the ISIN for the Existing
Shares will be integrated into the ISIN for the New Shares so that the two ISINs will be consolidated.

3.4.4 Identification of Target Market

Solely for the purpose of the product governance requirements contained within: (a) EU Directive 2014/65/EU
of the European Parliament and of the Council of May 15, 2014 on markets in financial instruments, as
amended (“MIiFID II”); (b) Articles 9 and 10 of Commission Delegated Directive (EU) 2017/593
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supplementing MiFID II; and (c) local implementing measures (together, the “MiFID II Product Governance
Requirements”), and disclaiming all and any liability, whether arising in tort, contract or otherwise, which any
“manufacturer” (for the purposes of the MiFID II Product Governance Requirements) may otherwise have
with respect thereto, the Shares have been subject to a product approval process by the Banks, which has
determined that the Shares are: (i) compatible with an end target market of retail investors and investors who
meet the criteria of professional clients and eligible counterparties, each as defined in MiFID II; and
(ii) eligible for distribution through all distribution channels as are permitted by MiFID II (the “Target Market
Assessment”). Notwithstanding the Target Market Assessment, the price of the Shares may decline and
investors could lose all or part of their investment; the Shares offer no guaranteed income and no capital
protection; and an investment in the Shares is compatible only with investors who do not need a guaranteed
income or capital protection, who (either alone or in conjunction with an appropriate financial or other adviser)
are capable of evaluating the merits and risks of such an investment and who have sufficient resources to be
able to bear any losses that may result therefrom. The Target Market Assessment is without prejudice to the
requirements of any contractual, legal or regulatory selling or transfer restrictions in relation to any subsequent
offering or resale of Shares and does not constitute: (a) an assessment of suitability or appropriateness for the
purposes of MiFID II; or (b) a recommendation to any investor or group of investors to invest in, or purchase,
or take any other action whatsoever with respect to the Shares. Each distributor is responsible for undertaking
its own target market assessment in respect of the Shares and determining appropriate distribution channels.

In relation to any subsequent offering, transfer or resale of the Shares, legal restrictions may apply in certain
jurisdictions. Potential investors or distributors should make their own assessment on the suitability,
appropriateness and lawfulness of any such offering, transfer or resale and as to their own investment decision
and, if appropriate, seek professional advice for the relevant jurisdiction or jurisdictions. In particular, it may be
unlawful in certain jurisdictions to make Shares available to others, including through a resale, allotment,
delivery or transfer, without a registration or the publication of a disclosure document approved or otherwise
endorsed by the competent authority in such jurisdictions unless an exemption or waiver applies.

3.4.5 Transferability of Shares

The Company’s Shares are freely transferable in accordance with the legal requirements for registered shares
(Namensaktien). The Articles of Association of the Company do not require that the Company grants its
consent to a transfer of the Shares.

For a description of the lock-up under the Listing Agreement see “3.4.6 Lock-Up, Limitations on Disposal” and
for a description of the lock-up in connection with the GSA Lock-Up Period see “11.1.1.1.3 Group Separation
Agreement (Konzerntrennungsvertrag)”.

3.4.6 Lock-Up, Limitations on Disposal

In the Listing Agreement, the Company agreed that, during the period commencing on the date of the Listing
Agreement and ending six months after the first day of trading of the Company’s Shares on the Frankfurt Stock
Exchange, without the prior written consent of the Listing Agents, which consent may not be unreasonably
withheld, the Company will not, and will not agree to:

a) announce or effect an increase of the Company’s share capital from approved capital; or
b) propose to its general meeting an increase of the Company’s share capital; or

¢) announce, effect or propose the issuance of securities with conversion or option rights on the
Company’s Shares; or

d) enter into a transaction or perform any action economically similar to those described in a) through c)
above.

The Company may, however, issue or sell Shares or other securities (i) to employees and members of the
Company’s Management Board or Supervisory Board or the Company’s subsidiaries under current or future
employee or management participation plans or (ii) in consideration of all or a portion of the acquisition price
of any business acquired by the Company or for the purposes of entering into a joint venture, provided that in
the case of (ii) the recipient of such Shares or other securities assumes towards the Listing Agents the
obligations of the Company under the section of the Listing Agreement regulating the foregoing lock-up
undertakings of the Company for the then remaining part of the lock-up period of the Company. The lock-up
undertakings of the Company shall not apply to the capital increases in relation to the Demerger Transactions.

95



In the Listing Agreement, Daimler AG agreed that during the period commencing on the date of the Listing
Agreement and ending six months after the first day of trading of the Company’s Shares on the Frankfurt Stock
Exchange, without the prior written consent of the Listing Agents, which may not be unreasonably withheld,
Daimler AG will not, and will not agree to:

a) offer, pledge, allot, sell, distribute, transfer or otherwise dispose of, directly or indirectly, any Shares
held by Daimler AG in the Company; this also applies to any transactions economically similar to a
disposal of securities, e.g., the issuance of options and warrants convertible into Shares of the
Company, but excludes, for the avoidance of doubt, the transfer of 5.0% of the Shares in the Company
held by Daimler AG indirectly to Daimler Pension Trust e.V.; or

b) cause or approve, directly or indirectly, the announcement, execution or implementation of any increase
in the share capital of the Company or a direct or indirect placement of Shares of the Company; or

c) propose, directly or indirectly, any increase in the share capital of the Company to any meeting of the
shareholders for resolution, or vote in favor of such a proposed increase; or

d) cause or approve, directly or indirectly, the announcement, execution or proposal of any issuance of
financial instruments provided with options and warrants convertible into Shares of the Company; or

e) enter into a transaction or perform any action economically similar to those described in a) through d)
above.

The foregoing lock-up restrictions for Daimler AG will not restrict the (i) tender, sale and transfer of the
Company’s shares in a takeover bid for the Shares of the Company pursuant to the German Securities
Acquisition and Takeover Act (Wertpapiererwerbs- und Ubernahmegesetz), (ii) the over-the-counter
(auferborsliche) transfer of the Company’s Shares by Daimler AG to any of its affiliates and the transfer
of the Company’s Shares by any Authorized Recipient (as defined below) to another Authorized Recipient, and
(ii1) any allotments or distributions of the Company’s shares to direct or indirect shareholders or other securities
holders of Daimler AG or any affiliates of such shareholders or securities holders (together with any affiliates
under (ii), the (“Authorized Recipients”), provided that in each case mentioned in (ii) and (iii) the Authorized
Recipient shall assume towards the Listing Agents the obligation to comply with the restrictions applicable to
Daimler AG thereunder for the then remaining part of the lock-up period. In particular, the foregoing lock-up
restrictions shall not apply to the capital increases in relation to the Demerger Transactions.

3.4.7 Designated Sponsor

Baader Bank Aktiengesellschaft, Weihenstephaner StraBe 4, 85716 UnterschleiBheim, Germany, has been
mandated as designated sponsor of the Company’s Shares traded on the Frankfurt Stock Exchange (Frankfurter
Wertpapierborse). Pursuant to the designated sponsor agreement which has been concluded between the
designated sponsor and the Company, the designated sponsor will, among other things, place limited buy and
sell orders for the Company’s Shares in the electronic trading system of the Frankfurt Stock Exchange
(Frankfurter Wertpapierbérse) during regular trading hours. This is intended to achieve greater liquidity in the
market for the Company’s Shares.

3.4.8 Interests of Parties Participating in the Admission to Trading

In connection with the admission to trading of the Company’s Shares, the Banks have formed a contractual
relationship with the Company and the Existing Shareholder.

The Banks and their affiliates are acting exclusively for the Company and the Existing Shareholder and no one
else in connection with the Admission to Trading and on coordinating the structuring and execution of the
Admission to Trading. They will not regard any other person (whether or not a recipient of this document) as
their respective clients in relation to the Admission to Trading and will not be responsible to anyone other than
the Company and the Existing Shareholder for providing the protections afforded to their respective clients, nor
for giving advice in relation to the Admission to Trading or any transaction or arrangement referred to herein.
BNP PARIBAS, Citigroup and Goldman Sachs Bank Europe SE, acting as the Listing Agents, will receive a
fee from the Existing Shareholder in connection with the completion of the Admission to Trading. Deutsche
Bank and J.P. Morgan act as Financial Advisors, and Berenberg, BofA Securities and Landesbank Baden-
Wiirttemberg act as Co-Advisors. In addition, Baader Bank Aktiengesellschaft, Weihenstephaner Strafle 4,
85716 UnterschleiBheim, has been mandated to act as designated sponsor for the Company’s Shares. Deutsche
Bank has been mandated as paying agent. As a result of these contractual relationships, the Company therefore
assumes that the Banks have an interest in the successful completion of the transaction.
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BNP PARIBAS, Citigroup, Deutsche Bank and JP Morgan or their affiliates entered into financing agreements
with the Company and its affiliates, primarily under the EUR 18 billion Credit Facilities Agreement (see
“10.18.1 Credit Facilities Agreement”). The financing commitments under the EUR 18 Billion Credit Facilities
Agreement were syndicated to more than 20 banks whereby the Banks or affiliates of the Banks (except for
Berenberg) have either maintained their lending position or have become new lenders.

Furthermore, the Banks or their affiliates may have, and may from time to time in the future continue to have,
business relations with the Company and the Existing Shareholder and their respective affiliates, including
lending activities, and have performed or may perform services for the Company and the Existing Shareholder
and their respective affiliates in the ordinary course of business for which they have received or may receive
customary fees and commissions. In addition, certain of the Banks or their affiliates may enter into financing
arrangements (including swaps) with investors in connection with which such Banks (or their affiliates) may
from time to time acquire, hold or dispose of Shares of the Company. None of the Banks intend to disclose the
extent of any such investments or transactions otherwise than in accordance with any legal or regulatory
obligation to do so.

Daimler AG has an interest in the Demerger Transactions as it serves to dispose of a majority shareholding in
Daimler Truck AG. For further details regarding the expectations of Daimler AG and the Company as to the
effects of the Demerger Transactions, see “4./ Reasons for the Demerger Transactions and Admission to
Trading”.

None of the aforementioned interests in the Admission to Trading constitute a material conflict of interest or a
potential conflict of interest. Consequently, there are no material conflicts of interest with respect to the
Admission to Trading.

For information regarding dual mandates and certain information relating to members of the Management
Board and Supervisory Board see “1.5.2 Membership of the same individuals on boards of the Company and of
the Daimler Group as well as other relationships with the Daimler Group or companies of the Daimler Group
may result in conflicts of interest”, “11.1.1.6 Dual Mandates” and “16.4 Certain Information Regarding the
Members of the Management Board and Supervisory Board”.
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4 REASONS FOR THE DEMERGER TRANSACTIONS AND ADMISSION TO TRADING AND
COSTS OF THE ADMISSION TO TRADING

4.1 Reasons for the Demerger Transactions and Admission to Trading

Daimler AG has decided to implement the Demerger Transactions and thereby give the Daimler Truck Group
the entrepreneurial flexibility it needs in order to adapt its strategy and business model to changing market
conditions in an independent and agile manner. The Demerger Transactions are intended to enable the Daimler
Truck Group to implement its own strategy under better framework conditions, including a more focused
profile to react to the changes in the market environment. In addition, direct access to the capital market opens
up additional sources of financing. The Company intends to ask for admission of the Shares of the Company to
trading on the regulated market (Regulierter Markf) of the Frankfurt Stock Exchange (Frankfurter
Wertpapierborse), as well as on the sub-segment with additional post-admission obligations (Prime
Standard) of the Frankfurt Stock Exchange (Frankfurter Wertpapierbérse) to gain access to the capital markets.

4.2 No proceeds; Costs of the Admission to Trading

Neither the Company nor the Existing Shareholder will receive proceeds in connection with the Admission to
Trading.

All costs in connection with the Admission to Trading are assumed by Daimler AG except that the Company
will bear costs of up to EUR 1.0 million in connection with the Admission to Trading.
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5 DIVIDEND POLICY
5.1 General Provisions Relating to Profit Allocation and Dividend Payments

The shareholders’ share of profits in the Company is determined based on their respective interest in the
Company’s share capital. In a German stock corporation (dktiengesellschaft), such as the Company, the
distribution of dividends for any given fiscal year, and the amount and payment date thereof, are generally
resolved by the general meeting (Hauptversammlung) of the subsequent fiscal year, based upon a joint proposal
by the Management Board and the Supervisory Board. The annual general meeting must be held within the first
eight months of each fiscal year.

When determining distributable profits, the profit or loss for the fiscal year (Jahresiiberschuss/-fehlbetrag) must
be adjusted for retained profit/loss carry forwards (Gewinn-/Verlustvortrige) from the previous fiscal year,
withdrawals from capital reserves or withdrawals from or appropriations to reserves (retained earnings). Certain
reserves are required to be set up by law and must be deducted when calculating the balance sheet profits
available for distribution. Certain additional limitations apply if self-created intangible assets or deferred tax
assets have been capitalized or certain plan assets that exceed corresponding pension liabilities have been
capitalized. Subject to certain statutory restrictions, the general meeting is entitled to transfer additional
amounts to the reserves or carry them forward.

Pursuant to German law, dividends may only be distributed from a distributable balance sheet profit
(Bilanzgewinn) of the Company which is calculated based on the Company’s unconsolidated (separate)
financial statements prepared in accordance with German generally accepted accounting principles of the
German Commercial Code (Handelsgesetzbuch). Such accounting principles differ from IFRS in material
respects.

The Management Board must prepare, inter alia, unconsolidated (separate) financial statements (balance sheet,
income statement and notes to the unconsolidated (separate) financial statements) and a management report for
the previous fiscal year by the statutory deadline and present these to the Supervisory Board and the auditors
immediately after preparation. At the same time, the Management Board must present to the Supervisory Board
a proposal for the allocation of the Company’s distributable balance sheet profit pursuant to section 170 para. 2
of the German Stock Corporation Act (4ktiengesetz). Pursuant to section 171 of the German Stock Corporation
Act (Aktiengesetz), the Supervisory Board must review the financial statements, the Management Board’s
management report and the proposal for the allocation of the distributable profits and report to the general
meeting in writing on the results of such review. The Supervisory Board must submit its report to the
Management Board within one month of receiving the documents. If the Supervisory Board approves the
financial statements after its review, these are deemed adopted unless the Management Board and Supervisory
Board resolve to assign adoption of the financial statements to the general meeting. If the Management Board
and Supervisory Board choose to allow the general meeting to adopt the financial statements, or if the
Supervisory Board does not approve the financial statements, the Management Board must convene a general
meeting without undue delay. If the Management Board and the Supervisory Board approve the unconsolidated
(separate) financial statements, they may, pursuant to section 58 para 2 of the German Stock Corporation Act
(Aktiengesetz), allocate an amount of up to 50% of the Company’s profit for the fiscal year—after deducting
any transfers to statutory reserves and any losses carried forward—to non-statutory reserves.

The general meeting’s resolution on the allocation of the distributable balance sheet profit requires a simple
majority of votes cast to be passed without being bound by the proposal from the Management Board and the
Supervisory Board. Pursuant to the Articles of Association, the general meeting may also, to the extent
permitted by law, approve the distribution of non-cash dividends in addition to the distribution of cash
dividends. Dividends resolved by the general meeting are due and payable on the third business day following
the relevant general meeting, unless a longer period is provided for in the dividend resolution or the articles of
association. The dividends will be paid out in accordance with the rules of the respective clearing system on the
day they become due and payable. Since all of the dividend entitlements with respect to the Company’s Shares
will be evidenced by global dividend coupons (Gewinnanteilsschein) deposited with Clearstream, dividends
with respect to the Company’s Shares will be paid via Clearstream to the custodian banks for the benefit of
shareholders. German custodian banks are under an obligation to distribute the respective funds to their
customers. Shareholders using a custodian bank located outside Germany must enquire at their respective bank
about the terms and conditions applicable in their case. Details on dividend payments and the respective
payment agent will be published in the German Federal Gazette (Bundesanzeiger). To the extent that dividends
can be distributed by the Company in accordance with the German Stock Corporation Act (Aktiengesetz) and
the German Commercial Code (Handelsgesetzbuch) and corresponding decisions are taken, there are no
restrictions on shareholders’ rights to receive such dividends.
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Generally, withholding tax (Kapitalertragsteuer) is withheld from dividends paid. For further information on
the taxation of dividends, see “18.2.2 Taxation of Dividends.”

Pursuant to German law, dividend payment claims are subject to a three-year standard limitation period. Once
time-barred, the relevant dividend payment claim passes to the Company.

5.2 Dividend Policy

Subject to the availability of distributable profit (Bilanzgewinn), legal restrictions with respect to the
distribution of profits and available funds, and subject to prevailing market conditions and economic situation
at the time of the distribution, the Company intends to pay an annual dividend of approximately 40% of the
Group’s consolidated net profit attributable to the shareholders of the Company according to IFRS, provided
that the payment of such annual dividend is covered by the free cash flow resulting from the Industrial
Business, for the first time in 2023 for the fiscal year ending in 2022.

Any future determination to pay dividends will be made in accordance with applicable laws, and will depend
upon, among other factors, the Group’s results of operations, financial condition, contractual restrictions and
capital requirements. Any proposals of the Management Board of the Company to pay dividend is subject to
the approval of the general meeting. The Company depends to a significant extent on the transfer of
distributable profits from its operating subsidiaries. The Company can make no predictions as to the size of any
future profits available for distribution, and hence the Company cannot guarantee that dividends will be paid in
the future, see also “1.6.5 The payment of future dividends will depend, among other things, on the Group's
results of operations, financial and investment needs and the availability of distributable reserves.”
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6 CAPITALIZATION, INDEBTEDNESS AND STATEMENT ON WORKING CAPITAL

The following tables set forth (i) the Companys actual capitalization and indebtedness as of September 30,
2021 and (ii) the actual capitalization and indebtedness of the Daimler Truck Group as of September 30, 2021
on a combined basis together with adjustments for the effects of (a) capital and liquidity funding measures,
(b) the remaining Phase 1 Transactions, and (c) certain other measures (“Other”), all taken or to be taken
prior to the consummation of the Demerger Transactions, but not reflected in the Unaudited Condensed Interim
Combined Financial Statement.

Investors should read these tables in conjunction with “7 Management’s Discussion and Analysis of Financial
Condition and Results of Operations” as well as the Combined Financial Statements and the Audited
Unconsolidated Financial Statements, in each case, including the notes thereto, contained in this Prospectus.

6.1 Capitalization

Company Daimler Truck Group
Adjustments for the effects of
Capital
and
As of As of liquidity Remaining
September 30, | September 30, funding Phase 1
2021 2021 measures'" Transactions® Other® Total®
(EUR in (EUR in million)
thousands) (Unaudited)

Total current debt

(including current portion -

of non-current debt)® . . 521 21,865 — — (3,243)®1 18,622
of which guaranteed® — 3,436 — (2,814)@W — 622
of which secured” ... .. — 591 — — — 591
of which unguaranteed/

unsecured . .. ....... 521 17,838 — 2,814 (3,243) 17,409
Total non-current debt

(excluding current

portion of non-current

debt)® ... — 17,940 — — 2150 18,155
of which guaranteed® . — 3,504 — (2,138)PW — 1,366
of which secured® . .. .. — 340 — — — 340
of which unguaranteed/

unsecured ... ... . ... — 14,095 - 2,130 215 16,448
Shareholder equity'” . . . 183 11,012 5,380V (1,523)@DOEAEDE) - g77(EDEIMOD 15 847
of which share capital (% 50 — — — — —
of which legal

reserves! Y 150 — — — — —
of which other

reserves!2U> 17 — — — — —
Total .............. 704 50,817 5,380 (1,523) (2,050) 52,624
Notes
(1) Represents the effects of payments from Daimler AG to Daimler Truck AG for the capital and liquidity funding measures prior to

@

the consummation of the Demerger Transactions comprised of (i) a EUR 1,987 million contribution to equity (capital reserves) to
enable Daimler Truck AG (or its subsidiaries) to acquire and build up the commercial vehicle-related financial services business
and to acquire companies, business activities and economic goods (including rights to use trademarks and patents) attributable to
the trucks and buses division, (i) a EUR 250 million contribution to equity (capital reserves) to strengthen the assets held to
cover Daimler Truck Group’s pension obligations, and (iii) a EUR 3,143 million contribution to equity (capital reserves) to ensure
that Daimler Truck AG has an adequate equity base.

Represents the effects of (i) net cash purchase price payments of EUR 102 million relating to the acquisition of Mercedes-Benz
Research and Development India Private Limited, (ii) net cash purchase price payments of EUR 5 million relating to the
acquisition of Mercedes-Benz Parts Logistics Eastern Europe s.r.o., (iii) net cash proceeds of EUR 10 million relating to the
disposal of Daimler Commercial Vehicles South East Asia Pte. Ltd. and (iv) a cash payment of EUR 1,425 million for the
purchase price with respect to share deals or asset deals for the acquisitions of the Financial Services Business in the context of
the Phase 1 Transactions minus “financing liabilities allocated based on a target equity ratio,” which are already part of the
Unaudited Condensed Interim Combined Financial Statements. See Note 2 (Basis of Preparation) and Note 27 (Financing
Liabilities) of the Audited Combined Financial Statements and Note 21 (Financing Liabilities) of the Unaudited Condensed
Interim Combined Financial Statements for further information. Effects of refinancing financial liabilities replacing “financial
liabilities allocated based on a target equity ratio” at Daimler Truck Financial Services at the time of the legal reorganization and
as part of the financing of the preliminary purchase price through external debt, that is predominantly the effects of increases in
the portfolio assets at Daimler Truck Financial Services subsequent to September 30, 2021 and prior to the legal transfer date and
as such subject to the finalization of the purchase price determination that will occur subsequent to the finalization of this
Prospectus, are not taken into account. Therefore, the amounts described in the foregoing sentence and the preliminary purchase
prices for (ii) and (iv) are determined based on preliminary valuations and therefore may differ from the final amounts, in
particular because the changes from current operations are not taken into account. In addition, potential changes to long-term and
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short-term classifications of debt due to refinancing financial liabilities are not taken into account as the future structure of the
external financing will not be completed by the time of this Prospectus. Furthermore, (v) represents the effects that debt
guaranteed by Daimler AG as of September 30, 2021 (current: EUR 2,814 million; non-current: EUR 2,138 million) will be
replaced by new and essentially equivalent guarantees issued by companies of the Daimler Truck Group.

(3) Represents the effects of (i) the acquisition of a 10.1% non-controlling interest by Daimler Grund Services GmbH in the amount
of EUR 215 million in each of the Gamma Partnerships and Grundstiicksverwaltungsgesellschaft EvoBus GmbH & Co. OHG,
which is accounted for as a financial instrument under IAS 32, (ii) the settlement and termination of cash pooling payables as
well as other financial liabilities of the Daimler Truck Group to the Daimler Group in the amount of EUR 3,243 million, (iii) the
equity effects of the purchase price payment in the amount of EUR 21 million relating to the Agreement on the Transfer of
Divisions and Functions for the purpose of the separation of central functions and mandated functions (see “//.1.1.1.6 Agreements
on Separation of Central Functions and Mandated Functions”), (iv) the equity effects of a new license agreement between the
Daimler Group and the Daimler Truck Group for the right to use the Mercedes-Benz brand for an indefinite period in exchange
for no consideration with a fair value of EUR 1,056 million, (v) the equity effects of the purchase agreements for the Daimler,
Charterway and Fleetboard trademarks and related IPv4 address ranges (EUR 16 million) and (vi) the equity effects of the
purchase agreement for a patent portfolio (EUR 41 million) of Daimler AG, see “1/.1.1.1.7 Intellectual Property License and
Purchase Agreements.” The final amount of the cash contribution for (i) and the final amounts for (iv), (v) and (vi) will be based
on external valuations at the time of the transfer and will therefore finally be determined at a later point in time. Therefore, these
amounts are preliminary and determined based on preliminary valuations and therefore may differ from the final amounts, in
particular because the changes from current operations are not taken into account.

(4) Total reflects the sum of the effects of the adjustments resulting from the capital and liquidity funding measures, the effects of the
remaining purchase price payments in relation to Phase 1 Transactions and Other on the figures of Daimler Truck Group as of
September 30, 2021.

(5) Corresponds to “Total liabilities” in the statement of financial position of the Company’s Audited Unconsolidated Financial
Statements, and to the item “Total current liabilities” in the combined statement of financial position of the Unaudited Condensed
Interim Combined Financial Statements for the Daimler Truck Group.

(6) Current debt guaranteed includes mainly guaranteed notes, bonds, commercial papers, financing liabilities to external financial
institutions and certain liabilities and provisions for other risks.

(7) Current debt secured includes current portion of the financing liabilities from ABS transactions.

(8) Corresponds to “Total non-current liabilities” in the combined statement of financial position of the Unaudited Condensed Interim
Combined Financial Statements for the Daimler Truck Group.

(9) Non-current debt guaranteed includes mainly guaranteed notes, bonds, commercial papers, financing liabilities to external financial
institutions and certain liabilities and provisions for other risks.

(10) Non-current debt secured includes non-current portion of the financing liabilities from ABS transactions.

(11) Corresponds to “Total equity” in the statement of financial position of the Company’s Audited Unconsolidated Financial
Statements, and to the item “Total equity” (including “Invested equity attributable to non-controlling interests” in the amount of
EUR 494 million) as shown in the combined statement of financial position of the Unaudited Condensed Interim Combined
Financial Statements for the Daimler Truck Group.

(12) Prior to the completion of the Demerger Transactions, the Daimler Truck Group was not a legal group for consolidated financial
statements reporting purposes in accordance with “I/FRS 10—Consolidated Financial Statements” in the periods presented. Its
equity was presented on the basis of the aggregation of the net assets of the Daimler Truck Group under the control of
Daimler AG and centrally managed by the management board of Daimler AG. Consequently, the Unaudited Condensed Combined
Interim Financial Statements for the Daimler Truck Group do not separately disclose share capital, legal reserves and other
reserves.

(13) Corresponds to “Share capital” in the statement of financial position of the Company’s Audited Unconsolidated Financial
Statements.

(14) Corresponds to “Capital reserve” in the statement of financial position of the Company’s Audited Unconsolidated Financial
Statements.

(15) Corresponds to “Loss for the period” in the statement of financial position of the Company’s Audited Unconsolidated Financial
Statements.
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6.2 Indebtedness

Company Daimler Truck Group
Adjustments for the effects of
Capital
and
As of As of liquidity Remaining
September 30, [ September 30, funding Phase 1
2021 2021 measures' Transactions® Other® Total®
(EUR in (EUR in million)
thousands) (Unaudited)
A. CaSh(S) ___________ 51 1,349 5,380“)0)(“)““) (1’564)(2)(i)(ii)(iii)(iv)(v) 1’322(3)(0(“)(iii)(iV)(V)(Vi) 6,487
B. Cash equivalents® . . . . — 126 — — — 126
C. Other current financial
assets” ... ... — 5,002 — — (4,503)3 499
D. Liquidity (A)+(B)+(C) . 51 6,477 5,380 (1,564) (3,181) 7,112
E. Current financial debt
(including debt
instruments, but excluding
current portion of non-
current financial debt)® . — 13,575 — — (3,243)3 10,332
F. Current portion of non-
current financial debt . . . — — — — — —
G. Current financial
indebtedness (E + F) . . . — 13,575 — — (3,243) 10,332
H. Net current financial
indebtedness (G-D) . . . . (51) 7,098 (5,380) 1,564 (62) 3,220
I. Non-current financial debt
(excluding current portion
and debt instruments)® . . — 8,825 — — — 8,825
J. Debt instruments"” . . . . — 704 — — — 704
K. Non-current trade and
other payables . ... .... — — — — — —
L. Non-current financial
indebtedness (I + J + K) — 9,529 — — — 9,529
M. Total financial
indebtedness (H + L) .. (51) 16,627 (5,380) 1,564 (62) 12,749
Notes:
(1) Represents the effects of payments from Daimler AG to Daimler Truck AG for the capital and liquidity funding measures prior to

@

3

the consummation of the Demerger Transactions comprised of (i) a EUR 1,987 million contribution to equity (capital reserves) to
enable Daimler Truck AG (or its subsidiaries) to acquire and build up the commercial vehicle-related financial services business
and to acquire companies, business activities and economic goods (including rights to use trademarks and patents) attributable to
the trucks and buses division, (i) a EUR 250 million contribution to equity (capital reserves) to strengthen the assets held to
cover Daimler Truck Group’s pension obligations, and (iii) a EUR 3,143 million contribution to equity (capital reserves) to ensure
that Daimler Truck AG has an adequate equity base.

Represents the cash effects of (i) the purchase price payments of EUR 102 million relating to the acquisition of Mercedes-Benz
Research and Development India Private Limited, (ii) the purchase price payment of EUR 5 million relating to the acquisition of
Mercedes-Benz Parts Logistics Eastern Europe s.r.o., (iii) the net cash proceeds of EUR 10 million relating to the disposal of
Daimler Commercial Vehicles South East Asia Pte. Ltd., (iv) the purchase price payment for the fund and cost investments in the
amount of EUR 41 million to Daimler Truck Group and (v) the cash payment of EUR 1,425 million for the purchase price with
respect to share deals or asset deals for the acquisitions of the Financial Services Business in the context of the Phase 1
Transactions minus “financing liabilities allocated based on a target equity ratio”, which are already part of the Unaudited
Condensed Interim Combined Financial Statements, see Note 2 (Basis of Preparation) and Note 27 (Financing Liabilities) of the
Audited Combined Financial Statements and Note 21 (Financing Liabilities) of the Unaudited Condensed Interim Combined
Financial Statements for further information. Effects of refinancing financial liabilities replacing “financial liabilities allocated
based on a target equity ratio” at Daimler Truck Financial Services at the time of the legal reorganization and as part of the
financing of the preliminary purchase price through external debt, that is predominantly the effects of increases in the portfolio
assets at Daimler Truck Financial Services subsequent to September 30, 2021 and prior to the legal transfer date and as such
subject to the finalization of the purchase price determination that will occur subsequent to the finalization of this Prospectus, are
not taken into account. Therefore, the amounts described in the foregoing sentence and the preliminary purchase prices for
(ii) and (v) are determined based on preliminary valuations and therefore may differ from the final amounts, in particular because
the changes from current operations are not taken into account.

Represents the effects of (i) a cash contribution in the amount of EUR 215 million from Daimler Grund Services GmbH to
Daimler Truck AG for a non-controlling share of 10.1% in each of the Gamma Partnerships and
Grundstiicksverwaltungsgesellschaft EvoBus GmbH & Co. OHG, (ii) the settlement and termination of cash pooling arrangements
as well as other financial liabilities and receivables between the Daimler Group and the Daimler Truck Group, of which
EUR 4,503 million correspond to cash pooling receivables and loan receivables and EUR 3,243 million to cash pooling liabilities
and loan payables of Daimler Truck Group (excluding the Financial Services segment), (iii) the cash effects of the Agreement on
the Transfer of Divisions and Functions for the purpose of the separation of central functions and mandated functions in the
amount of EUR 21 million (see “/1.1.1.1.6 Agreements on Separation of Central Functions and Mandated Functions”), (iv) the
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cash payments of the purchase agreements for the Daimler, Charterway and Fleetboard trademarks of EUR 13 million and related
IPv4 address ranges (EUR 12 million), (v) the cash payments for a patent portfolio (EUR 65 million) and (vi) cash payments for
license agreements to the patent portfolio (EUR 41 million) of Daimler AG, see “/1.1.1.1.7 Intellectual Property License and
Purchase Agreements.” The final amount of the cash contribution for (i) and the final amounts for (iv), (v) and (vi) will be based
on external valuations at the time of the transfer and will therefore finally be determined at a later point in time. Therefore, these
amounts are preliminary and determined based on preliminary valuations and therefore may differ from the final amounts, in
particular because the changes from current operations are not taken into account.

(4) Total reflects the sum of the effects of the adjustments resulting from the capital and liquidity funding measures, the effects of the
remaining purchase price payments in relation to Phase 1 Transactions and Other on the figures of Daimler Truck Group as of
September 30, 2021.

(5) For the Company, “A. Cash” corresponds to “Cash and cash equivalents” in the statement of financial position of the Company’s
Audited Unconsolidated Financial Statements. For the Daimler Truck Group, “A. Cash” is included in the item “Cash and cash
equivalents” in the combined statement of financial position of the Unaudited Condensed Interim Combined Financial Statements
for the Daimler Truck Group and comprises cash and deposits at banks, checks and cash in transit.

(6) For the Daimler Truck Group, “B. Cash equivalents” is included in the item “Cash and cash equivalents” in the combined
statement of financial position of the Unaudited Condensed Interim Combined Financial Statements for the Daimler Truck Group
and comprises short-term deposits at banks and restricted funds in the amount of EUR 106 million relating primarily to
subsidiaries where exchange controls apply so that Daimler Truck Group has restricted access to the funds.

(7) Reflects the sum of “Marketable debt securities and similar investments”, which are part of the Daimler Truck Business’ liquidity
management and “Other financial assets” (excluding derivative financial instruments used in hedge accounting in the amount of
EUR 57 million) as shown in the Unaudited Condensed Interim Combined Financial Statements for the Daimler Truck Business.

(8) Reflects the sum of “Financing liabilities” and “Other financial liabilities”, each as shown in the combined statement of financial
position of the Unaudited Condensed Interim Combined Financial Statements for the Daimler Truck Business, and includes
EUR 169 million of current lease liabilities.

(9) Corresponds to the sum of “Financing liabilities” (excluding notes/bonds, liabilities from ABS transactions) and “Other financial
liabilities” (excluding derivative financial instruments used in hedge accounting), each as shown in the combined statement of
financial position of the Unaudited Condensed Interim Combined Financial Statements for the Daimler Truck Business, and
includes EUR 1,050 million of non-current lease liabilities.

(10) Corresponds to the sum of “Notes/bonds”, “Liabilities from ABS transactions” and “Derivative financial instruments used in hedge
accounting”, each as shown in the Unaudited Condensed Interim Combined Financial Statements for the Daimler Truck Business.

6.3 Lease Liabilities

As of September 30, 2021, current financial debt includes current lease liabilities amounting to
EUR 169 million and non-current financial debt includes non-current lease liabilities amounting to
EUR 1,050 million.

6.4 Indirect and Contingent Indebtedness

As at September 30, 2021, the Group’s best estimate for obligations from contingent liabilities was
EUR 607 million, as shown in Note 24 to the Unaudited Condensed Interim Combined Financial Statements
The contingent liabilities mainly include legal proceedings.

6.5 Statement on Working Capital

In the Company’s opinion, the working capital of the Company is sufficient to meet the Company’s present
requirements over at least the next 12 months from the date of this Prospectus.

In the Company’s opinion, the working capital of the Group (being the Group upon the Demerger Transactions
Effective Date, i.e. the Company and its consolidated subsidiaries) is sufficient to meet the Group’s present
requirements over at least the next 12 months from the date of this Prospectus.

6.6 No Significant Change

Other than the effects on capitalization and indebtedness of the Daimler Truck Group of (a) the capital and
liquidity funding measures, (b) the remaining Phase 1 Transactions and (c¢) the Other measures, each as
described in “6.1 Capitalization” and “6.2 Indebtedness”, between September 30, 2021 and the date of the
Prospectus, there have been no significant changes in the Group’s financial position and the Group’s financial
performance.

For further information on recent developments and outlook, see “22 Recent Developments and Outlook™.
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7 MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND
RESULTS OF OPERATIONS

The discussion and analysis below provides information that the Group believes is relevant to an assessment
and understanding of the Group'’s historical financial position and results of operations. You should read this
discussion and analysis in conjunction with the section entitled “2.5 Presentation of Financial Information.”

The financial information contained in the following section has been taken or derived from the Daimler Truck
Business’ audited combined financial statements as of and for the fiscal years ended December 31, 2020, 2019
and 2018 (the “Audited Combined Financial Statements”), the Daimler Truck Business’ unaudited condensed
interim combined financial statements as of and for the nine months ended September 30, 2021 (the
“Unaudited Condensed Interim Combined Financial Statements”, and together with the Audited Combined
Financial Statements, the “Combined Financial Statements”), the audited unconsolidated financial statements
of Daimler Truck Holding AG as of and for the stub period from March 25, 2021 to September 30, 2021 (the
“Audited Unconsolidated Financial Statements”) and the Group's accounting records or internal reporting
systems. The Audited Combined Financial Statements were prepared in accordance with IFRS as adopted by
the European Union. The Unaudited Combined Interim Financial Statements were prepared in accordance with
international accounting standard 34 “Interim financial reporting” (IAS 34) as adopted by the European
Union. The Audited Unconsolidated Financial Statements as of and for the stub period from March 25, 2021 to
September 30, 2021 have been prepared in accordance with IFRS as adopted by the European Union.

Where financial information in the following tables is labeled “audited”, this means that it has been taken from
the audited financial statements mentioned above. The label “unaudited” is used in the following tables to
indicate financial information that has not been taken from the audited financial statements mentioned above,
but has been taken either from the Unaudited Condensed Interim Combined Financial Statements or the
accounting records or the internal reporting systems of the Group or has been calculated based on figures from
the aforementioned sources.

The following discussion of the Group's results of operations also makes reference to certain financial
measures not defined by IFRS. Prospective investors should bear in mind that these financial measures may not
be comparable to other similarly titled measures of other companies, have limitations as analytical tools and
should not be considered in isolation or as a substitute for analysis of the Group's results of operations as
reported under IFRS. See “2.9 Alternative Performance Measures.”

7.1 Overview

The Group is one of the world’s largest manufacturers of medium-duty (“MDT”) and heavy-duty (“HDT”)
trucks based on unit sales (source: IHS Markit). The Group operates a global network in which it produces
trucks and buses under the brands Mercedes-Benz, Freightliner, Western Star, FUSO, BharatBenz, Setra and
Thomas Built Buses. Flagship products of the Group include the Mercedes-Benz Actros, Freightliner Cascadia
and the FUSO Canter, which represent some of the most popular trucks on the road worldwide. Alongside the
sale of vehicles and related components and services, the Group also provides tailored financial services to
support the purchase and use of its trucks and buses.

As of September 30, 2021, the Group had a total of 101,550 employees (headcount) and more than 40
production facilities located in North America, the EU30, Asia and Latin America. The Group has a presence
in most countries around the world and leading market positions in key regions, including North America, the
EU30, Japan and Brazil. The Group’s headquarters are in Leinfelden-Echterdingen, Germany and it has
significant production operations in Brazil, France, Germany, India, Japan, Mexico, Turkey and the United
States. In China, the Group owns a 50% stake in Beijing Foton Daimler Automotive Co., Ltd. (“BFDA”), a
joint venture with Chinese partner Foton, which produces trucks under the Auman brand.

The Group’s truck product range includes light-, medium- and heavy-duty trucks for long-distance, distribution
and construction-site haulage, special vehicles that are used mainly in municipal applications as well as
industrial engines. Trucks account for the large majority of the Group’s total unit sales and revenue. The
Group’s bus product range comprises city and inter-city buses, touring coaches and bus chassis.

Alongside the sale of new and used commercial vehicles, the Group also offers a range of aftersales services
that constitute a significant source of revenue. For both trucks and buses, the Group has a global network of
service points which perform maintenance and repair services and sell spare parts. To complement its
traditional service offering, the Group also increasingly provides digital services such as preventative
maintenance alerts via remote diagnostic tools and fleet management. As many of the Group’s latest trucks and
buses are wirelessly connected to mobile networks, the Group is able to offer a growing a number of
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connectivity solutions under brand names including Detroit Connect, Fuso Connect, Mercedes-Benz Uptime,
Fleetboard and others.

In addition to its vehicles with conventional internal combustion engine-driven powertrains, the Group offers an
increasing number of battery-electric vehicles in series production, which began with the Fuso eCanter in 2017,
and is developing fuel-cell electric vehicles, along with related charging and intelligent infrastructure. The
Group is fully committed to the international climate agreement referred to as the “Paris Agreement” and to
supporting a carbon-neutral economy by 2050. By 2039, the Group aims to offer only new vehicles in Europe,
North America and Japan that are CO, neutral in driving operation (tank-to-wheel). To achieve this, the Group
already has a range of battery-electric commercial vehicles on the road, including the Freightliner eCascadia
and eM2, the Mercedes-Benz eActros and the FUSO eCanter. The Group believes that demand for both BEVs
and FCEVs will increase significantly due to the global trend towards ZEVs and the broad range of use cases
in the commercial transportation industry. To this end, Daimler Truck AG recently established a joint venture
with Volvo to develop, manufacture and market fuel cell systems for heavy-duty commercial vehicle
applications and other areas of application and it also has a number of further strategic partnerships centered on
battery-electric and hydrogen supply and charging. Furthermore, the Group offers e-mobility consulting
services to assist its customers with the transition to ZEVs.

The Group’s activities are divided into five reporting segments: Mercedes-Benz (“MB”), Trucks North America
(“TN”), Trucks Asia (“TA”), Daimler Buses (“DB”) and Financial Services (“Financial Services”, or the
“Financial Services Business”). MB, TN, TA and DB are collectively referred to as the “Automotive
Segments.” The Automotive Segments engage in the production and sale of trucks, buses, engines and related
services and have divisions which produce and market brand-specific products. In addition, other business
activities and investments, in particular in the area of autonomous driving, as well as functions and services
provided by the Group’s headquarters and other Group companies not allocated to the segments and projects
managed by headquarters are recorded under reconciliation (“Reconciliation” and, together with the
Automotive Segments, the “Industrial Business”). In 2021, Volvo and Daimler Truck AG entered into a
50-50 joint venture called cellcentric GmbH & Co. KG (“cellcentric”) for the development, manufacture and
marketing of hydrogen fuel cells and systems, which is also included in Reconciliation. The Financial Services
Business supports the sales of the Group’s truck and bus brands with tailored financial services that include
leasing and financing packages, as well as insurance and rental solutions purchased by the Group’s customers
and plans to offer fleet management and integrated service offerings to the Group’s customers. In 2020, prior to
Reconciliation adjustments, the Automotive Segments generated revenue of EUR 36,654 million (or 96.8% of
total Group revenue pre-Reconciliation) and the Financial Services Business generated revenue of
EUR 1,207 million (or 3.2% of total Group revenue pre-Reconciliation).

In 2020, the Group sold 378,290 total units (2019: 521,545), generating revenue of EUR 36,013 million
(2019: EUR 46,244 million), an Adj. EBIT (Industrial Business) of EUR 655 million
(2019: EUR 2,600 million) and Adj. RoS (Industrial Business) of 1.9% (2019: 5.8%). The Group’s most
important sales markets in 2020 on a unit sales basis were North America with 37.4% (2019: 39.5%), Asia with
18.6% (2019: 20.9%) and the EU30 with 17.4% (2019: 17.0%). On a total revenue basis, the Group’s most
important markets in 2020 were also North America with 38.1% (2019: 41.6%), Europe with 31.2%
(2019: 28.4%) and Asia with 16.4% (2019: 15.1%).

7.2  Background and Basis of Presentation

The Company in its present form was first established in March 2021. Prior to 2018, the operations and assets
of the Group were administered as separate divisions of Daimler AG (then called “Daimler Trucks”, “Daimler
Buses” and “Daimler Financial Services” (with the Daimler Financial Services division administering the
financing of all Daimler AG products, including passenger cars)). In July 2018, Daimler AG announced that the
Daimler Trucks and Daimler Buses divisions would be reorganized and placed into a separate entity, Daimler
Truck AG, to enable a clearer focus and independent corporate responsibility for Daimler AG’s truck and bus
business, and that the Daimler Financial Services division, which was already legally independent as Daimler
Financial Services AG, was to be renamed Daimler Mobility AG. In May 2019, the shareholders of
Daimler AG voted in favor of the planned reorganization. That corporate reorganization of the Daimler Group
was largely implemented in 2019 and 2020, whereby the operating business activities of the Daimler Group in
the areas of passenger cars and commercial vehicles were separated by transferring the respective divisions into
legally independent units under the umbrella of Daimler AG (“Project Future”). In February 2021,
Daimler AG announced that it had agreed to evaluate a spin-off of the operations and assets related to its truck
and bus business, including certain financial services operations and assets of Daimler Mobility AG, with the
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goal of making the Group more agile and competitive. On October 1, 2021, the shareholders of Daimler AG
formally approved the Spin-off and proposed listing of the Shares of the Company.

As discussed in more detail in “3 Separation, Demerger Transactions and Admission to Trading”, the
separation of the Group from the Daimler Group will be undertaken in multiple steps, comprising the Demerger
Transactions, the Phase 1 Transactions and the Phase 2 Transactions. Given that the Group was not a group in
accordance with IFRS 10 prior to the completion of the reorganization and due to the significant restructuring
involved, the Group has a “Complex Financial History”, according to Commission Delegated
Regulation (EU) 2019/980, as there is no historical financial information for the Group as of and for the
years ended December 31, 2020, 2019 and 2018 and as of and for the nine-month period ended September 30,
2021 that reflects the entire operations of the Group. Therefore, Daimler AG has prepared the Combined
Financial Statements for those periods, which in general reflect the business of Daimler Trucks & Buses and
Daimler Truck Financial Services that will have been transferred to the Group up until completion of the Phase
1 Transactions. Legal entities and operations being transferred to the Group in the Phase 2 Transactions are not
reflected in the Combined Financial Statements.

For the reporting periods under consideration, the activities of the Group were conducted by a variety of legal
entities, many of which also conducted other business activities than operations now conducted by the Group
(the “Mixed Entities”) and many of which solely conducted Group operations (the “Dedicated Entities”), but
were not subsidiaries of Daimler Truck AG.

The scope of combination for the Combined Financial Statements of the Daimler Truck Business for 2020,
2019 and 2018 and for the nine-month period ended September 30, 2021 was determined based on the legal
reorganization concept. Accordingly, the Combined Financial Statements generally reflect all entities,
operations, assets and liabilities which, as a result of the legal reorganization under common control of
Daimler AG (Project Future and the Phase 1 Transactions), will be part of the Group by the date of the Spin-
off. This approach is based on the fact that the economic activities that form the Group were not commonly
managed in the past, but the entities and operations in scope will be legally bound together through a
reorganization that will happen simultaneously with the Spin-off.

Dedicated entities and operations conducted in those Mixed Entities, which constitute a business as defined in
accordance with IFRS 3 “Business Combinations” and that have been transferred during Project Future or will
be transferred to the Group during the Phase 1 Transactions, are included with their respective assets and
liabilities (historical carrying amounts extracted from the IFRS consolidated financial statements of
Daimler AG) as well as income and expenses in the Combined Financial Statements for all reporting
periods presented. This also applies to former Mixed Entities, which at the date of the Spin-off represent
Dedicated Entities due to transfers of non-Group operations to the remaining Daimler Group companies up
until the Spin-off. Businesses acquired from third parties during the reporting periods of the Combined
Financial Statements were included from the date as of which the Daimler Group gained control based on fair
values in accordance with IFRS 3.

In general, Dedicated Entities have been reflected in the Combined Financial Statements in their entirety. For
Mixed Entities, the attribution of long lived assets and liabilities is based on the executed legal transfer or
intended legal transfer concept as of the date of the Spin-off, or, in case such assets and liabilities were already
derecognized in periods prior to the legal transfer, based on whether such assets or liabilities were directly
attributable to the Group’s business. Short-term assets and liabilities were presented in the Combined Financial
Statements if they were directly attributable to Group business. Short-term assets and liabilities that were not
directly attributable to Group business were excluded, unless such items were expected to be legally transferred
to the Group. Income and expenses for Mixed Entities are presented based on the concept of reflecting all costs
of doing business by direct attribution or allocation of the costs historically incurred by the Daimler Truck
Business. For a description of certain special considerations applicable to liabilities of specified Mixed Entities
within Daimler Truck Financial Services, please refer to Note 2 to the Audited Combined Financial Statements
beginning on page F-2. For the purpose of cost allocation, reasonable keys have been used and applied
consistently to the periods under consideration. For periods following the transfer to a Dedicated Entity, income
and expenses were reported as incurred and at arm’s length basis.

Daimler AG and Daimler Truck AG have prepared the Audited Combined Financial Statements in compliance
with IFRS and the interpretations of the IFRS Interpretations Committee as adopted by the European Union.
The Unaudited Condensed Interim Combined Financial Statements were prepared in accordance with
international accounting standard 34 “Interim financial reporting” (IAS 34) as adopted by the European Union.
As IFRS provides no guidelines for the preparation of combined financial statements, rules given in IAS 8
“Accounting policies, changes in accounting estimates and errors”, particularly IAS 8.12, have been used.
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IAS 8.12 requires the consideration of the most recent pronouncements of other standard setting bodies, other
financial requirements and recognized industry practices.

Following IAS 8.12, the predecessor accounting approach has been applied in the Audited Combined Financial
Statements of the Daimler Truck Business, i.e. the Audited Combined Financial Statements are considered to be
an extract from the consolidated financial statements of the parent company Daimler AG (referred to as the
“Extraction Method”) and reflect the activities attributable to the Daimler Truck Business as they have been
historically included in the Consolidated Financial Statements of Daimler AG. Hence, the Daimler Truck
Business is presented using the carrying amounts and historical costs that are also included in the IFRS
consolidated financial statements of Daimler AG. In general, the same accounting policies are applied by the
entities in the scope of combination as they were used for the preparation of the IFRS consolidated financial
statements of Daimler AG. However, adjustments were made to the extent necessary to present the Daimler
Truck Business as a separate, stand-alone reporting entity, particularly with no intercompany elimination made
between the Daimler Truck Business and the remaining Daimler Group. This approach is recognized for the
preparation of combined financial statements with respect to reporting in a securities prospectus.

The Unaudited Condensed Interim Combined Financial Statements were prepared on the same basis as the
Audited Combined Financial Statements. They should therefore be read in combination with each other. Since
IFRS provides no guidelines for the preparation of Unaudited Condensed Interim Combined Financial
Statements, rules given in IAS 8.12 have been used. Consistent with the Audited Combined Financial
Statements, the predecessor accounting approach has been applied in the Unaudited Condensed Interim
Combined Financial Statements following IAS 8.12. Furthermore, the same combination rules have been
applied as in the Audited Combined Financial Statements.

The Audited Combined Financial Statements and the Unaudited Condensed Interim Combined Financial
Statements have been prepared in Euros. All figures are shown rounded, so minor discrepancies may arise
when adding up these amounts. Furthermore, the preparation of the Audited Combined Financial Statements in
accordance with IFRS and the Unaudited Condensed Interim Combined Financial Statements in accordance
with IAS 34 requires management to make estimates that affect the reported amounts of certain items in the
combined statements of financial position and in the combined statements of income, as well as the related
disclosure of contingent assets and liabilities. See also “1.4.8 The Groups combined financial statements are
based on management judgements and a series of assumptions and estimates that may prove inaccurate and not
necessarily representative of the results the Group would have achieved or will achieve as a stand-alone
publicly listed company.”

For more information, see Note 1, Note 2 and Note 4 to the Audited Combined Financial Statements, beginning
on page F-2, and Note 1, Note 2 and Note 4 to the Unaudited Condensed Interim Combined Financial
Statements, beginning on page F-118.

7.3 Segment Reporting and Reconciliation

Reporting segments are identified on the basis of the Group’s internal management and reporting. The reporting
segments are largely organized and managed separately, according to geographical areas, the nature of the
products and services provided, brands, distribution channels and customer profiles. The key activities of the
four Automotive Segments are as follows:

*  MB develops, manufactures and sells trucks under the Mercedes-Benz brand and sells Fuso-branded
trucks, as well as off-highway-applications, in Europe and Latin America.

* TN develops, manufactures and sells trucks under the Freightliner and Western Star brands in North
America. TN’s product range also includes Thomas Built Buses and bus chassis.

*  TA develops, manufactures and sells trucks and buses under the FUSO and BharatBenz brands and
sells trucks and buses under the Mercedes-Benz brand. TA also has a 50% holding in BFDA, its joint
venture with Chinese partner Foton, which develops, manufactures and sells trucks under the Auman
brand.

* DB develops, manufactures, and sells buses under the Mercedes-Benz and Setra brands. DB’s product
range also includes bus chassis under the Mercedes-Benz brand.

The Automotive Segments each sell related spare parts and accessories to external customers and between the
segments, as well as offering aftersales services such as workshop services, maintenance plans, spare parts and
services for the management of customer operations. The Financial Services segment supports the sales of the
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Group worldwide. Its product portfolio primarily comprises tailored financing and leasing packages for
end-customers and dealers, and brokering of commercial vehicles insurance.

Unless otherwise indicated, revenue information provided below for individual segments is presented prior to
Reconciliation, meaning that transactions between segments are included at their recorded values. These
transactions are generally eliminated in the Reconciliation. Combined financial information provided for the
Daimler Truck Business is presented after Reconciliation. In addition, Reconciliation also includes other
business activities and functions, as described in “7.1 Overview.”

7.4 Reporting by products and services and by geographical regions

The Group reports revenues disaggregated into two categories—by type of products and services
(corresponding to the reporting segments described above) and by geographical regions based on the
location of the customer. The reported geographical regions are: Europe, North America, Asia, Latin America
and Other markets. The Group reports financial figures and financial data with reference to Europe and non-
financial figures and operating data with reference to the EU30, which includes the member states of the
European Union along with the United Kingdom, Switzerland and Norway (collectively, the “EU30”) rather
than the geographic region of Europe. For the purpose of describing unit sales, a unit comprises an individual
truck, bus or chassis.

7.5 Key Factors Affecting the Results of Operations

The Group believes that the factors discussed below have significantly affected its results of operations in the
past periods for which financial information is presented in this Prospectus, and that these factors will continue
to have a material influence on its results of operations, financial position and cash flow in the future.

7.5.1 General Economic Conditions and the Impact of the Covid-19 Pandemic

The Group’s results of operations depend significantly on general macroeconomic conditions and economic
cycles globally and in its key markets, including in 2020, in particular, North America with 37.4% of the
Group’s unit sales, Asia with 18.6% and the EU30 with 17.4%. On a total revenue basis, the Group’s most
important markets in 2020 were North America with 38.1%, Europe with 31.2% and Asia with 16.4%.

Macroeconomic conditions and economic cycles affect both the level of demand for the Group’s vehicles and
services as well as the prices at which they can be sold. The commercial vehicle industry, in particular for
trucks, is highly cyclical, which means that periods of investment in commercial vehicles are generally
followed by slower periods in which demand levels decline. The length, timing and intensity of specific
demand cycles, which may affect individual market segments, customer groups and regions in which the Group
operates, are subject to uncertainty. Economic conditions can be impacted by a number of factors, including
volatility in global financial markets, macroeconomic policy, trade policy and conflicts, business and consumer
sentiment, monetary policy (i.e., interest rates), inflation, fluctuating commodity prices and public and private
debt levels. Furthermore, geopolitical events, domestic political tension, terrorism, natural catastrophes,
pandemics or other unforeseen events may prompt unexpected responses from the markets and declines in
demand for the Group’s products. Demand cycles for commercial vehicles may further be affected by
regulatory developments, such as increases in road tolls, which may result in lower demand for certain vehicles,
or changes in emissions standards, which can lead to increasing demand prior to the effective date of such new
developments and decreasing demand thereafter.

Actual or anticipated improvements in economic conditions generally result in higher business volume for the
Group’s corporate customers, which generally translates into higher demand for trucks and buses. Conversely, a
weak or uncertain economic environment, particularly when combined with rising cost of capital and low
business and consumer confidence, tends to discourage fleet owners from replacing or expanding their
commercial vehicle fleets. The heavy-duty truck industry for example is sensitive to business cycles in the
manufacturing and industrial sectors, which generate a significant portion of freight tonnage hauled and are in
turn dependent on the overall business environment. The Group also depends on demand from public
transportation providers and other public sector customers that operate bus and other commercial vehicle fleets,
and whose budgets are often directly or indirectly affected by the macroeconomic environment. The market for
buses can, however, also be unpredictable at times and may not always follow traditional business cycles. New
bus orders vary from year to year and are influenced, among other factors, by major replacement programs, the
introduction of new regulatory standards, shifts in tourism trends and the expansion of transit systems and other
networks by transit authorities, which in turn depend on public and private funding for such purposes.
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During 2020, the Covid-19 pandemic and the containment measures implemented to combat it caused the
global economy to contract by 3.4% in real terms (source: World Bank 2021) and led to the most severe
recession since the end of World War II. Central banks and governments around the world have implemented
extensive and unusually expansive measures in order to mitigate the impact of the economic downturn on
companies and employees, including via significant borrowing programs that have increased government
deficits.

The Covid-19 pandemic hit the economies of the industrialized countries very hard, triggering deep recessions
in the United States and the Eurozone where economic output decreased by 3.4% and 6.5%, respectively, in
2020 compared to 2019 (sources: US BEA; Eurostat). In Asia, China was able to contain the spread of the
virus, achieving positive growth of 2.3% compared to 2019 (source: National Bureau of Statistics of China).
Although some other Asian countries were able to benefit from China’s quick recovery, Japan suffered a severe
downturn and its gross domestic product decreased according to the Group’s estimates by 4.0% in 2020
compared to 2019.

The severe economic crisis, in combination with contracting markets caused by expected developments in the
economic cycle, caused the demand for heavy-duty trucks to decrease sharply in many of the Group’s key sales
markets in 2020. The North American and EU30 markets for heavy-duty trucks contracted by 26.0% and
28.6%, respectively, in 2020 compared to 2019. Certain other markets, such as Brazil and Japan, performed
better than expected, with market growth declining by only 9.9% and 6.4%, respectively, in 2020 compared to
2019 (source: IHS Markit).

The decreased demand for heavy-duty trucks was reflected in the Group’s unit sales, which declined in North
America from 206,266 to 141,560, in the EU30 from 88,766 to 65,863, in Asia from 109,158 to 69,727 and in
Latin America from 52,752 to 33,723 between 2019 and 2020. In contrast, due to the strong rise in demand in
China, unit sales of Auman trucks, which the Group produces at its joint venture BFDA, increased to 126,446
in 2020 compared to 86,214 in 2019. DB sold 18,932 buses and chassis worldwide in 2020, compared to
29,763 in 2019, mainly influenced by the global effects of the Covid-19 pandemic.

As a consequence of the pronounced decrease in unit sales, the Group’s revenues declined 22.1%, from
EUR 46,244 million in 2019 to EUR 36,013 million in 2020. The Group’s revenues were also negatively
impacted by a smaller contribution from its aftersales business due to weaker demand. Cost of sales declined
from EUR 37,596 million in 2019 to EUR 30,531 million in 2020 as a result of production and cost
adjustments in response to the Covid-19 pandemic, resulting in gross profit of EUR 5,482 million in 2020
compared to EUR 8,648 million in 2019. EBIT was EUR 491 million in 2020 compared to EUR 2,792 million
in 2019.

In the first nine months of 2021, many economies throughout the Group’s markets, including in the United
States, the EU30 and Asia, experienced economic recoveries as vaccination rates increased (particularly in
developed markets), containment measures were lifted or relaxed and expectations regarding the end of the
Covid-19 pandemic generally rose. This led to a significant recovery in the Group’s unit sales and revenue in
the nine months ended September 30, 2021 compared to the same period in 2020. Specifically, unit sales at the
Group level in the nine months ended September 30, 2021 compared to the nine months ended September 30,
2020 increased from 258,042 to 324,149, driven by increases in unit sales in North America from 98,808 to
117,042, in the EU30 from 42,615 to 50,026, in Asia from 57,429 to 62,038 and in Latin America from 24,751
to 40,332. DB sold 12,669 buses and chassis worldwide in the nine months ended September 30, 2021,
compared to 12,480 in the same period in 2020. While these broadly positive economic trends supported unit
sales and revenues at the Group level in the first half of 2021, the second half of 2021 has so far developed
more disparately as production bottlenecks caused by supply chain constraints, mainly due to shortages of
semiconductors, have especially affected the heavy-duty truck market segment. In the quarter ended
September 30, 2021, the North American market (class 8) was close to its prior-year volume with growth of
just under 1% compared to the same period in 2020. The market in the EU30 region showed slight growth of
approximately 5%. In Brazil, demand rose by about 45%. The Japanese market was nearly 2% smaller than in
the prior-year period (source: Company Internal Analysis). See also “7.5.6 Procurement Costs and Availability
of Materials.”

Driven by the recovery in unit sales, notwithstanding the effects of supply chain constraints which have
intensified in the latter half of 2021 so far, the Group’s revenues increased by 13.0%, from EUR 25,154 million
in the nine months ended September 30, 2020 to EUR 28,418 million in the nine months ended September 30,
2021, reflecting revenue increases in North America, the Europe and Asia. The revenue contribution from the
Group’s aftersales business also increased significantly due the recovery in demand. Cost of sales increased
from EUR 21,622 million in the nine months ended September 30, 2020 to EUR 23,126 million in the nine
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months ended September 30, 2021 as a result of the growth in sales, resulting in gross profit of
EUR 5,292 million in the nine months ended September 30, 2021 compared to EUR 3,532 million in the nine
months ended September 30, 2020. EBIT was EUR 2,940 million in the nine months ended September 30,
2021 compared to a EUR 53 million loss in the nine months ended September 30, 2020.

Whether this recovery will be sustained is currently uncertain, however, as outbreaks in many countries, driven
by highly contagious variants of the disease, as well as low vaccination rates (especially in emerging
economies), have led to a surge in new cases and, in some cases, the re-imposition of containment measures,
for instance in certain countries in Europe. Nonetheless, the Group continues to expect the world economy,
including important truck markets, to continue its strong recovery in 2021 as the impact of the Covid-19
pandemic generally recedes. As global vaccination programs continue to gain momentum, the economic
situation should also continue to improve, with the global economy returning to its pre-crisis levels of the
fourth quarter of 2019 and key regional economies, such as the United States, experiencing robust growth
fostered by supportive government and central bank policies and a surge in private demand leading to sustained
economic recoveries. The recovery of the EU30 is expected to lag somewhat behind the United States due to an
initially slower vaccination rollout and generally lower fiscal support measures, though the trend is still
expected to remain positive. As a result, the Group anticipates significant sales growth in 2021, mainly driven
by its expectations for the North American and EU30 truck markets. However, the ongoing recovery may not
continue as envisioned, and even if it continues, its exact timing and magnitude are currently uncertain.

7.5.2 Sales Volume and Market Share

Sales volume, or unit sales, is the principal driver of the Group’s revenue and also affects the Group’s margins
by defraying fixed costs. Increased sales volumes typically also create demand for the Group’s aftersales
services, albeit with an intervening time lag reflecting the period between the sale of new vehicles and the need
for aftersales services. Sales volume also drives the Financial Services Business’s revenue by increasing
demand for the financing, leasing and insurance products offered by the Group. The Group’s sales volume is
driven by a number of factors, including general economic conditions, general market conditions
(encompassing cyclicality of demand by logistics, long-haul freight, short-haul and intra-city delivery,
distribution and construction businesses, as well as public transportation providers, among others) in its key
markets, product price, new product introductions and regulatory developments, as well as targeted marketing
campaigns. The Group also considers its market share to be a key driver of its sales volumes.

The following table provides an overview of the Group’s volume of units sold (including both trucks and
buses) by geographic region for the fiscal years ended December 31, 2020, 2019 and 2018 and the nine months
ended September 30, 2021 and 2020:

For the year ended For the nine months

December 31 ended September 30

Daimler Truck Group 2020 2019 2018 2021 2020
000’s 000’s

(unaudited) (unaudited)
EU30 . ... 66 89 95 50 43
North America . .. ........ ... . ... ..., 142 206 194 117 99
Latin America . ... ... .. ... 34 53 46 40 25
ASIa .. 70 109 145 62 57
Restof World . .. ... ... ........ ... .. ... ..... 67 64 69 55 34
Total . . . .. ... . e 379 522 549 324 258

In 2020, the Group’s unit sales were substantially lower than in 2019 in all markets, largely due to the strong
contraction of demand in the Group’s key markets as a result of the Covid-19 pandemic, as well as a downturn
in the economic cycle. In the nine months ended September 30, 2021, the Group has been acutely affected by
an ongoing global shortage of semiconductors, which the Group needs to complete its products, and broader
adverse effects on global supply chains. Supply issues related to semiconductors may not be alleviated in the
near future. It could take several years for the global shortage to be resolved. See also “1.1.6 The Group is
dependent on third-party suppliers and in particular faces an ongoing shortage of semiconductors crucial to its
products.”

Market conditions from 2018 to 2019 across the Group’s major markets were largely positive and supportive of
growth in sales volume. GDP growth of 2.9% in 2018 and 2.3% in 2019 in the United States (source: BEA)
helped propel total market volumes of 560,000 and 595,000 units in North America in 2018 and 2019,
respectively (source: IHS Markit). In the EU30, GDP growth of 1.9% in 2018 and 1.3% in 2019
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(source: Eurostat) had a similar effect with total market volumes of 383,000 and 385,000 MDT and HDT
trucks, respectively (source: IHS Markit).

Despite the generally higher unit sales in the United States and the EU30 in 2018 and 2019, the Group
experienced slight reductions in market share for certain of its products in its major markets from 2018 to 2019.
In the EU30, market share for MDT and HDT trucks decreased from approximately 20.5% to 19.8% from 2018
to 2019 and for buses from 27.7% to 27.2% (source: IHS Markit). The Group believes it has lost share in the
EU30 for a number of reasons, including customers perceiving the Group’s portfolio as being overly
complicated, and the Group’s general decline in customer rankings of its products, sales and service experience
since 2015.

In 2020, market volumes were substantially lower than in 2019, largely due to the contraction of the Group’s
key markets in the wake of the Covid-19 pandemic, though in certain cases the Group’s market share increased,
such as in the North American MDT market where it increased from 17.0% in 2019 to 17.3% in 2020
(source: IHS Markit), supported in part by the Group’s strong on-highway products.

The table below sets forth the Group’s market share (by percentage of total market) for a selection of the
Group’s most important markets and product classes by unit sales for the fiscal years ended December 31,
2020, 2019 and 2018, based on THS Markit.

Daimler Trucks (MDT and HDT Trucks)” 2020 2019 2018
EU30 . . 19.6% 19.8% 20.5%
Germany . .. ... 354% 33.7% 353%
Brazil . . . 31.3% 29.0% 27.4%
North America (HDT) . . ... ... ... . . e 36.8% 37.0% 36.7%
North America (MDT) . . . . . . . .. 17.3% 17.0% 19.9%
Japan . ... 18.1% 18.0% 18.2%
Indonesia . . . . ... .. 48.7% 454% 42.8%
Daimler Buses" 2020 2019 2018
EU30 . . 282% 27.2% 27.7%
GEIMANY . . o o v o e e e e e e e e 48.9% 50.7% 49.2%
Brazil . . . . 46.6% 50.3% 25.6%
Note:

(1) Based on IHS Markit Data.

The table below sets forth the Group’s market share (by percentage of total market) for a selection of the
Group’s segments in select markets for the fiscal years ended December 31, 2020 and 2019, based on Company
Internal Analysis.

MB 2020 2019
EU30 . 19.5% 20.0%
TN 2020 2019
North America (Class 8) . . . . . . . . e e 40.0% 38.8%
North America (Class 6-7) . . . . . . . e e e e e 324% 32.9%

The table below sets forth the Group’s market share (by percentage of total market) for a selection of the
Group’s segments in select markets for the nine months ended September 30, 2021 and 2020, based on
Company Internal Analysis.

MB 2021 2020
EU30 . 20.0% 19.3%
TN 2021 2020
North America (Class 8) . . .. . . ... e e 40.1% 39.5%
North America (Class 6-7) . . . . . . . e e e 353% 33.9%

In order to maintain or gain market share, the Group may need to incur considerable selling expenses, among
other costs. In certain cases, the Group expends significant resources on sales and marketing efforts, as well as
on research and development to adapt to customer preferences in individual markets. For example, the Group
first entered India with its brand BharatBenz in 2012, offering products tailored specifically to the Indian
market. While growing its market share in India for trucks over 9 tons from 6.0% in 2018 to 9.1% in 2020, the
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Group has made substantial investments in localized production and sales there (source: Company Internal
Analysis).

A number of specific factors are expected to further drive the Group’s ability to maintain or gain market share,
and thereby grow its sales volumes, in both its key markets and new markets where it intends to expand. These
include, in particular, the TCO of its vehicles, the market acceptance of its existing and forthcoming vehicle
generations, and the ability to develop a commercially attractive product portfolio in response to changing
regulatory and customer requirements in the medium to long-term, in particular autonomous driving
technologies, connectivity and ZEV featuring battery-electric or fuel-cell electric drivetrains. See also “9
Industry Overview.”

7.5.3 Demand for Aftersales Services

Through its Automotive Segments, the Group offers an array of aftersales services and parts to purchasers of its
commercial vehicles, including workshop services, maintenance plans, spare parts and services for the
management of customer operations, such as fleet management systems and driver coaching. Increasingly, the
Group’s aftersales services also encompass digital remote diagnostics, transport and telematic services. These
services are provided by the Group either via service contract or on an ad-hoc, per-repair basis. The aftersales
services business generally produces higher margins than new vehicle sales in certain cases, making it
particularly important for the Group’s financial performance. Drivers of the higher profitability of aftersales
services include the fact that increasing sales of aftersales services to existing customers of the Group’s
commercial vehicle products in certain cases may entail lower selling expenses than finding new customers for
the Group’s commercial vehicle products. The Group’s Service Share of Revenue in 2019 was
approximately 30%.

Aftersales products and services reduce the impact of the Group’s exposure to cyclicality in the commercial
vehicle market by providing a steady revenue stream during periods of market decline and may even have a
counter-cyclical effect as customers who delay purchasing new vehicles during periods of economic decline or
uncertainty purchase more aftersales services in order to keep their aging fleets operational.

In order to increase its profitability and recurring revenue on a lasting basis, the Group intends to develop more
targeted aftersales services by expanding its existing range of aftersales services and creating new services. The
recent introduction of 3D printing for spare parts for buses is an example of this, but the Group also intends to
establish other aftersales services based on software and digitalization. This effort is already underway, with
digital services such as Fleetboard, Mercedes Benz Uptime, Detroit Connect and TruckConnect for the Group’s
truck customers and the Omni-plus ON platform for the Group’s bus customers already being provided, and
more aftersales services under development.

The Group has in-house development teams working on the core elements of its operating system, with the
goal of reducing the number of physical computing units in vehicles and delinking software cycles to reduce
complexity and catalyze innovation. In addition, the Group is currently developing its first 100% connected,
over-the-air-enabled operating system to be ready for next-generation human-machine interface, predictive
intelligence and safety systems, compatible with BEV, FCEV and autonomous driving technology, with an
initial release date of 2023. The Group expects revenue from its aftersales services to continue to increase in
the future, driven by both its growing rolling fleet of vehicles and higher aftersales services sales per truck and
bus sold as it continues to expand its aftersales service portfolio. The Group’s ambition is to increase the
service share of its total revenue mix to approximately 35% in the mid-term and to approximately 50% by 2030
(including both aftersales services and financial services) as part of its transition to a provider of advanced
services.

7.5.4 Product, Customer and Geographic Mix
The Group’s results of operations are further affected by product, customer and geographic mix.

The Group’s five truck brands and four bus brands comprise an extensive product portfolio with a wide range
of pricing and margin levels, catering to the diverse needs of customers across all market segments and
geographies. Within certain geographies there are also instances where the Group’s products through its various
brands address particular market segments.

Pricing and margins also vary by product type. New vehicles and vehicle generations generally command
higher prices and margins than their predecessors, and aftersales services generally have higher margins than
vehicles. The Group also tends to achieve comparatively better margins for its heavy-duty trucks and coach
buses than for light- or medium-trucks and city or intercity buses.
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Customer mix can also influence the Group’s margins. In the heavy-duty and medium-duty truck market, the
majority of sales for TN for instance tend to be to operators with sizeable truck fleets, spread across industries
such as logistics, beverage production and mining. In comparison to smaller fleet or individual owners/
operators, these large customers are generally able to negotiate lower margins for the Group’s products in
exchange for their large order volumes.

Geographic mix can also impact the Group’s results, as the importance of different product classes varies by
geographic market. For example, the majority of trucks the Group sells in Asia are light-duty models, which
generally have lower vehicle margins than the medium- and heavy-duty models that are predominant in the
European and North American markets.

As a result, the Group’s results of operations are affected by the relative demand for particular products, and
relative demand from particular customer types and customers in particular geographies.

In the period under review, the Group’s results were adversely affected by the Covid-19 pandemic’s impact on
product mix. At DB, for example, unit sales of coach buses by each of the Mercedes-Benz and Setra brands
have fallen dramatically since the second quarter of 2020 due to government restrictions on travel and general
apprehension among potential travelers and have yet to rebound to pre-Covid-19 pandemic levels.

7.5.5 Cost Optimization Programs

The Group continuously optimizes its processes and structures and seeks ways to improve its cost base.
Efficiency and cost control are critical to maintaining profitability in the highly competitive commercial vehicle
industry. Such measures can be expensive to implement, however, meaning that they increase a company’s
costs and expenses in the period in which they are incurred even as they may enhance efficiency and reduce
costs over time. As a result, such initiatives have had and may continue to have a significant impact on the
Group’s results of operations.

In recent years, the costs of such measures have not been material. In 2020, however, the Group adopted
several cost optimization programs which collectively had a material impact on its costs base. The table below
summarizes the expenses associated with the Group’s cost optimization programs in 2020 and the nine months
ended September 30, 2021.

For the
For the nine months
ear ended ended

ecember 31 September 30
2020 2021

EUR millions EUR millions

(audited) (unaudited)
Cost of sales . ... ... . 85 65
Selling eXpenses . . . . .. ..t 31 18
General administrative expenses . . ... ... .. ... ..., 27 17
Research and non-capitalized development costs . ... ............. 23 16
Total . . . . . e 166 116

The Group is seeking to reduce its fixed costs by 15% by 2023 from fiscal year 2019 levels, to be achieved in
part through 15% reductions in capital expenditures and R&D spending and through performance-based capital
allocation as well as personnel cuts at the segment level (most notably MB, as described below). In addition,
the Group has in the past implemented and is currently continuing to further implement a number of
operational performance and cost-saving initiatives to address ongoing high fixed and variable costs impacting
profitability in each of its operating segments.

MB’s operations have been a particular focus for the Group’s cost optimization efforts in the period under
review. Turnaround efforts comprise both top line and bottom line (e.g., material, personnel and non-personnel)
measures, focusing on an increase in sales performance, sustainable cost reduction and a reduction of the break-
even point in Europe and Brazil. In order to achieve personnel cost targets, MB is pursuing an ongoing
personnel cost reduction of EUR 280 million (including a reduction in management positions) by 2023
compared to 2019, with approximately 50% of net savings expected to be delivered by the end of 2021.

MB is also pursuing a non-personnel cost reduction of EUR 200 million by 2023 compared to 2019, with
approximately 50% of net savings expected to be delivered by the end of 2021, driven by a cost and revenue
program implemented to ensure improvement on all Contribution Margin levers. These levers relate to portfolio
improvements, which include a reduction of the number of base vehicle models with low volumes from 140 to
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100 and of the volume of purchased parts by approximately 15%, material-related measures, such as focusing
on commonalities and growing the number of shared parts used globally (MB has already reduced variable
costs by approximately EUR 200 million compared to 2019 through these two material-related steps), achieving
higher product quality, pricing improvements, which include pursuing profitable segments as opposed to market
share, and focusing on optional extras with added value for customers and high contribution margins. The
Group has already implemented used-truck-related measures, such as reducing the stock of used trucks by more
than 50% compared to 2019 and by implementing more restrictive buyback policies, leading to an improved
EBIT contribution of EUR 100 million compared to 2019.

TA has implemented a range of cost optimization initiatives in the period under review. In particular, TA is
focused on achieving higher levels of variable cost efficiency, offsetting technical cost increases, improving
revenue quality, reviewing its sales and production footprints and expanding for instance the insourcing of its
profitable service business. TA is also seeking to optimize its fixed cost structure and reduce indirect labor
costs by 10% (in particular in its Fuso operations) compared to 2019 and is aiming for downstream profits to
cover 100% of fixed costs by 2025.

In the period under review, TN has sought to maintain rigorous cost management. Going forward, TN intends
to maintain strict cost discipline, focusing on vehicle cost reductions while maintaining a highly flexible
production network across the U.S. and Mexico, operational efficiencies, and stringent fixed overhead controls.

DB has focused its cost optimization efforts on reducing personnel cost, lowering spending involving external
parties and implementing digitalization in various operational settings in the period under review. DB has also
sought to actively manage its portfolio of products to reduce complexity, both for customers and its own
production base, in order to increase leverage from volume growth and take advantage of revisions to its
production footprint. DB is seeking to reduce its fixed costs by EUR 300 million by 2025 through personnel
reductions, maximizing efficiencies from its global production footprint, and streamlining its portfolio and
geographic presence.

7.5.6 Procurement Costs and Availability of Materials

The Group’s results of operations are significantly affected by the cost and availability of materials, which
include raw materials, vehicle parts and components, and energy, and represent the largest portion of its total
operating expense. Overall material costs accounted for a significant share of the Group’s cost of sales over the
past three fiscal years.

The principal raw materials that the Group uses in its manufacturing operations include steel, aluminum,
precious metals, rubber and plastics and parts and components containing such materials. The Group also
sources vehicle parts and components containing these materials. The prices of raw materials and the parts and
components containing them are influenced by global or regional supply/demand dynamics, transportation
costs, government regulations and tariffs, geopolitical events, changes in currency exchange rates, price
controls, the economic climate, capacity constraints caused by supplier failures and financial bottlenecks at
suppliers, among other factors and circumstances. With respect to raw materials, the Group in most cases does
not act as a direct purchaser, but rather relies on its suppliers to source such raw materials. Supplier costs often
contain pass-through pricing for raw materials.

Market prices for both raw materials and key components that the Group sources, such as steel, steel
derivatives and semiconductors, have been volatile in recent years. In general, the global supply chain is
currently under stress as a result of capacity reductions implemented during the economic downturn triggered
by the Covid-19 pandemic and the subsequent strong recovery of many economies globally in the current fiscal
year. Steel prices in particular have been volatile in 2021, with extreme surges in the past months, which could
further impact the supply and cost of the wide range of items reliant on steel. Significant supplier delays in the
delivery of semiconductors to the Group have also hampered the Group’s ability to keep up with market
demand for its products in 2021, resulting in a material impact on its results for the current fiscal year. For
example, for the quarter ended September 30, 2021, the Group’s unit sales decreased significantly in North
America and the EU30 compared to the quarter ended September 30, 2020, mainly as a consequence of
semiconductor shortages. See also “1.1.10 The Groups business, which depends on the timely availability of
high-quality raw materials, parts, components and other inputs at reasonable prices, is currently facing, and
may continue to face, delays, shortages and price volatility as a result of global supply chain disruptions and
other factors.” Freight rates have also increased sharply in the current fiscal year in certain of the Group’s key
markets, including in North America and the EU30.

In general, the Group’s ability to pass on higher costs of commodities and other materials to its customers in
the form of higher prices for manufactured vehicles is limited because of strong competitive pressure in the
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market, which means that volatile material prices will typically have a direct impact on the Group’s costs and
therefore its profitability. Moreover, supply shortages can make it difficult for the Group to meet market
demand, as is currently the case with semiconductor shortages and their effect on the Group’s production
capacity in the face of comparatively strong order intake.

The Group generally manages procurement costs through competitive tenders, continuous optimization of its
supplier portfolio, proactive inventory management and long-term supply contracts. The Group generally does
not hedge its commodities exposure. In the period under review, the Group was partially able to offset rising
raw material prices through volume rebates, the renegotiation of contracts and cost-saving measures. The cost-
saving measures were implemented across operating units by the Group-wide procurement organization in
collaboration with the Truck Technology Group, which also coordinates R&D efforts across operating units. As
a result, the Group’s material costs as a percentage of revenue remained relatively stable in the periods under
review.

Going forward and in line with its broader business strategy, the Group expects an increasing share of its raw
material and component costs to be attributable to next-generation technologies, including Connectivity
(networking), Autonomous (autonomous driving), Shared & Services (flexible usage) and Electric (electric
mobility) (“CASE”) technologies. The shift to these technologies will also require a change in the composition
of the Group’s supplier landscape compared to conventional ICE suppliers and may also have a significant
impact on the Group’s procurement costs as a proportion of the Group’s cost of sales over the medium- to long-
term, although at this point it is not possible to ascertain the nature and magnitude of such impact.

7.5.7 Personnel Expense

The Group’s results of operations are significantly affected by personnel expense, which represents the second
largest component of the Group’s operating costs after procurement costs.

Personnel expense includes the costs of wages and salaries, social security and pension obligations and is
reflected in the Group’s cost of sales, selling expenses, general administrative expenses and research and non-
capitalized development costs. In the periods under review, the Group’s personnel expense increased by 2.7%
from EUR 6,856 million in the fiscal year ended December 31, 2018 to EUR 7,043 million in the fiscal year
ended December 31, 2019 and decreased by 6.9% to EUR 6,554 million in the fiscal year ended December 31,
2020.

The Group’s total number of employees (headcount) declined from 99,021 in 2019 to 98,280 in 2020. The
decrease in personnel costs over the period was partly offset by expenses of EUR 166 million incurred in
connection with cost optimization programs. In addition, the Group’s personnel costs are expected to decline
further during 2021 as a result of an agreement entered into by Daimler AG and the employees association that
applies to all employees of the Group as well as those of the other members of the Daimler Group. The
agreement was concluded in July 2020 in response to the various challenges associated with both the ongoing
transformation of the automotive industry and the Covid-19 pandemic. The Group is also in the process of
reducing personnel costs across much of its business as part of a longer-term effort to increase its profitability.
See “10.2.1 Pursuing Clear Financial Ambitions,” “10.2.3 Targeting Regional Benchmarks Across all
Segments” and “7.5.5 Cost Optimization Programs.”

To the extent possible, the Group seeks to optimize employee levels and manage personnel expense. However,
its ability to do so is limited by restrictive labor laws as well as collective wage and other collective
employment agreements in a number of jurisdictions in which it operates, including Germany, where a
substantial portion of its workforce is based. For example, all of the Group’s employees in Germany have
generally been excluded from dismissals for operational reasons until the end of 2029. See also “7.2.2 The
Group is dependent on good relationships with its employees, their trade unions as well as employee
representative bodies and stakeholders and is party to a number of collective agreements, some of which
impose obligations and restrictions on the Group in connection with reorganizations, restructurings or similar
corporate actions and which it may not be able to extend, renew or replace in a favorable or timely manner or
at all”

7.5.8 Research and Development

The Group’s results of operations are driven to a significant extent by its ability to develop commercially
attractive products, services and technologies to further strengthen its competitive position against the backdrop
of upcoming technological challenges. Accordingly, the Group dedicates substantial resources to research and
development, and considers its research and development expenditure to be one of its alternative performance
measures.
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The Group’s research and development costs primarily comprise personnel expenses and material costs. The
table below sets forth the Group’s research and development costs for the fiscal years ended December 31,
2020, 2019 and 2018 and the nine months ended September 30, 2021 and 2020, including their share of
capitalized development costs and the amortization of capitalized development costs.

For the year ended For the nine months

December 31 ended September 30

2020 2019 2018 2021 2020

EUR millions EUR millions
(audited) (unaudited)

Total research and development costs .. .......... (1,530) (1,738) (1,589) (1,139) (1,145)

of which capitalized development cost . ......... 107 76 80 147 70

Capitalization Ratio (in %) ................... 7.0 4.4 5.0 12.9 6.2
Amortization expense on capitalized development costs . (225)  (220) (226) (153) (170)
Research and non-capitalized development costs . ... (1,423) (1,662) (1,509) 991) (1,075)

Overall research and non-capitalized development costs recognized in the Group’s functional costs (i.e. cost of
sales, selling expenses, general and administrative expenses and research and non-capitalized development
costs) accounted for 4.0%, 3.6% and 3.5% of the Group’s revenue, respectively, in the fiscal years ended
December 31, 2020, 2019 and 2018 and 3.5% and 4.3%, respectively, for the nine months ended September 30,
2021 and 2020.

The Group’s research and development costs in these periods were driven by the development of subsequent
generations of existing products, measures to achieve fuel efficiency and emissions reductions as well as the
customization of products and technologies for key growth markets. Moreover R&D spend focused on
e-mobility (including the eCascadia, eActros, eCanter truck and eCitaro bus models), other zero emissions
vehicle solutions such as research and development on fuel cell vehicles and components, connectivity
solutions and the development of automated driving. Initiatives in this area included the preparation of the dual
strategy for autonomous driving, including increased R&D spend on majority-owned subsidiary Torc. The
principal reason for the decline in research and development costs in 2020 compared to 2019 was a reduction
in the development budget driven by the Covid-19 pandemic.

The Group anticipates a slightly higher volume of research and development expenditure in 2021 than in 2020.
Its development activities will focus on the same areas as in prior periods as described above, yet with
expedited development activities in the areas of new technologies. At the same time, the Group is also seeking
to reduce its fixed costs by 15% by 2023 from fiscal year 2019 levels, to be achieved in part through 15%
reductions in capital expenditures and R&D spending, and through performance-based capital allocation as well
as personnel cuts at the segment level.

7.5.9 New Vehicle Generations / New Product and Service Introductions

The introduction of new vehicle generations has affected the Group’s results of operations in recent years and
will continue to affect its results in the future.

The development and ramp-up of new vehicle generations adversely affects the Group’s profitability in the
short term as a result of the significant ramp-up costs associated with producing two truck generations in
parallel during the time that the new generation is rolled out and vehicles of both the old and the new
generation are sold. In the mid to long-term, however, the Group believes that new vehicle generations have a
favorable impact on its results of operations because they result in higher sales volumes and higher selling
prices.

In the fiscal years ended December 31, 2020, 2019 and 2018, the Group’s results of operations were impacted
by the ramp-up of the latest generation Mercedes-Benz Actros heavy-duty truck, first introduced in 2018. The
latest Actros generation involved the production and installation of a number of novel features, including
Active Drive Assist, an upgraded steering system, Multimedia Cockpit and a digital mirror camera system.
Dual production costs with the prior generation Actros, higher costs of goods sold and certain other roll-out
costs associated with the new Actros generation adversely affected the Group’s profitability in 2018 and 2019.
Since 2020, the impact of these costs have declined as the new Actros generation has generated higher sales
volumes and an increase in average sales prices.

Furthermore, the Group plans to ramp down its current ICE offerings in favor of a ZEV strategy involving both
BEV and FCEV commercial vehicles. While it expects this transition to occur over the next 10 to 20 years, the
Group has already committed significant resources to, and has already experienced significant effects from, the
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transformation. For example, in March 2021 the Group established the 50-50 joint venture cellcentric with
Volvo to develop, manufacture and market fuel cell systems for heavy-duty commercial vehicle and other
applications. The Group experienced a significant increase in other operating income in the nine months ended
September 30, 2021 compared to the nine months ended September 30, 2020, primarily due to income from
cellcentric, of which EUR 624 million was accounted for by a remeasurement of the Group’s interest in that
joint venture.

For the fiscal year ended December 31, 2020, the Group’s ICE-based vehicles accounted for the vast majority
of its total unit sales. As the Group currently aims to offer only new vehicles in Europe, North America and
Japan that are CO, neutral in driving operation (tank-to-wheel) by 2039, the transition from a high percentage
of ICE products at present to a portfolio eventually comprised largely of new ZEV products will necessitate the
use of dual production of ICE and ZEV product generations, also in the long-term. The Group already has or
plans to release series-production zero-emissions versions of some of its most popular vehicle models,
including the eActros, eCascadia, eCanter and the eCitaro, while continuing to produce ICE versions of these
vehicles during the transitional period. As many critical aspects of a BEV or FCEV differ from a conventional
ICE-powered commercial vehicle, the Group expects the initial costs of dual production to be significant.
Nevertheless, the Group also aims to achieve increasing sales volumes and improved financial performance as
it transitions to ZEVs, due to a number of factors, including the generally lower TCO potential associated with
ZEV. See also “10.2.2 Capitalizing on Clear Technology Leadership and Strategic Partnerships in Key
Technologies.”

The Group’s new products and services must also comply with a broad range of increasingly complex
regulatory requirements in the jurisdictions in which it operates, including in the areas of emissions, vehicle
design, manufacture, marketing and aftersales services, financial services, data protection, vehicle recycling,
environment, health and safety, as well as labor. The cost of compliance with regulatory requirements is
considerable, and such costs are likely to increase further in the future, given the expected increased scrutiny,
regulatory changes or novel interpretations of current regulations and stricter enforcement by regulators
globally. In addition, the future course of such regulatory requirements is highly uncertain. For instance, the
Group has made significant investments into the development of autonomous driving technology with Waymo
and with its majority-owned subsidiary Torc, whereas the future regulation of autonomous driving remains
highly uncertain across certain of the Group’s major markets. See “12.2.12 Automated and Autonomous
Driving.”

7.5.10 Demand for Financial Services

The Group’s Financial Services Business supports, as “captive”, the sales of the Group’s truck and bus brands
with tailored financial services that include leasing and financing packages as well as insurance, fleet and rental
solutions. Due to the relatively high unit cost of a commercial vehicle, most customers seek to finance their
purchase of the Group’s products, either through the Group’s Financial Services Business or a third-party
financing entity. As customer retention and loyalty are important factors in the Group’s business and
commercial vehicle customers are moreover closely focused on TCO (which includes financing costs), the
Group’s Financial Services Business can play a critical role in a customer’s decision to purchase the Group’s
products. Alongside finance and operating leases granted to customers, the Group also offers short-term
financing for the Group’s third-party dealers (also called “wholesale financing”), with the goal of providing
credit to dealers for the period between intake of a vehicle order and the actual delivery of the vehicle.

The Financial Services Business generates revenue for the Group through interest income and lease rents.
Higher revenue is generally correlated with higher vehicle sales, a higher penetration rate (number of vehicles
sold by the Group which are also financed by the Group), higher sales prices for vehicles, and a greater length
of financing or lease term. In general, the Group’s Financial Services business strives to apply a prudent, risk-
oriented approach when deciding whether to provide or extend financing, enter into a lease arrangement or
offer insurance, which can lead to somewhat lower penetration rates in certain markets.

The Group earns a margin on its financing products by subtracting interest expenses, administrative expense
and risk provisions from interest income. For leasing products, the margin is calculated by subtracting financing
and leasing expenses from the lease instalment payment. The Group has policies in place to steer liquidity,
currency, interest rate and country-matched funding requirements in an effort to secure margins on its financing
products. However, if refinancing costs rise, for example because of higher interest rates on the capital markets
where the Group seeks a portion of funding for its financial services products, the Financial Services Business’s
margin may be reduced temporarily in certain cases if the increase cannot be offset in the short term by
modifying the interest rate according to the financing agreement with the customer or be passed on to new
customers. In certain markets where the Group’s Financial Services Business is active, there is also intense
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competition for financing packages by third-party financing entities. These third-party entities may be able to
finance a customer’s purchase of the Group’s products at a commercially more attractive rate than the Group’s
Financial Services Business, in which case the Group would be unable to earn a corresponding margin.

Default rates also affect the results of the Group’s Financial Services Business. When default rates rise, the
Group recognizes additional impairment losses and expenses for risk provisions, which adversely affect the
Group’s results of operations. Higher risk provisioning and the related additional impairment losses in 2020
were significantly impacted by the Covid-19 pandemic. As the Group’s Financial Services Business operates in
various jurisdictions, the costs of regulatory compliance can also affect its ability to achieve attractive margins.

The table below sets forth the receivables of the Financial Services Business as at December 31, 2020, broken
down by category of financing to which they are attributable, whether current or non-current, and the resulting
gross carrying amounts and loss allowances.

As at December 31, 2020
Current Non-current Total
EUR millions

(audited)
Sales financing with customers . . . ... ... ......... ... ...... 3,457 6,624 10,081
Sales financing with dealers . . ... ... .......... .. ... ..... 2,702 550 3,252
Finance lease contracts . . . .. .. .. ... .. .. .. 904 1,403 2,307
Gross carrying amount . . . .. ... ... ... ... . 7,063 8,577 15,641
Loss allowances . ... ..... ... ... ., (112) (259) (371)
Net carrying amount . .. ... .......................... 6,951 8,318 15,269

The table below sets forth the credit risks included in the Financial Service Business receivables as at
December 31, 2020, broken down by past due date and credit impairment.

As at December 31, 2020

12-month
expected Lifetime expected
credit loss credit loss Total

Not-credit  Credit
impaired impaired
(Stage 1) (Stage 2) (Stage 3)
EUR millions

(audited)
Gross carrying amount . . .. ................... 14,581 593 467 15,641
thereof
notpastdue . ........... .. ... ... 14,354 181 141 14,676
past due 30 daysorless . .................... 227 186 40 453
past due 31 to 60 days . .......... ... .. .. ... — 164 31 195
past due 61 to 90 days ...................... — 60 43 103
past due 91 to 180 days ... .................. — 1 92 93
past due more than 180 days . ................. — — 120 120

For more information, see Note 16 to the Audited Combined Financial Statements.

As the Financial Services Business is still in the process of being transferred to the Group from Daimler AG,
its receivables and credit risks for 2020 described above, and its results more generally, only represent the
portion of the assets and operations that will have been transferred to the Group up until completion of the
Phase 1 Transactions. The Phase 2 Transactions, whereby the remaining financial services businesses will be
transferred to or will otherwise become part of the Group, will occur in a second wave in 2022. A third wave
involving the ramp-up of markets where new portfolios for the Financial Services segment are intended to be
established, including in France, Germany and other new markets, is (following initial build-up steps in 2022)
planned to occur through 2023 and beyond. For more information, see Note 1 to the Audited Combined
Financial Statements and “3.2.1 Separation of Financial Services Business.” For more information on how the
Group plans for the Financial Services Business to form part of an expanded services offering in the future, see
“7.5.3 Demand for Aftersales Services.”
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7.5.11 Foreign Exchange Rate Fluctuation

Due to the global orientation of the Group’s operations, its results of operations are exposed to risks and
opportunities related to fluctuations in currency exchange rates. This applies in particular to fluctuations of the
Euro against the U.S. dollar, the Japanese Yen and the currencies of certain growth markets. Changes in the
exchange rates between these currencies can affect the Group’s operations and financial position, as a result of
both transactional and translational exchange rate effects.

Transactional effects of exchange rate fluctuations arise in business operations primarily when revenue is
generated in a currency that is different from the currency in which the costs of revenue are generated, for
example when a member of the Group enters into a sale or purchase transaction in a currency other than its
functional currency. In addition, the Group is indirectly exposed to transaction risk from its equity method
investments. The Group’s predominant transactional exposures are EUR-USD, EUR-GBP and EUR-JPY.

The Group utilizes natural hedging, which involves the currency exposures of business operations of different
entities and segments partially offsetting each other. These natural hedges eliminate the need for hedging to the
extent of the matched exposures. To provide an additional natural hedge against any remaining transaction risk
exposure, the Group generally strives to increase cash outflows in the same currencies in which the Group has
a net excess inflow. In addition, the Group uses financial derivatives to protect itself against certain
transactional foreign currency exchange rate risks to which it is exposed. The Group regularly updates its
currency risk exposures in accordance with its exchange rate expectations. In addition, the Group applies
currency matched funding in principle whenever possible in order to denominate external borrowings in the
same currencies as the financing needs of the operative units. See also “7.15 Financial Risk Management” and
“1.2.9 The Group's international operations expose it to foreign exchange rate risk.”

Translational effects of exchange rate fluctuations arise because the income and expenses, assets and liabilities
of the Company’s subsidiaries are measured in the currency of the primary economic environment in which the
relevant subsidiary operates (its functional currency). The results of operations of a number of the Company’s
global subsidiaries located outside the eurozone are, therefore, measured in currencies other than EUR and are
then converted into EUR for presentation of the Group’s financial results in the combined financial statements.
Consequently, period-to-period changes in the applicable average foreign currency exchange rates may impact,
for example, Group revenue, segment results (i.e. EBIT) and assets, even if their value has not changed in their
local functional currency.

7.5.12 Commercial Success of CO, Neutral Transportation

The Group is committed to the Paris Agreement on climate change and intends to play a major role in shaping
the development of COj-neutral transportation. To achieve this, the Group is focusing on two
technologies: batteries and hydrogen-powered fuel cells. See “7.5.8 Research and Development.”

The Group’s plans are in part driven by the requirement to meet certain emissions requirements in a number of
countries in the next several years, including the forthcoming Euro VII emissions standard. The Group intends
to significantly reduce its ICE spending and instead spend the majority of R&D resources on ZEV technologies
by 2025. To accomplish this goal and help bear further development costs, the Group has entered into, and
plans to enter into, strategic partnerships. As a first step, the Group has already partnered with Cummins on the
development of a medium-duty engine platform to comply with forthcoming emissions standards. See also
“10.7.4 Strategic Partnership with Cummins.” The Group is also actively seeking partners to help share the
burden of heavy-duty engine development which also comply with upcoming regulations. While further
regulation of ICE emissions will still result in additional costs for the Group, government support for the
transition to ZEV platforms and infrastructure may also have a positive impact on the Group’s results. For
instance, government subsidies for the purchase of commercial BEV or FCEV, construction of charging
stations, safety regulations and generally favorable and supportive legislation (including tax and toll incentives)
could lead to faster and broader acceptance of the Group’s zero-emissions products. At the same time, any
withdrawal of supportive government measures could undermine the Group’s ability to offer ZEV products
with competitive TCO.

The transition described above entails significant costs that go well beyond research and developments
expenses and include increased costs for dual production during the transitional phase when ICE and ZEV
models are both offered and heightened material costs and marketing costs for ZEV products. Moreover,
achieving the emissions targets described above will require incurring significantly higher costs to deploy the
latest clean technologies. Whether these investments yield positive returns for the Group depends on the degree
to which the Group’s customers accept fuel cell-powered trucks and buses and commercial vehicles with
battery-electric drive systems. Customer acceptance in turn depends on factors ranging from the performance of
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these vehicles to government support programs, including subsidies for electric vehicles and the build-out of
charging infrastructure, to the ultimate TCO of these vehicles compared to traditional internal combustion
vehicles.

The Group believes that the transition to electric trucks and buses is inevitable and will ultimately prove to be
successful, but also acknowledges that there are a number of uncertainties surrounding the market acceptance
of these vehicles, including those produced by the Group. The resolution of these uncertainties will have a
significant impact on the Group’s results of operation in the coming years.

See also “1.1.7 The Group's future business success depends on its ability to respond to evolving market trends
with innovative, attractive and energy-efficient products, technology and services on competitive terms.”
7.6 Explanation of Income Statement Items

Revenue consists of revenue from contracts with customers, mainly comprising the sale of the Group’s products
and services, and other revenue not in the scope of IFRS 15 (“Other revenue”), which primarily comprises
revenue from the rental and leasing business and interest income from financial services in the Financial
Services segment and effects from currency hedging.

Cost of sales consists of expenses of goods sold, depreciation of equipment on operating leases, refinancing
costs at financial services, impairment losses on receivables from financial services, and other cost of sales.

Selling expenses consist of direct selling costs and selling overhead expenses, comprising personnel expenses,
material costs and other selling costs.

General administrative expenses consist of expenses which are not attributable to production, sales or research
and development functions, comprising personnel expenses, depreciation and amortization of fixed and
intangible assets and other administrative costs.

Research and non-capitalized development costs consist primarily of personnel expenses and material costs.

Other operating income consists of income from costs recharged, government grants and subsidies, gains on
sales of property, plant and equipment, rental income not relating to sales financing, and other miscellaneous
income.

Other operating expenses consist of losses on sale of property, plant and equipment and other miscellaneous
expenses.

Profit/loss on equity-method investments, net relates to the result from investments in significant joint ventures.
As of September 30, 2021, the Group’s investments in BFDA, cellcentric and KAMAZ were material from a
Group perspective.

Other financial income/expense, net consists of income and expense from compounding and effects from
changes in discount rates of provisions for other risks and miscellaneous other financial income/expense, net.

Interest income consists of interest and similar income.

Interest expense consists of net interest expense on the net obligation from defined benefit pension plans and
interest and similar expense.

Income taxes consists of current taxes and deferred taxes.
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7.7  Results of Operations

The table below sets out the results of operations of the Group for the years ended December 31, 2020, 2019

and 2018, as well as for the nine months ended September 30, 2021 and 2020.

For the year ended
December 31

For the nine months
ended September 30

2020 2019 2018 2021 2020
EUR millions EUR millions
(audited) (unaudited)
Revenue . . ...... ... ... ... . .. ... ... 36,013 46,244 43,700 28,418 25,154
Costofsales ............ ... . ... . ..... (30,531) (37,596) (35,445) (23,126)  (21,622)
Gross profit . .. ...... . ... .. ... ... .. ... 5,482 8,648 8,255 5,292 3,532
Selling eXpenses . . . . . ... ..., (2,625) (3,001) (2,745) (1,924) (1,885)
General administrative expenses . . . ........... (1,472)  (1,686) (1,502) (1,143) (1,060)
Research and non-capitalized development costs ...  (1,423) (1,662) (1,509) (991) (1,075)
Other operating income . .. ................ 726 797 660 1,753 511
Other operating expense . . . ................ (200) (214) 471) (245) (80)
Profit/loss on equity-method investments, net . .. .. 47 2) 41 138 34
Other financial income/expense, net . .......... (44) (88) 5 60 30)
Earnings before interest and taxes (EBIT) ... .. 491 2,792 2,734 2,940 (53)
Interest income . .. .............. .. ..... 62 131 74 38 50
Interest expense . . .. ......... ... ... (219) (292) (257) (107) (156)
Profit before income taxes . ............... 334 2,631 2,551 2,871 (159)
Income taxes . ... ........ ... ... (465) (881) (712) (606) (340)
Net profit/loss . . ... .......... .. ........ (131) 1,750 1,839 2,265 (499)
thereof profit attributable to non-controlling interests 12 19 31 23 4
thereof profit/loss attributable to Daimler Group . . . (143) 1,731 1,808 2,242 (503)

Nine months ended September 30, 2021 compared to the nine months ended September 30, 2020

For the nine months
ended September 30

2021 2020 % Change
EUR millions
(unaudited) (unaudited)
Revenue . .. .. ... . . . . .. e 28,418 25,154 13.0
Costofsales . ..... ... .. . . . . ... .. (23,126) (21,622) 7.0
Gross profit . .. ... . ... . ... 5,292 3,532 498
Selling expenses . . ... ... ... (1,924) (1,885) 2.1
General administrative expenses . . . . ... . ... ... (1,143) (1,060) 7.8
Research and non-capitalized development costs . . ... ... ...... (991) (1,075) (7.8)
Other operating inCOME . . . . . .o oo v vt vt 1,753 511 243.1
Other operating €Xpense . . . . . .. .. ..v v v v v e (245) (80) 206.3
Profit/loss on equity-method investments, net . .............. 138 34 305.9
Other financial income/expense, net . ... ................. 60 (30) 300.0
Earnings before interest and taxes (EBIT) . ... ............ 2,940 (53) n.a.
Interest INCOME . . . . . . . .o v ittt ettt 38 50 (24.0)
Interest €Xpense . . . . . . . (107) (156) (31.4)
Profit before income taxes . . . .. ........... ..., . ...... 2,871 (159) n.a.
Income taxes . . ... ... .. ... e (606) (340) 78.2
Net profit/loss . . ... ... . ... .. . . ... 2,265 (499) 553.9
thereof profit attributable to non-controlling interests . ... ... ... 23 4 n.a.
thereof profit/loss attributable to Daimler Group . ... ......... 2,242 (503) n.a.
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Revenue

Revenue increased by EUR 3,264 million, or 13.0%, from EUR 25,154 million in the nine months ended
September 30, 2020 to EUR 28,418 million in the nine months ended September 30, 2021. The key drivers for
the increase were overall improved macroeconomic conditions as a result of global markets beginning to
recover from the severe impacts of the Covid-19 pandemic seen in the first nine months of 2020. This recovery
was reflected in increased demand for heavy-duty trucks, particularly in the first half of 2021 in the EU30,
North America and Brazil.

The general increase in demand for heavy duty trucks was reflected in the Group’s unit sales, which increased
in the EU30 from 42,615 to 50,026, in North America from 98,808 to 117,042, in Asia from 57,429 to 62,038,
in Latin America from 24,751 to 40,332 and in Other markets from 34,439 to 54,658. This led to increases in
the Group’s revenues in the MB, TN and TA segments. DB sold 12,669 buses and chassis worldwide in the
nine months ended September 30, 2021, compared to 12,480 in the corresponding period in 2020. Despite this
increase, the Group’s revenue in DB decreased as a result of the ongoing impact of the Covid-19 pandemic,
especially on demand for touring coaches. While broadly positive economic trends supported revenues at the
Group level in the first half of 2021, the second half of 2021 has so far developed more disparately as
production bottlenecks caused by supply chain constraints, mainly due to shortages of semiconductors, have
especially affected the heavy-duty truck market segment and offset revenue increases to a significant extent.

The following table sets forth the Group’s revenue by geographic region.

For the nine months
ended September 30

2021 2020 % Change
EUR millions

(unaudited) (unaudited)
Total Group reVeNUE . . . . . v v v v v et e e e e 28,418 25,154 13.0
of which Europe . . . . .. . . ... .. 8,355 7,428 12.5
of which North America . . ...... ... ... ... ... .. ..... 11,041 9,727 13.5
of Which Asia . . . .. . . . . . 3,968 4,323 (8.2)
of which Latin America . .................... ... 2,072 1,213 70.8
of which Other markets . . ............ .. ... ... . ...... 1,612 895 80.1
of which Other revenue . .. ..... ... ... .. ... ... ..... 1,370 1,568 (12.6)

The Group’s revenue increased across the geographic regions of Europe, North America, Latin America and
Other markets due to improved macroeconomic impacts as global markets began to recover from the Covid-19
pandemic, which drove increases in unit sales for each of the Automotive Segments compared to the nine
months ended September 30, 2020. Despite this, the Group’s revenue decreased in Asia due to volume
decreases in Japan as well as foreign exchange effects. Moreover, increases in the Group’s revenue have been
offset to a significant extent in the third quarter of 2021 by the effects of supply chain constraints, mainly due
to shortages of semiconductors.

The following table sets forth the Group’s revenue by segment.

For the nine months
ended September 30

2021 2020 % Change
EUR millions
(unaudited) (unaudited)
MB . 11,788 9,372 25.8
TN 11,185 9,823 13.9
TA 4,355 4,097 6.3
DB . 2,043 2,277 (10.3)
Financial Services . ... ... ... ... .. . . . .. .. 858 919 (6.6)
Total segments . . . ... ... ... . ... .. ... 30,229 26,488 14.1
Reconciliation . ... ... ... ... ... ... . . . (1,811) (1,334) 35.8
Total Group revenue . .. .. ... ...... ... ... 28,418 25,154 13.0
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MB

The following table sets forth MB’s revenue for the respective periods broken down in line with the Group’s
geographic reporting.

For the nine months
ended September 30

20219 20200
EUR millions

(unaudited)
MB 11,788 9,372
of which Europe . . . . . . . . . . . 7,348 6,007
of which North America . . ... ... ... ... 821 468
of Which Asia . . .. . . . . . . . 806 975
of which Latin America . . . . . ... . . . .. 1,695 951
of which Other markets . . . . . . . . . . . . . . 673 518
of which Other revenue . . ... ... ... ... ... 445 453

Note:

(1) Figures are pre-Reconciliation.

MB’s revenue increased from EUR 9,372 million for the nine months ended September 30, 2020 to
EUR 11,788 million for the nine months ended September 30, 2021, mainly due to the improvements in
demand for the Group’s vehicles and resulting increased unit sales described above, principally in Europe and

Latin America. This increase was offset to a significant extent in the third quarter of 2021 by the effects of
supply chain constraints, mainly due to shortages of semiconductors.

TN

The following table sets forth TN’s revenue for the respective periods broken down in line with the Group’s
geographic reporting.

For the nine months
ended September 30

2021 20200
EUR millions

(unaudited)
TN 11,185 9,823
of which Europe . . . . . . . . . 67 51
of which North America . . ... ... . . ... 10,834 9,571
of Which Asia . . . . . . . . . . 11 33
of which Latin America . . . . . ... .. .. .. 105 43
of which Other markets . . . . . . . . . . ... . 166 74
of which Other revenue . . . .. ... .. ... et 2 51

Note:

(1) Figures are pre-Reconciliation.

TN’s revenue increased from EUR 9,823 million for the nine months ended September 30, 2020 to
EUR 11,185 million for the nine months ended September 30, 2021, mainly due to the improvements in
demand for the Group’s vehicles and resulting increased unit sales described above. This increase was offset to
a significant extent in the third quarter of 2021 by effects of supply chain constraints, mainly due to shortages
of semiconductors.
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T4

The following table sets forth TA’s revenue for the respective periods broken down in line with the Group’s
geographic reporting.

For the nine months
ended September 30

2021V 20200
EUR millions

(unaudited)
T 4,355 4,097
of which Europe . . . . . . . . . . . 74 154
of which North America . ... ... .. .. ... 61 68
of Which Asia . . .. . . . . . . . 3,424 3,584
of which Latin America . . . . . ... . . . .. 95 63
of which Other markets . . . . . . . . . . . . . . 685 207
of which Other revenue . . ... .. ... ... .. ... 16 21

Note:

(1) Figures are pre-Reconciliation.

TA’s revenue increased from EUR 4,097 million for the nine months ended September 30, 2020 to
EUR 4,355 million for the nine months ended September 30, 2021, mainly due to the improvements in demand

for the Group’s vehicles and resulting increased unit sales described above in Other markets. This development
was partly offset by a decline in Asia due to volume decreases in Japan as well as foreign exchange effects.

DB

The following table sets forth DB’s revenue for the respective periods broken down in line with the Group’s
geographic reporting.

For the nine months
ended September 30

2021 2020V
EUR millions

(unaudited)
DB . 2,043 2,277
of which Europe . . . . . . . . . . 1,388 1,599
of which North America . ... ... . . . . . . 110 72
of Which Asia . . . . . . . . . . . 41 48
of which Latin America . . . .. ... . . ... 261 236
of which Other markets . . ... ... ... ... . . 62 107
of which Other revenue . . . ... .. .. .. ... 181 215

Note:

(1) Figures are pre-Reconciliation.

DB’s revenue decreased from EUR 2,277 million for the nine months ended September 30, 2020 to
EUR 2,043 million for the nine months ended September 30, 2021. Despite increased unit sales, DB’s revenue

decreased as a result of the ongoing impact of the Covid-19 pandemic, especially on demand for touring
coaches.

Financial Services

Financial Services’ revenue (pre-Reconciliation) decreased from EUR 919 million for the nine months ended
September 30, 2020 to EUR 858 million for the nine months ended September 30, 2021, as a result of a decline
in the underlying average portfolio (contract volume).
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Cost of sales

Cost of sales increased by EUR 1,504 million, or 7.0%, from EUR 21,622 million in the nine months ended
September 30, 2020 to EUR 23,126 million in the nine months ended September 30, 2021. The increase was
primarily due to increases in the expenses of goods sold as a result of the Group’s increased unit sales and
increased raw material prices.

The table below sets forth the Group’s cost of sales by Automotive Segment on a pre-Reconciliation basis.

For the nine months
ended September 30

2021 2020 % Change
EUR millions
(unaudited) (unaudited)
MB . (9,975) (8,627) 15.6
TN (9,127) (8,281) 10.2
TA (3,453) (3,303) 4.5
DB . (1,799) (1,900) (5.3)

Cost of sales increased in MB, TN and TA as a result of increases in the expenses of goods sold as a result of
increased unit sales by each of these segments. Cost of sales decreased in DB despite an increase in unit sales
as a result of a change in product mix.

Gross profit

Gross profit increased by EUR 1,760 million, or 49.8%, from EUR 3,532 million in the nine months ended
September 30, 2020 to EUR 5,292 million in the nine months ended September 30, 2021 and gross profit
margin increased from 14.0% to 18.6% over the period, as the Group’s revenue increase outpaced the increase
in cost of sales. This increase was offset to a significant extent in the third quarter of 2021 by the effects of
supply chain constraints, mainly due to shortages of semiconductors, and increased raw material prices.

Selling expenses

Selling expenses increased by EUR 39 million, or 2.1%, from EUR 1,885 million in the nine months ended
September 30, 2020 to EUR 1,924 million in the nine months ended September 30, 2021. The increase was
primarily due to increases in direct selling costs and overhead expenses, which were incurred in connection
with increased unit sales.

General administrative expenses

General administrative expenses increased by EUR 83 million, or 7.8%, from EUR 1,060 million in the nine
months ended September 30, 2020 to EUR 1,143 million in the nine months ended September 30, 2021. The
increase was primarily due to the overall growth in revenue and sales volume.

Research and non-capitalized development costs

Research and non-capitalized development costs decreased by EUR 84 million, or 7.8%, from
EUR 1,075 million in the nine months ended September 30, 2020 to EUR 991 million in the nine months
ended September 30, 2021. The decrease was primarily due to an increased share of capitalized R&D.

Other operating income

Other operating income increased by EUR 1,242 million, or 243.1%, from EUR 511 million in the nine months
ended September 30, 2020 to EUR 1,753 million in the nine months ended September 30, 2021. The increase
was primarily due to income from cellcentric, which had a positive effect on earnings of EUR 1,215 million, of
which EUR 624 million was accounted for by a remeasurement of the Group’s interest in the joint venture.

Other operating expense

Other operating expense increased by EUR 165 million, or 206.3%, from EUR 80 million in the nine months
ended September 30, 2020 to EUR 245 million in the nine months ended September 30, 2021. The increase
was primarily due to a EUR 52 million change in provisions for liabilities and litigation and an impairment loss
of EUR 40 million on goodwill related to the Financial Services segment, which was driven by the formation
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of the new Daimler Truck Management Board, the new management reporting and the respective planning for
this cash generating unit.

Profit/loss on equity-method investments, net

Profit/loss on equity-method investments, net increased by EUR 104 million, or 305.9%, from EUR 34 million
in the nine months ended September 30, 2020 to EUR 138 million in the nine months ended September 30,
2021, as a result of a EUR 75 million loss reversal in BFDA triggered by the confirmation of the production
and distribution of Mercedes-Benz branded heavy duty trucks in China from the fourth quarter of 2022
onwards, as well as the addition of the Daimler Truck Business’ equity investment share in cellcentric, which
were partially offset by a net loss in the Group’s equity result in KAMAZ of EUR 40 million.

Other financial income/expense, net

Other financial income/expense, net increased by EUR 90 million, or 300.0%, from a EUR 30 million loss in
the nine months ended September 30, 2020 to a EUR 60 million gain in the nine months ended September 30,
2021. The increase was primarily due to increased income from compounding and effects from changes in
discount rates of provisions for other risks, as well as from miscellaneous other financial income, net.

Earnings before interest and taxes (EBIT)

Earnings before interest and taxes (EBIT) increased by EUR 2,993 million from a EUR 53 million loss in the
nine months ended September 30, 2020 to a EUR 2,940 million gain in the nine months ended September 30,
2021. The increase was primarily due to the factors described above. The table below sets forth the Group’s
earnings before interest and taxes (EBIT) by segment on a pre-Reconciliation basis.

For the nine months
ended September 30

2021 2020 % Change
EUR millions

(unaudited) (unaudited)
MB . e 330 (610) 154.1
TN e 1,205 636 89.5
TA e 316 42 652.4
DB . e (74) 24 (408.3)
Financial Services . ... ... ... .. ... . ... 121 (52) 332.7

EBIT increased for each of the Group’s segments except DB in the nine months ended September 30, 2021
compared to the nine months ended September 30, 2020. In the case of MB, TN and TA, these increases were
primarily attributable to increases in the Group’s revenue in those segments. Furthermore, at TA, EBIT also
increased as a result of a EUR 75 million loss reversal in BFDA triggered by the confirmation of the
production and distribution of Mercedes-Benz branded heavy duty trucks in China from the fourth quarter of
2022 onwards. Despite a decrease in revenue and a EUR 40 million goodwill impairment loss, Financial
Services’ EBIT increased due to lower estimated risk costs and the resulting release of provisions as compared
to the nine months ended September 30, 2020, which period was heavily impacted in this regard by the
Covid-19 pandemic. DB’s EBIT decreased from a EUR 24 million gain in the nine months ended
September 30, 2020 to a EUR 74 million loss in the nine months ended September 30, 2021, primarily the
result of decreased revenues and the ongoing impact of the Covid-19 pandemic, especially on demand for
touring coaches.

Adj. EBIT

The Group’s Adj. EBIT increased by EUR 1,937 million, from EUR 21 million in the nine months ended
September 30, 2020 to EUR 1,958 million in the nine months ended September 30, 2021. The increase was
primarily due to the same reasons that EBIT increased, adjusted for M&A transactions (EUR 109 million) and
restructuring measures (EUR 95 million) at MB, for M&A transactions (EUR 15 million) and restructuring
measures (EUR 6 million) at DB and reduced for M&A transactions (EUR 1,223 million) and adjusted for
restructuring measures (EUR 15 million) at Reconciliation. The table below sets forth Adj. EBIT by segment
on a pre-Reconciliation basis.
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For the nine months ended
September 30

2021 2020 % Change
EUR millions
(unaudited) (unaudited)
MB 534 (554) 196.4
TN 1,205 636 89.5
TA 316 42 652.4
DB . . (53) 24 (320.8)
Financial Services . ................. .. .. ...... 121 (50) 342.0

Interest income

Interest income decreased by EUR 12 million, or 24.0%, from EUR 50 million in the nine months ended
September 30, 2020 to EUR 38 million in the nine months ended September 30, 2021. The decrease was due to
decreased interest and similar income.

Interest expense

Interest expense decreased by EUR 49 million, or 31.4%, from EUR 156 million in the nine months ended
September 30, 2020 to EUR 107 million in the nine months ended September 30, 2021. The decrease was due
to decreased net interest expense on the net obligation from defined-benefit pension plans and interest and
similar expense.

Net profit/loss

As a result of the foregoing, net profit/loss increased by EUR 2,764 million from a EUR 499 million net loss in
the nine months ended September 30, 2020 to a EUR 2,265 million net profit in the nine months ended
September 30, 2021.

Industrial Business

The table below sets forth selected income statement information for the Industrial Business for the nine
months ended September 30, 2021 and 2020. The table below includes the impact of Reconciliation for the
Group without allocating any Reconciliation amounts to the Financial Services segment.

For the nine months
ended September 30

2021 2020 % Change
EUR millions

(unaudited) (unaudited)
Revenue . ... ... . . . . . ... e 27,561 24,236 13.7
Costofsales . ........ .. . .. . . ... e (22,572) (20,781) 8.6
Gross profit . . ... .. ... L. 4,988 3,455 44 .4
Selling eXpenses . . . ... ... (1,841) (1,802) 2.2
General administrative eXpenses . . . . ... . ... ...ttt (1,041) (971) 7.2
Research and non-capitalized development costs . ... ... ....... (991) (1,075) (7.8)
Others'™™ . . . ... 1,704 393 333.6
Earnings before interest and taxes (EBIT) . ... ............ 2,819 0) n.a.
Adj. EBIT ... ... 1,837 70 n.a.

Note:

(1) Includes Other operating income, other operating expense, profit/loss on equity-method investments, net and other financial
income/expense, net.

Revenue

Revenue of the Industrial Business increased by EUR 3,325 million, or 13.7%, from EUR 24,236 million in the
nine months ended September 30, 2020 to EUR 27,561 million in the nine months ended September 30, 2021.
The key drivers for this increase were overall improved macroenomic conditions as a result of global markets
beginning to recover from the severe impacts of the Covid-19 pandemic seen in the first nine months of 2020.
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These improvements culminated in increased unit sales across the Group’s segments. While broadly positive
economic trends supported revenues at the Group level in the first half of 2021, the second half of 2021 has so
far developed more disparately as production bottlenecks caused by supply chain constraints, mainly due to
shortages of semiconductors, have especially affected the heavy-duty truck market segment and offset revenue
increases to a significant extent.

Cost of sales

Cost of sales of the Industrial Business increased by EUR 1,791 million, or 8.6%, from EUR 20,781 million in
the nine months ended September 30, 2020 to EUR 22,572 million in the nine months ended September 30,
2021. The increase was primarily due to increases in the expenses of goods sold as a result of the Group’s
increased unit sales and increased raw material prices.

Selling expenses

Selling expenses of the Industrial Business increased by EUR 39 million, or 2.2%, from EUR 1,802 million in
the nine months ended September 30, 2020 to EUR 1,841 million in the nine months ended September 30,
2021. The increase was primarily due to increases in direct selling costs and overhead expenses, which were
incurred in connection with increased unit sales.

General administrative expenses

General administrative expenses of the Industrial Business increased by EUR 70 million, or 7.2%, from
EUR 971 million in the nine months ended September 30, 2020 to EUR 1,041 million in the nine months
ended September 30, 2021. The increase was primarily due to the overall growth in revenue and sales volume.

Research and non-capitalized development costs

Research and non-capitalized development costs of the Industrial Business decreased by EUR 84 million, or
7.8%, from EUR 1,075 million in the nine months ended September 30, 2020 to EUR 991 million in the nine
months ended September 30, 2021. The increase was primarily due to an increased share of capitalized R&D.

Others

Others of the Industrial Business increased by EUR 1,311 million, or 333.6%, from EUR 393 million in the
nine months ended September 30, 2020 to EUR 1,704 million in the nine months ended September 30, 2021.
The increase was primarily due to income from cellcentric, which had a positive effective on earnings of
EUR 1,215 million, of which EUR 624 million was accounted for by a remeasurement of the Group’s interest
in the joint venture. Cellcentric related activities are allocated to Reconciliation and thus included in the
Industrial Business.

Earnings before interest and taxes (EBIT)

Earnings before interest and taxes (EBIT) of the Industrial Business increased by EUR 2,819 million from
EUR 0 million in the nine months ended September 30, 2020 to EUR 2,819 million in the nine months ended
September 30, 2021. The increase was primarily due to the factors described above, i.e. revenue improvements
driven by increased customer demand and resulting increases in unit sales following markets recovering from
the Covid-19 pandemic. This increase was offset to a significant extent in the third quarter of 2021 by the
effects of supply chain constraints, mainly due to shortages of semiconductors, and increased raw material
prices.

Adj. EBIT

Adj. EBIT of the Industrial Business increased by EUR 1,767 million, from EUR 70 million in the nine months
ended September 30, 2020 to EUR 1,837 million in the nine months ended September 30, 2021. The increase
was primarily due to the same reasons that EBIT increased, adjusted for M&A transactions (EUR 109 million)
and restructuring measures (EUR 95 million) at MB and M&A transactions (EUR 15 million) and restructuring
measures (EUR 6 million) at DB.
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Year ended December 31, 2020 compared to year ended December 31, 2019

For the year ended
December 31

2020 2019 % Change
EUR millions
(audited) (unaudited)
Revenue . ... ... ... ... ... 36,013 46,244 (22.1)
Costof sales . ... ... ... . .. ... (30,531)  (37,596) (18.8)
Gross profit . . ... ... . 5,482 8,648 (36.6)
Selling eXpenses . . . . . . . (2,625) (3,001) (12.5)
General administrative expenses . . . . ... ... ... ... ... (1,472) (1,686) (12.7)
Research and non-capitalized development costs . ... .......... (1,423) (1,662) (14.4)
Other operating income . . ... ............uuuiueinnin.... 726 797 (8.9)
Other operating eXpense . . . . . ..o v v v v v vttt (200) (214) (6.5)
Profit/loss on equity-method investments, net . ............... 47 2) n.a
Other financial income/expense, net . ..................... (44) (88) (50.0)
Earnings before interest and taxes (EBIT) . ... ............. 491 2,792 (82.4)
Interest income . . . . .. ... ... 62 131 (52.7)
Interest €Xpense . . . . . . . ... e (219) (292) (25.0)
Profit before income taxes . .......................... 334 2,631 (87.3)
Income taxes . . . ... ... i (465) (881) (47.2)
Net profit/loss . . . .. ... ... .. . .. . . . . e (131) 1,750 (107.5)
thereof profit attributable to non-controlling interests . .......... 12 19 n.a
thereof profit/loss attributable to Daimler Group . ............. (143) 1,731 n.a

Revenue

Revenue decreased by EUR 10,231 million, or 22.1%, from EUR 46,244 million for the year ended
December 31, 2019, to EUR 36,013 million for the year ended December 31, 2020. The severe economic crisis
triggered by the Covid-19 pandemic and the measures taken to contain it in combination with contracting
markets caused by unexpected developments in the economic cycle, caused the demand for heavy-duty trucks
to decrease sharply in many of the Group’s key sales markets. The North American market for heavy-duty
trucks contracted by 26.0% in 2020. Demand for heavy-duty trucks also dropped substantially in the EU30,
where it decreased by 28.6% in 2020 Other markets, such as Brazil (with a 9.9% decline) and Japan (6.4%),
performed better in 2020 than expected but were still markedly weaker than in 2019 (source: IHS Markit).

The decline in demand for heavy-duty trucks was reflected in the Group’s unit sales, which declined in North
America from 206,266 to 141,560, in the EU30 region from 88,766 to 65,863, in Asia from 109,158 to 69,727
and in Latin America from 52,752 to 33,723 between 2019 and 2020. These declines led to correspondingly
sharp declines in the Group’s revenue in the MB, TN and TA segments. DB sold 18,932 buses and chassis
worldwide in 2020 compared to 29,763 in 2019, largely as a consequence of the pandemic, which also led to
revenue declines in the DB segment.

The following table sets forth the Group’s revenue by geographic region.

For the year ended
December 31

2020 2019 % Change
EUR millions

(audited) (unaudited)
Total Group revenue . . .. .. ... ... .. it 36,013 46,244 (22.1)
of which Europe . . . ... .. .. 11,241 13,156 (14.6)
of which North America . . ......... ... ... . .. iiiino.. 13,735 19,229 (28.6)
of which Asia . . ... ... . . . . . 5,910 6,964 (15.1)
of which Latin America . . ... ... ... ... .. .. ... ..., 1,838 3,024 (39.2)
of which Other markets . . ... ... ... . . . . . . ... 1,288 1,684 (23.5)
of which Other revenue . ............. ... .. uiuiiinen.. 2,001 2,187 n.a.



The Group’s revenue decreased across geographic regions from the year ended December 31, 2019 to the year
ended December 31, 2020 due largely to the macroeconomic impacts of the Covid-19 pandemic. North
America, Latin America and Other markets in particular saw significant declines in revenue as a result of sharp
decreases in the demand for heavy-duty trucks and aftersales services. Europe and Asia were also severely
impacted, with Europe seeing a significant decrease in the demand for, among others, coaches (resulting to an
extent from the imposition of travel restrictions).

The following table sets forth the Group’s revenue by segment.

For the year ended
December 31

2020 2019 % Change
EUR millions

(audited) (unaudited)
MB . 13,790 16,806 (17.9)
TN 13,847 19,370 (28.5)
TA 5,579 6,638 (16.0)
DB . 3,438 4,644 (26.0)
Financial Services . . .. .. ... ... ... . e 1,207 1,391 (13.2)
Total segments . . ... ....... .. ... .. ... ... ... ... 37,861 48,849 (22.5)
Reconciliation . ... ...... ... .. .. ... . ... (1,848) (2,605) (29.1)
Total Group revenue . ............ ... ... uiiinineo.. 36,013 46,244 (22.1)

MB

The following table sets forth MB’s revenue for the respective periods broken down in line with the Group’s
geographic reporting.

For the year ended
December 31

20200 2019
EUR millions

(audited)
MB 13,790 16,806
of Which Europe . . . . . . . . . e 8,977 10,383
of which North America . .. ... ... ... 703 1,022
of Which Asia . . .. . . . . . . e 1,313 1,500
of which Latin America . . . . ... ... ... ... 1,452 2,237
of which Other markets . . . ... ... .. ... . . e 748 1,082
of which Other revenue . . . ... .. . ... . e 597 582

Note:

(1) Figures are pre-Reconciliation.

MB’s revenue decreased from EUR 16,806 million for the year ended December 31, 2019 to
EUR 13,790 million for the year ended December 31, 2020, mainly due to the impacts of the Covid-19

pandemic discussed above. The Covid-19 pandemic impacted MB’s revenue in Europe and Latin America more
significantly than its other markets, given MB’s greater exposure to conditions in those markets.
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N

The following table sets forth TN’s revenue for the respective periods broken down in line with the Group’s

geographic reporting.

For the year ended
December 31

20200 2019
EUR millions
(audited)

TN 13,847 19,370
of which Europe . . . . . . . . . . 71 113
of which North America . . ... ... ... .. ... .., 13,482 18,859
of Which Asia . . . . . . . . e 40 85
of which Latin America . . . .. ... ... ... 77 129
of which Other markets . . . . ... ... .. . . ... . e 118 141
of which Other revenue . . ... ... ... ... .. 59 43

Note:

(1) Figures are pre-Reconciliation.

TN’s revenue decreased from EUR 19,370 million for the year ended December 31,

2019 to

EUR 13,847 million for the year ended December 31, 2020, mainly due to the impacts of the Covid-19

pandemic discussed above in its primary market of North America.

TA

The following table sets forth TA’s revenues for the respective periods broken down in line with the Group’s

geographic reporting.

For the year ended
December 31

20200 2019
EUR millions
(audited)

A 5,579 6,638
of which Europe . . . . . . . . . 224 265
of which North America . . ... ... ... .. ... ..., 91 149
of Which Asia . . . . . . . . . e 4,870 5,701
of which Latin America . . ... ... ... ... 91 140
of which Other markets . . . . ... .. . .. . . ... e 274 379
of which Other revenue . . . ... ... ... ... 29 4

Note:

(1) Figures are pre-Reconciliation.

TA’s revenue decreased from EUR 6,638 million for the year ended December 31, 2019 to EUR 5,579 million
for the year ended December 31, 2020, mainly due to the impacts of the Covid-19 pandemic discussed above.
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DB

The following table sets forth DB’s revenues for the respective periods broken down in line with the Group’s
geographic reporting.

For the year ended
December 31

20200 2019
EUR millions

(audited)
DB . 3,438 4,644
of which Europe . . . . . . . . . . 2,502 2,996
of which North America . . .. ... ... ... ... .., 129 224
of Which Asia . . . . . . . . . . e 106 276
of which Latin America . . . .. ... ... ... 322 709
of which Other markets . . . . ... ... .. . . ... . e 151 138
of which Other revenue . . ... ... ... ... .. 228 301

Note:

(1) Figures are pre-Reconciliation.

DB’s revenue decreased from EUR 4,644 million for the year ended December 31, 2019 to EUR 3,438 million
for the year ended December 31, 2020, mainly due to the impacts of the Covid-19 pandemic discussed above.
DB’s revenue from the sale of coaches, which is primarily generated in Europe, was hit especially hard by the
effects of pandemic-related restrictions (due to e.g., travel bans and restrictions).

Financial Services

Financial Services” revenue (pre-Reconciliation) decreased from EUR 1,391 million in 2019 to
EUR 1,207 million in 2020, the result of decreases in revenue from the rental and leasing business, interest
from financial services and net investment in leases. This decline was similarly driven by the Covid-19
pandemic, which saw the demand for vehicle financing and related financial services products decrease along
with the declines in vehicle sales, as well as due to exchange-rate effects (predominantly in Brazil and Mexico).

Cost of sales

Cost of sales decreased by EUR 7,065 million, or 18.8%, from EUR 37,596 million for the year ended
December 31, 2019, to EUR 30,531 million for the year ended December 31, 2020 as a result of production
and cost adjustments in response to the Covid-19 pandemic, with expense of goods sold decreasing from
EUR 35,046 million in 2019 to EUR 27,759 million in 2020.

The table below sets forth the Group’s cost of sales by Automotive Segment on a pre-Reconciliation basis.

For the year ended
December 31

2020 2019 % Change
EUR millions
(unaudited) (unaudited)
MB . e (12,320)  (14,563) (15.4)
TN e (11,542)  (15,668) (26.3)
TA e (4,548) (5,278) (13.8)
DB . e (2,9006) (3,720) (21.9)

Cost of sales decreased across each Automotive Segment in line with and for the same reasons as the Group’s
cost of sales.

Gross profit

As a result of the foregoing movements in the Group’s revenue and cost of sales, Group profitability as
measured by gross profit decreased by EUR 3,166 million, or 36.6%, from EUR 8,648 million for the year
ended December 31, 2019, to EUR 5,482 million for the year ended December 31, 2020. Gross profit margin
declined from 18.7% to 15.2% over the period, as the Group’s decline in revenue outpaced the decline in cost
of sales.
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Selling expenses

Selling expenses decreased by EUR 376 million, or 12.5%, from EUR 3,001 million for the year ended
December 31, 2019, to EUR 2,625 million for the year ended December 31, 2020. This decrease was the result
of planned cost-optimization programs agreed in late 2019 as well as due to measures initiated to adjust costs
and capacities in response to the Covid-19 pandemic.

General administrative expenses

General administrative expenses decreased by EUR 214 million, or 12.7%, from EUR 1,686 million for the
year ended December 31, 2019, to EUR 1,472 million for the year ended December 31, 2020. This decrease
was the result of planned cost-optimization programs agreed in late 2019 as well as from measures initiated to
adjust costs and capacities in response to the Covid-19 pandemic.

Research and non-capitalized development costs

Research and non-capitalized development costs decreased by EUR 239 million, or 14.4%, from
EUR 1,662 million for the year ended December 31, 2019, to EUR 1,423 million for the year ended
December 31, 2020 due to planned cost-optimization programs as well as a reduction in the development
budget driven by the Covid-19 pandemic.

Other operating income

Other operating income decreased by EUR 71 million, or 8.9%, from EUR 797 million for the year ended
December 31, 2019, to EUR 726 million for the year ended December 31, 2020, due to decreases in income
from costs recharged, partly offset by increases in government grants and subsidies and gains on sales of
property, plant and equipment.

Other operating expense

Other operating expense decreased by EUR 14 million, or 6.5%, from EUR 214 million for the year ended
December 31, 2019, to EUR 200 million for the year ended December 31, 2020, due to decreases in losses on
sales of property, plant and equipment and other miscellaneous expense.

Profit/loss on equity-method investments, net

Profit/loss on equity-method investments, net was a profit of EUR 47 million for the year ended December 31,
2020, compared to a loss of EUR 2 million for the year ended December 31, 2019. This development was
mainly driven by a sharp rise in demand for Auman trucks, which the Group produces at its joint venture
BFDA, where unit sales increased to 126,446 in 2020 from 86,214 in 2019 and accordingly, BFDA’s equity
result increased from a loss of EUR 15 million in 2019 to a gain of EUR 43 million in 2020 (including investor
level adjustments).

Other financial income/expense, net

Other financial expense, net decreased by EUR 44 million, or 50.0%, from a loss of EUR 88 million for the
year ended December 31, 2019, to a loss of EUR 44 million for the year ended December 31, 2020 as a result
of decreased expense from compounding and effects from changes in discount rates of provisions for other
risks, as well as from miscellaneous other financial income, net.

Earnings before interest and taxes (EBIT)

The Group’s profitability measured by earnings before interest and taxes (EBIT) decreased by
EUR 2,301 million, or 82.4%, from EUR 2,792 million for the year ended December 31, 2019, to
EUR 491 million for the year ended December 31, 2020, as a result of the factors cited above. The table below
sets forth the Group’s earnings before interest and taxes (EBIT) by segment on a pre-Reconciliation basis.
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For the year ended
December 31

2020 2019 % Change
EUR millions
(audited) (unaudited)
MB . (372) 72 (616.7)
TN 1,015 2,237 (54.6)
TA 32 154 (79.2)
DB . 67 284 (76.4)
Financial Services . . . ... ...... .. ... . . . .. ... (11) 192 (105.7)

EBIT decreased for each of the Group’s segments from the year ended December 31, 2019 to the year ended
December 31, 2020 primarily as a result of the decrease in each segment’s revenue for that period, due to
significantly lower unit sales in all regions caused by market downturns and significantly lower contribution
from aftersales services due to lower demand as well as negative industrial performance mainly due to
adjustments of warranty provisions. MB’s EBIT decrease was especially pronounced, declining from a
EUR 72 million gain in 2019 to a EUR 372 million loss over these periods.

Adj. EBIT

The Group’s Adj. EBIT decreased by EUR 2,135 million, or 76.5%, from EUR 2,792 million for the year
ended December 31, 2019, to EUR 657 million for the year ended December 31, 2020, as a result of the factors
cited above. The table below sets forth the Adj. EBIT by segment on a pre-Reconciliation basis.

For the year ended
December 31

2020 2019 % Change
EUR millions
(unaudited) (unaudited)
MB . (232) 72 (422.2)
TN 1,015 2,237 (54.6)
TA 37 154 (76.0)
DB . 67 284 (76.4)
Financial Services . . . ... ....... ... ... . . . .. ... 2 192 (99.0)

Adj. EBIT decreased for each of the Group’s segments from the year ended December 31, 2019 to the year
ended December 31, 2020 primarily for the same reasons that EBIT declined for each segment, as described
above. MB’s Adj. EBIT decrease was less pronounced than its decline in EBIT as a result of the lower amount
of the loss recorded in 2020, which was due to adjustments for restructuring measures, declining from a
EUR 72 million gain in 2019 to a EUR 232 million loss over these periods.

Interest income

Interest income decreased by EUR 69 million, or 52.7%, from EUR 131 million for the year ended
December 31, 2019, to EUR 62 million for the year ended December 31, 2020, as a result of decreases in
interest and similar income. This decrease was due to a significant reduction in the number of loans provided.

Interest expense

Interest expense decreased by EUR 73 million, or 25.0%, from EUR 292 million for the year ended
December 31, 2019, to EUR 219 million for the year ended December 31, 2020, primarily as a result of
decreased interest and similar expense, due to a significant reduction in the number of loans of received.

Net profit/loss

As a result of the factors described above, the Group’s profitability as measured by net profit/loss decreased by
EUR 1,881 million, or 107.5%, from a profit of EUR 1,750 million for the year ended December 31, 2019, to a
loss of EUR 131 million for the year ended December 31, 2020.

135



Industrial Business

The table below sets forth selected income statement information for the Industrial Business for the years ended
December 31, 2020 and 2019. The table below includes the impact of Reconciliation for the Group without
allocating any Reconciliation amounts to the Financial Services segment.

For the year ended
December 31

2020 2019 % Change
EUR millions
(unaudited) (unaudited)
Revenue . . . ... . . . . ..o 34,806 44,853 (22.4)
Costofsales ......... . ... . . ... (29,490)  (36,609) (19.4)
Gross profit . .. .. ... 5,316 8,244 (35.5)
Selling eXpenses . . . .. .. e e (2,512) (2,869) (12.4)
General administrative eXpenses . . . . . . ... ... ... (1,349) (1,529) (11.8)
Research and non-capitalized development costs . ............. (1,423) (1,662) (14.4)
Others'™™ . . .. . 469 416 12.7
Earnings before interest and taxes (EBIT) . . ... .......... ... 501 2,600 (80.7)
Adj. EBIT . ... .. . 655 2,600 (74.8)

Note:
(1) Includes Other operating income, other operating expense, profit/loss on equity-method investments, net and other financial
income/expense, net.

Revenue

Revenue of the Industrial Business decreased by EUR 10,047 million, or 22.4%, from EUR 44,853 million for
the year ended December 31, 2019 to EUR 34,806 million for the year ended December 31, 2020. The key
driver of the decrease was the impact of the Covid-19 pandemic, as described above.

Cost of sales

Cost of sales of the Industrial Business decreased by EUR 7,119 million, or 19.4%, from EUR 36,609 million
for the year ended December 31, 2019 to EUR 29,490 million for the year ended December 31, 2020. The
decrease was primarily due to production and cost adjustments in response to the Covid-19 pandemic.

Selling expenses

Selling expenses of the Industrial Business decreased by EUR 357 million, or 12.4%, from EUR 2,869 million
for the year ended December 31, 2019 to EUR 2,512 million for the year ended December 31, 2020. The
decrease was primarily due the result of planned cost-optimization programs agreed in late 2019 as well as due
to measures initiated to adjust costs and capacities in response to the Covid-19 pandemic.

General administrative expenses

General administrative expenses of the Industrial Business decreased by EUR 180 million, or 11.8%, from
EUR 1,529 million for the year ended December 31, 2019 to EUR 1,349 million for the year ended
December 31, 2020. The decrease was primarily the result of planned cost-optimization programs agreed in late
2019 as well as from measures initiated to adjust costs and capacities in response to the Covid-19 pandemic.

Research and non-capitalized development costs

Research and non-capitalized development costs of the Industrial Business decreased by EUR 239 million, or
14.4%, from EUR 1,662 million for the year ended December 31, 2019 to EUR 1,423 million for the year
ended December 31, 2020. The decrease was primarily due to planned cost-optimization programs as well as a
reduction in the development budget driven by the Covid-19 pandemic.

Others

Others of the Industrial Business increased by EUR 53 million, or 12.7%, from EUR 416 million for the year
ended December 31, 2019 to EUR 469 million for the year ended December 31, 2020. The increase was
primarily due to a sharp rise in demand for Auman trucks, which the Group produces at its joint venture
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BFDA, where unit sales increased to 126,446 in 2020 from 86,214 in 2019 and accordingly, BFDA’s equity
result increased from a loss of EUR 15 million in 2019 to a gain of EUR 43 million in 2020 (including investor
level adjustments). BFDA activities are allocated to TA and thus included in Industrial Business.

Earnings before interest and taxes (EBIT)

Earnings before interest and taxes (EBIT) of the Industrial Business decreased by EUR 2,099 million from
EUR 2,600 million for the year ended December 31, 2019 to EUR 501 million for the year ended
December 31, 2020. The decrease was primarily due to the impacts of the Covid-19 pandemic on the Industrial
Business’ revenue.

Adj. EBIT

Adj. EBIT of the Industrial Business decreased by EUR 1,945 million, or 74.8%, from EUR 2,600 million for
the year ended December 31, 2019 to EUR 655 million for the year ended December 31, 2020. The decrease
was primarily due to the impacts of the Covid-19 pandemic on the Industrial Business’ revenue.

Year ended December 31, 2019 compared to year ended December 31, 2018

For the year ended
December 31

2019 2018 % Change
EUR millions
(audited) (unaudited)
Revenue . .. ... . . . . . 46,244 43,700 5.8
Costofsales . ... ... ... ... (37,596)  (35,445) 6.1
Gross profit . . ... ... ... ... 8,648 8,255 4.8
Selling expenses . . . . . . ... (3,001) (2,745) 9.3
General administrative eXpenses . . . . . ... ... ... (1,686) (1,502) 12.3
Research and non-capitalized development costs .. ............ (1,662) (1,509) 10.1
Other operating income . . .. ...................uuioo... 797 660 20.8
Other operating €Xpense . . . . . . ... .. ..ottt .. (214) 471) (54.6)
Profit/loss on equity-method investments, net . ............... 2) 41 n.a
Other financial income/expense, net . . .................... (88) 5 n.a
Earnings before interest and taxes (EBIT) . ... ............. 2,792 2,734 2.1
Interest income . . . . . ... ... 131 74 77.0
Interest €Xpense . . . . . . . i (292) (257) 13.6
Profit before income taxes . ... ....................... 2,631 2,551 3.1
Income taxes . ... ... .. ... e (881) (712) (23.7)
Net profit/loss . . . ... .. ... .. . .. . . . e 1,750 1,839 4.8)
thereof profit attributable to non-controlling interests . . ... ... ... 19 31 n.a.
thereof profit/loss attributable to Daimler Group . ............. 1,731 1,808 n.a.
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Revenue

Revenue increased by EUR 2,544 million, or 5.8%, from EUR 43,700 million for the year ended December 31,
2018, to EUR 46,244 million for the year ended December 31, 2019. This increase was primarily the result of
an increase in units sold in North America and Brazil, better pricing across brands as well as positive
exchange-rate effects. The following table sets forth the Group’s revenue by geographic region:

For the year ended
December 31

2019 2018 % Change
EUR millions

(audited) (unaudited)
Total Group revenue . . . . . .. .. ... u ottt 46,244 43,700 5.8
of Wwhich Europe . . . ... ... 13,156 13,523 2.7
of which North America . ............. ... ... uiiiine.. 19,229 16,834 14.2
of Which Asia . . .. ... .. ... 6,964 6,774 2.8
of which Latin America . . ... ... ... ... ... ... ..., 3,024 2,575 17.4
of which Other markets . . ... ... .. ... ... .. ... ... ... ... 1,684 1,872 (10.0)
of which Other revenue . . ... .... ... ... iiieeinieneo.. 2,187 2,122 n.a.

The Group’s revenue increased in North America (14.2%), Latin America (17.4%) and Asia (2.8%) from the
year ended December 31, 2018 to the year ended December 31, 2019, primarily as a result of an increase in
units sold in these regions due to general improvements in economic conditions. The Group’s revenue in Other
markets decreased by 10% during the same period, primarily as a result of a decrease in units sold due to
market weakening. The Group’s revenue in Europe decreased by 2.7% during the same period as a result of a
decrease in units sold due to market weakening.

The following table sets forth the Group’s revenue by segment.

For the year ended
December 31

2019 2018 % Change
EUR millions

(audited) (unaudited)
MB . 16,806 16,724 0.5
TN 19,370 17,080 13.4
TA 6,638 6,744 (1.6)
DB . 4,644 4,383 6.0
Financial Services . . . . .. . .. . . . .. . e 1,391 1,200 15.9
Total segments . . .. ... ... ... .. .. . ... ... 48,849 46,131 59
Reconciliation . ... ... .. .. .. . ... .. ... (2,605) (2,431) 7.2
Total Group revenue . ............ ... ... ... 46,244 43,700 5.8
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MB

The following table sets forth MB’s revenue for the respective periods broken down in line with the Group’s

geographic reporting.

For the year ended
December 31

2019 2018
EUR millions
(audited)

MB e 16,806 16,724
of which Europe . . . . . . . . . . 10,383 10,858
of which North America . . ... ... ... .. ... .., 1,022 998
of Which Asia . . . . . . . . . e 1,500 1,409
of which Latin America . . . .. ... ... ... 2,237 1,792
of which Other markets . . . . ... ... .. . . ... . e 1,082 1,024
of which Other revenue . . ... ... ... ... it 582 643

Note:

(1) Figures are pre-Reconciliation.

MB’s revenue increased from EUR 16,724 million for the year ended December 31,

2018 to

EUR 16,806 million for the year ended December 31, 2019, mainly as a result of an increase in units sold
in Latin America partly offset by declines in sales volumes in Europe due to market weakness there.

N

The following table sets forth TN’s revenue for the respective periods broken down in line with the Group’s

geographic reporting.

For the year ended
December 31

20190 2018
EUR millions
(audited)

TN L 19,370 17,080
of which Europe . . . . . . . . . e 113 154
of which North America . . ... ... ... .. ... ..., 18,859 16,418
of Which Asia . . . . . . . . . e 85 43
of which Latin America . . . ... ... .. ... 129 177
of which Other markets . . . . ... .. . . . . . ... e 141 230
of which Other revenue . . .. ... .. ... ... 43 58

Note:

(1) Figures are pre-Reconciliation.

TN’s revenue increased from EUR 17,080 million for the year ended December 31,

2018 to

EUR 19,370 million for the year ended December 31, 2019, mainly as a result of an increase in units sold

in North America, driven by overall strengthening of the market.
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74

The following table sets forth TA’s revenue for the respective periods broken down in line with the Group’s
geographic reporting.

For the year ended
December 31

2019 2018
EUR millions

(audited)
T 6,638 6,744
of which Europe . . . . . . . . . . 265 283
of which North America . . ... ... ... .. ... .., 149 135
of Which Asia . . . . . . . . e 5,701 5,716
of which Latin America . . . .. ... ... ... 140 135
of which Other markets . . . . ... ... .. . . ... . e 379 463
of which Other revenue . . ... ... ... ... .. 4 12

Note:
(1) Figures are pre-Reconciliation.
TA’s revenue decreased from EUR 6,744 million for the year ended December 31, 2018 to EUR 6,638 million

for the year ended December 31, 2019, primarily the result of a decline in conditions in Asian markets,
particularly in Indonesia and India.

DB

The following table sets forth MB’s revenue for the respective periods broken down in line with the Group’s
geographic reporting.

For the year ended
December 31

20190 20187
EUR millions

(audited)
DB . 4,644 4,383
of which Europe . . . . . . . . . 2,996 2,846
of which North America . . ... ... ... .. ... ..., 224 243
of Which Asia . . . . . . . . . e 276 161
of which Latin America . . ... ... ... ... 709 644
of which Other markets . . . . ... .. . .. . . ... e 138 124
of which Other revenue . . . ... ... ... ... 301 365

Note:
(1) Figures are pre-Reconciliation.
DB’s revenue increased from EUR 4,383 million for the year ended December 31, 2018 to EUR 4,644 million

for the year ended December 31, 2019, a result of increased unit volumes in Brazil, Argentina and the EU30, as
well as positive exchange-rate effects.

Financial Services

Financial Services’ revenue (pre-Reconciliation) increased from EUR 1,200 million for the year ended
December 31, 2018 to EUR 1,391 million in the year ended December 31, 2019, a result of portfolio/volume
increases and positive exchange-rate effects, predominantly in the U.S., Brazil and Mexico.

Cost of sales

Cost of sales increased by EUR 2,151 million, or 6.1%, from EUR 35,445 million for the year ended
December 31, 2018, to EUR 37,596 million for the year ended December 31, 2019, due to an increase in
expenses of goods sold from EUR 33,284 million to EUR 35,046 million, which was driven by valuation
adjustments for used trucks.
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The table below sets forth the Group’s cost of sales by Automotive Segment on a pre-Reconciliation basis.

For the year ended
December 31

2019 2018 % Change
EUR millions
(unaudited) (unaudited)
MB . (14,563)  (14,237) 23
TN (15,668)  (13,889) 12.8
TA (5,278) (5,379) (1.9)
DB .. (3,720) (3,517) 5.8

Cost of sales in TN increased due to an increase in expenses sold as a result of an increase in unit sales from
192,515 in 2018 to 203,965 in 2019. TA’s cost of sales decreased as a result of a decrease in expenses of goods
sold as a result of a decrease in unit sales from 188,860 in 2018 to 152,805 in 2019. DB’s cost of sales
increased as a result of an increases in expenses of goods sold as a result of an increase in unit sales from
28,133 in 2018 to 29,763 in 2019. MB’s cost of sales increased despite a decrease in unit sales due to changes
in product mix.

Gross profit

The Group’s profitability measured by gross profit increased by EUR 393 million, or 4.8%, from
EUR 8,255 million for the year ended December 31, 2018, to EUR 8,648 million for the year ended
December 31, 2019, as a result of the developments described above. Gross profit margin decreased slightly
from 18.9% to 18.7%, as cost of sales increased at a higher rate than revenue.

Selling expenses

Selling expenses increased by EUR 256 million, or 9.3%, from EUR 2,745 million for the year ended
December 31, 2018, to EUR 3,001 million for the year ended December 31, 2019, as a result of increased sales
revenue and units sold.

General administrative expenses

General administrative expenses increased by EUR 184 million, or 12.3%, from EUR 1,502 million for the year
ended December 31, 2018, to EUR 1,686 million for the year ended December 31, 2019, as a result of the
overall growth in revenue and sales volume.

Research and non-capitalized development costs

Research and non-capitalized development costs increased by EUR 153 million, or 10.1%, from
EUR 1,509 million for the year ended December 31, 2018, to EUR 1,662 million for the year ended
December 31, 2019, as a result of increased expenditures related to new technologies.

Other operating income

Other operating income increased by EUR 137 million, or 20.8%, from EUR 660 million for the year ended
December 31, 2018, to EUR 797 million for the year ended December 31, 2019, as a result of increases in
income from costs of sales recharged as well as recharged administration costs.

Other operating expense

Other operating expense decreased by EUR 257 million, or 54.6%, from EUR 471 million for the year ended
December 31, 2018, to EUR 214 million for the year ended December 31, 2019, primarily due to changes in
provisions for other risks.

Profit/loss on equity-method investments, net

Profit/loss on equity-method investments, net was a loss of EUR 2 million for the year ended December 31,
2019, compared to a net profit of EUR 41 million for the year ended December 31, 2018. This development
was primarily the result of a decline in equity results from associated companies as well as from joint ventures.
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Other financial income/expense, net

Other financial income/expense, net was a loss of EUR 88 million for the year ended December 31, 2019,
compared to a profit of EUR 5 million for the year ended December 31, 2018. This development was the result
of increased expense from compounding and effects from changes in discount rates of provisions for other
risks, as well as by increased miscellaneous other financial expense.

Earnings before interest and taxes (EBIT)

The Group’s profitability measured by earnings before interest and taxes (EBIT) increased by EUR 58 million,
or 2.1%, from EUR 2,734 million for the year ended December 31, 2018, to EUR 2,792 million for the year
ended December 31, 2019, as a result of the developments discussed above. The table below sets forth the
Group’s earnings before interest and taxes (EBIT) by segment on a pre-Reconciliation basis.

For the year ended
December 31

2019 2018 % Change
EUR millions
(audited) (unaudited)
MB . 72 524 (86.3)
TN 2,237 1,821 22.8
TA 154 328 (53.0)
DB . 284 295 3.7
Financial Services . . .. .. ... .. ... .. 192 210 (8.6)

Generally, EBIT in the Group’s segments was negatively affected by valuation adjustments for used trucks as
well as higher expenses for new technologies and capacity adjustments. MB’s EBIT decreased from
EUR 524 million for the year ended December 31, 2018 to EUR 72 million for the year ended December 31,
2019 and TA’s EBIT decreased from EUR 328 million to EUR 154 million during this period, in part as a
result of lower volumes in the EU30 and in Asia. TN’s EBIT increased from EUR 1,821 million to
EUR 2,237 million during this period primarily as a result of higher unit sales in North America supported by
positive exchange rate effects.

Adj. EBIT

The Group’s Adj. EBIT decreased by EUR 58 million, or 2.1%, from EUR 2,734 million for the year ended
December 31, 2018, to EUR 2,792 million for the year ended December 31, 2019, as a result of the
developments discussed above. The table below sets forth the Adj. EBIT by segment on a pre-Reconciliation
basis.

For the year ended
December 31

2019 2018 % Change
EUR millions
(unaudited) (unaudited)
MB . 72 524 (86.3)
TN 2,237 1,821 22.8
TA 154 328 (53.0)
DB . 284 295 3.7
Financial Services . . .. .. ... ... ... 192 210 (8.6)

Adj. EBIT, which was identical to EBIT for the Group and each segment, increased for the same reasons as
EBIT for each category.
Interest income

Interest income increased by EUR 57 million, or 77.0%, from EUR 74 million for the year ended
December 31, 2018, to EUR 131 million for the year ended December 31, 2019. This increase was the result of
an increase in the number of loans provided.
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Interest expense

Interest expense increased by EUR 35 million, or 13.6%, from EUR 257 million for the year ended
December 31, 2018, to EUR 292 million for the year ended December 31, 2019, a result of increased net
expense on the net obligation from defined benefit pension plans and interest and similar expense.

Net profit/loss

The Group’s profitability as measured by net profit/loss decreased by EUR 89 million, or 4.8%, from
EUR 1,839 million for the year ended December 31, 2018, to EUR 1,750 million for the year ended
December 31, 2019, as a result of the developments discussed above.

Industrial Business

The table below sets forth selected income statement information for the Industrial Business for the years ended
December 31, 2019 and 2018. The table below includes the impact of Reconciliation for the Group without
allocating any Reconciliation amounts to the Financial Services segment.

For the year ended
December 31

2019 2018 % Change
EUR millions
(unaudited) (unaudited)
Revenue . ... ... .. ... . ... 44,853 42,500 5.5
Costofsales . ........ . ... . . . (36,609)  (34,648) 5.7
Gross profit . .. .. ... 8,244 7,851 5.0
Selling eXpenses . . . . . . (2,869) (2,622) 9.4
General administrative eXpenses . . . . . . ... ... ... (1,529) (1,358) 12.6
Research and non-capitalized development costs . ............. (1,662) (1,509) 10.1
Others'™™ . . ... 416 161 158.4
Earnings before interest and taxes (EBIT) . . ... .......... ... 2,600 2,524 3.0
Adj. EBIT . .. ... 2,600 2,524 3.0

Note:

(1) Includes Other operating income, other operating expense, profit/loss on equity-method investments, net and other financial
income/expense, net.
Revenue

Revenue of the Industrial Business increased by EUR 2,353 million, or 5.5%, from EUR 42,500 million for the
year ended December 31, 2018 to EUR 44,853 million for the year ended December 31, 2019. The key drivers
for the increase were increases in units sold in North America and Brazil, better pricing across brands as well
as positive exchange-rate effects.

Cost of sales
Cost of sales of the Industrial Business remained relatively flat from EUR 34,648 million for the year ended
December 31, 2018 to EUR 36,609 million for the year ended December 31, 2019.

Selling expenses

Selling expenses of the Industrial Business increased by EUR 247 million, or 9.4%, from EUR 2,622 million
for the year ended December 31, 2018 to EUR 2,869 million for the year ended December 31, 2019. The
increase was primarily due to increased sales revenue and units sold.

General administrative expenses

General administrative expenses of the Industrial Business increased by EUR 171 million, or 12.6%, from
EUR 1,358 million for the year ended December 31, 2018 to EUR 1,529 million for the year ended
December 31, 2019. The increase was primarily due to the overall growth in revenue and sales volume.
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Research and non-capitalized development costs

Research and non-capitalized development costs of the Industrial Business increased by EUR 153 million, or
10.1%, from EUR 1,509 million for the year ended December 31, 2018 to EUR 1,662 million for the year
ended December 31, 2019. The increase was primarily due to increased expenditures related to new
technologies.

Others

Others of the Industrial Business increased by EUR 255 million, or 158.4%, from EUR 161 million for the year
ended December 31, 2018 to EUR 416 million for the year ended December 31, 2019. The increase was
primarily due to changes in provisions for other risks.

Earnings before interest and taxes (EBIT)

Earnings before interest and taxes (EBIT) of the Industrial Business increased by EUR 76 million from
EUR 2,524 million for the year ended December 31, 2018 to EUR 2,600 million for the year ended
December 31, 2019. The increase was primarily due to revenue improvements resulting from increased unit
sales.

Adj. EBIT

Adj. EBIT of the Industrial Business increased by EUR 76 million, or 3.0%, from EUR 2,524 million for the
year ended December 31, 2018 to EUR 2,600 million for the year ended December 31, 2019. The increase was
primarily due to revenue improvements resulting from increased unit sales.

7.8 Discussion of Statement of Financial Position

As at

As at December 31 September 30
2020 2019 2018 2021

EUR millions EUR millions

(audited) (unaudited)

Total non-current assets . . ... ... .. ... 24,576 26,949 24,625 24,622
Total current assets . ... ..... ... ... ... ..., 25,413 28,418 25,347 26,195
Total assets . . . . ... ... ... .. ... ... 49,989 55,367 49,972 50,817
Total equity . . ....... ... ... ... . ... ... ... ... 8,708 10,345 9,332 11,012
Total non-current liabilities . . ... ... ............... 19,924 22,597 20,085 17,940
Total current liabilities . .. ... ... ... ... .. .. .. ..... 21,357 22,425 20,555 21,865
Total equity and liabilities . . . ... ... ..... ... ...... 49,989 55,367 49,972 50,817

The Group’s total non-current assets consist of intangible assets, property, plant and equipment, equipment on
operating leases, equity-method investments, receivables from financial services, marketable debt securities and
similar investments, other financial assets, deferred tax assets and other assets.

The Group’s total current assets consist of inventories, trade receivables, receivables from financial services,
cash and cash equivalents, marketable debt securities and similar investments, other financial assets and other
assets.

The Group’s total equity consists of invested equity attributable to Daimler Group, other components of equity
and invested equity attributable to non-controlling interests.

The Group’s total non-current liabilities consist of provisions for pensions and similar obligations, provisions
for other risks, financing liabilities, other financial liabilities, deferred tax liabilities, deferred income, contract
and refund liabilities and other liabilities.

The Group’s total current liabilities consist of trade payables, provisions for other risks, financing liabilities,
other financial liabilities, deferred income, contract and refund liabilities and other liabilities.

As at September 30, 2021 compared to December 31, 2020

The Group’s total non-current assets increased by EUR 46 million, or 0.2%, from EUR 24,576 million as at
December 31, 2020 to EUR 24,622 million as at September 30, 2021. This development was primarily driven
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by an increase in equity-method investments from EUR 534 million to EUR 1,385 million, primarily the result
of the Daimler Truck Business’ equity investment share in cellcentric and an impairment reversal in BFDA,
partly offset by decreases in property, plant and equipment, equipment on operating leases and deferred tax
assets.

The Group’s total current assets increased by EUR 782 million, or 3.1%, from EUR 25,413 million as at
December 31, 2020 to EUR 26,195 million as at September 30, 2021. This development was primarily driven
by an increase in inventories from EUR 6,278 million to EUR 8,492 million, a result of increased unit
production in line with increased demand for the Group’s products as well as an increase in inventory work-in-
progress, due to semi-conductor supply shortages leading to a significant number of trucks awaiting
completion, partly offset by decreases in receivables from financial services and marketable debt securities and
similar investments.

The Group’s total equity increased by EUR 2,304 million, or 26.5%, from EUR 8,708 million as at
December 31, 2020 to EUR 11,012 million as at September 30, 2021. The increase was primarily driven by
increases in equity attributable to the Daimler Group in connection with the net profit for the period.

The Group’s total non-current liabilities decreased by EUR 1,984 million, or 10.0%, from EUR 19,924 million
as at December 31, 2020 to EUR 17,940 million as at September 30, 2021. This development was primarily
driven by a decrease in provisions for pensions and similar obligations from EUR 3,530 million to
EUR 2,752 million, a result of significant increases in discount rates, and in financing liabilities, partly offset
by increases in contract and refund liabilities.

The Group’s total current liabilities increased by EUR 508 million, or 2.4%, from EUR 21,357 million as at
December 31, 2020 to EUR 21,865 million as at September 30, 2021. This development was primarily driven
by increases in trade payables in connection with higher market demand for the Group’s products, in provisions
for other risks and in other financial liabilities, partly offset by a decrease in financing liabilities.

As at December 31, 2020 compared to December 31, 2019

The Group’s total non-current assets decreased by EUR 2,373 million, or 8.8%, from EUR 26,949 million as at
December 31, 2019 to EUR 24,576 million as at December 31, 2020. This development was driven by
decreases in all of the components of total non-current assets, except for an increase in deferred tax assets, due
to increases in temporary differences mainly from German entities of the Group.

The Group’s total current assets decreased by EUR 3,005 million, or 10.6%, from EUR 28,418 million as at
December 31, 2019 to EUR 25,413 million as at December 31, 2020. This development was primarily driven
by decreases in inventories, trade receivables and receivables from financial services, as a result of the reduced
portfolio volume of the Financial Services segment, decreased inventories and property, plant and equipment
following decreased business volumes in 2020 as a result of the Covid-19 pandemic, as well as measures taken
for active working capital management. These decreases were partly offset by increases in marketable debt
securities and similar investments as a result of higher cash pooling receivables.

The Group’s total equity decreased by EUR 1,637 million, or 15.8%, from EUR 10,345 million as at
December 31, 2019 to EUR 8,708 million as at December 31, 2020. This development was primarily driven by
decreases in invested equity attributable to the Daimler Group, due to effects from currency translation and
actuarial losses from defined-benefit pension plans recognized in retained earnings.

The Group’s total non-current liabilities decreased by EUR 2,673 million, or 11.8%, from EUR 22,597 million
as at December 31, 2019 to EUR 19,924 million as at December 31, 2020. This development was primarily
driven by decreases in financing liabilities, deferred income and contract and refund liabilities, a result of lower
refinancing requirements of the leasing and sales-financing operations of the Group in regard to financial
institutions as well as a lower cash pooling payable to Daimler Group entities, partly offset by increases in
provisions for pensions and similar obligations due to decreases in discount rates, which led to an increase in
the present value of defined-benefit pension obligations. The Group’s current liabilities decreased by
EUR 1,068 million, or 4.8%, from EUR 22,425 million as at December 31, 2019 to EUR 21,357 million as at
December 31, 2020. This development was primarily driven by a decrease in other financial liabilities as a
result of a decrease in miscellaneous other financial liabilities as liabilities towards Daimler Group entities were
settled, except for increases in other contract and refund liabilities and other tax liabilities.

As at December 31, 2019 compared to December 31, 2018

The Group’s total non-current assets increased by EUR 2,324 million, or 9.4%, from EUR 24,625 million as at
December 31, 2018 to EUR 26,949 million as at December 31, 2019. This development was primarily driven
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by increases in property, plant and equipment due to the initial application of IFRS 16 and therefore the
recognition of right of use assets, as well as due to increases in receivables from financial services as a result of
higher sales financing volumes. These increases were partly offset by a decrease in deferred tax assets, as a
result of changes in taxes on actuarial gains/losses from pensions and similar obligations recognized in equity.

The Group’s total current assets increased by EUR 3,071 million, or 12.1%, from EUR 25,347 million as at
December 31, 2018 to EUR 28,418 million as at December 31, 2019. This development was primarily driven
by increases in receivables from financial services and marketable debt securities and similar investments, due
to higher sales financing volumes and a higher cash pooling receivable from Daimler Group entities,
respectively. These were partly offset by decreases in inventories, trade receivables and other assets, a result of
lower work-in-progress and finished goods inventories, a higher collection of receivables and the collection of
reimbursements related to tax refunds.

The Group’s total equity increased by EUR 1,013 million, or 10.9%, from EUR 9,332 million as at
December 31, 2018 to EUR 10,345 million as at December 31, 2019. This development was primarily driven
by increased equity attributable to the Daimler Group due to positive effects from net profit and transactions
with Daimler Group entities, offset by decreasing effects on other comprehensive income.

The Group’s total non-current liabilities increased by EUR 2,512 million, or 12.5%, from EUR 20,085 million
as at December 31, 2018 to EUR 22,597 million as at December 31, 2019. This development was primarily
driven by increases in non-current financial liabilities, due to the first-time application of IFRS 16, and
provisions for pensions and similar obligations, due to a decrease in discount rates, which led to an increase in
the present value of defined-benefit pension obligations. These increases were partly offset by decreases in
deferred income and other liabilities, a result of a reversal of a provision for income taxes recorded in 2019,
and a decrease in the deferral of revenue received from sales with residual-value guarantees.

The Group’s current liabilities increased by EUR 1,870 million, or 9.1%, from EUR 20,555 million as at
December 31, 2018 to EUR 22,425 million as at December 31, 2019. This development was primarily driven
by increases in financing liabilities due to the refinancing of increases in leasing and sales financing activities,
partly offset by decreases in trade payables in line with a decrease in inventories.

7.9 Liquidity and Capital Resources
79.1  Overview

The Group’s primary sources of liquidity are cash generated from operations and raised externally from banks
and investors (e.g., bank loans and, going forward, capital markets transactions) and through financing vehicles
(e.g., asset-backed security structures). Prior to the Spin-off, the Group was also integrated into the cash
pooling and cash management systems of the Daimler Group (see also “//.1.2.3.1 Cash Pooling with Daimler
Group”). In addition, the Group’s sources of liquidity prior to the Spin-off will include payments made by
Daimler AG to Daimler Truck AG, constituting capital and liquidity funding measures, prior to the
consummation of the Demerger Transactions, comprised of (i) a EUR 1,987 million contribution to equity
(capital reserves) to enable Daimler